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OLID CHROME PROTECTS 

HESE WEARING SURFACES. 
HOICE OF EXPANDER SPRINGS 
ITH EVERY OIL RING. 


Perfect 
Circle 


inf 


PASS IT ON! 


OWNER 
GEN. MGR. 
SERV. MGR. 


May, 1952 


seooee Lil ANY Car’! 


1 l- 


Perfect Circle's new 


2 in 1 Chrome 


Two expander springs with 
every Chrome Oil Stopper 


piston ring set 


Now, for the first time, mechanics may choose the right spring pressure for every cylinder condition 


Normal Pressure spring—for rebored, 


resleeved or slightly worn engines. 


HiPressure spring—for badly worn 
engines and known oil pumpers. Spring 
ends notched for identification. 


Yes—because two expander springs 
—NORMAL and HiPRESSURE — are 
packed with every Chrome Oil Stop- 
per ... mechanics have a choice of 
pressures to assure positive oil con- 
trol, regardless of cylinder condition. 


This new 2-in-1 Chrome Set actually 
doubles the life of cylinders, pistons 
and rings, thanks to solid chrome 
plating on both top compression rings 
and oil ring rails. 


In every installation whether cylin- 
ders are slightly or badly worn— 
tapered or straight — round or out- 
of -round — Perfect Circle’s 2-in-1 
Chrome Set establishes a new high 
standard of piston ring performance! 


To assure customer satisfaction on 
every ring job get the complete story 
on 2-in-1 from your Perfect Circle Dis- 
tributor today, or write Perfect Circle 
Corporation, Hagerstown, Indiana 


Periect Circle 


lhe Standard of Comparison 





TOP Seller for TOP Profits 
because of its Low Price... 


TOPS for TOP-Engine Lubrication 
with New Atomizing Principle... 





Atomizes lubricant HERE~ 
at the manifold... 
NOT HERE at the lubricator 
Atomized lubricant does not 
revert to liquid in feed line 








Engineered Exclusively for 


'*Oimtseso ene ouaeantee? 


@ Here's the lubricator you’ve been waiting for! The WHITE 
Lubricator is engineered exclusively for use with Motor 
RyTHM and gives better, more effective top-engine oiling 
because it perfects “atomized” lubrication . . . is mechanic- 
ally dependable, easy to install... needs no adjustment, 


MORE PROFIT FEATURES sells for less than $10.00! Fully guaranteed. 


1. Easy to Install, Nothing to @ You can afford to stock and sell this lubricator because you 
Adjust. Rate of flow of lu- stock only one basic model which fits all cars (through the 
bricant is factory-set. No af very I eat al ag ent ae bas er 
moving parts. No service use OF very /ow cost adapters). No large inventory to carry. 


canes @ INTRODUCTORY CONSUMER SPECIAL 


Demand is Growing. More 
and more motorists are ask- , e P 
Lubricator: Regular Retail Price $ 8.75 


ing for top-oilers—recom- 


e ded o se | I 2 
ee ae Free of Extra Charge, 1 Qt. MOTOR RYTHM Value 1.35 


draulic valve lifters and all 
engines new and old 
Steady Moror RyvumM prof- TOTAL VALUE $10.10 
its keep coming with Moror 
sales after you sell ¢ 
eee eo SPECIAL RETAIL PRICE for both* 
*(Cost of installation kit ($1.20) where needed, ” 
models requiring adapter plates. Labor not incl 


The New WHITE atomizing prin ind corrosion, helps maintain full 
ciple means that a// of the Moror compression, pickup and power 

RytumM lubricant enters the engine Ask yvour Wutz jobber for com- 
as a vapor. Automatically, the plete details, and order your stock 
Wuirte lubricator gives complete now. If he cannot supply you, ask 
lubricant dispersion to all upper him to stock the Wurre lubricator 
engine parts. The Moror RytHM ind Wuiz Moror RytumM for you 


cleans, oils and cools, checks wear 


R. M. HOLLINGSHEAD CORPORATION \ a Orne 
LEADER IN MAINTENANCE CHEMICALS wi?) a. 
Camden 2,N. J. rows 8° V4, 


Canadian Offices: Toronto « . . . Warehouses: Chicago ¢ Son Francisco 
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Ask your 

Jobber Salesman 
about the 
SPECIAL OFFER 
on this. 


CLEANS FAST 


A special cleaning agent safely 
and easily removes road film, 
tree sap, weather stains and 
oxidized paint. 


POLISHES EASILY 


The unique formulation of 
Blue-Blazes helps you to produce 
sparkling depth of color 

without back-breaking effort. 


LONG-LASTING 


Super-resistant to water... 
rain cannot wash away 

the protective silicone film. 
Gives long-lasting protection 
against sun, rain, dirt and wear. 


WIPE ON, POLISH- DONE! 


Sets a new standard for quick and 
easy car polishing. One job will convince 
you it’s the tops. Try it yourself. 


USE IT FOR YOUR WORK — 
SELL IT TO YOUR CUSTOMERS! 


PERMATEX COMPANY INC., Brooklyn 35, N. Y. 
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A-51-2R 


CURTIS FULL HYDRAULIC 
TWO-POST SHOP LIFT 


HAS THESE ADVANTAGES: 


@ No deep pit 
@ 60-inch wheelbase range 


@ Plunger travels 72 inches above floor 
(tallest men work in complete comfort) 


ALSO, Single post @ Front and rear steel frames shipped with doors 
rotating lifts for al! and door operating mechanisms completely 
passenger cars and light —A\ assembled. (Easy installation.) 

trucks. Single or two-post 


for busses and trucks. @ No obstructions above floor 





AIR COMPRESSORS 


Electric or Gasoline 
Motor Driven. 


Vertical or Horizontal 
Tank Mounted. 


HYDRAULIC 
CAR WASHER 


(300 Pounds Pressure) 
For better and faster car washing; more cars are 
See your CURTIS jobber or use coupon raat rs met 
: : , washed per day—more profits for you. 
below for complete technical information. 





CURTIS PNEUMATIC MACHINERY DIVISION F 
of Curtis Manufacturing Company = : 
1938 Kienlen Avenve, St. Lovis 20, Missouri 


1 am interested in items checked: 
7 AS Se PNEUMATIC MACHINERY DIVISION 


([] AUTO uFTS 
Single Post [] Two Post [] of Curtis Manufacturing Company 


[) POWER CAR WASHERS bese 1938 Kienlen Ave. St. Lovis 20, Mo. 


Lea wee eee eee ee eee ol 


2 
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roved 
100.000.000 times 


A HUNDRED MILLION PINTS SOLD BECAUSE... 


Casite is unconditionally guaranteed! Yes, your cus- 
tomer gets Better and Smoother Motor Perform- 
ance all year ‘round or Double- Money-Back. There 
are no strings—he must be satisfied or he gets back 
twice as much as he paid. 


Casite cuts start-up wear. Casite in the crankcase 
speeds a film of oil to all moving parts. Finest oil is 
still “cold” at 100°F, must warm up to about 210° 

-defore the oil starts flowing freely. Casite makes 
slow oil move fast, even during “start-up.” 


NATION’S NO. 1 ADDITIVE 
NO. 1 PROFIT-MAKER, TOO! 


Casite tunes up older cars. Here’s your quickest, 
easiest, non-mechanical tune-up. A pint of Casite 
through the air-intake, or in the gasoline, gets rid 
of engine gum and goo, frees sticky valves and 
rings, lets the power zoom through. 


Casite speeds the flow of oil. Laboratory tests show 
Casite speeds the flow of No. 20 oil 24% at 100°, 
more when colder. Yet as the engine warms up, oil 
returns to normal-range viscosity. Casite gets 
enough oil to the right places at the right time. 











Casite eases new car break-in. Since Casite ca 
oil to penetrate into tight places—more than ¢ 
alone can—a tight, new engine will be prop 
lubricated before normal clearances are establishe 
This prevents excessive friction during break-i 


Casite aids hydraulic valve lifters. Casite in the crank- 
case gets oil into hydraulic valve lifters quicker, 
helps the lifters function smoothly. Casite also 
carries away deposits of sludge and gum which 
cause lifters to stick and clatter. 


These are just a few of the reasons Casite 


sells fast and repeatedly to car, truck and 
tractor owners everywhere. Push Casite 
today and everyday—for easy, extra profits! 


CASITE DIVISION, HASTINGS MANUFACTURING COMPANY, HASTINGS, MICHIGAN 
Casite, Drout, Hastings Piston Rings, Spark Plugs, Oil Filters 





They Know Where e’er 
King Tractor Rules... that 


PROTO means | 
© PROfessional — 
. TOols! 








PROTO mean 


tas afceces rane 


“provo¥ T0015 
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Childe 
‘PRESSURE PURGER’ 


ANALYZES < CLEANS 
COOLING SYSTEMS! 


ANALYZES (On-the-Car 
@ NOW ya 


S te det 


np Act 


CLEANS (On-the-Car) 
PRESSURE 
y Syste 
Heater, H 
Yne Operat 
remove a radiator 
] Feature Prevent 
2. Correct Overheat 
@ ONLY the PRESSURE PURGER » 
alt mmaaltldaMial-t-le(-le Ml @eliile)(:t1-mm @ 


your customer and make extra dollar 


THE PRESSURE PURGER -REMOVES DIRT 
DOES NOT STEAM HEAT IT! 


NOTHING CAN CLEAN OR ANALYZE LIKE CHOLDUN Manufacturing Corp. 
THE PRESSURE PURGER! 331 East Street, New Haven, Conn, 


C) Please send me Complete details on the PRESSURE 
PURGER. 


C) Please have your representative call 
Name 


Address 


on . * City 
MERCHANDISER. CARWASHER NAL YZ! "iy oni " maAGIC 
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Wilk 


ay PURITAN 
HP anv 


wh v.C 
js s MARTIN-SENOUR _ 
og Sy, «fe 


fer 
BALKAMP Sounamas 


STANDARD 
pekden : 
BRIDGEPORT Spicer 


pRIGGS : Thomson 


alte 


unite? 


nu 
,o* PE 


CELORON 
The finest group 


of lines available peTROI! 


Mc mouth 
any source! : 


piTTeR Gillet 
Bnilain wisconsin 
puckworT® New 


JOLLNER 
Py Gilley 
Peder! 


@ The lines which your NAPA Jobber stocks 


cars, trucks, tractors and buses of all makes. 
are all produced by independent manufac- 


For fast service on these fine-quality, full- 
coverage lines, your NAPA Jobber is THE man 
to know. Backed by NAPA Warehouse service, 
he is equipped—like nobody else in the busi- 
ness—to give you the parts 
and supplies you need... 


when you need them! 


turers. But they have in commona single stand- 
ard of quality—the finest! Many of these lines 
are widely used as original equipment. In 
every case, parts which bear the NAPA Seal 
are recognized by automotive engineers as 


meeting the most exacting requirements for 


NATIONAL AUTOMOTIVE PARTS ASSOCIATION + DETROIT 1, MICHIGAN 


ate fayel Indypendend Faria 
>) 
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IF YOURE LOOKING FOR 
HEAVY DUTY 
OVERLOAD « 

CAPACITY 

















Moog overload Helper Springs give real Electrically heat treated in famous Moog 
overload protection. It’s a packaged line electric furnaces. Rubber cushioned 
and easy to handle. All parts packed malleable casting brackets to protect the 
complete with full instructions so frames. Yes, if you’re looking for Heavy 
anybody can install. Duty Overload Capacity, insist on Moog! 


MOOG INDUSTRIES, INC. 6650 Easton Ave. St. Lowis 14, Mo. 6 152 m0. 
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* Factory-trained service mechanics * Special cleaning and painting facilities 
*® Factory-developed repair tools * Thorough reconditioning 

* Genuine factory repair parts * New jack guarantee 

* Complete testing equipment * Prompt, efficient service 


WALKER 


SERVING THE AUTOMOTIVE WORLD 
SOUTHERN AUTOMOTIVE JOURNAL for MAY, 1952 
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“back home for service 


O SEATTLE O WINNIPEG 


© PORTLAND . 
MINNEAPOLIS 

© SALT LAKE CITY 
© SAN FRANCISCO 


@ LOS ANGELES 


Nix 
O PHOE © DALLAS 


GET FAST, ECONOMICAL, 


3 
CHICAGO CLEVELAND 
DENVER @ N. KANSAS CITY 


TORONTO syRacuse 
O O BOSTON 
@ LONG ISLAND CiTy 
@ PHILADELPHIA 


@ ATLANTA 


@ Walker Direct to Factory Service Branches in Eight Cities 


© Authorized Walker Service Stations in Eleven Cities 


FACTORY SUPERVISED JACK REPAIRS 


THROUGH OUR OWN WALKER SERVICE ORGANIZATION 


Give your Walker Jacks the service they deserve— 
the same repair and reconditioning they would get 
right in the Walker factory. All you need do is take 
your jack to your own local Walker Jack distributor 
or send it directly to the nearest Walker Branch or 
Authorized Service Station. (Complete address on 
request.) You get it back in jig time, in perfect con- 
dition, backed by a “new jack” guarantee. 

Your satisfaction with your Walker Jacks is 
Walker's responsibility from beginning to end. To 
insure this, Walker operates eight Factory Service 


Branches and eleven Authorized Service Stations 


across the country and in Canada. Their sole func- 
tion is to repair and recondition your Walker Jacks— 
like new. All are equipped with factory-developed 
tools and testing equipment . .. manned by Walker- 
trained mechanics using Walker-approved methods 
and genuine factory replacement parts. They're geared 
to give fast, thorough, economical service. 

Here’s the most extensive jack service program 
offered by any jack manufacturer. Here’s another 
important reason why Walker 
leads in jacks. Walker Manufactur- 
ing Co. of Wisconsin, Racine, Wis. 


Walker-trained men check even the smallest de- 
tails on every jack brought in for service. Worn-out 
parts are replaced . . . accurate adjustments are 


made... 


every stage of reconditioning is con- 


trolied with the same care and attention given in 


Original manufacture. 


Walker-designed testing equipment and Walker- 
trained mechanics carefully test and approve 
every reconditioned jack under every condition. 
it comes back to you with a new jack guarantee 
on both parts and workmanship. When it's Walker 
“okayed”’ you know it’s right. 





JACKS, LIFTS, 
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EXHAUST SILENCERS AND OIL FILTERS 








You take the slogan FREE ENTERPRISE . . . me—I'll take the 
PRIZE in Enterprise. All I ever got for FREE had a 

gimmick in it that cost plenty. Just give me the reward 
that’s coming to me for “know-how” and hard work, 

and I'll be happy. 


I'm fed up with FREE things . .. FREE GIFTS, FREE- 
LOADERS and fellows looking for a FREE RIDE because 

they vote right or whine louder. I learned the hard way, 

during the last war, that there’s nothing FREE in FREEDOM. 
You damned well have to fight and work for it, and our type of 
freedom is worth fighting and working for in my book. 


Take me. I'm a mechanic. . . free, independent and 
self-sufficient . .. and I don’t mind getting my hands dirty to 
stay that way. I get help, sure. My New Britain Tools 

help me take down, fix and put together any car, truck, 

tractor or what-have-you. The strength, balance and fit of these 
good Hand Tools help me do any job easier, quicker and 

right. That's why I bought 'em. 


As long as I can get Tools like these, I'll add a little sweat 
myself, and keep pulling the PRIZE out of this word — 
o> a” g Enterprise. It’s not for FREE, but it’s MINE. Let’s keep our 
NOTE TO ALL MECHANICS: When you American system — and work to make it better. 
invest in the Hand Tools you depend on 
for your livelihood, ask your Jobber about 
the famous New Britain brand. It’s the 


complete Line of quality for every auto- 
motive Hand Tool need. [63 


GREATER STRENGTH - BETTER FIT MaNDATOOLS: 


THE NEW BRITAIN MACHINE CO. e NEW BRITAIN, CONN. 
10 SOUTHERN AUTOMOTIVE JOURNAL for MAY, 1952 
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Moraine engine bearings are of uniform high quality. Install Moraine 
bearings—made to original equipment standards—and know you are 
treating your customers right! 

And there are plenty of pre-sold customers for Moraine engine 
bearings. Millions of the cars and trucks on the road have Moraine 
bearings as original equipment . . . and Moraine bearings are avail- 
able for additional millions of cars and trucks! Think of this original 
equipment market . . . then consider that almost 5 out of 10 cars that 
pass your door are your prospects. 


The Bearing High Compression Demanded 





Original Equipment on Cadillac, Buick, Oldsmobile, G.M.C., 
Fixible and Other Leading Mokes. 


=, DUREXeIOO 


/ 
“\Aorors 
ae 


REGRES Sees Cena THE MATRIX MAKES THE DIFFERENCE! 


A United Motors Line ' 
Available Everywhere Through Steel-backed middle layer (or matrix) of porous copper- 
UNITED MOTORS DISTRIBUTORS nickel is bonded mechanically and metallurgically with 
babbitt overlay to give Durex-100 increased embed 


ability and greater resistance to fatigue 


Durex-100 . . . is an exclusive ad- 
vance-type bearing that was devel- 


The DUREX-100 is 8 WAYS different eee oped to take the loads and stresses 


_— ee ee 5. Stronger bond. of today’s modern, advance-design 


fatigue. . Greater resistance to engines. Original in principle, it is 


. Increased load scoring. " 
: built to stand up under high com- 
capacity. . Greater resistance to 

3. Greater conformability. corrosion. 
. Better embedability. . More durability. bearing loads. 


MORAINE PRODUCTS ""*.:522"2s"""" 
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pressions, high speeds, and high 





For More Enjoyable Motoring 
d out of 10 Cars 


Use One or More FX eg 


QUALITY 
PROOUCTS 





« LOGAN PASS ~ 
«# WEST ENTRANCE 4 
FAST GLACIER =» 4 


CABINS AND COFFEE SHOP 
CAMPGROUND AND STORE 


ST MARY =» 10 


ctl _ 
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FILTERS 





The Industry's Fastest-Grow- With Patented CORALOX In- The Only Complete Line — 
ing Line—Original or ap- sulator—Factory equipment More than 100,000,000 have 
proved equipment on Buick, on more new cars than any been built—more than 40,- 
Chevrolet, Cadillac and Olds. other make of spark plug. 000,000 are in daily use. 


SPEEDOMETER CABLES + AIR CLEANERS + FLEXIBLE LINES » GAS STRAINERS 


AC SPARK PLUG DIVISION Be GENERAL MOTORS CORPORATION 
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LOOK FOR THE WORD ‘MUTUAL’ 
ON YOUR INSURANCE POLICY 


It Means That Your Company Operates on 
Principles Proven Successful for 200 Years! 


The first insurance company in America was a Mutual company. It was 
founded 200 years ago in 1752 by Benjamin Franklin. It was called the 
Philadelphia Contributionship for the Insurance of Houses from Loss by 
Fire. It is still in business today and according to a study of corporation his- 
tory by Harvard University it is the only corporation chartered in this coun- 
try before the American revolution 
which still survives 


The Principle of 
Mutual Insurance 
What is this principle of Mutual 
insurance that has proven so sound, 
so enduring? Since there is no profit 
in a Mutual insurance company ben- 
efits are shared through the return 
to policyholders of savings from loss 
prevention and other cost-saving ac- 
tivities. Mutual i insurance companies 
have no incentive to operate in any 
other way than to serve their policy- 
holders. 


Millions Insure with Mutuals 

Has this method of doing business 
proven popular? Mutual fire and cas- 
ualty insurance companies wrote an 
estimated $1,500,000,000 in pre- 
miums in 1951. They serve 20,000,000 
policyholders! 


Does “Mutual” Appear 
on your Policy?” 
Look at your insurance policies. If 
they aren’t the mutual kind, a word 
from you and we'll be glad to explain 


Questions about Insurance? 


Ask .Aderaleds 
QUESTION (9) BOX 


Q. Is the insurance company liable 
for the expense of saving and pro- 
tecting property damaged by fire 
from further damage and for the ex- 
pense of putting it in the best pos- 
sible order? 

A. Yes, the company is liable for a 
reasonable amount. 

ta = eg ree 


Oldest Insurance Company in America 


The oldest insurance company in America—the Philadelphia Contri- 
butionship for the Insurance of Houses from Loss by Fire—was es- 
tablished in Philadelphia by Benjamin Franklin in March, 1752. 
photo shows the staff in the Contributionship office in December, 1896. 


This 





how you can share in mutual sav- 
ings. 


“ARE YOU FULLY COVERED?” 


Tommy came to school loaded 
with bubble gum which he pased out 
to classmates and a surprised teacher. 

He explained: “I just became a 
brother last night.”’ 

—Capper’s Farmer 





Going on Vacation? 

Before you go ask your Friendly 
Federated man about the Personal 
Property Floater, the Personal Ef- 
fects Floater, and Personal Liability 
insurance. Costs are surprisingly low. 
When you know you are properly 
protected you can relax and really 
enjoy that vacation! - 

P. S. If you don’t * 20 * 
know his name con- *,,2y"a7e * 
sult the classified sec- « ; * 
plenty of grief if your Fire In- tion of your tele- “Game ™ 
surance fully covers. What phone directory or a 
about your new television set write us. eS 
—your new washing machine, 
range, refrigerator —are they 
covered? Write for our House- 
hold Inventory book today and 
find out your worth. You will 














You’ll Be SAVED 


Sedoraled Maleal 


Another Benefit of 

Trade Association Membership 

Many associations have made 
Group Accident and Health Insur- 
ance Plans available to their mem- 
bers. When written for a single group 
of any one firm GA&H insurance of- 
fers lower rates than would be avail- 
able to a single employee. The asso- 
ciation plan goes a step further. It 
bands together a large number of 
groups under one plan for further 
economy. Very low rates and liberal 
benefits are the result. Federated 
Mutual has been one of the leaders 
in writing this kind of insurance. 


Altho some of last yr’s cars looked 
like they were smelling for some- 
thing, durned if some of the new 
models don’t give you the impres- 
sion they found it. 

— GILCRAFTER, hm, Gilbert Paper Co. 


ay 





probably be surprised, too! 











IMPLEMENT and HARDWARE INSURANCE COMPANY *% OWATONNA, MINNESOTA 
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and 
il-Melhai-la-tala: 
is important 
to YOU! 


% CE ury BRAKE ENGINEERED ...a term applied to Bendix Eclipse 

Blocks because they are designed, built and produced by 

gineering team that makes the brake equipment for many 

ca’s leading passenger cars, trucks, buses, tractors and 

It means that when you stock and sell Bendix Eclipse Linings 

ocks you are backed by one of the oldest and largest manufac- 

s of air, vacuum and hydraulic braking equipment in the world. 

en you install Bendix Eclipse Linings or Blocks you become a part 

one of the finest research, development and production teams in 

he industry. It means more sales for you, better braking and greater HERE’S HOW TO BE SURE 

economy for your customers. Remember, only Bendix Eclipse Linings The bie blue Dandix Betines hee stents tie 


and Blocks are Brake Engineered! the best in braking! On your stock shelves 
or beside the mechanics in the shop, it 

tolls ye sameins thet ts betinn. dole 

MARSHALL-ECLIPSE DIVISION OF will be right oll the way—they can count 
on better performance, you can count on 

TROY, NEW YORK AVIATION CoMPoRatiON bigger soles — becouse it is bocked by 

Ar 2's first team of brake specialists 


Bendix / Eclipse srake .nincs & BLOCKS 


BUILT BY AMERICA’S FIRST TEAM OF BRAKE ENGINEERS 
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THE SMOOTH, ALMOST FRICTION-FREE OPERATION 
OF SAGINAW RECIRCULATING-BALL BUMPER JACKS 
CAN RING UP QUICK AND EASY SALES FOR YOU 


A Saginaw Jack on display can accomplish wonders. Your customers will look it over. 
' They'll be impressed. For a Saginaw Recirculating-Ball Bumper Jack /ooks like the 


' sturdiest, safest, most dependable jack ever built. And it is. 


Then, too, just watch the surprise on your customers’ faces when they spin the handle 
and try the jack’s smooth, almost friction-free action. But the real clincher that often 
leads to a sale comes when they compare these features to those of whatever jack they 
may have: 

SO STURDY —The frame is strongly made of pressed steel .. . the base is rigid and rugged. 


SO DEPENDABLE —Nothing to get out of order. No fluid to leak. And when a car is 
being lowered, the handle cannot spin. 


SO EASY TO USE—The smooth, easy action of rolling balls mate screw to nut—make 
raising or lowering car so easy that even a child can do it. 


Yes, sales come easily when your customers see this jack and try it for themselves. Phone 
your United Motors Distributor now. 


PROVED A MILLION TIMES OVER 


The Saginaw Recirculating-Ball principle has been proved through the years in over 
a quarter of a million bumper jacks—and in over a million automotive steering gears. 


SAGINAW JACKS 


A GENERAL MOTORS PRODUCT eS A UNITED MOTORS LINE 


DISTRIBUTED BY WHOLESALERS EVERYWHERE 








ete 


Ca Pra ry 


General Motors Corporation, Saginaw, Michigan 
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atth the Custom-Fit 
STYLE AENG 
it° VU 
DOOR Visors 
3 MODELS EQUIP ALL 1949 to 1952 CARS 


you're assured of a perfect fit for all doors with 3 sizes of this new, 
adjustable design. Lifetime stainless steel with mirror-finish. Installs quickly, easily on any front or rear door. 
Exclusive contoured "Rigid-Center” construction—guaranteed not to buckle, rattle or sag like other door visors 
on the market. Quick, profitable turnover. Out-sells all others combined! 


“ 
/ 70 Hs 








Universal :\:: DOOR VISORS 


"ua models fit all 1935 to 1952 cars, front and rear doors. Sparkling, 
lifetime stainless steel. Install in only seconds! Year ‘round profit makers! 


FREE 
ERCHANDISING fj 
~ DISPLAY 


ets up ino couple 
silent st 
_lithographed 


Jemons | Door Visor, its 
- rote Oe wk os on — 
v 
a sales every doy. Sturey 
DA 
— see your JOBBER TO 


SEE US AT BOOTH NOS. S154-156 AT NAVY PIER, CHICAGO 
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a serious accident 


yake ar 
Bad - “we 
accidents! 


Pa) 


any one of these 
faults in inferior 


brake fluid can cause 


VAPOR LOCK: Fluid with low boiling point can’t with- 
stand heat generated by braking on steep hills or at high 
speed. Fluid boils and vaporizes—result, no brakes. 


FREEZING POINT: Inferior brake fluid will freeze, 
thicken or become sluggish. It may separate, solidify 
or crystallize at sub-zero temperatures. 


INABILITY TO ABSORB MOISTURE: Free water in in- 
ferior fluid will boil off, leaving air pockets which will 
compress when brakes are applied, or water may freeze 
in cold weather—result, brakes inoperative. 


CAUSES RUBBER PARTS TO SWELL: Brake fluid with 
improper ingredients causes rubber cups, boots and hose 
to swell, immobilizing moving parts—result, brakes 
inoperative. 
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IMPROPER LUBRICATION: Fluid not containing proper 
lubricating qualities fails to protect vital working parts— 
result, excessive wear and eventual brake failure. 


NO RUST INHIBITOR: Fluids lacking rust inhibitor 
allow metal parts to rust and corrode. Sticking or seizing 
results and brakes fail. 


GUMMY RESIDUE: Fluid that deposits gummy residue 
on moving parts when exposed to air or high heat re- 
tards the movements of these parts—result, brake failure. 


NON-MISCIBLE: Improper brake fluid, when added to 
the fluid in the system, may not mix properly—result, 
eventual brake failure. 











YOU PROTECT YOUR CLISTOMERS - 


with America's No. 1 Brake Fluid 
a ee 
\ neat cs for 87 


WAGNER LOCKHEE 


Heres why Wagner Fluid better! § se ae | 


CHEMICALLY BALANCED — with just the right CHEMICALLY BALANCED — so that it maintains 
amount of costly vegetable type lubricant to assure high operating temperature characteristics, yet 
proper lubrication to all parts of the brake system. functions in sub-zero temperatures. 


CHEMICALLY BALANCED — with exactly enough * Does not harm rubber cups or hose. 


moisture absorber so that no separation can occur. ¢ Forms no gummy residue 


CHEMICALLY BALANCED — with the correct pro- * Does not evaporate excessively. 
portion of all ingredients required to assure an © Stasi tee ecliiiin eects 
all-season fluid. ; , ; 


CHEMICALLY BALANCED — to maintain stabilit / / 
ae Se y Here’s how Wagner helps you: 
Colorful counter cards and large wall posters for 
point-of-sale use are yours for the asking. Get them 
from your Wagner Jobber. Display them and tie in 
with the Wagner advertising appearing regularly in 

the Saturday Evening Post and Collier's. 


Wagner Electric @rporation 


6362 Plymouth Ave., St. Lovis 14, Me. 
( Branches in principal cities in U. $. and in Conedo) 


Lockheed 


HYDRAULIC 


452-19 


The best known 
name in brake service 
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Ultiue you rl, 


ye Quality W Coverage zi Service 


Gal youre Moped eter 


Your Federal-Mogul jobber stocks cam bearings as another function of 


the complete engine bearing service. 
Singly or in sets, split or full round, Federal-Mogul cam bearings help you 


do your best work in engine reconditioning. Ask your Federal-Mogul jobber! 


PA a 


Engine Bearings (Main, Connecting Rod and FEDE RAL-MOGUL SERVICE 


Camshaft) e Bushings @ Connecting Rod Ser- 


vice—Exchange Insert Rods, Rebabbitted Rods F 3 D E RA 


Connecting Rod Bolts and Nuts @ V-Seam 
Piston Pin Bushings @ Shims and Shim Stock 


(Division of Federal-Mogu! Corporation) 


DETROIT 13, MICHIGAN 


Seay ic* 
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REVITALIZE YOUR SWITCH SALES 
HERSEE SWITCH PAKS 





20 OLD COLONY AVE. — 
BOSTON 27, MASS.,.U.S. A. 
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SALES MGR 
SPREEN AUTOMOTIVE PARTS 
4132 HAMILTON AVENUE 


CINCINNATI 23, OHIO 
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“Wiucn battery line should we take 
‘on? That's a question that many a 
jobber has had to ask himself. Here's 
how we answered it. Who can offer the 
best? It was Auto-Lite Battery,” says 
Walter A. Spreen. 

“Only Auto-Lite Battery can deliver us 
and our dealers a huge original equip 
ment replacement market, a national 


television and radio show, a top read 
advertising campaign in national maga 


zines, farm mayazines and exclusive 


¢ )perator 25’ Service—all in one neatly 


tied package 

“And to top off this cake with 
sweet fre sting, we're selling more 
of the premium-profit ‘Sta-ful’ 
Batteries than ever before.” 








- since you were knee-high to a hop-toad, 
you've heard about America’s wonderful natural 
resources—the bountiful fertile fields, the towering 
timber growth, the boundless water power, and 
the untold wealth of gold, iron, oil, silver, coal and 
other natural treasures that lie buried in the ground. 


Is it because America has more natural resources 
than any other country that Americans enjoy the 
world’s highest standard of living? No—many 
countries have as much—some have more. 

Then is it because Americans do more with what 
they’ve got? 

Yes! And the reason is as plain as the nose on 
your face. It’s because Americans are free to de- 
velop their natural resources—and their natural 
resourcefulness—in the wholesome climate of open 
and strenuous COMPETITION, 


COMPETITION—not “regimentation” —is what 
eggs a man on to do his best. 


COMPETITION—not government control—is 
what urges a business to give its customers ever 
greater value for their money. 

So let’s say “NO SALE” to the ism peddlers who 
would have us swap our U. S. A. system of free 
competition for their “planned” regimentation— 
trade our U. S. A. freedom and plenty for their 
serfdom and poverty! 


* * * 


This report on PROGRESS-FOR-PEOPLE is published by 
this magazine in cooperation with National Business Publica- 
tions, Inc., as a public service. This material, including illus- 
tration, may be used, with or without credit, in plant city ad- 
vertisements, employee publications, house organs, speeches 
or in any other manner. 


THE COMPETITIVE SYSTEM DELIVERS THE MOST TO THE GREATEST NUMBER 
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Was |! Hearing Right? According to this 
Alemite salesman, friction—and fighting fric- 
tion—was proving a solid business booster, 
and a BIG business booster for car dealers 
everywhere. How? Well, he had a movie 
with facts, figures—the whole story. Would 
I arrange for a showing before my organiza- 
tion? It was OK by me. A good idea. 


ve case is typical | 


One more example of how dealers all over 
the country are “cashing-in” on the Alemite “Magnet Plan.” 
Making their Service and Parts Department pay as much as 84% of their 
overhead with Alemite “Magnet Plan” features. Want the 
facts? Call your Alemite distributor. Or mail this coupon now! 


It’s the 
come-BACK 
that counts! 


The Movie Made a Hit! Right off it tackled 
our biggest problem —new car owners, how 
to get them in and keep them coming back 
to us for service. It showed how the Alemite 
“Magnet Plan” built total service business 
Made frequent, proper lubrication the “key” 
to more trailic, more volume, more sales 
across the board! We agreed to give it a try 


Ss 
ANDREWS MOTOR SALI 
LUBRICATION DEPARTMENT 


Did it Pay Off? Our customer return has 
already increased 12° . Lubrication volume, 
oil and parts sales are at a record high! And 
Alemite advertising, every two weeks in 
Post and Collier's, gives us an extra follow- 
up system —at no extra cost. Take it from 
me, friction-fighting —tied up with Alemite 

is some salesman. Best one we ever had! 


MAIL THIS COUPON—NO OBLIGATION 


ALEMITE sw — 


Judge for yourself how the Alemite “Magnet Plan” can help you cover 
your fixed overhead — improve your trading position 

Alemite, Dept. M-52, 1826 Diversey Pkwy., Chicago 14, Illinois 

C] Send us complete information on the “Magnet Plan” 


Oo We would like to arrange a showing of your Hollywood movie 
“It's The Come-BACK That Counts!“ 





® Once you start using World Bestos brake lining 
you'll keep on using it. That’s because World Bestos 
gives you top quality, perfect-fitting lining that's 
easy to install; dependable, long-wearing lining 
that assures complete cust satisfaction. Both 
are essential to a profitable brake lining business. 

Get started with World Bestos NOW .. . and get 
absolutely free one or more of the fine premiums 
described on the opposite page. Only World Bestos 
offers Ace High Deals . . . for car dealers and 
independent repair shops! 





Your World Bestos Jobber Can Supply 
All Your Brake Lining and Block Needs 


Prescribed Friction Sets . . . for passenger cars, 
commercials, taxis, light and medium trucks. Full 
molded, highest quality lining engineered for each 
make and model vehicle. 


Grid Lock Sets . . . top quality Wireback molded 
sets for all popular cars, commercials and trucks. 
A must for complete brake service. 


Sets for Bonding . . . both Prescribed Friction and 
Grid Lock are available as undrilled, unchamfered, 
packaged sets to be used with World Bestos Pyro- 
bond Film. Unexcelled bonding results for passen- 
ger cars and trucks. 


Truck Blocks Complete line of brake blocks 
for heavy-duty trucks, trailers, buses—including 
famous No-Fade RED BLOCK for extremely severe 
service. Also rolls, slab stock, clutch facings. 


Ask your local World Bestos Jobber about these deals... 


WORLD 
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Easy-Roll COMFORT CREEPER 

given with each order for any 25 Sets of World Bestos Brake Lining 
Famous Gi-Gr-Nite Creeper, featuring roller-caster as- 

sembly that pivots and rolls easily on the roughest floors. 


Extra long head rest, rail-free deck, fully shielded wheel 
housings. A regular $8.75 


valve that’s yours absolutely a Seeryss 
free of charge and postpaid oreets 

anywhere in the U. S. with —_— 

your order for any 25 sets of 

World Bestos Brake Lining. a 


Famous “‘Gi-Gr-Nite” LITTLE JOE 


given with each order for any 20 Sets 
of World Bestos Brake Lining 








Handy combination Mechanic's Seat and Tool Tray 

lets you sit reloxed 12 inches above floor with every 

tool you need within easy reach. Easy-rolling, easy- 

pivoting roller bly. A must for broke work! 

Regular $7.65 value (tools not included) that's yours 2 
absolutely free of charge and postpaid anywhere in a 
the U. S. upon receipt of your order for any 20 sets of 

World Bestos Brake Lining. 








Personalized ZIPPO LIGHTER 


given with each order for any 12 Sets 
of World Bestos Brake Lining 


Handsome, windproof Zippo lighter . . . engraved with your 
exact signature inlaid in rich color. A man’s lighter with o sure- 
fire, man-sized flame, guaranteed for life! This sturdy, good- 
looking Zippo (regular $4.60 valve) is yours absolutely free 
of charge and postpaid anywhere in the U. S. with your order 
of any 12 sets of World Bestos Broke Lining. 


World Bestos “‘Ace-High Deals’? feature 
only the finest quality merchandise. 


WORLD BESTOS, New Castle, Indiana 
Please send me full information about World Bestos 
“Ace High Deals” for dealers and independent repair 
shops. 

NAME 


fill in the coupon and mail direct to World Bestos 


{A 9 dk 
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@ Here’s the lamp that emergency vehicles have been 


waiting for—a specialized high-intensity warning 
blinker for fire, police, state and county highway ve- 
hicles, ambulances, and utility trucks. 360° special 
Airport lens (red, amber or blue) is visible all around 
the horizon, in daylight or darkness. Kit includes com- 
plete assembly, high-intensity light source, dual con- 
ductor cable, flasher mounted in switch with indicator 
lamp, mounting pad to seal roof. Model No. 360. 
Griffin engineered a special light pattern for this 


lamp—a perpendicular shaft of one-inch width, high 


intensity, constant focal point increasing with distance. 
Details like this make Griffin the new leader in lamps, 
make every product a masterpiece in fleet safety light- 
ing design. 
It will pay you to standardize with Griffin—the 


complete fleet line. 


THE GRIFFIN LAMP COMPANY, HAMILTON, OHIO 


AUTOMOTIVE SAFETY LIGHTING 
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*Trode Mark. U. S. & Foreign Potents Pending 


Nine of eleven Globe Frome. 
Kontact Hoists installed of 
a McCorroll’s, Inc., prominent 


Yrame-Kontact Hoists permit better lubri 
Cleveland cor dealer 


cation . . . in less time ... . at less cost, PS 


MORE PROFIT PER SQUARE FOOT 


Ploor space really pays out with the Globe Frame-Kontact Hoist. Studies have shown 
that a lubrication or service bay earns $1200 in ADDED PROFITS when this modern 
Hoist is installed. With Hoist down, floor is available for parking or cross travel. 


MAXIMUM ACCESSIBILITY 


Frame-Kontact lifting means WIDE OPEN accessibility to all underside parts of a car. 
Service jobs get done faster. Work is done more expertly. BIGGER PROFITS result. 


“IMPROVED LUBRICATION TECHNIQUE 


A car, lifted by its frame, is in the BEST POSITION for effective lubrication. Suspen- 
sions are relaxed. Lubricant flows easily into important wear points. 


Pee eeeeeeseseeseeeeeeseesseseaeseeeereeere 


GLOBE HOIST COMPANY BAJ-413 
E. Mermaid Lane at Queen St. 

Philadelphia 18, Penna. 

Gentlemen: 

Please send me full details about the Globe Frame-Kontact Hoist. 
——— 
Cc — Sf 
EE 
City, Zone, State 





G 


<THE BEST LIFT 


a 
GLOBE HOIST COMPANY, E. Mermaid La. at Queen St., Phila. 18, Pa. 
World's Most Complete Line of Lifting Equipment 
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Cars, Modern Heavy-Duty Motor Oi! 
and Modern WIX Oil Filter 


Today's closer fitting parts and hydraul 





alve wr moderna, high 
hat alee handle the 

mpression cat engine demand excepuonal filtranon that aie <a 

ew heavy-duty, detergent type oils, Today's WIX O Fite 


ontain the modern 


Casteudges 8 
to you, because they heavy-duty Hitrant 


. ~ ron Say 2 Ol — 
Ns 

WW, Z 

/ 4 

{ \ 

Heavy-duty WIXITE giv «thes essential depth filtration in 1s Fes 

sens electronically controlled conssrucnion. The sludge-chirsty 
, ful dirt, grit 


and dust but does * 
" ew oils. For 


fe pe 
remove 3 


etergent ae 
rouble free 





look for the famou 


driving and modern engine pr 
Care will sa 


WHIX, crademark on che Ov Filver Carterdges yor 
your car and here's the place to start saving, 





a 
oO! 


wik ac 


AS ADVERTISED IN 


THE SATURDAY EVENING 


OST 


This WIX national advertising subject also appears in: 
COLLIER’S—March 29th - POPULAR SCIENCE MONTHLY—April 
POPULAR MECHANICS MAGAZINE—June - FARM JOURNAL—May & June 
PROGRESSIVE FARMER—April & May - COUNTRY GENTLEMAN—May & June 
SUCCESSFUL FARMING—May & June 








£. 
4 








Oil FILTERS @ CARTRIDGES 
WIX ACCESSORIES CORPORATION © GASTONIA, N. C. 
1M CANADA: WIX ACCESSORIES CORP, LTD, TORONTO, ONTARIO _ 
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Mixes perfectly with all original 
equipment and other standard 
brand fluids! 


Will not freeze at temperatures 
as low as 70°F. below zero! 





Flare will not corrode brake parts 
or swell rubber cups—it’s harm- 
less to use! 


Hlare HYDRAULIC 
close laboratory supervision! BR isa A « & - L U i 9] 


Flare performance is backed by @ Flare is available in pint, quart, gallon, 5-gal- 
twenty years manufacturing ex- lon (with special handy pouring spout), and 
perience! 54-gallon containers. 


Uniform quality is assured by 


THE BELL CO., ine. 


407 North Wolcott Avenue Chicago 22, Illinois 
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REPLACEMENT ENGINE be 


po 
The Toledo Stee 


A business-building, profit-boosting plan for alert jobbers 


and dealers . . . Write for complete details today. 


ww TOLEDO 


STEEL PRODUCTS COMPANY, 3300 Summit St., Toledo1l!, Ohio 
DIVISION OF THOMPSON PRODUCTS, INC. 
TOLEDO I!, OHIO 
Since 1906 Makers of the World’s Finest Automotive Parts 
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cet \EAKTROOF 


TO KEEP OIL DOWN 
AND PROFITS UP! 


McQUAY - NORRIS 





PISTON RINGS 


GROOVE §& 











a McQUAY - NORRIS 
Rebore-Rebuild 


In many, many places mechanics prefer 
iron-expander piston rings without a steel 
oil ring — usually where the motor is being 
rebored or completely rebuilt. For these jobs 
McQuay-Norris offers a complete range of 
Rebore-Rebuild Piston Rings, all made of 
Electalloy and Altinized. For some applica- 
tions, McQuay-Norris Rebore-Rebuild sets 
have a chrome top ring 





They are the finest iron-expander piston rings 
available and are reasonably priced. 


y 


OLD HAND 
€ 17 FROM AN F 
In THE REPAIR BUSINESS « 





and the best way to do that is to put in 


McQUAY - NORRIS 


BEARINGS 


eS 
oi : 

the best way to make money on a bearing Pc * is to 
CUT DOWN INSTALLATION TIME... f 


a | 
) / 
ro —— . 

wm. a the 


oe ‘te oon —a vable 
stallaiion nt in the me me 











“MUSTANG TIRES’ 
FREEWAY 
CUSHION 
MASTER 
TRAVELER 

WINTER GRIP 
MILER 
EXPRESS 
LOADMASTER 
HI-WAY LOGGER 
LAHER LOGGER 


» 
SS3uHaKa DUDISS 


> > 
ayers on Sayers in Jaher 


HE TANGHEST THING IN TIRES 


LAHER TIRE & RUBBER CO., INC. 
EASTERN HEADQUARTERS * 2131 LOCUST STREET + ST. LOUIS, MISSOURI 
SOUTHERN HEADQUARTERS ° 


300 MADISON AVE. + MEMPHIS, TENNESSEE inal 
WESTERN HEADQUARTERS * 2615 MAGNOLIA ST. - OAKLAND, CaLiForNia ‘** “780+ ~— Sen Francisco 


KANSAS CITY, 1620 McGEE STREET + FORT WORTH, 910 FLORENCE STREET Portiend Seattle 


LAHER INDUSTRIES 


Secremente 


Spekene Salt Lake City 
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Beowh stainless steel has been made available to allow production to be resumed 
on this market tested wheel accessory. This is your chance to sell a beautiful stainless 
wheel cover at a mass market price. Featuring the patented Lyon method of attach- 
ment to the wheel rim, it is truly a quality product that will retain its beauty for 
years. Order from your jobber for immediate delivery. 


INCREASE YOUR PROFITS! 
Start cashing in on this tast moving item immediately! 


QUICK TURNOVER ONE TYPE—ONE SIZE fits all 15” wheels. Low Inven- 


tory Investment— Minimum space requirements. 


BIG VOLUME Rapidly increasing demand for QUALITY wheel covers at a 
POPULAR PRICE insures steady sales volume. 


FULL PROFIT Maximum discounts coupled with worthwhile volume and rapid 
turnover can mean more profits for you. 


COMPARE THE PRODUCT COMPARE THE PRICE 


Lyon Wheel Covers have a beautiful, | The low price of only $16.95 (slightly 

lasting finish and are the lightest and higher west of the Rockies) makes this 

strongest covers on the market. QUALITY wheel cover a natural profit 
maker in the mass market. 


Easy to display! 
LYON WHEEL COVERS 
Whichever make tire you 


sell, you can display the LEAD IN— 
LYON wheel cover by 


slipping it into place in a 
15” casing. Not only will xP Beauty 
it sell wheel covers but it 


will k tire displ e 
——_ <> Construction 
=> Low Price 
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Stainless Steel 


WHEEL COVERS 


are again available 


LIST PRICE 


"162>. 


SLIGHTLY HIGHER 
WEST OF ROCKIES 
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everything 
hangs on 
the 








Yes, everything hangs on the fan belt: cooling, 
lighting, and ignition systems—and your profits! 


i When a broken fan belt leaves one of your 
d i @ customers stranded on the road, he doesn’t blame 
e the fan belt—he blames you! So, make it a point 


to remind your customers that automotive 
engineers say a fan belt should be replaced 
every two years—or every 20,000 miles. 


Make your replacements with Thermoid Fan Belts. 
Better fit means easier installation. What’s 

more, they are pre-stretched to assure /asting fit. 
Thermoid Fan Belts don’t stretch in service. 
Because they never slip, they last longer—give 
more dependable service. 


Make it a practice to show your customers 
the advantages of replacing a worn or stretched 
fan belt before it fails. And make replacements 


Thermoid pre-stretched fan belts with Thermoid Fan Belts. 


are "A horse of a different color” 


Brake Linings - Fan Belts - Radia- 
tor Hose - Hydraulic Brake Parts 


and Fluid - Car Mats - Clutch 

Facings - Thermoid Precision 

Process Equipment. 
Thermoid Company e Trenton, New Jersey 
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That's right! Thor ‘Silver Line’’ Sanders 
make hard jobs easy . . . because they're 
the lightest, most powerful portable electric 
sanders built. Correct speeds and sizes for 
every job. Ask your Thor jobber for a 
demonstration, or write for free catalog. 


Independent Pneumatic Tool Co., Aurora, Ill. 


VALVE REFACERS e VALVE SEAT GRINDERS @ SANDERS 
IMPACT WRENCHES e POLISHERS e DRILLS e SAWS 
BODY AND FENDER HAMMERS e GRINDERS e HAMMERS 
BENCH GRINDERS e SCREWDRIVERS @e ACCESSORIES 


FACTORY SERVICE BRANCHES IN 20 PRINCIPAL CITIES 
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Sell the battery. 


ERE’S your biggest battery-selling opportunity in years . . . the 

opportunity to sell Delco—the Nation's No. 1 battery—designed 
and built to deliver the plus performance modern driving demands. 
Check the list of features and you'll see why Delco offers you such 
wonderful sales opportunities. Delco is the battery of advanced design 
. . . the battery of mightier power and efficiency. Delco batteries are 
available everywhere through United Motors wholesalers. 


DELCO’S ACCEPTED BY MILLIONS 
America knows that Delco’s the buy. That makes it the automatic 
choice of millions of motorists. They count on Delco batteries 
for quick starts—reliable service—and long life. 


YOUR MARKET FOR DELCOS IS UNSURPASSED , 
There are original equipment Delco batteries in more cars and 


trucks than any other make. These Delco owners are pre-sold on 
Delco . . . the battery they know for good service. 


MERCHANDISING HELP TO KEEP YOU OUT FRONT 
It’s easy to keep out front in battery sales. Delco’s up-to-the- 
minute merchandising aids, plus battery service and technical data, 
are all designed to help you. 


THE DECISION’S YOURS .. . LET THE DELCO BATTERY BOOST YOUR SALES 
The motoring public has confidence in Delco batteries. You are 
in a position to offer them a Delco battery that is designed and 
built for today’s motoring conditions. Get started in this profitable 
business now ... by seeing your local United Motors wholesalers. 


DELCO BATTERIES 


A GENERAL MOTORS PRODUCT canta A UNITED MOTORS LINE 








DISTRIBUTED BY WHOLESALERS EVERYWHERE 


U 





WOW... ALL THESE 


FEATURES IN 


EVERY DELCO BATTERY! 


* Maximum Starting Power! 
n 


life performance tests, Delco Batteries 


showed maximum starting power, after 


months of operation. 


in Cold Weather! 


Exclusive, patented “expander” formula used 
in making negative plates for batteries pro- 
duces greatly improved action in cold weather. 


* New Super-Quick Starts 


New Battery Ruggedness! 


xclusive high temperature vapor treatment 
of plates creates stronger, longer-lastin 

bond ... insures greater resistance to anol 
and distortion. 


New “Balanced” Gravity Rating 
for Finest Performance! 


The new “balanced” gravity rating of Delco 
batteries assures users of longer battery life. 
Extra battery life means extra miles per bat- 
tery—more value for your money. 


| Roepe Cases! 


Ico has “tailored” cases for each battery 
model. Special sealing compound to prevent 
cracking and leaking. Visual filling device 
for instant servicing. 


UNITED MOTORS SERVICE 


Division of General Motors Corporatioa 
General Motors Building 


Detroit 2, Michigan 
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NO DRILLING! 





THE One. Windshield Washer that squirts 


right on the target at the touch of your finger! 
No dribble. No overshooting. Misses none 
of the wiping arc. 

The ONE Windshield Washer seen weekly 
on 16 million television screens. Talked about 
by 12 million users! 

And now, with Trico’s exclusive installation 
kits, there are no holes to drill. A screwdriver 
or wrench is the only tool you need ! 

Your nearby Trico Distributor or Jobber 
will show you in ten minutes how easy it is to 
sell and install the new Trico Windshield 
Washer. 


Trico Products Corporation, Buffalo 3, N. Y. 





sanemmers- THE GRIZZLY BEAR 
SEIS BRAKE SERVICE 
10 ALL AMERICA! 


Your own customers and prospects are among 
the millions of car owners who see Grizzly’s 
“‘precautious” bear performing in the pages of 
America’s leading magazines. But with all the fun, 
the Grizzly bear is always delivering a serious 
message-—urging car owners to take better care of 
their brakes . . . and to patronize you for the 
finest service obtainable. With this lively 
national advertising, and with practical 
merchandising materials, Grizzly helps make 
your selling easier! Grizzly Manufacturing 
Company, Paulding, Ohio. 


Ki 
“nN ? 


| 
q 


ER's * SATURDAY 
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SELL THE MUFFLER THAT FITS THE CAR 





PHYSICAL FIT 


for fast, easy 


Tarsielitohivelary 


No compromise in size or shape. . . 
each Soundmaster Muffler is engi- 
neered for a specific make and model. 
That’s why Soundmaster FIT means 
Fast Installation Time—more profit 
for you on every job! 








ACOUSTICAL FIT 


for full-range 
lett -M@elslige)| 


No “in-and-out” noise control here! 
Soundmaster eliminates objectionable 
noise on each car over the entire range 
of speeds and loads. Soundmaster en- 
gineers really know noise—and how 
to control it! 


HORSEPOWER FIT 


for all the power 


the car can deliver 


The sacrifice of acceptable back pres- 
sure limits is one way to whip noise 
problems — BUT! Our engineers 
know better ways. You'll never catch 
a Soundmaster stealing power by 
stretching the back pressure limits! 


Now, and from now on, install Soundmaster—the muffler that fits // three ways. Quickly 
available from NAPA Jobbers ... correctly engineered for each make and model! 


DE KOVEN MANUFACTURING COMPANY > 


BELA 


MUFFLERS, PIPES AND ACCESSORIES 
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RACINE, WISCONSIN 
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PROFIT! 
to Jobbers 
Tileme PY: 11-1 0 


HESTER BATTERY MFG. CO. 


Nashville 10, Tennessee 

[_] Jobber [] Dealer 

Please send tafbecmetion: No obligation! 
NAME 


ADDRESS 


aa CTY STATE 
RG ERE le om are RD em ERE iY ee Om 
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THE . 


BIG 3- calle Jeol!” 


PACKARD IGNITION CABLE 4ii« Aa aL 
Long considered the “standard of the = IGNITION CABLE SE‘ 
automotive industry,” Packard high-tension 

cable is original equipment on more cars, 

trucks, buses and tractors than any other 

cable. Packard FOUR-FORTY and Pack- 

ard LAC-KARD ignition cable are designed 

to deliver balanced performance in every 

application. 





PACKARD BATTERY CABLE 


Packard battery cables are used as 
original equipment on more cars, 
trucks, buses and tractors than cables 
of any other make. Packard battery 
cables are full size, full weight... are 
available with LEADALLOY terminals 
or leaded brass terminals. Both types 
are packaged in individual cartons— 
both deliver top performance—both 
have acceptance, everywhere. 











PACKARD LOW-TENSION CABLE 


As with Packard's two other products, Packard low- 
tension cable is used as original equipment on more 
cars, trucks, buses and tractors than cable of any other 
make. Packard's “249 Compound” insulation, by 
every laboratory test and by the test of long, hard 
usage, has exceptional resistance to heat, oil, chemi- 
cals and abrasion. 


7) 


REG US PAT OFF 





Packard Electric Division, @ 1 Motors Corporati 
Warren, Ohio 





FOREMOST BUILDER OF AUTOMOTIVE 
AND AVIATION WIRING 
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You risk losing 
customers when you 
use inferior brake 


o e 
lining eee One sure way to 
build steady patronage is to use 
Raybestos PG Proving Ground 
Tested Sets. They have the 
quality needed on America’s 
highways today. They last 
longer, make safer, surer stops. 
Raybestos Brake Linings com- 
plement your. good mechanical 
work ... mark your shop as a 
reliable place to go for service. 


INSIST ON THE RAYBESTOS BRAND ON EVERY 
PIECE OF BRAKE LINING. IT’S THERE FOR 
YOUR PROTECTION. 


PG for riveting Ray-BOND for bonding 


PULL WHEELS AND USE THE 
RAYBESTOS BRAKE CERTIFICATE 


These two things, plus the quality of Raybestos 
Brake Lining, will give you the keys to brake 
service volume. And month after month, 
powerful pre-selling Raybestos ads like the 
one below will support you by urging city 
and rural car owners to have their brakes 
certified safe. 





brake lining! It can 
awfully expensive-” 


Don't risk costly accidents wor 10 1 © oe 
Pennies. Play it sate. When you o** 

telined, insist on Raybestes vo eoee® wig 
Vetted Broke Lining, riveted oF ne 
© Greater margin of salety and lonee” 

Wie Hove aRoybestos centages tet” 
today. ui relining is needed, wort vO? * 
#9 Lining, bronded for you" 


eens che 7~ 


YOUR CUSTOMERS AND PROSPECTS 
WILL READ THIS RAYBESTOS AD 
Hard-hitting advertisements like this are 
appearing regularly in The Saturday Evening 
POST and in Farm Journal + thousands 
of car owners right in your own neighborhood 
will become brake lining conscious .. . will 
want to buy Raybestos. 


r Beware of inferio" 





50 YEARS OF SERVICE...50 YEARS OF PROGRESS... 1902-1952 es) 


PG SETS 


AMERICA’S BIGGEST SELLING BRAKE LINING 


RAYBESTOS DIVISION of Raybestos-manhattan, Inc., Bridgeport, Conn. 
RAYBESTOS-MANHATTAN, INC., Manufacturers of Brake Linings e Brake Blocks « Clutch Facings « Radiator Hose » Fan Belts « Mechanical Rubber 
Products * Rubber Covered Equipment « Packings * Asbestos Textiles « Sintered Metal Products « Abrasive and Diamond Wheels + Bowling Balls 
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L000 
PRULE 


WHY Comtinental STEEL-FLEX IS 


THE INDEPENDENT JOBBER'S 
PISTON RING 


Profit- Package 


Continental gives the inde-- 
pendent jobber the biggest 
piston ring profit, plus 


The maximum margin of profit 
regardless of how small the 
volume, plus 


Fastest service on odd sized 
rings—MADE ... PACKED... 
SHIPPED in 24 hours! 


Compression Rings obtainable in ce 


‘ame ones for me. I ve made almost a thousand 
installations and still have not had a ring fail- 
ure”... H. C. Hughes, Chandler & Hughes 
Garage, 910 N. Fillmore St., Amarillo, Texas. 


PISTON RING COMPANY 


“37 years of service to the automotive trade” 


MEMPHIS, TENNESSEE 
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" Stick to original factory parts 
and treat each car like your own” 


“Twenty-five years ago I moved to Lan- The outstanding customer satisfaction Auto- 


caster, Pa., and started into the service Lite Original Factory Parts afford service men 
business. I hired a smart old timer, who is proved by this fact: more than half of 
really set me wise about servicing cars veiatige 7 h : 

and running a business. He told me, ‘Stick America s Car makers specify Auto-Lite. Make 
to Original Factory Parts and treat each the wise choice of original factory parts and 
car like your own. I’ve done my best to protect your honest workmanship .. . and 
follow that advice through the years, and build your profits and your business. For full 


it pays. Last year we had to enlarge our information. write direct to 
service shop for the fifth time.” 
George D. May THE ELECTRIC AUTO-LITE COMPANY 


16 East Walnut Street, Lancaster, Pa. Toledo 1 Parts & Service Division 


"TESTED QUALITX” 


HELPS YOU DELIVER AMERICA’S 
FINEST ELECTRICAL SERVICE 


ORIGINAL 


Ohio 


TUNE IN “SUSPENSEI” . . . CBS RADIO MONDAYS . CBS TELEVISION TUESDAYS 
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SILENCE [5 


Rusted Out Mufflers are Noisy 
and Dangerous— CHECK every 
exhaust system—MUFFLER 
and PIPES 


Become a M‘Cord Stocking Dealer 
and Get These 
M‘Cord Merchandising Helps 





MUFFLER TOOL 


The only successful tool 
for removing mufflers 


FREE 
WITH SIX MUFFLERS 





CARBON 

McCORD LEADS IN SELLING AND MONOXIDE 

MERCHANDISING AIDS Metfers ae 
New, bright fluorescent colors in window spots 
help you sell. Suggestions on selling and 
ordering mufflers and pipes, interchange 
sheets, and best muffler tool on market 
—all free to McCord Stocking Dealers. 





M‘CORD CORPORATION ~- Detroit 11, Mich. 


SOUTHERN AUTOMOTIVE JOURNAL for MAY, 1952 











in EXTRA PROFITS 





AND CUSTOMER 
SATISFACTION 


M‘CORD 


MUFFLERS and PIPES 
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approved procedures 


that will save you 
TIME and 
MONEY! 


No. Ee Cement Holds Gaskets 


A good method of holding valve cover 
gaskets, oil pan gaskets and others in 
place when installing is to put a spot of 
rubber base cement around the gaskets 
to hold them in place while the cover is 
being installed. This simple procedure 
will save a lot of time and insure correct 
gasket alignment. 





No. 2« Alignment is Important! 


Pay particular attention to align- 
ment when installing intake and 
exhaust manifold gaskets and oil 
pan gaskets. Slight misalignment 
will reduce the size of intake and 
exhaust ports and cut engine power. 
Misaligned pan gaskets can block 
oil return from timing chamber to 
“gum up the works” and cause leaks 
at ends of side pieces. 


No. eB. Check for Unevenness! 


Always check oil pan and valve 
covers for dents and unevenness 
before replacing them. A slight dent 
can cause considerable oil loss and 
customer dissatisfaction. Place pans 
upside down on flat bench surface 
and straighten any dents or uneven- 
ness. Careful handling of pans and 
covers will save the necessity of 
straightening jobs. 


No. 4. Cheek Shaft Surface! 


Nicks and burs on a shaft can make 
a new oil seal useless unless the shaft 
surface is smoothed before the seal 
is installed. Run your hand around 
the shaft to feel for nicks or burs. If 
you find any, use fine emery cloth 
to smooth the surface. This minor 
operation can make a big difference 
in the outcome of a repair job. 


25 MORE Gasketing Tips Like These, YOURS FREE 
when you send for this FREE FEL-PRO MANUAL! 


Like every good mechanic, you know that no gasket is better than its 
installation and no installation can be better than the gasket. That 
explains why this new Fel-Pro Gasketing Manual already has been so 
enthusiastically received and praised by tens of shensands of mechan- 
ics. It is the know-how contained in this manual plus the installation 
of quality Fel-Pro Gaskets that give you the best possible combination 
for doing ‘‘Praise-Winning Jobs’’ every time. FOR YOUR FREE COPY, 
see your Fel-Pro Jobber or write FELT PRODUCTS MFG. CO., 1548 Carroll 
Avenue, Chicago 7, Illinois. 


Gasket Kight win FELPRO Gaskets! 
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Now...a Southern Home for GRACO 














1223 Spring St.,N.W., Atlanta 


Recognizing the tremendous industrial and eco- 
nomic growth of the South in recent years, 
GRACO takes special pleasure in announcing 
the establishment of a new regional office and 
warehouse at 1223 Spring Street, N. W., Atlan- 
ta, Georgia. 

GRACO has come to Atlanta to maintain a 
permanent home. Here you'll see the world’s 
finest lubricating equipment . . . from small fit- 
tings to big service station installations... all 
functionally installed and operating . . . all com- 
bined with hoists and related service equipment 

. arranged to simulate the most modern, effi- 
cient service departments. 

Visit this distinctive new display room .. . use 
it as a source of ideas when planning or modern- 
izing your own lubricating department. Engi- 
neering counsel is available to make recommen- 
dations and to assist you with your planning. 

Factory-trained personnel will provide com- 
plete repair and maintenance service. Complete 
warehouse stocks of parts and equipment will 
be maintained at the Atlanta regional office. 

Stop in for a visit soon. We'll be happy to 
meet you, show you around and acquaint you 
with the latest in GRACO equipment. 

Sold Through Leading Automotive Wholesalers 


GRACO 


GRAY COMPANY, INC. 
1223 SPRING ST., N.W., ATLANTA, GEORGIA 
General Office and Plant: Minneapolis, 13, Minnesoto 
GRACO Regional Offices: NEW YORK «© PHILADELPHIA 
DETROIT © CHICAGO ee ATLANTA «© SAN FRANCISCO 
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Exide 


ULTRA START BATTERY 


=r 








THREE LONG-LIFE FEATURES THAT HELP BOOST SALES 


S / l V. / U M + the corrosion-resistant grid alloy, rators, are extremely resistant to heat and acid... 
resists a battery’s most destructive enemy—grid flexible and tough. Low internal resistance increases 
corrosion caused by overcharging. cold-weather starting ability. 


6. 0. x, new active material, so effective that it is 
possible to take full advantage of an acid solution 
of lower specific gravity. 


P l US Vitrex Retainers— Element Protector— 
Plastic Connector Shields— Plastic Vent Caps—Im- 
proved Sealing Compound —Shock-resistant 

P OR M A x ? practically indestructible plastic sepa- Container. 


WHEN IT’S AN Exide YOU START 





“Exide” is more than a battery line. It’s a symbol of dependability. 
The Exide sign on your place of business will give your customers 
confidence that they can depend upon all your products and ser- 
vices. And ‘‘Exide’’ means sales. To help you build a sound, 
growing battery business Exide offers all these PLUS values: 


A COMPLETE LINE. wide price range to fit the needs of all motorists... 
ULTRA START, HYCAP, SURE-START, STARTEX. 


135,17 9,7 40 Exide National Advertising messages in 1952. This program will 
do a real selling job right in your own neighborhood. 


EXIDE SURE-START PROGRAM with time-saving tools and equipment. 
SELLING AIDS that assure quick, easy, profitable battery sales. 
ATTENTION-WINNING DISPLAY MATERIAL. 


THE ELECTRIC STORAGE BATTERY COMPANY, Philadelphia 2 
Exide Batteries of Canada, Limited, Toronto 


ACT TODAY—SWITCH TO Exide 











nu carried {0 
ats have bi frging Russell to Southerners have threatefiec 





sient mé 
| in 


1 out of every 5 insurance claims |: 


| 
e hU° $ | for 
for car repair is over *250° == 
| tiators' 
. } 
ee rmehiacEa | of Preg 
The claims manager of a large cas- “In a typical metropolitan area,” | Johns 
ualty insurance firm asserts that he states, “one out of five body re- 
“damage to modern auto bodies is building jobs is producing claims the 
ranging from $250 to $1000 and up.” | Japa 
One adjuster says that “three out of 
every 10 claims handled by him are 
in this upper bracket.” 








reaching astounding totals.” 


¥ 


Only a few major jobs and, man, your profits have more than paid specialized attachments including kingpin and wheel hub 
off the $386* cost of an S-200 ‘‘Porto-Power.” This complete pullers. Any body shop needs an S-200 to stay competitive and 
super-deluxe workshop-on-wheels includes 4, 7 and 10-ton make the profits available to alert management today. 

hydraulic rams; the “Wedgie” spreader ram; a press and 48 


“We couldn’t handle the big jobs profitably without 


our $-200 Dor toy-POWE 


“Every month PORTO-POWER brings 
in a bigger share of our profits” IF IT DOESN'T OFFER YOU ALL THIS 
“Now I can see we wasted too much labor time before we got ++. IT’S NOT A “PORTO-POWER” 
that big S-200 Porto-Power outfit,” says one body shop boss. He oTt tee eee 
adds: “There’s just no percentage in trying to get along without Ability to PULL with FULL POWER! 
complete Porto-Power equipment. That’s why we got the power Essier handling . . . 9 single hose . . . revolve 
and range of the S-200 super-deluxe assortment.” ing coupler . . . all-directional ram! 
Right! With so many body jobs running into the big money, C] Inteschangeability of rams! 
you can’t afford to struggle along with just a limited amount of 
body jack equipment. You need the works! And only Blackhawk 
can give it to you — along with “Reck-Rack” and Bantam “Porto- 
Power” and other vital hydraulic tools in the complete Black- 
hawk package, | FIRST 
CHOICE 


in over 90% *Prices subject 


of all body to change 
shops without notice. 
‘9 POWER 
16 PROFIT POWER 


Leading jobbers have full facts on the many ‘‘Porto-Power"’ ass'ts, individual hydraulic 
units and attachments. Blackhawk Mfg. Co., Dept. p.452, Milwaukee 1, Wisconsin, 
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Spreaders with built-in hydraulic rams! 
A complete line of body shop attachments! 


Specialized attachments for repair service. 
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SB KS 
My in 


100% PENNSYLVANIA AT ITS FINEST 


BUILD CUSTOMER CONFIDENCE 
. . . MAKE REPEAT SALES 


Dealers and distributors who sell 100% Bradford- 
Pennsylvania Veedol Oil will tell you it's a 
product that wins steady customers and is highly 
profitable to handle. 


For cars and trucks—VEEDOL, “The World's 
Most Famous Motor Oil” is a premium oil plus 
plenty! Its famous “Film of Protection” goes 
far beyond mere “premium-type” performance 
to keep motors cleaner . . . safer . . . smoother- 
running! 


For tractors — 150-HOUR VEEDOL TRACTOR 
OIL is made specially for tractors! . . . Its excel- 
lent quality is readily apparent to tractor owners 
because Veedol stands up for a full 150-hour 
service in gasoline fueled tractors and cuts oil 
consumption in all tractors regardless of fuel used. 


Veedol Oils and Greases are sold through inde- 
pendent distributors and carry a full margin of 
profit. Write for information today! 


TIDE WATER 
ASSOCIATED OIL COMPANY 
Tulsa—Thompson Bidg. Atlante—Rhodes-Haverty Bldg 


TIDE WATER 
ASSOCIATED 
O1L COMPANY 


Tylsa San Francisco 








a | 


Scaled Power GI-60 


CONTRACTING 
GROOVE INSERT 





speremeperet tee 


Your best answer to top-ring groove wear! 
Praised by Fleet-Owners 
for long, long piston life! 


perenne ce 




















Sealed 
SQOPER-SIZER 


World’s Best Piston Resizing Method! 


] Finished size accurately controlled by split-second timing. 





2 Transforms surface metal of piston-pin boss areas into a 
forged-like structure, making expansion permanent. 


3 Does not disrupt thrust face surfaces of piston. 


4 Retains original cam-ground shape of piston. 


5 Eliminates piston slap and increases ring life. 


§ Original close fit of piston is restored. 
7 Black dry lubricant provides positive initial lubrication. 


Contact your Sealed Power Jobber for these exclusive Sealed Power Services. 


Scaled Power Corporation 


MUSKEGON, MICHIGAN 








- 


How’s business? A survey on page 63 shows the 

general trend in shop volume 
for the first quarter of the year. How does the trade 
feel about the over-all automotive picture? Last 
month SAJ editors took a close look at the situation 
in a progressive Southeastern city of over 100,000 
population. What they found may not, of course, have 
been true of other cities. Almost without exception, 
automotive men were in a rather dismal frame of 
mind. Shop volume had been spotty since Christmas. 
Though most of the shops reported that repair volume 
was about in line with first-quarter volume in 1951 
and 1950, mechanics generally had time to spare. 
Some operators voiced the hope that spring tune-up 
and other seasonal services would improve the pic- 
ture, but few were planning anything more than 
routine promotion of these services. One shop was 
encouraging mechanics 
to make closer inspec- 
tions on all cars, since 
they had more time to 
do it. But mostly the 
attitude was “wait and 
see.” Wholesalers re- 
ported that equipment 
sales had taken a nose- 
dive. 


Car sales —both new 
and used 


units — brought no 
smiles to dealers’ faces 
in this city. For the ma- 
jority of dealers, the 
problem was finding 
customers with enough 
money to meet terms. 
There were plenty of 
cars. The dealers were 
worried, however, about 
what the steel dispute 
might do to car produc- 
tion in the months ahead. The city’s only Cadillac 
dealer, who also handles Olds, reported that he had 
no shortage of customers and was months behind on 
deliveries of Cadillacs. One of the Chevrolet dealers 
had orders he was not able to fill but he commented, 
“If we suddenly had a big increase in our quota, I 
don’t know where we would find the customers.” 
Sales of used cars were slow and some dealers were 
reducing prices or giving better trades to move units. 
Credit standing of customers was being investigated 
more closely and more deals were being turned down 
by finance companies, it was reported. 


WPI AU Tome ‘vt 


Local problems ™ay have contributed to the 
gloom in this city. The shop of 


a dealer holding one of the General Motors fran- 
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PAINT DEPT 


“Of course it will look lots nicer after I get it 
spread around.” right kind of shop to 


patronize is one which 


chises was unionized during April. Several dealer- 
ships had changed buildings, so perhaps they had 
been too busy getting settled to put much extra effort 
into selling—especially selling service. One veteran 
dealer who has just completed an outstanding plant 
for his “Big Three” franchise gazed for a while at 
the lack of activity in the showroom and the shop and 
departed for a trip to Florida with the comment, “I 
can’t stand it any longer.” Both veteran dealers and 
newcomers seemed to have the same feeling of dis- 
couragement and resignation. But maybe by the time 
this is printed, the attack of “spring fever” will be 
over and they’ll be in there selling with their usual 
vigor and determination. Probably the end of Regu- 
lation W will act like a shot in the arm—temporarily 
if not permanently. Repeated studies show the public 
generally has been amassing the cash. The job is to 
thaw out the buyer 
resistance. 
may be 


A fan belt 
showing— 


by sight and by sound 
—that it’s needing re- 
placement, but it’s not 
going to be replaced un- 
less some alert man in 
the shop notices that 
fact. The same’s true of 
a lot of service sales, 
and it’s equally the case 
in every other depart- 
ment of any kind of 
automotive  establish- 
ment. You find the mar- 
ket when you find the 
customer, and it goes 
without saying that the 
customer’s idea of the 


genuinely helps him 
keep his “buggy” rolling. There’s never been a time 
when the market was glutted with honest, sincere 
salesmen. 


12-volt systems for American passenger cars have 

been talked about time after time in huddles 
of ignition specialists. When is it likely to replace the 
six-volt system? This and many other questions 
about the electrical future of the car were asked of 
one of the top authorities in an interview last month. 
The questions and answers begin on page 64. 


Dents ¢an be the can opener for bigger shop sales. 

If you doubt this, study what happened at s 
big New Orleans dealership when service salesmen 
started pointing out dents. (See page 61.) 
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REPRODUCES FACTORY PRECISION 


FAST—PRACTICAL 


The greatest possible accuracy can be obtained 

with the Sioux Dual-Action Valve Seat Grinder 

and Sioux Tapered Pilots. Sioux Tapered Pilots 

are precision tools and offer the most positive 

guide known. Dual-Action, a controlled fine vi- 

bration for grinding and dispersion of the cuttings DRESSING 
with the grinding wheel mounted for full contact GRINDING 
with the valve seat. A perfected system. Wares 


Sold only through authorized SIOUX Distributors 


STANDARD GRINDING 


THE WORLD 
OVER VALVE SEAT 
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Whenever a car comes into the 
shop, service salesmen inspect 
it for any dents or scratches. 


How can you boost 


body-shop volume? 


Ask to Fix the Dents 


YIMPLY “asking for it” has in- 
S creased body - shop business 
nearly 400 per cent for the Colo- 
nial Buick Co., New Orleans, La. 

The idea is netting the firm 
$4,500 more per month from its re- 
finishing department, according to 


B. J. “Joe” Mayer, service manage? 
“Asking for the business,” he ex 
plained, “is one of the main secrets 
behind the successful operation of 
our body refinishing department. I 
should work for any shop.” 
The idea—inaugurated by Colo 


When care is taken to explain to the customer just what goes into 


a first-class body job, objections 


to “high prices” are overcome. 
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nial Buick late in 1951—represent 
ed an effort by the firm to increase 
its body-shop business from a maxi- 
mum of 100 jobs per month. The 
reason: A maximum of 100 jobs 
was far less than the expected ca- 
pacity of the new body shop opened 
earlier in the year. 

The result was a program 
sisting of three parts: 

1. Inspect all cars that come into 
the service department—even cars 
that come in for routine work like 
motor tune-ups—to find any body 
and finish defects. 

2. Send out postcards and re- 
minder cards to all customers offer- 
ing the new body-shop service. 

3. Follow through when the ques- 
tion of “price” is raised by using a 
wall chart to show the customer the 
many steps involved in a high-qual- 
ity body refinishing service—thus 
overcoming price resistance. 

Principal point in this service- 
selling campaign, Mayer stated, is 
the work of the three service sales- 
men stationed near the main en- 
trance. Each simply walks around 
every car that comes into the 
garage—inspecting for dents and 
scratches and reminding the cus- 
tomer of the desirability of fixing 
up the defects. 


con- 
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Careful attention to each part of refinishing, such 
as disc grinding, is necessary to produce a job that 
A wall chart is a quick 


will satisfy the customer. 


“Generally, the customer is more 
than receptive to the idea,” he 
said. “Usually they have meant to 
have the damaged areas fixed, and 
welcome the service salesman’s re- 
minder.” 

The result of this simple opera- 
tion was an additional 200 jobs a 
month for the body department. 

Another 75 to 100 jobs per month 
are added through direct-mail con- 
tacts with both old and new cus- 
tomers. These mailings include the 
sending of reminder cards—provid- 
ed by a manufacturer of refinishing 
materials—imprinted with the Co- 
lonial Buick name, plus personal 
letters from the firm. 

The letters — following through 
on service—ask the customer how 


Boe an 


well he likes the service, whether 
he has any complaints or other com- 
ments and, in general, assure him 
of the firm’s continued interest in 
the job they have done. 

Today more than 400 jobs a 
month are being handled by Colo- 
nial Buick’s body shop, and the 
sales volume has increased from 
$1,500 to $6,000 monthly. The 
$6,000 volume is half of the entire 
income for the service department, 
and the 400 jobs are approximately 
one-third of the some 1,200 jobs 
that the entire service department 
handles during the month. 

Altogether, Mayer and the three 
service salesmen sell the body-ser- 
vice program from the main quar- 
ters, while the assistant service 





to 50 per cent increase 


month. 
The program, 


tion by manufacturers’ 
independent repair shops. 


June Is “Dent”? Month 


A nation-wide campaign that is expected to bring shops a 15 
in body-refinishing business will be 
launched in June—national “Get the Dents Out of Your Fenders” 


although originated by Minnesota Mining and 
Manufacturing Co., is an industry-wide campaign, with participa- 
service divisions, jobbers, 


dealers and 





Key points of the program are to attract motorists’ attention 
to scratches and dents, to dramatize the benefits of prompt body 
repair and to take advantage of the fact that 7,800,000 cars now 
need fender or body repair and most motorists want body repair 
when reminded of it—as this report of Colonial Buick shows. 








SOUTHERN 


a he 


or 


way for Mayer (left in right-hand photo) to explain 
to an owner just why each step in refinishing is neces- 
sary and what each process contributes to the job. 


manager—a refinish specialist in 
charge of the body shop—seils 
some (5 to 100 jobs a montana on his 
own. 

in the few months since the start 
of the program the body-shop staif 
has had to be increased from five 
men to a total of seven body men 
in order to handle the increased 
business. 

Despite the fact that customers 
are usually glad to be reminded oi 
any scratches or dents that need 
repair, they often question the 
price, Mayer pointed out. 

To overcome customer criticism 
that “the price is high,” Colonial’s 
service salesmen show him any one 
of three specially-prepared wall 
charts which describe step-by-step 
the work involved in autobody 
repair. 

The charts—prepared and na- 
tionally available from a manufac- 
turer of automotive refinishing 
materials—show in a series of 12 
pictures each of the steps that are 
essential to a high-quality job, a 
job good enough to match the orig- 
inal factory finish of the car. 

The 12 pictures show how th 
damaged surface will be cleaned, 
how the dents and other irregulari- 
ties will be bumped out, how the 
rust and old paint will be removed, 
how the contours will be restored 
and how the metal will be condi- 
tioned. 

They also show how filling mate- 

(Continued on page 115) 
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A Reader Survey 


Trend ob Shop Volume? 
Texas Is the Bright Star 





ow has shop volume been run- 
ning as compared with a year 
ago? 

Did shop volume seem to be on 
an upward trend at the end of the 
first quarter, as compared with the 
opening days of 1952? 

Results of a survey by SOUTHERN 
AUTOMOTIVE JOURNAL among 700 
dealerships and independent gar- 
ages throughout the South last 
month indicated that there’s no 
clear-cut trend either upward or 
downward. 

Some shops reported a steady in- 
crease. Others reported an equally 
apparent decrease. Many said that 
the trend within their own indi- 
vidual shops had fluctuated first one 
way and then the other. 

With few exceptions, both in- 
creases and decreases were less 
than 20 per cent of total shop 
volume. A large number of both 
were under ten per cent. 

Several sectional trends were 
noted. In Florida, an unfavorable 
citrus market was blamed for a 
slight decrease in volume in several 
shops. 

In Texas, the state inspection 
law brought more business to some 
shops. 

“Our business has an upward 
trend for this time of year due to 
our new state inspection law,” re- 
ported S. T. Bailey, B & B Garage, 
Inc., Fort Worth, Texas. 

“Larger business facilities and 
state inspection work have resulted 
in an upward trend,” commented 
Joe Vechione, Joe Vechione Service 
Station and Garage, El] Paso, Texas. 

The cost of living affected shop 


volume in different ways. 

“An upward trend in shop volume 
has resulted from the lack of money 
to buy new cars,” said Roy B. 
Greene, Washington County Mo- 
tors, Inc. (Ford), Jonesboro, Tenn. 
“We have noticed this in our shop 
for the last month and a half, as 
well as from talking with custom- 
ers and prospects for new and used 
cars.” 

“Less cash on hand and higher 
taxes have resulted in a downward 
trend in shop volume,” reported 
Charles R. Hempel, Charles Hempel 
Motors (Pontiac—GMC), Orange, 
Texas. 

The capacity of the shop was an 
influence in a number of cases. 


More Mechanics Here 


“We have more mechanical em- 
ployees,” stated Fred Eachus, Moly- 
neux Chevrolet Co. (Chevrolet- 
Oldsmobile), Rockwood, Tenn., who 
reported an upward trend. 

“Shop volume in our experience 
this year is limited only by the size 
of your work force,” commented 
Charles D. Clark, president, Car- 
penter Chevrolet Sales Co., McAllen, 
Texas. “Trained mechanics are 
hard to hold and harder to obtain. 
Defense industry build-up and par- 
ticularly reactivation of several 
Army air fields close by make it 
exceedingly hard to compete with 
government wage rates. We are do- 
ing everything possible to make 
the mechanics’ lot an easier one. 
We have adopted as many work- 
saving methods as possible and 
tools to make it possible to turn 
out good volume with fewer men. 
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No twin-post lifts and impact tools 
last year at this time, now we have 
both for each mechanic.” 

Local unemployment, lack of gen- 
eral wage increases in the area and 
general uncertainty in regard to 
the national economic picture were 
mentioned as possible reasons for 
lower volume in some areas. 

“We have as yet been unable to 
determine why shop traffic and car 
sales have failen off as they have, 
but it is our opinion that since one 
out of four of our customers is 
a civil-service employee and there 
has been a great deal of talk re- 
garding economy measures, some 
of our customers at least are at 
the present time very undecided,” 
commented R. H. Wiley, Schuster 
& Wiley, Inc. (De Soto-Plymouth), 
Elizabethtown, Ky. 

Agricultural conditions also af- 
fected shop volume in many South- 
ern areas. 

“Farming, cattle and hog sales 
have helped an upward trend,” re- 
ported J. W. Frazier, J. W. Frazier’s 
Garage, Evergreen, Ala. 

“Downward trend is due to a 
severe drought we are having in 
this farming country,” stated J. E. 
Dodson, Dodson’s Garage (Pon- 
tiac), Sinton, Texas. 

The efficiency of the individual 
shop and its attitude toward cus- 
tomers are still major factors in 
a successful operation, as a number 
of answers emphasized. 

“Upward trend is the result of 
good customer-relations program,” 
commented Howard Mitchell, man- 
ager, Mitchell Motors (Oldsmobile- 

(Continued on page 150) 
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the top@agpt elect¥ical eng 

that’s ahea@ for tht 
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neers about 
automobiles of 

A lot of thewinmswers Were for 
coming last m@pth at the rst pre 
conference held&by the eng(neerin; 
staff of The Elé&gtric-Auto-Bite Co 

Reproduced b@ow are questions 
and answers, most of the answers 
being supplied by L. H. Middleton, 
vice-president and director of engi- 
neering for Auto-Lite. 

Q. What is, in your opinion, the 
biggest headache—if you want to 
call it such—that you are having 
to overcome now in the ignition 
world or in the world of Auto-Lite 
products? 

A. As far as we know now we 
manufacture something like 1,200 
products covering the entire trans- 
portation field. Our requirements 
are increasing yearly. The electric 
demand of the vehicle today is in- 
creasing by one amp per year. In 
1911 we had 1l-amp generators. 
In 1912 it was 12. In 1915 it 
15. Now we have 50 and 55, and we 
are looking forward soon to going 
up to 60 and 65 as the demand in- 
creases. 

Q. How soon do you think it will 
be before we will have 12-volt igni- 
tion system? 

A. There has been a lot of dis- 
cussion in the industry about that 
General Motors takes the position 
that an improvement could be made 
by using 12 volts, that it would be 
desirable. 

Now whether that decision will 
actually be made this year or next 
year or whether it will ever be 


was 


64 


made is something I am unable to 
say. It is in a state of flux. It 
would require a complete change 
in machining and tooling, which is 
a big item. The British have always 
had 12 volts. 
Oddly enough, 
considered this situation we 
been able to bring the six volts up 
to 12 volts. In the aircraft indus- 
try, for example, they started with 
six and went to 12; 110 is standard 
on some ships, and so it goes. 
Where are you going to cut it off? 
One of the drawbacks that bears 
the 12 
you 


have 
have 


when we 


watching in use of 
this: When make a 
12-volt headlight, you have a fila- 
ment twice as long and, therefore, 
twice as fragile and a lot 
rugged. And then, of course, the 
battery multiplies the number of 
cells from three to six and becomes 
more expensive. There are a num- 
ber of things cost-wise that are not 


careful 
y It 3 is 


less 


desirable which would develop if 
the performance is to be equalled. 

Q. Outside of the conductors 
themselves, what are the advan- 
tages of 12? 

A. Eighty per cent of the con- 
ductors today are not determined 
by the amount of current but deter- 
mined by the mechanics. 

Q. By the tensile strength? 

A. That’s right, so the amount 
compensated in conductors is very 
little. There is no compensation in 


the equipment. We might end up 
by using more copper. 

One of the things being consid- 
ered now in the industry is the 
availability of basic materials. We 
have been working on both systems 

the six and the 12—and as I said 
we work on the six and bring it up 
to the 12 and then get busy on the 
12 and bring that higher. 

We have two sets of men who fa- 
vor the six and the 12. When one 
group shows a_ substantial gain 
that would warrant the complet« 
reversal of our entire background, 
it will then be seriously considered. 

Q. In your research, and perhaps 
your actual operations today in en- 
gineering, do you anticipate that 
the use of aluminum will increase 
to any great extent? I am thinking 
of it as a replacement for copper 
and I am talking about automobiles 
now. Could aluminum be used in 
certain spots to replace copper? 
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What's Ahead Electrically 


As Seen by an Outstanding Engineer 


A. We are one of the large con- 
sumers of copper. We have two 
copper plants producing copper for 
our own uses. One of the problems 
we are facing today is limitation 
in supplying copper. This is a very 
apparent problem when you come 
to analyze the field. It is very diffi- 
cult. It is always difficult to change 
anything basic that will require 
complete redesign. That is only 
one of the problems. 

If we are forced to use alumi- 
num, we have the problem of mak- 
ing connections. Aluminum oxide 
is insulated and we have to conduct 
current. The aircraft industry has 
done a lot towards solving that 
problem, but it is expensive to at- 
tach an aluminum conductor to any 
other alloy. That operation alone 
in many cases would be twice the 
cost maybe of the whole conductor. 

As you know, one of the 
basic problems in the auto- 
motive industry in making 
changes is the penalty you 
suffer if you make a mistake. 
We produce 20,000 sets of 
electrical equipment a day. 
If you make a mistake and 
the mistake goes on for 30 
days before you catch it, the 
quantity of the material in 
the field that you have to re- 
place is gigantic. So, you 
have to be sure. It is not like 
a small industry where you 
are producing ten products a day 
and the replacement is relatively 
low in cost. 

In our business, if we make a 
mistake it could break the company 
damn quickly with replacements, 
particularly if it is a complicated 
problem of tearing down the trans- 
mission to get at it with the price 
you have to pay for labor today. 

If copper becomes tight we un- 
doubtedly will go to the use of alu- 
minum. You are speaking of cop- 
per electrically. So in summation 
I might say we are looking very 
closely to the uses of aluminum. 
Aluminum is a non-ferrous metal 
that blends itself very readily as 
long as you don’t have to connect 


it to something else, where it has 
to do a job in connecting. 

Q. Mr. Middleton, I have learned 
just now that you are the developer 
of the underwater Jeep. What can 
you tell us about it? 

A. Well, I think it has been suf- 
ficiently publicized by the Army 
proper so that we can talk briefly 
about it here. We took that pro- 
gram on for the Army. The whole 
staff sitting here played an impor- 
tant part in its development. The 
Army wanted an all-military ve- 
hicle to operate completely sub- 
merged. That is not water-proof or 
splash-proof or water-resistant. 
That means completely submerged 
like a submarine. 

They wanted to be able to stop 
and start in water, and even blow 
the horn. That seems kind of silly, 
but gives you an idea of what they 


Will the 12-volt system replace the 
six-volt? To what extent will copper 
be replaced by aluminum for igni- 
tion purposes? What are some of the 
former hush-hush electrical changes 
used on military vehicles now? An 
authority on ignition answers many 
questions here to enlighten you. 


wanted and what we had to develop 
The problem then was to develop a 
set of automotive equipment that 
would be detection-proof from 
radar. 

One of the problems of a vehicle 
landing in a foreign or enemy coun- 
try concerns the detection of that 
vehicle. Electrical equipment broad- 
casts signals that can be picked up. 
So, we had to develop a radio sup- 
pression system. Each product had 
to be designed and assembled, put 
together, to pass a test within six 
feet of the vehicle. That means the 
vehicle could not be detected within 
a distance of six feet within cer- 
tain specifications. We took that 
job on and were successful in pro- 
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ducing a half dozen sets. That in- 
volved underwater batteries. 

Mr. (H. D.) Wilson (of engi- 
neering staff) might want to tell 
you of the problem of operating a 
battery in salt water. 

Mr. Wilson: That presented a 
new problem because batteries have 
to have openings in every one of the 
cells. We knew if we ran this bat- 
tery in water, especially sea water, 
the sea water would enter the cell 
and chlorine gas would form and 
be a corrosive. 

So, first of all we had to build a 
battery with special underwater 
vents which enabled the battery to 
get under water; that the minute 
it got under water the vents would 
seal and prevent further entrance 
of the sea water. However, the 
vents would open in the event the 
gases formed when the battery was 
being charged. 

Then the next problem 
was to overcome the weak- 
ness of the compounds with 
which batteries are sealed. 
Those are a special asphaltic 
type of seals. We had devel- 
oped a type of a cover that 
had a permanency, which 
was a material that would 
hermetically seal those bat- 
teries and not allow distor- 
tion of the covers under in- 
ternal or external pressures. 
That was first time a bat- 
tery had been hermetically sealed. 

Then when your terminal connec- 
tions are exposed your battery will 
discharge, so we succeeded in sub- 
merging the seal connectors under 
the cover so no seal connectors are 
exposed. The problem of passing 
those through the seal walls was 
solved in a rather ingenious manner 
by hermetically sealing also. 

Mr. Middleton: That is similar 
to one of our military problems 
which we had in the last war con- 
cerning the Pacific area. As you 
know, if fungi get inside an elec- 
trical apparatus, it eats the instal- 
lation away. That presented a 
problem. There had to be specifica- 

(Continued on page 122) 
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MAKE & MODEL 


PLACE | GALLOM | PER GAL 
T 


] MILES | Tom 


} 
| 
| DRIVER 





STUDEBAKER CHAMPION 
CHEVROLET STYLELINE 
FORD "6" MAINLINE 
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_2__| 27.8220) 52.uuua Vic Del Coma _ 


3 








Pete Novotny 





20.5714| 42.8915 
| 20.5714) 





1__| 25.4694] 59.0851 | 8 8- NookS 





| 
| 23.5220 49.0433 


22.1492) 48.1788 | Al Cottle 


Eddie Bishop 
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KAISER DE LUXE 


oF 


1 


25.5968 52.9654 


J. R. Van Trigt 





24. 6480| 53.6094 


| art Elliott 





MERCURY MONTEREY 


i* 


| 25.4093| 59.7118 


Bill Stroppe 





STUDEBAKER LAND CRUISER V-8 


2 


| 
25.3832) 53.5586 


6i11 HKeimberger 





_CHRYSLER WINDSOR 
HUDSON WASP 


2 


T 
19.3599| 45.9798 


Rudy Resnik 





i 


| 20.4638) 47.7830 


Jim Abbott 





1 


19.2278, 44.9930 H. Michelson 


PACKARD "200" 
HUDSON HORNET 


HUDSON COMMODORE 8 


2 | 20.8274 49.8816 | Wart Fullerton _ 


3 


20.3973) 48.8516 


21.2777, 54.7368 
a 





Joe Ricketts 


verne Holmquist , 





CHRYSLER SARATOGA 


PACKARD *300° 


1 


| 
| John Gerfen 
BY 19.0257) 49.1762 


16.4211, 40.8065 | L. P. Butts 
+ 





LINCOLN CAPRI 


CHRYSLER IMPERIAL 


22.3562, 58.9085 


19.0802) 52. 184u 


| Art Rene 
Bnet 


Danny Ames 
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| . 
17.6520 50.5729 


Randy Maahs 


Lewis Jabro 
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Bob Burns 





SPECIAL LIGHTWEIGHT U-CYLINDER CLASS 


HENRY J — CORSAIR "U* 
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30.8558) 51.3749 


Woodward S. Bel) 





SPECIAL LIGHTWEIGHT 6-CYLINDER CLASS 
HENRY J - CORSAIR "6" 


PLYMOUTH CONCORD 


2 


i 


} } 





26.3676) 44.8908 | Willard McaArthy 


| 23.0797 47.0250 | 811) Cameron 





SWEEPSTAKES WINNER® — 
AVERAGE ALL CARS - 
AVERAGE ALL CARS - 


AVERAGE SPEED ALL CARS - 40. 


. 


B46 


MERCURY MONTEREY 
22.0057 MILES PER GALLON 
49.9901 TON MILES PER GALLON 


MILES PER HOUR 


Mereury 
Tops Em! 


MERCURY Monterey sedan driven 

by Bill Stroppe topped a field 
of 26 cars to win the Sweepstakes 
Award in the 1952 Mobilgas Econ- 
omy Run. 

It averaged 59.7118 ton-miles- 
per-gallon for the 1,415-mile, three- 
day run from Los Angeles, Calif., 
to Sun Valley, Ida. The Mercury’s 
actual over-the-road mileage was 
25.4093 miles a gallon. 

The 26 sedans competed in 11 
price classes on the basis of the 
“ton-mile” formula of the American 
Automobile Association. This for- 
mula means that the weight of the 
car and passengers is multiplied by 
the mileage and divided by the gal- 
lons of gasoline consumed. ‘ 

The drivers followed an arduous 
course that took them through a 
wide temperature range and with 
altitudes from 70 feet below sea 
level to 8,010 feet above. 

Besides the driver, each car car- 
ried a relief driver, an AAA ob- 
server and one other passenger. 

The highest miles-per-gallon av- 
erage for the run was 30.86. The 
lowest was 16.24. Average of all 
competing was 22 miles a gallon. 

Highest ton miles per gallon was 
59.71, while the lowest was 40.81. 

Average speed of all cars for the 
run was 40.85. Average running 
time was 34 hours, 38 minutes, 25 
seconds. 

Results were surprisingly good 
in view of the rigorous course, ac- 
cording to Art Pillsbury, regional 
director of the AAA contest board. 

Purpose of the annual Economy 
Runs is to provide an impartial, 
practical test of new-model automo- 
biles under actual driving condi- 
tions, Mobilgas officials said. 


Clay Smith (right), relief driver of 
the Mercury that was sweepstakes 
winner of the run, receives the 
trophy from Clarence S. Beesemyer, 
executive vice-president of General 
Petroleum Corp., while Bob Estes 
(left), entrant of the Mercury, 
looks on. Bill Stroppe, driver, was 
ill when photograph was made. 
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The Top Salesman 


Wears a 


Nkir 


A petite young lady led a 15-man 
force in the number of cars sold. 
Here is how she was able to do it. 


By William Gober, Jr. 


MIDDLE-AGED man and his wife 

walked into the automobile 
salesroom and circled toward a Lin- 
coln Cosmopolitan glistening under 
the lights. 

There was a gleam of anticipa- 
tion in the eyes of the man, but on 
the face of the woman one already 
could see the look of skepticism. 
Heavyset and with a determined 
jaw, she clearly was the type that 
rules the roost. 

Mrs. I. Faye Parmenter, sales- 


woman for the North Florida Motor 
Co. at Jacksonville, recognized the 
man because the day before she had 
convinced him that the Lincoln was 
the car for him. Now the stage was 
set for that almost-inevitable phase 
in any sales operation these days— 
selling the “little woman.” 

Mrs. Parmenter spoke briefly to 
the man, then turned her attention 
to the wife. The woman wasn’t at- 
tractive, but she was well-groomed 
and her bonnet was particularly 


Photo at top of page shows the closing of a successful deal. At her 
own expense, Mrs. Parmenter printed 5,000 of the leaflets below, 
showing reproductions of letters from satisfied Negro customers. Mailed 


to Negro prospects, the testimonials 


were effective in moving units. 
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fetching. Mrs. Parmenter told her 
so in that feminine exchange of 
chit-chat so alien to the male. 

Still ignoring the husband, Mrs. 
Parmenter got around to the busi- 
ness of describing the fine qualities 
of the car. She pointed out its ex- 
terior lines, its luxurious interior, 
the ease of its handling on highway 
and in traffic. 

In a matter of half an hour or so, 
the wife was convinced and the au- 
tomobile was sold. Carrying the 
signed papers to her office, Mrs. 
Parmenter went to a chart on the 
wall and wrote the figure 118. 

The day was Jan. 31 and the fig- 
ure meant she had sold 118 Lincolns 
and Mercurys during the firm's 
year now ending—more than any- 
one else in a sales organization com- 
prising 15 of Jacksonville’s top car 
salesmen. 

Mrs. Parmenter opened her desk 
drawer, took out a record book and 
wrote down $9,466.49—her commis- 
sions for the year from the sale of 
automobiles. 

How can “cream-puff” strategy 
like this fit into the tough and 
highly-competitive business of sell- 
ing automobiles? How can a woman 
overcome the prejudice toward her 
sex, master all the angles of selling 
and then forge ahead and beat the 
men? 

“Mostly, it’s a matter of hard 
work, long hours and common 
sense,” says Mrs. Parmenter. “Tt’s 
a constant digging for prospects 
and a genuine and sincere approach 
when you find them.” 

Mrs. Parmenter is an attractive 
brunet of 30 who hails from Wash- 
ington state. While a student in the 

(Continued on page 155) 
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T WAS a rainy day and a Browder 

Motor Sales truck hauled a trac- 

tor into the town of Harriman, 
Tenn., for servicing. 

That happens often. 

Rain clouds have long had a silver 
lining for the three Browder broth- 
ers of Harriman. 

It means some farmer is having 
work done on his tractor or other 
motorized farm equipment while 
the weather is such that he could 
not use it. Usually that is in the 
winter months. 

E. C., J. H. and R. R. Browder 
have long considered that the auto- 
motive field includes some farm 
machinery. They saw the oppor- 
tunity early and have tied-in with 
a trend which has gained in volume 
surprisingly. 

Browder Motor Sales is a Chrys- 
ler-Plymouth and an International 
truck agency. Farmers, mill work- 
ers, store and office folks came 
there to buy cars. Several years ago 
these same customers began to take 
more interest in tractors, too. Even 
the mill workers had small farms 
and wanted to buy small motorized 
plows. And they wanted service, 
the same as they got on their cars. 

At first the Browders did repair 
work at their automobile shop 
stalls. The shop was equipped to 
give service on any make of car, 
truck, farm machine or boats. 
Newspaper ads encouraged farmers 
to bring in equipment for recondi- 
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By Warner Ogden 


tioning before the spring arrives. 

An outside man who calls on 
farmers also suggested that they 
have equipment overhauled in 
winter. 

Farm servicing grew so that the 
Browders started another shop just 
for it up the street. But that was 
found to be a little too far away 
from the hub of activities—the 
Browder Motor Sales building. 

So the Browders remodeled and 
modernized a building just across 
the street from their attractive 
glass-front automobile sales and 
service center. That was just for 
farm-equipment sales and service, 
with shops on a basement level. 

If there is an overflow of work in 
the farm shops, mechanics in the 
automotive shops can look after it. 

Some mechanics have had train- 
ing at farm machinery factories. 
There are four special mechanics 
just for farm tractors. 

“We used to do the work here in 
our automotive shops and we still 
do some work on tractors or other 
equipment if they get too many at 
the shops across the street,” ex- 
plained Ed C. Browder, general 
manager. 

“Some of our automobile mechan- 
ics can work on farm tractors. But 
most of it now is done by mechanics 
trained for that work. In our new 


Nervice Is 


shops we have installed complete 
equipment for overhauling. 

“We have sold about 500 new 
farm tractors in this territory since 
the war. The horse-and-mule days 
are gone. We used to take in a 
horse or mule on a trade, but no 
longer. They’re only good for the 
glue factory now. 

“There has been a gradual in- 
crease in the number of farmers 
using tractors. Sometimes it is hard 
to figure out where all the tractors 
go. This is an industrial section. 

“We find that more industrial 
workers are going in for farming in 
a small way. A man can work 40 
hours a week at a plant and still 
have time for some farming with a 
tractor. Seventy-five per cent of the 
tractors we sell or service have been 
small tractors. 

“A man can do as much work in 
an hour with a tractor as he could 
do before with a mule in two days. 

“A lot of these people working in 
mills buy small tractors and culti- 
vate 14 or as much as 20 acres of 
land. They do a little farm work 
after they get off from work at the 
plants and they farm on Saturdays. 

“We have been serving them 
since the war.” 

Frank Jones, manager of farm 
service for the Browders, figures 
there are 1,500 farms in Roane 
County and that one in every three 
now uses a tractor. With many of 
them, this turning to motorized 
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Worth Cultivating! 


equipment began with a scarcity of 
labor and higher farm wages. Back 
in the days when a farm worker 
would do a day’s work for 75 cents 
and board, horses or mules could he 
used. 

When the Oak Ridge atomic 
project was created—part of it in 
the same county where Harriman is 
located—many farmers and others 
went to work in plants at higher 
wages. They still bought cars and 
had them serviced by the Browders, 
but they began to add labor-saving 
tractors to their farm equipment. 


Rainy days bring no trace of gloom to Browder Motor 
Sales, but rather result in smiles for Frank Jones (far 
left), farm business manager, and E. C. Browder, 


In Harriman itself, hundreds 
work at the big Harriman hosiery 
plant, the Mead Paper Mills and 
other plants. 

In farm servicing, they try to 
show a customer just how to use and 
take care of equipment. Manager 
Jones gives farming pointers in a 
short daily radio program. Gilbert 
Pickles calls on farmers. 

In the new shops, whenever a 
tractor is brought in, it is first 
steam cleaned. There is a room, just 
off the unloading platform, for that. 
A portable steam-cleaning machine, 
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One out of every three farms in 

the area around Harriman has a 

tractor, the Browders estimate. The 

firm is equipped to service tractors 

of all types and sizes, as well as 

other motorized units, as the photos 
at left indicate. 


which can be pulled around so as 
to turn the pressure nozzle on equip- 
ment at any angle, does a thorough 
job. The tractor is then ready for 
the mechanics, who have their long 
bench up under a wide window. The 
mechanics have tools for any job. 
The final touch is repainting so that 
the tractor looks like new. The 
servicing rates are on a set sched- 
ule, varying with different jobs and 
based on estimates from experience 
of the number of hours required. 

Sometimes road graders, too, are 
brought in for servicing. 

The Browders are ready to repair 
anything that rolls. 

Anyone aware of how sales of 
many makes of cars have become 
a tougher proposition in many lo- 
calities over the South can ap- 
preciate what this avenue to ad- 
ditional business can mean. 

Service volume has dropped off 
lately in comparison with the 
peaks attained the first three 
months of last year. Again, there’s 
every reason to study this example 
of how extra volume—with resul- 
ant added dollars—was brought 
into this Tennessee shop which 
took steps to see that some service 
dollars would be rolling in when 
farm equipment wouldn’t be roll- 
ing over the fields of the Volunteer 
State! 


general manager. Farmers take advantage of the bad 
weather to have their equipment repaired. The tractor 
below is just one of the firm’s many rainy-day jobs. 








Cut 50% 


By C. Thomas 


ee E HAVE discovered that the 

secret of success in this busi- 
ness is the preparation of the car 
for painting,” said Lester Place, co- 
owner of R P & M Garage, Corpus 
Christi, Texas, which has painted 
more than 800 cars in the past 15 
months. 

Cars are steam-cleaned as a mat- 
ter of routine. This steam-cleaning 
is figured in the price of the job. 
The customer cannot get a paint 
job for less by eliminating steam- 
cleaning. 

“We have reduced the time of 
masking by a full 50 per cent by 
using tape and a masking-tape ma- 
chine,” said Place. “Trying to save 
the cost of the paper and tape by 
substituting newspapers is saving 
money in reverse. The extra labor 
cost entailed is more than the price 
of the tape.” 

“Newspapers—though they come 
for free—are very expensive, com- 
pared to the use of regular commer- 


Customers want quality jobs, like 
the preparation for spraying must 


This machine for masking paper and tape saves up to 50 per cent of 
manhours needed to mask an automobile for a first-class paint job. 


cial masking paper,” commented 
Co-owner W. H. Thomas. 

The use of newspapers adds up to 
lost time and motion in several 
ways. They are messy to store. 
Sorting them out from the stack 
takes time. Those that are unfit for 
use clutter up the shop and have to 
be cleaned up eventually. 

Each sheet must be inspected to 
see if it is worn through at the 
crease. Before the men can use the 
papers, they must cut the sheets in 
strips of a suitable size. 

“You can’t risk tearing the full 
sheet into strips,” said Thomas. 
“Newsprint is not only awkward to 
handle. It is erratic in its behavior. 
This is more true if the newspaper 
pile has been stored in a humid cli- 


the one shown here, which means 
be done carefully and completely. 


mate, as it is here in Corpus 
Christi. Many times after the strip 
has been cut and placed, too much 
pressure will cause the newsprint to 
pul] apart. Then the masking has to 
be done over.” 

Even when the newspaper is free 
from absorbed moisture, a little 
rough handling will cause it to tear. 
The pressure of the spray will drive 
the paint through poor-quality 
newsprint. 

“All this adds up to needless work 
that far exceeds the cost of regular 
commercial masking paper,” 
Thomas said. “It must be remem- 
bered too that the men who do this 
type work resent having to do it 
the hard way. 

“Figure it up. Keep a record of 
the time involved in masking a car 
with newsprint. Then compare it 
with the time and cost of using a 
machine with masking paper. 
Actual figures show us that we save 
50 per cent of the cost of masking 
by using the machine.” 

The shop has no set price 
painting a car. Each job is 
mated individually. 

“We explain to customers that as 
far as we know a standardized price 
for painting means nothing. For 
example, we know a man who drove 
his car over 300 miles to get a $35 
paint iob. But total charges for the 
complete job were $67.50. We have 
no doubt that the job was actually 
worth the amount charged and that 
the additional charges were for 
necessary work. But we believe it 
is best to operate on the basis of 
individual estimates, rather than 

(Continued on page 112) 


for 
esti- 
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A PORTABLE CRANE— 


“The Handiest Gadget = 
in Our Shop” 


By EDWARD H. CASNER 
Vice-President, Casner Motor Co. 
(Studebaker) El Paso, Texas 


a pew handiest gadget in the 
shop” is the way one of our 
mechanics described our portable 
crane. And there have been times 
when almost every member of our 
organization would have agreed 
with him 100 per cent. The crane 
has handled a wide variety of lift- 
ing jobs for us. 

It is used most frequently to re- 
move or replace an engine. Another 
regular use is for unloading heavy 
items of stock and supplies, such as 
a barrel of undercoating. 


The movability of the unit makes 
it a valuable addition to any service 
department, we believe, even though 
an overhead-hoist system is already 
in operation. 

In buildings where installation of 
an overhead system is not practical, 


it is doubly helpful, of course. 

A portable crane with a one-ton 
capacity costs about $325. A boom 
extension that increases lifting 
range to ten feet is around $30. 
Capacity of the boom extension is 
500 pounds. 

Since the crane isn’t used for one 
specific customer service —like a 
wheel balancer, for example — it’s 
difficult to predict how quickly it 
will pay for itself. But both Service 
Manager Dill McKenney and I know 
that in the two years we have used 
it, the crane has paid for itself 
many times in terms of actual min- 
utes and hours saved by our shop 
employees. 

No dollars-and-cents value can be 
placed on increased employee satis- 
faction as a result of certain jobs 


The ability to move this crane backward, forward and sideways, as 
well as up and down, makes it easy to line up a car engine quickly. 


'is . 
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With the crane, it’s a one-man job 
to unload heavy stock, such as this 
barrel of undercoating shown here. 


being made easier with the help of 
the crane. 

Let me give you an example of 
how the crane saves time and 
effort : 

When a mechanic has to pull a 
motor, he rolls the crane right up 
to his stall and hooks it on the 
engine. When the engine has been 
removed, he can roll the crane 
across the floor of our mechanical 
department, through the door and 
directly to the steam cleaner, which 
is placed near the undercoating 
rack in our shop. 

There is no time wasted in trans- 
ferring the engine to a dolly when 
it has to be moved from one section 
of the shop to another. When the 
mechanic is ready to replace the 
engine, it is rolled right back to his 
stall on the crane and swung into 
position. 

As is true in so many companies 
today, our service department has 
expanded and now is housed in ad- 
joining buildings on slightly differ- 
ent levels. The crane can be rolled 
up or down the sloping ramp be- 
tween the buildings without diffi- 
culty. 

We can also move the crane out 
onto the paved entrance to unload 
shop supplies from our trucks out- 
side. if we wish, avoiding any tie-up 
in shop traffic. 

We can attach the lifting chain 
to a barrel of undercoating, or any 
other heavy item, raise it and roll 
it directly to the spot where it will 
be stored. One porter or helper can 

(Continued on page 126) 





Hendrix shows a customer how the instrument readings indicate performance as recorded by rollers. 


Indoor Test Wins Customers 


N SERVICE in our shop has given 
us the free word-of-mouth 
promotion that the dynamometer 
has. 

I would say that one out of every 
three customers whose cars are 
tested for performance on our 
chassis dynamometer sends us a 
new customer. That is better pro- 
motion results than our combined 
newspaper and radio advertising 
has brought us. 

Our customers are that well 
satisfied. The dynamometer has not 
only increased over-all volume for 
us but has improved customer rela- 
tions 100 per cent. 

Is this surprising? Does it sound 
too enthusiastic for a piece of 
equipment costing $3,500 that shops 
generally substitute for roadtest- 
ing? Not at all. 

The dynamometer, which is a 
quick mechanical means of measur- 
ing car performance and blueprint- 
ing chassis trouble, takes the guess- 
work out of diagnosis. In 15 
minutes after running a car on the 
dynamometer, which measures 
horsepower output of the vehicle 
at the rear wheels, we can tell by 
the instruments at the panel what 
the deficiency is and set the ingni- 
tion timing on that car at the 
exact peak at which maximum per- 
formance can be obtained. 

We have collected more orchids 


72 


By SAMUEL M. HENDRIX 


Service Manager, Al’s Motors, Inc. 
(Chrysler-Plymouth) Arlington, Va. 


on our “roller coaster” from our 
customers than at any time in our 
recollection. Customers who used 
to come in with a pre-diagnosis of 
their car troubles and ask for new 
carburetors and motor recondi- 
tionings, now roll out of here with 
a $5 repair bill and phone back, “I 


can’t remember when my car ran 
so beautifully. I never would have 
believed my car capable of such 
performance.” 

The pay-off really comes in the 
way they talk about it to others 
and in the new confidence placed in 
the shop for its honest, scientific 
approach to chassis disorders. 

Here’s a typical example: 

A man drove in here with a *40 
Chrysler and thought the car 
needed a motor tune-up, valve ad- 

(Continued on page 108) 


The shop averages 75 jobs a day, including dynamometer analyses. 


The 70- by 


modern 


325-foot structure contains 
lubrication racks, a machine shop and an upholstery shop. 


18 stalls with 12 litts, two 
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Nouthern Belles 
Are Star Dealers 


$250 “uncertain” check was the 

initial step in creating one of 

the oldest and, in some ways, most 
unusual franchises in the South. 

When the Misses Ethel M. Clag- 
ett and Mabel L. Porter handed that 
check to the Dodge factory repre- 
sentative, there wasn’t that much 
money to their account in the bank. 
However, there was a story begun 
at that point, as would be obvious 
when you’re told that this happened 
back in July, 1914, when Dodge first 
came on the market. 

These unmarried ladies have han- 
dled the franchise ever since at 
Natchez, Miss., and today belong to 
a dwindling group of around 40 liv- 
ing persons who can claim to be 
original Dodge dealers. 

Perhaps that act of issuing an 
“uncertain” check was typical of 
the ruggedness with which the duo 
attacked the job of selling and ser- 
vicing cars "way back yonder. 

In the succeeding years a lot of 
things happened in this unusual 
dealership of Porter and Clagget 
created six years before women 
were allowed to vote. 

A man entered the showroom one 


= 
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Successful dealers for one franchise since 1914—that’s a record any- 
one could be proud of and these two Mississippi ladies are no excep- 
tion. Miss Porter is shown in top photo and Miss Clagett in the one 
above, discussing a paint job with L. A. “Jack” Kaiser, who is—she 
says vehemently—“the best service manager in the United States.” 


time and wanted to speak with the 
owner in regard to buying a car. He 
when he 
learned that the lady to whom he 
was talking was a partner in the 


refused to do business 


This photo of the original Porter and Clagett showroom was taken 
soon after the company was founded. Note mats to catch oil drip. 


dealership of Porter and Clagett 

But he didn’t make it as far as 
the front door until he was engaged 
in conversation along other lines. 
As he and the lady partner talked, 
he happened to mention that his 
wife had asked him to buy some 
filmy items for her. Miss Porter 
quickly volunteered to invade the 
women’s clothing shop. She made 
the purchases. 

A woman who would help a man 
in a like that couldn’t be so 
gosh-darned bad. In fact, the man 
turned right around and bought the 
car! 

Once a visitor in the shop kicked 
at a pair of shoes poking out from 
under a car and inquired: 

“Hey, Bud, where’s Miss Porter?” 

The shoes pulled in and in their 
head which re- 


case 


place appeared a 
ported: 
“I’m Miss Porter!” 
Miss Porter was the one and only 
(Continued on page 116) 








NEWS BRIEFS of 


Officers of the Missouri Automobile Dealers Association are (1. to r.): 
Herbert C. Kincaid, Kansas City, vice-president; Hubert L. Tate, Gal- 
latin, vice-president; President George Weber, Jr., St. Louis, and James 


A. Gorman, Jefferson City, secretary-manager. 


J. M. “Tom” Allton 


of Columbia, reelected treasurer, is not shown in this photograph. 


Production of 4.500.000 Cars 
Forecast by Smead in Missouri 


By A. H. Blocher, Jr. 


bene manufacture of 4,500,000 
passenger cars this year, about 
500,000 fewer than last year, was 
predicted by L. W. Smead, general 
sales manager of the Ford Divi- 
sion, at the convention of the Mis- 
souri Automobile Dealers Associa- 
tion, held April 7-8 at the Hotel 
Muehlebach, Kansas City. 

Smead based the estimate on ex- 
pectations that government pro- 
duction quotas would be the same 
for the fourth quarter as the third 
quarter. 

American industry will be able 
to produce enough to double the 
standard of living of the average 
citizen in the next 30 years, he also 
predicted. 

“All evidence indicates little 
question but that tremendous pro- 
ductive capacity will be available 
in the coming years,” he said. “But 
it is going to take aggressive sales- 
manship, sales promotion, advertis- 
ing and all the ingenuity that sales 
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organizations have developed over 
the past years to keep up with in- 
creased productive capacity.” 

Four representatives of the Na- 
tional Automobile Dealers Associa- 
tion spoke at the morning session 
on the second day of the conven- 
tion. They were: Robert S. Arma- 
cost, Kansas City, vice-president 
of NADA; George M. Berry, St. 
Louis, chairman of the employer 
employee relations committee; Dave 
E. Castles, St. Louis, past presi- 
dent, and L. M. Stewart, St. Louis, 
chairman of the business manage- 
ment committee. 

Other speakers included Lansing 
Thoms, a member of the National 
Production Authority’s retail ad- 
visory committee; Dr. Kenneth 
McFarland, Topeka, Kan., and Col. 
David E. Harrison, superintendent 
of the Missouri State Highway 
Patrol. 

More than 700 association mem- 
bers and guests were present. 


Mansfield Succeeds Eddins 
As Plymouth President 


| P. Mansfield, vice-president 
and a member of the board of 
Plymouth Motor Corp., has been 
elected president of Plymouth to 
succeed D. S. Eddins, who retired 
last month upon reaching the age 
of 65. 

Mansfield began his automotive 
career as a factory worker with 
the Dort Motor Co. in Flint, Mich., 
in 1920. He joined Dodge in 1932 
and served in various field capaci- 
ties, spending some time at St. 
Louis and Oklahoma City. 

He was general manager of the 
Dodge plant at San Leandro, Calif., 
before being named vice-president 
of Plymouth in 1951. He returned 
to Detroit at that time. 

Born in Waco, Texas, Eddins 
took all the business courses that 
his high school there offered and 
then spent three years working in 
the maintenance shops of the Inter- 
national and Great Northern Rail- 
road at Mart, Texas. 

He joined The Studebaker Corp. 
and was assigned to their shops at 
Dallas. After several promotions, 
he was transferred to the sales divi- 
sion. He was with General Motors 
from 1918 until 1933, when he 
joined Chrysler as a member of the 
staff of K. T. Keller, then vice- 
president in charge of manufactur- 
ing and president of Dodge Divi- 
sion. 

Eddins became 
Plymouth in 1934. 


president of 


Cole to Head Engineering 
For Chevrolet Division 


‘.DWARD N. Cole, formerly plant 
4 manager of the Cleveland Tank 
Plant of Cadillac Motor Car Divi- 
sion, has been appointed chief en- 
gineer of Chevrolet Motor Division. 

Cole succeeds E. H. Kelley, who 
has been appointed general manu- 
facturing manager for the divi- 
sion. W. J. Scott, who formerly 
held that position, is now executive 
assistant in charge of manufactur- 
ing for Chevrolet. 
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INDUSTRY 


Repeal of Controls Suggested 
At North Carolina Convention 


By George Shearwood 


| genes of all controls, including 
Regulation W, that are not es- 
sential to the defense effort, was 
advocated by Senator Clyde R. 
Hoey, senior Senator from North 
Carolina, in one of the chief ad- 
dresses at the 17th annual conven- 
tion of the North Carolina Automo- 
bile Dealers Association, held April 
27-29 at Pinehurst. 

While coming out for repeal of 
most controls, such as Regulation 
W, and agreeing that no further 
increases in taxation should be 
levied, Hoey defended defense 
spending and foreign aid as a wise 
investment that is vital to the 
safety of America. 

The time is approaching, how- 
ever, when foreign aid can be cut 
out, he said, but defense expendi- 
tures must go on until Allied might 
can meet any Communist attack or 


until there is general agreement on 
arms limitation. 

Asserting that the nation’s high- 
way system is obsolete in many 
areas and incapable of carrying the 
52,000,000 cars, trucks and buses 
expected to be registered by the 
end of the year, Walter W. Belson, 
director of public relations for 
American Trucking Associations, 
called for proper classification of 
roads into systems, dedication of 
highway-use taxes for highway 
purposes only, adequate funds and 
fair distribution of highway costs. 
He said these are prime objectives 
needed to create adéquate highways 
for expanding traffic and as a 
safety factor in case of war, when 
railroads would be among the first 
targets of enemy bombers. 

Among the resolutions adopted 
by the association was one urging 


Officers of the North Carolina Automobile Dealers Association are 
(i. to r.): Allan Mims, Rocky Mount, NADA director; Tom L. Black, 
Pinehurst, vice-president; Mrs. Bessie B. Ballentine, executive sec- 
retary; President Fred H. Deaton, Statesville; H. A. Marks, Wilming- 
ton, secretary, and Frank D. Gossett, Charlotte, who is the treasurer. 
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Congressional members to defeat 
any attempt to repeal the provi- 
sions of the Herlong Amendment, 
which was termed necessary to the 
economic welfare of the industry. 

Another resolution called for 
easing controls on consumer credit 
by the repeal of Regulation W, 
which the resolution declared had 
failed to curb inflation or save ma- 
terials. The Federal Reserve Board 
announced May 7 it was abolishing 
this regulation as being no longer 
necessary. 

Opposition to any increase in 
state sales and income taxes was 
voiced in another resolution on the 
grounds that an increase would 
undermine the structure of private 
business enterprise and drive away 
new business ventures that might 
be set up in the state. 


Expand Driver Training 


Driver training in high schools 
was the subject of another. While 
some schools in the state have 
driver-training programs, mostly 
financed by local civic groups, the 
association recommended a com- 
plete course at all high schools, to 
be financed by the state public 
school system. 

The dealers reaffirmed a previous 
resolution calling for'an effective 
and workable vehicle-inspection law. 

Gordon Gray, former secretary 
of the Army and president of the 
University of North Carolina, dis- 
cussed the effect of television on 
the American way of life in the 
future. 

Jack Steele, Raleigh, retiring 
president, reported that during the 
past year the association had at- 
tained an all-time high for member- 
ship with 1,040 active members and 
33 associate members. More than 
700 members and guests attended 
the convention 


Chrysler Names Missourian 

Leslie Touluse has been ap- 
pointed plant manager of the De- 
troit plant of the Amplex Division, 
Chrysler Corp., manufacturer of 
Oilite bearings and other products 
of metal powders. 
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This architect’s drawing gives a preview of the new parts depot of 
Ford Motor Co. now under construction at Charlotte, N. C. The depot 
will be on a 12-acre site at Wilkinson Boulevard and Dixie Road. 


Ford Reveals Its Plans 
For Charlotte Depot 


| age Motor Co. last month bought 
a site at Charlotte, N. C., to 
erect a parts depot and sales offices 
that probably will cost more than 
$1,000,000, it has been announced 
by Earl G. Ward, manager of parts 
and accessories. 

While building plans are not yet 
ready for announcement, it is ex- 
pected that the facilities will be 
constructed along plans similar to 
several other parts depots built re- 
cently in other parts of the coun- 
try, including those at Atlanta and 
Richmond. 

The depot and sales office will 
serve North and South Carolina. 
About 150 people are now employed 
by Ford in the Charlotte ware- 
housing, distribution and sales ac- 
tivities. 

Sales and depot headquarters 
for the area are now in a leased 
building at 1000 West Morehead 
St. The new site is four miles 
west of downtown Charlotte on the 
Southern Railway, Ward said in 
his announcement. 

All facilities at the new depot 
will be modern to the last detail, 
he said. 


GM Builds Scrap Pile 


With 8,211,994 pounds reported 
in March, General Motors plants, 
dealers and suppliers have collected 
a total of 119,762,630 pounds of 
non-production scrap metal since 
July 1, 1951. The total tonnage is 
the weight equivalent of the steel 
and iron in 37,696 average-weight 
automobiles, it was stated. 
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July 24-26—Annual get-together of 
Boosters and jobbers sponsored 
by B-35, Richmond, at Chamber- 
lin Hotel, Old Point Comfort, Va. 

Aug. 24-26—Annual convention of 
Automobile Dealers Association 
of West Virginia, Greenbrier 
Hotel, White Sulphur Springs. 

Sept. 6-8—Annual convention of 
Georgia Automobile Dealers As- 
sociation, General Oglethorpe 
Hotel, Savannah, Ga. 

Sept. 14-16—Annual convention of 
Kentucky Automobile Dealers 
Association, Cumberland Falls. 

Sept. 20-22—Annual convention of 
South Carolina Automobile Deal- 
ers Association, Ocean Forest 
Hotel, Myrtle Beach. 

Sept. 21-23—-Annual convention of 
Arkansas Automobile Dealers 
Association, Arlington Hotel, Hot 
Springs National Park, Ark. 

Sept. 25-26—Annual convention of 
Kansas Motor Car Dealers Asso- 
ciation, Hotel Broadview, Wich- 
ita, Kan. 

Oct. 10-12—Fall convention of Au- 
tomotive Wholesalers of Texas, 
Driscoll Hotel, Corpus Christi. 

Oct. 12-14—Annual convention of 
Mississippi Automobile Dealers 
Association, Buena Vista Hotel, 
Biloxi, Miss. 

Oct. 14-16—Annual convention of 
National Used Car Dealers Asso- 
ciation, Hotel Hollenden, Cleve- 
land, Ohio. 

Oct. 19-21—Annual convention of 
Florida Automobile Dealers Asso- 


ciation, Sans Souci Hotel, Miami 
Beach. 

Oct. 26-28—Annual convention of 
Tennessee Automotive Associa- 
tion, Noel Hotel, Nashville. 

Oct. 26-28—Annual convention of 
Automobile Dealers Association 
of Alabama, Buena Vista Hotel, 
Biloxi, Miss. 

Oct. 27-29—Annual convention of 
Automotive Trade Association of 
Virginia, John Marshall Hotel, 
Richmond, Va. 

Oct. 31-Nov. 2—Annual convention 
of Automotive Parts Rebuilders 
Association, Conrad Hilton Hotel, 
Chicago, Ill. 

Nov. 19-20—Annual convention of 
Oklahoma Automobile Dealers 
Association, Oklahoma City. 

Dec. 7-9—Annual convention of 
Motor and Equipment Whole- 
salers Association, Chalfonte- 
Haddon Hall Hotel, Atlantic City, 
N. J. 

Dec. 8-9—Annual convention of 
National Standard Parts Associ- 
ation, Ambassador Hotel, Atlan- 
tic City, N. J. 

Dec. 10-13— Biennial Automotive 
Service Industries Show, Munic- 
ipal Auditorium, Atlantic City. 

Feb. 14-18, 1953—Annual conven- 
tion of National Automobile 
Dealers Association, Civic Audi- 
torium, San Francisco, Calif. 

March 26-29—Southwest Automo- 
tive Show, Fair Park, Dallas, 
Texas. 

May 21-23—Southeast Automotive 
Show, Dinner Key Auditorium, 
Miami, Fla. 

South Carolina Dealers 

Told of Legislation 


HARLEsS J. Farrington, assistant 

to the president of the National 
Automobile Dealers Association, 
was to be the principal speaker at 
a special meeting of the Sumter 
Automobile Dealers Association 
and South Carolina Automobile 
Dealers Association May 15 at 
Sumter. 

Farrington was to discuss 
NADA’s legislative activity, with 
special emphasis on price ceilings, 
historic discount and Regulation W. 

Francis K. Holman was general 
chairman for the meeting. 


Dodge Advances Texan 


Lyle W. 


Ozmun has been ap- 
pointed business manager in the 
Dallas, Texas, regional sales office 
of Dodge Division. He joined the 
field force in 1949 as district man- 
ager in the Dallas region. 
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Joseph A. Schlecht 
Dies at St. Louis 


OSEPH A. Schlecht, secretary- 

manager of the Greater St. 
Louis Automotive Association and 
past manager of the Missouri 
Automobile Dealers Association, 
died April 17 at St. Louis, Mo. 

“Joe Schlecht was manager of 
the dealers’ association since 1935 
and prior to that was prominently 
identified with the industry in this 
community for many years,” said 
J. Rush James, president of the 
St. Louis dealers. “His natural 
friendliness and his readiness to 
be helpful on all occasions has re- 
sulted throughout the years in 
benefits to each and every one of 
us and impressed us today that we 
have gained materially because of 
our close association with him.” 

Schlecht was secretary-manager 
of the state association until the 
offices were removed to Jefferson 
City in October, 1949. 


Jimmy Frame Heads Up 
Amarillo Garagemen 


IMMY Frame, operator of the 

Panhandle Motors in Amarillo, 
Texas, last month was named 
president of the Panhandle Inde- 
pendent Garagemen’s Association. 

Frame, as vice-president, suc- 
ceeded former president Russell 
Dean, who resigned the office be- 
cause he sold his garage. 

A major portion of the April 
session was devoted to making 
plans for a special meeting to honor 
Guy N. Cummings, executive sec- 
retary of the National Automotive 
Maintenance Association, who is 
scheduled to visit there in June. 


Hicks Heads Memphis Group 


Jeff F. Hicks, Jr., president of 
Jeff F. Hicks Motors, Inc., has been 
elected president of the Memphis 
(Tenn.) Automobile Dealers Asso- 
ciation, succeeding Arnold Klyce. 
J. K. Dobbs, Jr., Hull-Dobbs Co., 
was elected first vice-president. All 
other board members were re- 
elected. 


Ruebel Named at St. Pete 


Charles G. Ruebel of Ruebel & 
Smith Motor Co. (Dodge-Plymouth) 
has been named president of the 
St. Petersburg (Fla.) Auto Deal- 
ers Association. Clifford Thomas, 
Chrysler-Plymouth, is vice-presi- 
dent and Gordon Nichols, Hudson- 
Crosley, is secretary-treasurer. 


“Get Out the Dents” Campaign 
Expected to Enliven the Shop 


NATION-WIDE campaign that is 

expected to increase refinish- 
ing business by 15 per cent to 50 
per cent has been announced for 
June national “Get the Dents 
Out of Your Fenders” month. 

The program is expected to per- 
form three public services: 

1. It will help preserve automo- 
bile bodies at less cost to the mo- 
torist than if scratches and bumps 
are allowed to rust. 

2. It will help maintain Amer- 
ica’s private motoring equipment 
at a time when new-car production 
may be subject to defense limita- 
tions. 

3. And it will help save critical 
steel by reducing the need for steel 
to replace rusted-out fenders and 
body panels. 

For the body shop, the campaign 
is expected to build a good volume 
of new business because there is 
said to be more body work to be 
done now than ever before. Every 
third post-war car—7,800,000 cars 

-reportedly needs body or fender 
work. 

Most motorists want the work 
done but forget it, so the campaign 
is designed to be a reminder for 
the motoring public, it was pointed 
out. 

The 
Minnesota 


originated by 
Manufac- 


campaign, 
Mining and 


This 80-acre plant of the Ethyl Corp. along the H 
soon will begin production of antiknock ¢ d 


turing Co., will be conducted as an 
industry-wide program, with par- 
ticipation by manufacturers’ ser- 
vice divisions, jobbers, dealers and 
independent repair shops. 

The key to the program, the 
company said, is to “attract the 
motorists’ attention to autobody 
scratches and dents. Test programs 
show that most motorists will agree 
to repair work readily if reminded 
of the need.” 


The two remind 


best ways to 
motorists, it was announced, are 
through local advertising and 
through a quick inspection of all 
cars brought into the shop. “Look 
for scratches and bumps that the 
motorist may have forgotten.” 

One shop that has tested these 
two methods has increased its body 
business 250 per cent, and another 
shop has had to expand its body- 
shop staff from one to three men to 
handle the fiew business, the com- 
pany said. 

Special kits for the campaign 
include wall and window posters, 
newspaper advertising mats, radio 
scripts, steering wheel estimate 
tags, and “business-getter” post- 
cards for mailing with the shop’s 
imprint as a reminder to potential 
customers. The material is avail- 
able free from Minnesota Mining 

(Continued on page 168) 





Ship Ch 1 
or gasoline. The 





100,000-gallon water tower at right is just one indication of the 
changes that are being made in the Texas skyline these days. 
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What's Wrong with Shows? 


_— the recent Tenth South 
west Automotive Show i 
Houston, Texas, the filled 
with gripes. 

A great many 
frankly _ bitter, during 
the first two days, Thursday and 
Friday, March 20 and 21. 

Jobbers and jobber sales 
were there, but not many 
brought the sales force. 
Sentiment for spreading this show 
every other year, in off years for 
the ASI Show, seemed to gain many 
converts. 

But if this 
Southwest the 
statistics, there was nothing wrong 

In mid-week after the show 
Manager Dean Johnson announced 
attendance as 22,064. In 
other the first 
or 1947, was that attendance figure 
surpassed. For the Fifth 
west Show in Houston, attendance: 
was announced as 33,750. 

In this Tenth 
there were 
more than ever 
ing. There were 
by 10 size number ex 
cept at the previous Houston show 
when there 591 And there 
were 276 sponsoring jobbers, more 
than ever before. In 1951. in Okla- 
homa City, there were 275 spon 
sors. 

30oths were reduced to 53 
cause the show used some space 
related, non-commercial exhibits 
And, ntally, this ad- 
ministration was more aggressive 
with advance promotion. It was 
probably the best, most far-sighted 
promotion job ever done in behalf 
of this event. 

So, if there was something 
wrong, what were the reasons? 
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air was 


exhibitors were 
especially 


man- 
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Show, 
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535 booths of 10 


the greatest 


too, 
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were 
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incide vear’s 


By Baron Creager 


Southwestern Editor 


This observer will advance 
reason he has not heard discussed 
That reason may have been an u! 
fortunate imposition of 
March 20 to 23, inclusive. Thi 
year the income-tax deadline fo: 
jobbers and most other mortal 
was extended 
March 17. 
opened just 
the tax 
not much 
could do 


are arbitrarily 


the 
days followin: 
But there 


Southwest 


Therefore 
three 
deadline 
the 


about its dates, 


snow 


Was 
Sho 
since dates 
agreed 


upon among 


shows to eliminate 


time |! 


regio 


flicts and 


Corl 
allow sufficient 
exhibits from one show 


is reasonable 


a good many jobbers in the South- 


west lost some of their enthusiasm 


Jobber M. N. 
Show by 
customers 
the final 


“Jake” 
chartering 
and eight 
day of the 


His 


show. 


one 


dates, 


from March 15 to 


for almost everything after 
pleting their tax ret 
have never before high. 
Nor has any Show 
opened so close to the tax deadline, 
the nearest other dates being March 
23-26 in San Antonio in 1950. 

So, anyone who didn’t have some 
sobering thoughts after completing 
his tax return for the year 1951 is 
a singular person indeed. And it 
is quite possible that a good many 
decided on retrenchment 
after they had a good, long look at 
their tax picture. 

There were other reasons 
jobbers did not take salesmen. 
One, who did not mention 
taxes, explained that his business 
off, his collections bad. 
It would have cost at least $50 per 
man to take eight salesmen to the 
how for one day. Furthermore, 
his sales effort been 

stifled for that one day. 


com- 


irns Taxes 


been so 


Southwest 
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that 
high 
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cross-country 
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of bus to transport 35 
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Jacobs Distributing Co. 
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Dates ing 


1938 
January 20-23 Ft. Worth 129 


Place 


1939 
January 12-15 Houston 174 


1940 
January 18-21 Dallas 
1941 
February 6-9 Ft. Worth 
1947 
Feb. 27-28, 
Mar. 1-2 Houston 
1948 : 
April 8-11 Dallas 
1949 iz 
April 7-10 Dallas 
1950 ; 
March 23-26 San Antonio 


1951 
April 26-29 Oklahoma City 
1952 


March 20-23 Houston 





STATISTICAL HISTORY OF SOUTHWEST SHOW 


Firms 
Exhibit- 


Jobbers 
Sponsor- 
ing 


Attend- 


Booths Sq. Ft. ance 


208 000 
306 000 
000 


000 


000 


000 


5,000 


000 


000 


3,500 








Another jobber has taken no 
salesmen to the last three shows, 
including one show held in his 
home town. With him, it isn’t the 
expense, so much. He says: 

“I just don’t believe my sales- 
men can go to three or four sales 
meetings in one morning and re- 
tain enough to make their presence 
pay off. And I can get factory men 
to hold meetings in my place where 
there are no distractions. My only 
criticism of the Southwest Show 
was the closing hour of 6 p.m. I 
don’t care if they don’t open until 
noon; they should stay open until 
9 at night.” 

As pointed out previously, most 
of the complaints at Houston this 
year were voiced during the first 
two days. But all the noise was not 
from those disgruntled. The show 
had steadfast champions in those 
two days when attendance ap- 
peared to be so thin. And those 
champions had sound arguments. 

This observer tried for two days 
to see one factory man, but he was 
always busy with a customer or a 
prospect. How he got them, we 
don’t know. Maybe he wrote per- 
sonal letters, or buttonholed every 
man with a gleam of interest in 
his eye. Finally, when he wasn’t 
busy, he had this to say about at- 
tendance: 

“T’ve heard all these complaints 
about attendance. But I don’t have 


any complaint. You know, your- 
self, I’ve been busy here in the 
booth and I’ve done all right. 

“These people who kick don’t 
look around and take the facts into 
account. This is a big place. You 
could have 5,000 people in here, 
spread out, and you wouldn't 
know it.” 

He wasn’t far wrong, if any. The 
Sam Houston Coliseum really is a 
big place. And the aisles! Subse- 
quent inquiry established that the 
aisles in the Coliseum proper were 
between 12 and 15 feet wide and in 
the annex the aisles were between 
15 and 17 feet wide. A hundred 
people in one of those long, wide 
aisles was just a splattering. 

One manufacturer said he didn’t 
blame the jobbers too much for not 
bringing in their men. 

“T’ve listened in on some of these 
sales conferences,” he confided, 
“and it’s a fact that some of the 
factories don’t make too much ef- 
fort to build a beneficial sales 
meeting. 

“Some of the factories are at 
fault, but don’t get the idea I am 
excusing the jobbers. They are 
just as much at fault in a great 
many instances. 

“Jobbers will make dates for 
sales conferences in the booth and 
agree to have eight, ten or more 
men, the entire sales force, on hand 
at an exact hour. Then they don’t 
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show up. Maybe one or two sales- 
men come in today, two or three to- 
morrow, and so on. 

“That’s discouraging to a manu- 
facturer, especially if he takes a 
conscientious viewpoint and tries 
to prepare a really beneficial sales 
meeting. 

“But some manufacturers don’t 
give their best, and they should. 
Normally, they can save money 
through shows, by seeing more cus- 
tomers and customers’ salesmen 
during the show than they could 
see in 60 days in the field.” 

And that is a cross section of 
some viewpoints on what’s wrong, 
if anything, with the shows, the 
recent Southwest Show being a 
case in point. 


Auto Parts Forms 
Credit Union 


MPLOYEES of Auto Parts Co., 

Dallas, Texas, have organized 
a credit union under the name of 
Apco Savings & Loan Co. Funds 
are to be derived from payroll de- 
ductions and the purchase of equip- 
ment contracts, loans to employees 
and similar methods. 

Robert McPherson is secretary- 
treasurer, while directors include 
Eddie Burrows, J. R. Bumpas, Jr., 
and Fred Harper. 

“Employees are quite enthusi- 
astic over the venture, which 
should prove not only convenient 
but eventually profitable,” reported 
S. M. Marshall. 


Alabama Auto Parts 
Gets Pension Plan 


A PENSION program to which ten 
per cent of net earnings before 
taxes is allocated has been set up 
for its employees by Alabama 
Auto Parts Co., Inc., Birmingham, 
Ala. 

“Employees share in the fund 
according to years of service and 
total dollars earned with the 
company during the year,” Irvin 
F. Siegal, vice-president, reported. 
“Retirement age is 65, unless the 
trustees agree to retire a man or 
woman before that time.” 

H. H. Wright Dies 
At Ada, Okla. 


H. WRIGHT, who had been as- 
e sociated with the automotive 
industry in the Southwest for 35 
years, died last month at Ada, 
Okla. 
He established Motor Sales Co. 
(Continued on page 186D) 
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Cabarrus 
Remodels 
lts Home 











An addition to Cabarrus Motor Sup- 
ply, Kannapolis, N, C., and remodel- 
ing of the building have given the 
firm 40 per cent more space and more 
efficient arrangement of facilities in 
all departments. More than 400 at- 
tended the formal opening. 


E. L. Brown is president of the com- 
pany, which was founded in 1940 as 
a branch of Hickory Auto Parts, 
Hickory, N. C. 


At left is a view of the 32-foot 
counter. Below are sections of the 
display floor, machine shop and office. 
Manager Sam Stroup (fourth from 
left) is shown at lower right with the 
company’s employees. 
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When ‘‘Kids’’ Fell on Alabama 


Nothing but “kids” were in sight when the scores of per- 
sons attending the convention of the Automotive Whole- 
salers Association of Alabama, Inc., showed up for the 
evening of fun at Montgomery April 27. Festivities in- 
cluded the crowning of the “queen” of the “kids’ party.” 
A. Harper Johnson of Montgomery is shown placing the 
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crown in top left photo on the head of Diane Herbert, 
daughter of William C. Herbert of Atlanta, editor of 
SAJ, and Mrs. Herbert (at Diane’s right). An afternoon 
of addresses and a one-day business session were also a 
part of the two-day program. Photo of the new officers 
and the convention story details are carried on page 200. 
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AND MAINTENANCE 








Let's Safety-Inspect Them! 


r HIs is National Safety Check 
month—the beginning of vaca- 
tion periods for many of our car 
owners—when we get more and 
more requests from our customers 
to “check it over for safety.” 

We often wonder if we take these 
requests as seriously as we should. 
Maybe we should ask ourselves if 
we would trust our lives in the 
“job” we did on this or that unit. 
If the answer is “no,” then we are 
not doing our job and are endanger- 
ing the lives of others. 

It is true that many accidents are 
caused by carelessness on the part 
of the driver but it is also true that 
many are caused by mechanical fail- 
ures which we had an opportunity 
to prevent. Sure, many owners 
never think of a safety check-up— 
they drive ’em until they collapse! 
However, this type of owner will 
soon be taken care of through com- 
pulsory laws which are being 
adopted by most states. 

Our responsibility rests with 
those who place their trust in our 
shops—and we can’t afford to pass 
it off lightly. 

A request to check for safety is 
a big order. Once written on a re- 
pair order and something is over- 
looked, considerable embarrassment 


82 


may result or a damage suit against 
the shop. 

In our opinion the items most af- 
fecting safe operation of the vehicle 
are: 

1. Vision 
seat). 

2. Steering. 

3. Brakes. 

4. Acceleration. 

5. Horn. 

Why 


(from the driver's 


first? If the driver 


vision 


By E. M. Lowery 
Technical Editor 


for any reason does not have a clear 
view of the street or highway, an 
accident is in the making. To see 
clearly the driver must be able to 
see through the windshield, all door 
glasses, and the rear window. To 
aid in this we have the windshield 
wipers and defroster. We can add 
a windshield washer which is worth 
many times its cost as a safety item. 
All of these units must be kept in 
top operating condition at all times. 

Next in vision are the lights 
current automobile lighting s 
is quite an intricate wiring sys 
composed of series and parallel cir- 
cuits, using the frame and body as 
a part of the circuit. 

Most lighting failures are due to 
burned out bulbs. When failures oc- 
cur, check the bulbs by connecting 
them to a battery of rated voltage, 
or test in another socket which is 
known to be in good working order. 

The second most likely failure is 


caused by a poor ground connection. 


This may be checked by holding a 
jumper lead from the socket case 
to a clean ground—the frame or 
chassis. If the bulb is okay and the 
ground connection did not cause the 
lamp to operate, inspect all wiring 
in that section of the lighting cir- 
cuit, looking especially for breaks 
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June Issue: Electrical Relays 


Electrical relays — their construction, function and the 
servicing of them — will be aired in the next article to 


be prepared from Ed Lowery’s 40-odd years’ experiences. 








and for a open circuit. 

If the wiring appears in good 
condition, hold a jumper lead across 
the switch terminals; if the lamp 
now operates, it indicates the 
switch needs repair or replacement. 

Occasionally, on old installations, 
it is advisable to solder a lead to 
the lamp socket case and ground 
the lead at some protected spot on 
the frame or chassis in order to re- 
duce the voltage loss in the ground 
connection. 

With a low-reading voltmeter, 
measure the voltage drop between 
the various lamp sockets (not the 
holder, reflector or shell) and a 
clean unpainted ground on the 
frame. Have each light operat- 
ing when making this test for high 
resistance in the ground connec- 
tions. If any reading is obtained, 
thoroughly clean the socket and 
shell, or install ground lead as men- 
tioned above. 

Connect a long voltmeter lead to 
the insulated battery terminal and 
install a test probe on the other 
voltmeter lead. Turn on the various 
light circuits and touch the volt- 
meter probe to the insulated termi- 
nal at each lamp. If the voltage loss 
is more than .6 volt, follow the cir- 
cuit back through the switch and 
ammeter to locate the part of the 
circuit where the loss occurs. If the 
voltage loss is due to a switch or 
ammeter these units should be re- 
placed. If the loss is at a connection 
or terminal it should be cleaned and 
repaired, while if the loss is in one 
of the leads, it should be replaced, 
using a wire of the specified size. 
All terminals in the lighting circuit 
should be clinched and soldered. 

When it is determined that the 
lighting circuit is okay, the head- 
lights must be correctly aimed 
(they are pre-focused). This is a 
vital safety item. 

Improperly aimed headlights pro- 

ote accidents. 


possible 


Steering 


Every part of the steering and 
front suspension should be in- 
spected and any questionable parts 
should be replaced. Alignment must 


be correct, and don’t forget that 
shock absorbers play a great big 
part in the control of the vehicle 
and they must be in good condition. 


Brakes 
The most common explanation 


for an accident is “my brakes 
failed.” Just testing the brakes is 


not enough—the entire brake sys- 
tem should be inspected. Wheel and 
master cylinders should be in- 
spected for leakage, brake hose 
should be inspected for leaks, cuts 
or deterioration. Wheel grease seals 
should be inspected for leaks. Lin- 
ing should be inspected for wear 
and serviceability. Scored or worn 
drums are dangerous and should be 
replaced. The old saying, “If you 
can’t stop, don’t start,” is truer to- 
day than ever. 
Atceleration 

In today’s traffic, maneuverabil- 
ity is very important. It is practi- 
cally as essential as good brakes. 
The engine should be tuned to peak 

Continued on page 108) 


Steering and alignment must be in good condition. 


A brake test on the older-model automobiles is not enough. The entire 
system should be inspected. 
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The 92 
Plymouth 


(verdrive 


fer overdrive which is now avail- 
able on all 1952 model Plym- 
outh cars as special equipment 
provides automatic fourth gear 
performance at speeds above ap- 
proximately 25 miles per hour. 

This is accomplished by a plane- 
tary gear arrangement within the 
overdrive unit which drives the 
propeller shaft ten complete revo- 
lutions for every seven revolutions 
of the engine (.7 to 1.0). Thus, in 
overdrive, engine speed is greatly 
decreased as compared with a car 
not equipped with overdrive. This 
results in smoother performance, 
longer engine life and increased 
operating economy. 


E- 


Illustrations and technical 
data courtesy of Plymouth 
Division, Chrysler Corp. 


Fig. 2—Engagement of pawl in sun gear control plate. 


SUN GEAR CONTROL 
PLATE (ROTATING) 


FRICTIONAL 


SUN GEAR CONTROL 
PLATE (STATIONARY) 


TRANSMISSION 
MAIN SHAFT 


CONTROL 
PAWL 


PINION GEAR 
RING GEAR 


MANUAL CONTROL 
FORK 


Fig. 1—Overdrive working parts. 


How It Works 


The transmission mainshaft is 
inserted through the overdrive sun 
gear and splined into the pinion 
cage and roller clutch cam, as shown 
in Fig. 1. 

As the car reaches the overdrive 
“cut-in” speed of approximately 25 
miles per hour, centrifugal force 
closes the governor contacts. The 
overdrive electrical circuit (Figs. 4, 
5 and 6) then energizes the solenoid 
which forces the sun gear control 
pawl against the control plate (Fig. 


2). However, the blocker ring pre- 
vents the pawl from engaging the 
control plate until engine torque is 
relieved by letting up on the accel- 
erator. The blocker ring, through 
frictional drag upon the control 
plate, is rotated into position to 
prevent inward movement of the 
control pawl. 

When engine speed decreases, the 
rotation of the sun gear slows 
down, stops and finally reverses di- 
rection. At the instant of reversal, 
the control pawl engages the sun 
gear control plate. This action fixes 


Fig. 3—Overdrive operation results 
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OVERDRIVE LOCKOUT GOVERNOR 
RELAY RAIL SWITCH 





IGN. 











KICKDOWN 
YELLOW 7 SWITCH 











Fig. 4—Control circuit (all No. 16 wire). 


| ape OVERDRIVE 

the sun gear in a stationary posi- RELAY SOLENOID 

tion. 

Thus, the planetary gears “walk 
around” the sun gear and increase 
the rotation speed of the ring gear 
by 30 per cent (Fig. 3). This in- 
creased speed is transmitted to the 
output shaft. 

The mechanical operation of the 
overdrive unit is dependent upon 
the functioning of the electrical — — SOLENOID 
control circuits which activate the eee 
control pawl (Fig. 1). Conse- 
quently, an understanding of the 
three main electrical circuits will No. 6 
be a considerable help in perform- = TERMINAL 
ing service operations. 

The control circuit is a switch- 
ing circuit to operate the relay 
which then closes or breaks the 
solenoid operating circuit. Above, Fig. 6—Ignition interruption circuit (all No. 16 wire). 

The control circuit starts with 
the ignition terminal on the horn 
relay and is therefore in operation kickdown switch “A” terminals normally closed); thence to the 
only when the car ignition is turned (contacts normally closed) through governor, which grounds the cir- 
on. This circuit runs through the the lockout rail switch (contacts cuit whenever the car speed is 
above approximately 25 mph. This 
grounding completes the circuit, 
permitting flow of current which 
then operates the relay. 

OUTER RACE This circuit can be broken at any 
of three points and when broken, 
the relay points open, cutting off 
current in the solenoid circuit. 

1. The governor contacts will 
open if the car speed falls below 
approximately 22 mph. 

2. The contacts in the kickdown 
switch separate and break the cir- 
cuit when the kickdown switch is 
operated. 

3. When the lockout control han- 
dle is pulled out, the lockout rail 
switch opens. This de-energizes 
the entire electrical circuit when 
the overdrive is locked out so that 
there will be no current drain on 
the car electrical system. 


No. 4 
TERMINAL 








Top, Fig. 5—Solenoid circuit (all No. 10 wire). 


Fig. 7—Operation of roller clutch. 


Solenoid Circuit 
TRANSMISSION The solenoid circuit starts with 
MAIN SHAFT the battery terminal on the horn 
relay. This terminal is used only 


A—DRIVING B—DRIVING as a source of current since it is 
TORQUE REMOVED part of a direct circuit from the 


ENGAGED 
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Fig. 8—Power flow when operating in conventional drive. 


battery and is hot at all times. The 
circuit then runs to the battery ter- 
minal on the overdrive relay; 
through the fuse located adjacent 
to this terminal; through the over- 
drive relay contact points; then to 
the No. 4 terminal on the solenoid. 
The circuit within the solenoid is 
grounded at all times. 

Whenever current is flowing in 
the control circuit, the overdrive 
relay points close and the solenoid 
circuit supplies current to the 
solenoid. This drives the solenoid 
plunger inward and permits en- 
gagement of the overdrive gearing 
as soon as the driver releases the 
throttle and permits the engine to 
slow down. 


Ignition Interruption Cireuit 


The ignition interruption cir- 
cuit starts at the distributor pri- 
mary (front) stud on the ignition 
coil; through the two “B” ter- 
minals on the kickdown switch; 
then to the No. 6 terminal on the 
solenoid. This circuit is normal- 
ly open in the kickdown switch and 
is open in the solenoid until the 
solenoid has functioned to engage 
the overdrive gearing at which 
time a switch inside the solenoid 
cover is grounded. 

With the overdrive operating 
and the solenoid switch grounded, 
operation of the kickdown switch 
completes the circuit and grounds 
out the engine ignition. This oc- 
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curs only momentarily since the 
solenoid plunger immediately moves 
out and opens the switch in the 
cover, even though the kickdown 
switch is held down. 


Driver-Controlled Downshift 


When cruising in overdrive, it is 


Fig. 9—Overdrive parts 


OVERDRIVE 
HOUSING 


sometimes desirable to “kick- 
down” to direct drive to obtain the 
added acceleration resulting from 
higher engine speeds. This may 
be done by depressing the accel- 
erator beyond the wide open posi- 
tion. Doing this de-energizes the 
solenoid, and the release of engine 
torque brought about by a tem- 
porary interruption of ignition 
allows the control pawl to release. 
This places the unit in direct drive 
(Fig. 7). 

The driver may re-engage the 
overdrive at any time by momen- 
tarily lifting his foot from the ac- 
celerator pedal to accomplish this 
re-engagement. 


Roller Clutch 

When torque is applied from 
the engine and through the pinion 
cage to the roller clutch cam, all 
the control parts of the overdrive 
revolve together as a unit. The 
12 clutch rollers on the 12 cam sur- 
faces of the roller clutch are 
wedged against the clutch outer 
race and drive the car. 

However, when engine torque is 
released by lifting the foot from 
the accelerator, the clutch rollers 
no longer maintain their wedging 
action. This permits the roller 
clutch to overrun. As this occurs, 
the sun gear slows down, stops and 
reverses direction. 
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removed from housing. 


NEW GASKET 








GOVERNOR SPEEDOMETER 
DRIVING GEAR 


CLUTCH OUTER 
RACE 


RING GEAR 


MAIN SHAFT 
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Newest of the new in hard-top smartness! 


Studebaker 


Commander V-8 


Sta r l Nn e ‘§ or Champion 


lhe. pel -shteamed 
wonder care of PZ 


OUTSTAND/NG /N STYL/NG/ & 


OUTSTAND/NG /N PERFORMANCE/ 


OUTSTAND/NG /N GAS ECONOMY/ 
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WIRING DIAGRAM FOR 1952 DE SOTO 
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There’s a big difference between a 


cat........caterpillar 


—and there is a powerful difference, too, 
between performance and “ETHYL” performance! 


TRADEMARK 


Yes, there’s a powerful difference between the 
performance of an engine using just gasoline 
and one using “‘Ethyl”’ gasoline. When you set 
the timing to take full advantage of “Ethyl” 
gasoline’s higher antiknock quality, your cus- 
tomer gets ‘“‘Ethy]’’ performance —more power, 
quicker starting, more mileage. And you get 


happier, more satisfied customers. 


ETHYL CORPORATION, New York 17, New York 


Other products sold under the “ Ethyl’ trade-mark: sait cake...ethylene dichloride...sodium (metallic) ...chlorine (liquid) ...0il soluble dye... benzene hexachloride (technical) 
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CURRENT PASSENGER-CAR SPECIFICATIONS 
Engine and Equipment 








ENGINE 


os] 
= 


RINGS 


per 


MAKE AND 

MODEL No. No. 
and 

Size 

Comp. 


and 
Stroke 





Air Cleaner 


Std. Wheelbase 
No. Cylinders 
(qts.) 


and Valve 
Arrangement ; 
Taxable H. P. 
| Crankcase 


| Vibra. Dam 
Carburetor 


Camshaft Drive 
| Main Bearings 


— 


120 @3600 


oe 
& 
w 


BUICK 40 Special 3%e 
BUICK 50 Super (except Model 
52) 3%6 x 
BUICK Model 52 25 34! 3% x 
BUICK 70 Roadmaster (except) . “ 
Model 72) }] 126% 3%6 x 446 
BUICK Model 72 130% 3%6 x 4%46 7 170 @3800 


x) 

to 

o 
< 


124 @3600 
124 @3600 
152 @3600 


oe 
oe 
to 
< 


w 
~ 
< = =< a | 
. <<< +! On Pitter 


CADILLAC 62. brag ; I Bex 3h 5.5 | 190@4000 
CADILLAC 60 (Fleetwood)... ‘ y 31 gx 38 190 @4000 
CADILLAC 75 %| Val | 3Sex: a5 5 | 190@4000 


CHE VROLET Styleline ry Fleet- 
line Special & f 344 x3% | 2 92 @3400 

CHEVROLET Styleline & Fleet-| : 5 3% 6 x 3'He! & 105 @3600 
line (with Powerglide Drive) } 


oe 


| 


CHRYSLER Windsor & DeLuxe 2514] 6L | 33 % | 28.36 | 119@3600 
CHRYSLER N. Y. & Imperial ‘ : 180 @4000 
CHRYSLER Crown Imperial ‘ 54] V 3h 3 5.5 180 @4000 


CROSLEY Model CD... 30 12% x2h 26.5 @5400 


De SOTO S-15 DeLuxe & Custom. .| 12514] 6L | 33 5 | 28.36 | 116@3600 
De SOTO 5-17 Fire Dome... 2514] Var | : 3'142| 42.05 | 160@4400 


DODG E Wayfarer * . 4 3 25.3: 103 @3600 
DODGE Coronet & Meadow. ‘ 23 aL “4 8 25.3: 103 @3600 


FORD Main. & Cust. 6 : I 3.56 x 3.6 3 101 @3500 
FORD Main. & Cust. 8 : SL | 3.19 x 3.75 | 32.é 110 @3800 


FRAZER Std. & Man... | 123%| 6L | 35 5. 115 @3650 
HUDSON Pacemaker ; 9%16L |: 3% | 30.45] 112@4000 
27 @4000 r 2-.078 


2.0937 
3 0781 
2-:0781 


oe | 
<<< | 


| 
| 


<<< 


| 


z) 





| Ho 
Ho&O 


“a 


| 
| 


i 
4 
‘ 
3 
' 


|» 


-) 2) oe ae! eel a 
< 


< 


HUDSON Commodore 6 


HUDSON Commodore 8 128 @4200 § 2-.0925 





HUDSON Hornet 2: sL 31% er 145 @3800 | C 2-.078 


KAISER Spec. & DeLuxe. 4| 6L | 35 26.3 | 115@3650 0925 
HENRY 4L a 5.65 68 @4000 q 2-—.0925 


HENRY J DeLuxe IL 1 3% x3ks 80 @3800 | G 2-. 0925 


<<1 ZX 


LINCOLN Cosmopolitan ; “124 d 3.! bs 160 @3900 ; 0775 
LINCOLN Capri 2: ; q 3.! 5.2 160 @3900 , f 2-.0775) 


MERCURY L | 3.19 x 32.5 | 125@3700 3 | 2-.0930| 2- 
- = = — - ee | - - - 
NASH Statesman 14\%] 6L : : 26 88 @3800 , 2-—.0930 


NASH Ambassador 214%) 6 34 5 120 @3700 h 2-—.0930 
NASH Rambler... 6L : 3% 25 82 @3800 | C 2-—.0930 


OLDSMOBILE DeLuxe 88 } 1: I 3 q f 145 @3600 , § 2-.078 
OLDSMOBILE Super 88 2 d 2 5 160 @3600 7 ! ‘ 
OLDSMOBILE Classic 98 V8 : ; 5 160 @3600 


PACKARD “200° 22 | 8L 3 \4 : 3¢ 2 13% 5@: meee 
PACKARD “300° 4 3% d 600 
PACKARD “400”. : 36 39.4 155 @: 3600 


PLYMOUTH P-22 Concord :- 1 125.35 | 97 @3600 
PLYMOUTH P-23 Cambridge and 
Cranbrook } — 


| 























zzaixm<! zzz! <n! z| 


97 @3600 





PONTIAC 6 Model 25 100 @3400 | Ch 
118 @3600 | Ch 


| 

PONTIAC 8 Model 27 

o— - « | i | 

STUDEBAKER Champion 10G 5 | 6 3 ] ge 85 @4000 | G 
} 














MPP ZZ) <<) zzz) zzzil<| <<| zz 


STUDEBAKER Commander H 120 @4000 | G 
STU DEBAKER Land Cruiser H 120 @4000 | G 





WILLYS Jeepster & Sta Wag. 72 @4000 | G 


WILLYS Jeepster & Sta. Wag ‘ : 
WILLYS Aero Ace & Aero Wing 8s | 6 ‘ 3 he a | 90@4200 


went | nett | et net 


75 @4000 G 
G 





ZZZ 








ABBREVIATIONS 


DM—Dry Mesh I—Valve in head N—} St—Stromberg 
et» Fm pl ad 2 j—“88," 119%; “98”, 122 OB—Oil bath T—Tillotson 
a L—L head OCM—Oil-coated mesh Y—Yes 


G—Gear 
Ho—Holley N'—Optional at extra cost RP—Rochester Products Zn—Zenith 
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A “universal” Compressor 
for L- and Overheads. 


Popular and ideal for most 
oll L- and valve-in-head 
engines, old and new 
Speedy, one man operation, 
with exclusive automatic 
depth adjustment. Quick 
operating handle, sturdy 
steel frome. K-D No. 380. 





FREE CATALOG. Iilustrotes 
over 100 K-D Tools for your 
Toolbox. Write today 








“Shorty” for L-heads (incl. Ford!) 


K-D 700 Valve Lifter for hard-to-get-at 
valves. Specially designed for easy 
replacement of valve locks. Services: all 
Chrysler-built and other low-hung L-head 
motors. Also for Ford 6 cyl. after 1948. 
Automatic locking any height. 8°’ long. 


Long time favorite for L-heuds. 


K-D 600 Valve Lifter. Scissors type, well 
known for its speed on L-heads old or 
new. Parallel jaw action. Automatic lock- 
ing any height for free use of both hands. 
Ratchet lock release. 

















Pulls Ford V-8 Valve 
assemblies no matter 
how tight they're 


stuck! 

For all V-8's ‘34 to ‘51 930 Compressor raises im 
except 60 hp & 150 hp ‘ » g spring to removelm 
Truck & Lincoln. 917 / 4 
Driver removes retainers. 
918 Puller removes guide 
assembly. With 923 
Adaptor, services 6 cyl. 
to '48. 917 & 918 make 
920 Set. 






































Fast, safe Tire Prober. 49 
K-D 1500 Tire Probing Tool. Inserting TRAV-L-RAK 


pronged jows into tire cuts and spreading 
them makes it easy to spot and remove 
imbedded foreign objects. Fast, safe 
without injury to tires. Sturdy. 








Motorists’ item. Sells itself. 


Deluxe auto clothes hanger. Every 
motorist a prospect for a pair. Ready 
to use—no bolting or assembling. Spill- 
proof, rustproof. 12 on display cord. 
Good profit returns. Can be imprinted. 














K-D TOOLS K-D MFG. CO., LANCASTER, PA. 
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CURRENT PASSENGER-CAR SPECIFICATIONS 
Timing, Battery, Brakes, Etc. 








Battery Clutch Facings 


| 


IGNITION AND TIMING 


MAKE AND 
MODEL 


Cap. 
and 
Ter. 
Gd. 


2 
ance Exhaust 
take Valve 


(.0) 
Cool. System 


| (Qts.) No Heater 


Thickness 
Outside 
| Diameter 
| Diameter 


ance Intake 
(.0) 


| Tappet Clear- 


| 222] 


Arm Tension 
Tappet Clear- 


| Breaker Point 
(ozs.) 


Cam Angle 
(degrees) 
Spark Plu 
Gap (.0) 


100N 
100N 
120N 


115N 


@@ | Inside 
aaa | Parking Brake | 


| 
meme | 
oc} 


BUICK 40 Special 
BUICK 50 Super 
BUICK 70 Roadmaster 


CADILLAC 60,62 & 75 


c HE VROLET Styleline and 7 , 5 
HEVROLEF sty" & Fle fetes: jon, Baal 
CHE Sty. & Fleet. . * 7 5 iN 
(with Powerglide Drive) ~ 70- sow 100N on 
7 om F gh | 10h > 115 =| Bb 
CHRYSLER Wind. & DeLuxe q ve 4 oP 125 | Bb 
CHRYSLER N. Y. & Imperial f 34-36 - 5 6 | 135P | 25 Bb 
CHRYSLER Crown Imperial 5 4 Lal de 
CROSLEY Model CD 09 § ; N : 90P 
DeSOTO S-15- 1 DeLuxe 34 1, 38 - 3 10h 2° 5 BS 120P 
DeSOTO S-15-2 Custom 3415-38 10h 
DeSOTO S- i? Fire Dome 32-362] 1 3! au 
DODGE Cor., Mead. & Way. 34 '4-% 10h 
“ " on 4 = © = “4 & P 
FO » 24-3 35-3 - 1 Sh i 100P 
FORD Main. & Gust: 8 F 5 6 | 26-2814 20) 29-32 13" LSe}17-19e] 6! 100! 
FRAZER Std. & Man. 7 
HUDSON Pacemaker : 2 3 : 3: Osh + op Bi an Ae — ‘ 4 8125 5.37 
HUDSON Commod. 6 & Hornet 08h ey 0 «| 120P 3 19. 8125)6 
HUDSON Commodore 8 O8h 1035 °b SSO | 120r y 64 " 
14 10°b 30 35e 100P 5 9% 
KAISER Spec. & DeLuxe 46 oop | 3-35" | loop 32] 814 


HENRY J DeLuxe 
; 26- 20| 29-32] O P 120P | 224% Nojne ed 
L INCOLN Cosmopolitan 28 \4 9-32 1SOP 4 es wee 
LINCOLN Capri ! : 29-32] O J 2 
MERCURY 2}13-15¢ ; 
NASH Statesman 31-3 a 15h 15h 5° 5 = 
NASH Ambassador 31-3 : : 1 oh 18h 2% , aks 
NASH Rambler 31- ‘ : 16e | 18¢ i ‘ 
‘ 115N 


ten | 
ow 


53s 
rad 
33 


@rwrw 


| 


2 
| 
— 
ic 
| 4| 








As 
> 





14 1 10°b ‘ 5 100P 


ssp sss 


16 5°b 60-65 100P § K 814 








17-19¢ 5° d 100P 24 125 


OLDSMOBILE 88 & 98 sell 
10h | 15° | 60- 100P 


PACKARD “200” ‘ Z J 2: 7 aap 
PACKARD “300” Z U 3-3 au f = : | ieee 
PACKARD “400” Z 3-2 au Le 0-63 20k 

65 100P 


PLYMOUTH P-22 Concord 2 (3434-38 | 17 3! 10h 
PLYMOUTH P-23 Cambrid " 

and Cranbrook —— 2 [34 '4-38 35 10b = 65 100 
PO 6 25 - 37 23-2 13h ! 60W 100N 
PONTIAC s Model 37 j , | 19-23] 23-28 3h] ! 6oW | 100N 
STUDE ZR Cha 0G ‘ ’ 22-271 16¢ | 16c t 46-50W| 100P 
STUDEBAKER omar ne 2-1 | 14-16] 14-16 46-50W] 100P 
STUDEBAKER Land C. H. | 13-18 |: ¢ 20) 14-16) 14-16 46-50W 1008 



































WILLYS Jeepster & Sta. Wag..| 51 | 17-21] 30 | ete ft oes | 
WILLYS Jeepster & Sta. Wag. ‘ 38 I oo | oe i8 ° 60-65 | 100N 
WILLYS Aero Ace & Aero Wing. | 4 30 . | a 




















ABBREVIATIONS 


. . Jaw -Lite 17-20, 
1—10” on DeLx. with std. 6—6” on Windsor DeLx. f—Without heater. With N—Negative l a mp 
3-speed transmission. es — pe self-cen- — ee | add 1 qt. 9 ew w—Warm 
ng —Hydraulic —Positive ee mmend using 
7 ar to 28" for each | ihe —— Ps—Propeller shaft, rear 7 Po swell "meter for set- 
breaker. au—Automatic J—85 on cast-iron head, transmission ting breaker point gap 
3—H ive Motle Teams Trans. Std b—Before 45 on aluminum RW—Rear service brake y—Tolerance of one degree, 
5 ‘i ‘ bb —Bore & Beck K on. o 15, Am S—Duo Servo plus or minus, allewed 
c— _ q \ 
4—Bech here Total of d—Hydraulic valve lifters bassador 18 with D-Seas Sok, aad aay | 31 
tive dwell 34° to ae°. E—Nuts 52 to 57, cap heater ' 
6—.114 with Auburn facing screws 65 to 70 L—Long Mfg. 
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portunity Unlimited 
for Hudson Dealers ! 


9 
A | D Hi E x E s Ww H Y: The fabulous Hudson Hornet has 


driven right into the national spotlight. 
In the grueling test of stock-car com- 
petition, it has proved time after time 
that you can’t beat Hudson for power, 
durability and safety. No other car can 
offer a buyer so many exclusive and 
desirable features—and no other car 
gives a dealer so many powerful sales 
points. 


HUDSON HORNET SEDAN IN 
HUDSON-AIRE HARDTOP STYLING 


The spectacular new Hudson Wasp sets standards Luxurious Commodores, Eight or Six, 
for performance and beauty that are totally new in its | actively cover their share of the new-car 
class. These Hudson exclusives make great selling market. And the thrifty new Pacemaker 
ammunition —famous “step down” design in the Mono- gives Hudson dealers a car Chat alle near 
bilt body-and-frame* . . . America’s lowest center of the low-cost field. With four great series, 
gravity ... Triple-Safe Brakes . . . the world’s best and Hudson dealers are ready to fill almost 


246 - 
safest ride *Trade-mark and patents pending every buver'’s demand. 





New! win H-Power is another ; And More... 
engineering “‘first’’ in the great tis ] 

Hudson tradition! Available nowt 
for the Hudson Hornet, Hudson 
Wasp and the Commodore Six, this | 2a J Recent national survey shows Hudson owners 
amazing system of multiple fueling most loyal in the industry. 

wrings more power than ever before from every drop of Hudson’s rugged durability and better design 
gas. There’s never been anything like it for convincing pay off in used-car operations. Hudsons 
demonstrations. tOptional at slight extra cost taken in trade are easy to recondition, give 


Hudson's basically better design means easy 
service, longer car life, satisfied customers. 


real buyer satisfaction. 





| Opportunity is unlimited for Hudson dealers! 
co MING THI S SUMMER For those qualified, a few dealer franchises are 
) ne \\ wes AS a still open in select areas. Send coupon today! 


is, - 
a 5 : 


Pal 


SEND FOR 
CONFIDENTIAL 

INFORMATION 
A new, lightweight wonder car that will sell 


in the lowest-price field. It will be new from ON THE NEW 
stem to stern—more beautifully streamlined, LIGHTWEIGHT 


safer and will have more power than anything 

seen in its class. It’s a car made possible by WONDER CAR! 
Hudson's exclusive “step-down” design. It will 

boost Hudson dealers’ already broad market 

coverage to 93.7% of the entire potential new- 

car market. 


SOUTHERN AUTOMOTIVE JOURNAL for MAY, 1952 95 


\ 


For special and confidential information about 
Hudson's amazing new, lightweight wonder 
car, clip this coupon and mail it today, to: 
C. A. J. Hadley, Sales Manager 
Hudson Motor Car Company 
Detroit (14), Michigan 


— 
— 
— 


NAME 


ADDRESS 


CITY & STATE 


BUSINESS POSITION 


SS ee ee 


- 














Regulations and News Items Alon¢ Federal Row 


Reduction in Nickel Car Parts 
Studied by Automobile Makers 


Elimination of nickel in intake the Automobile Passenger Car 
valves of passenger cars and light Manufacturers Industry Advisory 
trucks has been recommended by Committee. 
the Conservation Task Group of The proposed elimination of 
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GROSS MANUFACTURING CO. + Menrovia, Calif 


PER-GRIPS ARE JUST ONE ITEM IN A COMPLETE\LINE 
OUTSTANDING TIRE AND TUBE REPAIR MATERIALS 





nickel in exhaust valves would be 
impractical at this time, the group 
said. Exsimination of nickel plating 
from bumpers and bumper guards 
has also been considered. At pres- 
ent bumpers are permitted only a 
flash coating of nickel. 

Automobile manufacturers are 
conserving considerable quantities 
of nickel voluntarily, the group 
said, but any further savings will 
necessitate experimentation with 
other metals and possible design 
changes. 

The production of 1,150,000 cars 
in the third quarter has been au- 
thorized, but material for only 
1,050,000 units has been granted. 
The deficiency generally is made 
up by a “stretch-out” of supplies 
and by dipping into inventories. 
The committee urged the third 
quarter figure be lifted to 1,250,- 
000, with the issuance of enough 
CMP tickets to get the materials 
for that production. 

The manufacturers recommend- 
ed that NPA give the industry 
allotments on a six-month instead 
of a quarterly basis so long as 
controls are necessary. They said 
this would allow a flexibility in 
the use of materials according to 
factors of seasonality, availability 
of materials and changes in its 
basic models, usually made late 
each year. 

NPA officials deemed this to be 
impractical this year, but will con- 
sider its advisability for 1953. 


OBTAINING COPPER 


Copper continues in tight supply 
but more of the metal should be 
available at the end of this year, 
the Primary Copper Producers In- 
dustry Advisory Committee told 
the NPA recently. 

Industry members said they be- 
lieved no further measures can be 
taken under current economic con- 
ditions and prices to hasten bet- 
terment of the supply picture. It 
was agreed, however, that supply 
is gradually improving, as_ evi- 
denced by greater quantities 
scrap becoming available, and a 
softening of the world price. 

“While we are trying desper- 
ately to stretch out meager supplies 
of some materials, we are not sug- 
gesting that manufacturers turn to 
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Announcing the Good News 
“About a Service Created for 
‘Authorized Automobile Dealers! 
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Chniversat Clinderwriters 


The Authorized Automobile Dealer’s Preferred Insurance Source 


Kansas City, Missouri 
J. J. Lynn, President 


Universal Underwriters’ wealth of know-how pays dividends in 
correctly written insurance. Policies and procedures designed 
to protect automobile dealers .. . insurance for you—by men 
who talk your language. 


Consecutive Annual Dividends / 
Universal Underwriters has returned a dividend to fire policy- 
holders every year for thirty consecutive years! Here is a re- 
markable record of sound management—substantial proof that 
Universal Underwriters serves you well. 


Per Cent Saving! 
Yes... never less than Thirty Per Cent Savings on fire cover- 
ages every year—for Thirty consecutive years. The dealers pro- 
tected by Universal Underwriters are a new class of risk ... 
selected to share the tremendous saving possible through your 
Own insurance source. 


/ 
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substitute materials in post-emer- 
gency planning,” NPA’s Metals 
and Minerals Bureau declared. 


CONDITIONING CARS 


Representatives of 218 Texas 
retail automobile dealers have 
urged OPS that several substan- 
tial changes be made in Ceiling 
Price Regulation 83, stating that 
present ceilings for preparation 
and conditioning of new cars for 
customer delivery were too low. 


The dealers recommended that 
an optional method of determining 
these charges be established so 
dealers who had previously charged 
more for them could continue their 
former practice. The dealers stated 
that CPR 83 resulted in a rollback 
of charges for preparation and 
conditioning for most dealers in 
the state. 

Representatives from a number 
of state dealer associations and the 
National Automobile Dealers Asso- 
ciation joined the Texas dealers in 
their petition. 








| ome #08 & - 
FAILURES... 


i. di 


in 97 racing heats thanks to 
MANLEY VALVES 


This is an unsolicited report from a 
West Coast racing driver and builder of 
racing engines, who always uses Manley 
Airchrome Valves in his midget racing 
cars and in the racing motors he builds 
for other drivers. 

“My car recently set a record of 50 
laps on a % mile track of 99.70 mph,” 
he reports, ‘‘and on the straight-aways 
in this race we turned this engine to 
6,000 RPM. The engine was equipped 
with Manley Valves as are all engines 
we build. None of our engines have 
ever failed because of valve trouble and 
most interesting of all none of them 
pulled a head off a valve. This is un- 
usual with a fast cam and 130 pound 
spring pressure.” 

Manley Valves will make good for 
your customers too. 


MANLEY Lihue VALVES 


AND VALVE SPRINGS 
. .. proved on the speedways for satisfaction on the highways 
Manley Valve Corporation + 1810 Fairmount Ave., Philadelphia 30, Pa. 
District Sales Representatives: 
Lawrence M. Hirsig Co., Jacksonville « J. S. Connell Co., Dallas 
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SAVING NICKEL IN TRUCKS 


Design changes will be necessary 
if any further nickel is to be saved, 
members of the Motor Truck Man- 
ufacturers Industry Advisory Com- 
mittee told NPA officials last 
month. Considerable savings of 
nickel have been made voluntarily 
by various manufacturers, the com- 
mittee reported. 

The manufacturers said they 
were confident of being able to pro- 
duce 279,000 trucks in the second 
quarter, about 30,000 more than 
have been authorized. 

Third-quarter authorized  pro- 
duction is for 275,000 trucks and 
materials have been allotted for 90 
per cent of that output. There is 
an additional authorization for 
25,000 trucks for defense and other 
government agencies. 

Some committee members ex- 
pressed a desire for an authorized 
output of 300,000 or 320,000 units 
in the fourth quarter 


MAKING EQUIPMENT 


The backlog of orders has dropped 
approximately 35 per cent since 
the inception of the Controlled Ma- 
terials Plan, the Automotive Main- 
tenance Equipment Industry Ad- 
visory Committee told NPA at a 
meeting last month, and the in- 
dustry has been operating smooth- 
ly under the plan. The current 
backlog of orders is 60 days. 

The eommittee recommended con- 
tinuation of‘ government controls 
over the allocation of critical ma- 
terials, but recommended that ad- 
vance allotments be made on a 
three-quarter, rather than a two- 
quarter basis, as is now the case. 

Members reported the over-all 
materials situation was good, al- 
though several mentioned difficulty 
in obtaining cold-rolled bar and a 
few plate and copper products. 

Since the industry is composed 
of small manufacturers, members 
said they feared decontrol might 
cause difficulty in obtaining some 
scarce materials. 


PRODUCING JACKS 


Revision of NPA Order M-83 to 
increase the types of jacks that 
“an be produced was recommended 
at a recent meeting of the Jack In- 
dustry Advisory Committee. Cer- 
tain jacks now prohibited are 
needed to meet the changed mar- 
ket situation, the committee said. 





Chniversal Clnderwriters 


Ths 


J. J. Lynn, President 
Kansas City, Missouri 


AN On-THE-RECORD REerort For DEALERS WHO ASk: 
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it for me?” 


There’s only one answer to: “What’s in it for me?” 
The answer is... PROTECTION... the 
surest, most economical protection for 
the authorized automobile dealer. 


What is the Universal Underwriters ? 

The Universal Underwriters is the name ap- 
plied collectively to thousands of authorized 
dealers who insure together. Their insurance is 
managed and administrated by the Lynn Under- 
writing Company, J. J. Lynn, President, Kansas 
City, Missouri. The Universal Underwriters is 
the authorized automobile dealer's insurance 
source . . . founded in 1922 for dealers . . . by 
dealers. Thirty years ago these dealers got to- 
gether to reduce their insurance costs and to 
have their own insurance source to provide cor- 
rectly written insurance for dealer properties. 


How can / be sure Universal Under- 
writers does a good job for dealers? 
You are sure because if we didn’t do a good 
job of protecting our dealers you would know. 
You would have gotten the bad word long be- 
fore now . .. you would have heard about it in 
dealer circles. 

Look at it this way . . . Dealers are a close-knit 
family group. Dealers know each other well, 
they are closely allied together. Hundreds . . . 
or thousands represent the same manufacturer. 
They attend sales meetings together and know 
their competitors. Dealers are members of their 
local, state, or national organizations — they 
work together. 

If we didn’t do a good job of protecting our 
dealers—you would know. 


What about losses ? 

We pay losses. That's our business. That's all 
PROTECTION means—the payment of losses 
under the terms of the policy. And we pay 
losses promptly and sympathetically. If we 
didn’t you would be among the first to know. 
There are other ways to be sure about Univer- 
sal Underwriters payment of losses. One way 
is co find out what's what from a dealer who 
has suffered a loss. He'll cell you . . . at least 
he'll give you the facts in relation to his own 
loss. If you like, write us and we'll send you 
the names and addresses of dealer-policyhold- 
ers who have had losses. Learn from them. Deal- 
ers who have suffered losses are our best sales- 
men. 

There's still another way to determine why 
dealers are sure with Universal Underwriters. 
Get a copy of -Best’s Insurance Guide with Key 
Ratings . . . or write the Alfred M. Best Com- 
pany, New York City, the world’s leading in- 
surance company rating authority. They have 
the unbiased facts. Universal Underwriters has 
earned the highest possible rating: A-Plus 
(Excellent). 


Am | eligible to join Universal 
Underwriters ? 

If you are an authorized automobile dealer you 
may be eligible. However, Universal Under- 
writers insures only the better fire risks of the 
entire franchised dealer class. We select our 
dealers. This is done for the protection of all 


Remember ... thousands of dealers like 
Universal Underwriters’ PROTECTION. 
So will you. 


Dirt) vears Experience! Titty consecutive Annual Dividends! 


Wever Less than Thirty Per Cent Saving on Fice Coverages! 
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the other dealers insured by Universal Under- 
writers. The principle is much the same as the 
one involved in keeping bad apples out of the 
barrel of good apples. By selecting the better 
fire risks of the authorized automobile dealer 
class, losses are kept low and greater savings 
are returned to policyholders. 

We can't tell whether your property is eligible 
until we look it over. There are many unus' 
fire hazards in dealership operations—dangers 
not present in most businesses. Gasoline . . . 
welding . . . paint spraying—all these contrib- 
ute heavily to the possibility of fire. How you 
handle gasoline . . . your paint spraying opera- 
tion . .. your welding or rebuilding section . . . 
all these must be considered in relation to the 
known fire risk . . construction of the build- 
ing, its location, and nearby buildings. 

Now .. . there's no question that you want the 
best PROTECTION you can buy. Sound... 
dollar-for-dollar value . . . economy . . . 
service . . . correctly written insurance . . . So 
why not do this? Drop us a letter or post card. 
Or . . . when you receive our informational 
mailing . . . on your desk between May 12-May 
16... fill in and return the enclosed postage- 
free card. Do it. That's the best decision you 
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HUNTING CHECK VALVES 


Greer, S. C. 
Gentlemen: 

I am trying to find a check valve 
for a hand tire pump, the valve 
that goes between the pump base 
and the hose and not at the end of 
the hose next to the tire. 


| used to get them here from a 
but they do not have 
I cannot find them in 
If you can please 
source where I 
can use a large 


local store 
them now. 
any retail store. 
refer me to some 
can get some, I 
amount of same. 
ALBERT AUGUSTUS COX 
We’re sending you the names of 











3 CHUM 


FOR QUALITY 


New exclusive “Champak”’ 
depth-type acid-neutralizing, 
filtering material eliminates 
channeling and by-passing. 


/t3 (HHU” 


High mark-up is obtainable 
throughout the complete 
line including fast- 

selling numbers. 


(03 CMM” 


Repeat business is guaranteed 


to you because of Champ’s 
distribution policy. 


ce iin 


That Offers All Three—Quality, Profit, Turnover. 


OM FILTERS 
AND REFILLS 
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A column of informal 

comments about the 

automotive trade and 
its problems. 





several manufacturers who may be 
able to supply you with the valves 
you want. 


WANTED: PARTS INFO 


Canton, Miss. 
Gentlemen: 

Please advise where I can get 
separators, plates and acid to open 
a battery station. 

O. E. RAYBON, 
Raybon’s Garage 

We're sending you the names of 
several manufacturers of electro- 
lyte acid, parts and separators for 
storage batteries. We had not real- 
ized that a of battery re- 
pair work was being done at this 
time since new batteries for re- 
placement have been reduced in 
price from the level of former 
years. 


volume 


HE LIKES THE TESTER 


Healdton, Okla. 
Gentlemen: 

We recently read an article in 
SOUTHERN AUTOMOTIVE JOURNAL 
on the state of Virginia’s safety 
program, March issue. On page 
107 we note a picture of a portable 
headlight tester. 

We are interested in some good 
make of portable headlight tester 
for our service department and the 
one referred to seems to be the 
particular piece of equipment our 
service manager would like to know 
about. Would it be possible that 
you could give us the name of the 
manufacturer of the equipment in 
question ? 

J. H. CORNISH, 
John Cornish Motor Co. 

The following firms all make 
headlight testers: John Bean Divi- 


Please address any comments 
to: Shop Talk, Southern Auto- 
motive Journal, 806 Peachtree 
St., N. E., Atlanta 5, Ga. 
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LYNN UNDERWRITING COMPANY 


KANSAS CITY, MISSOURI 





PAY THIRTIETH CONSECUTIVE 
DIVIDEND TO POLICYHOLDERS 





. J. J. Lynn is the guid- 
f ing force behind Uni- 
versal Underwriters. 

ed 


His career is an Ameri- 


cam success story, 
J. J. Lynn, President 


marked by initiative, 
courage, and loyalty, 
enriched by continuing 
growth and personal 
achievements. 

The pattern of J. J. Lynn’s life has elements 
of the spectacular, and the dramatic. His par- 
ents, Jesse William and Seletha Archibald Lynn, 
were Louisiana farmers in modest circum- 
stances. J. J. Lynn was the fourth in their fam- 
ily of six children. 

As a youth, his first employment was as an As- 
sistant Station Agent for the Missouri Pacific 
Railroad at Mangham, Louisiana, near his 
father’s farm. Four years later he moved to 
Kansas City, Missouri, as an accountant in the 
Division of Civil Engineers Office of the Mis- 
souri Pacific, a position he held for one year. 

The strong determination and singleness of 
purpose which characterize his life were evi- 
dent when he was still in his ‘teens. He studied 
law evenings, earning his own way and gradu- 
ating from the Kansas City School of Law. He 
was admitted to the Missouri Bar December 31, 
1913, at the age of twenty-one. He became a 
Certified Public Accountant, and made his first 
contact with the insurance world in 1917 
through the U. S. Epperson Underwriting Com- 
pany as an auditor and investigator. 

At twenty-five, Lynn became General Mana- 

r of the company. Less than five years later, 
without collateral, and with limited personal re- 
sources, he borrowed several hundred thousand 
dollars from Kansas City bankers, and acquired 
the U. S. Epperson Underwriting Company. The 

pany administrates the insurance of the 
Lumbermen’s Underwriting Alliance, now the 
largest fire insurance carrier in the world serv- 
ing lumbermen exclusively. 

In addition to the Lumbermen’s Underwrit- 
ing Alliance, Lynn heads the Universal Under- 
writers, the Universal Underwriters Insurance 
Company, and the Universal Underwriters 
LLOYDS. Assets of the J. J. Lynn Insurance 
Group total approximately $26,000,000.00 

Lynn is chairman of the Executive Committee 
and Director, Union National Bank, Kansas 
City, Missouri; Director and member of the 
Executive Committee, Kansas City Southern 
Railway Company, and the Louisiana-Arkansas 
Railway Company; Director of the Forum Cafe- 
terias of America, Inc., and the University of 
Kansas City. 

One principle stands above all others in his 
philosophy of Service. i 
helpfulness and willingness to do for others— 
this is the cornerstone upon which J. J. Lynn 
has built both wisely and well. 








DEALERS COLLECT 
SAVINGS EVERY YEAR 
COMPANY IS IN BUSINESS 


A remarkable record of savings on fire insurance has been established by the authorized 
automobile dealer's insurance sou.jce, the Universal Underwriters, Kansas City, Missouri, 
celebrating the 30th Anniversary of the company, and the payment of its thirtieth consecu- 


tive annual dividend to policyholders. 
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AUTOMOTIVE LEADERS 
SERVE THE INDUSTRY 


Authorized Dealers Form 
Committee of Trustees 


Thirteen widely known automotive leaders 
form the Universal Underwriters Committee of 
Trustees serving the automobile industry. 

Elected annually by the written vote of all 
Universal Underwriters policyholders, their 
broad experience and specialized knowledge of 
the franchised automobile dealer field makes 
it possible for Universal Underwriters to pro- 
vide more highly specialized insurance services 
for dealers. 

These dealers welcome inquiries concerning 
the Universal Underwriters. 


Cc ittee Members Are: 

L. S. Snow, Chairman, Snow Brothers, Oak Park, 
Illinois; Chip Barwick, Chip Barwick Chevrolet Co., 
Memphis, Tennessee; Fred R. Beasley, Beasley 
Mathews, Inc., Athens, Ohio; L. C. Cargile, Cargile 
Motor Co., Texarkana, Ark., Texas; James A. Davis, 
Davis Child Motor Co., Hutchinson, Kansas; Rudy 
Fick, Rudy Fick, Inc., Kansas City, Missouri; Bill 
Froelich, Bill Froelich, Motor Co., Los Angeles, Cali- 
fornia; Stanley H. Horner, Stanley H. Horner, Inc., 
Washington, D. C.; W. L. Hughson, William é. 
Hughson Co., San Francisco, California; D. G. Kelly, 
Valley Motor Company, Grand Forks, North Dakota; 
A. B. Smith, A. B. Smith Chevrolec Co., Portland, 
Oregon; W’. B. Swaney, Swaney Motor Car Co., Fort 
Dodge, lowa; Lester C. Thomas, Thomas-Hickerson 
Motor Co., Denver, Colorado. 








The Universal Underwriters is the name ap- 
plied collectively to thousands of authorized 
dealers who insure together. 


The company has returned a dividend every 
year since its founding in 1922. Policyholders 
have received approximately $10,500,000 in 
savings on fire insurance during the past thirty 
years. 


Policyholders’ savings are made possible 
by Universal Underwriters’ exceptionally 
low loss ratio of 22.1% throughout its 30- 
year history. The company provides Fire, 
Windstorm, and Allied insurance for fran- 
chised automobile dealers. Policyholders 
are selected from the preferred fire risks 
of the authorized automobile dealer class. 








BUILDING REPLACEMENT COSTS 
INCREASE 55.4% SINCE 1946 


Many Dealers More 
Than 50% Under-insured 


Dealers who have neglected to increase their 
fire insurance the past five years are under- 
insured by about 55.4%, according to appraisal 
authorities and surveys, of dealer properties, by 
Universal Underwriters. 

The dealer who suffers a total fire loss, in 
effect, sells his property for its insured value. 
Increased replacement costs the past five years 
make it necessary for a dealer to revise his in- 
surance upward by a minimum of 55.4% if he 
is to enjoy complete protection 

Few dealers can risk the loss of 10% . . . 25% 

or 55.4% of the actual replacement cost of 
their buildings. Complete protection against 
fire costs little with Universal Underwriters. 
Consult Universal Underwriters with regard to 
your own fire coverages. 








FIRE PREVENTION SERVICES DESIGNED FOR AUTO DEALERS 


Fire Prevention Surveys 
A Unique Service 
Experienced fire prevention engineers and in- 
spectors provide Universal Underwriters’ pol- 
icyholders with services that are unique among 
all insurance carriers serving the authorized 
automobile dealer. 
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Working in cooperation with the dealer, in- 
spectors make a personal survey of the property 
—fighting fire before it starts. 

Gasoline is still the dealer's chief fire hazard, 
according to inspectors. Careless handling of 
gasoline contributes to more dealership fires 
than any other single cause. 
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sion, Food Machinery & Chemical 
Corp., 1305 South Cedar St., Lans- 
ing, Mich.; Weaver Manufactur- 
ing Co., 2177 South 9th St., 
Springfield, Ill., and Bear Manu- 
facturing Co., 21st St. and Sth 
Ave., Rock Island, Ill. 


STUDYING SAFETY 
Milwaukee, Wis. 
Dear Sir: 
The Wisconsin Legislative Coun- 
cil, of which I am a member, is 


currently studying the problem of 
motor-vehicle inspection and I un- 
derstand that the March, 1952, 
issue of SOUTHERN AUTOMOTIVE 
JOURNAL carried an article on this 
subject. I would very much appre- 
ciate obtaining a copy of this issue 
if this is at all possible. 
B. L. CoRBETT, 
Executive Director, 
Milwaukee Safety Commission 
We're glad to send you a copy of 
the March contained 
an article on 
tion program. 


which 
Virginia inspec- 


issue, 
the 











T.V HEAVY 
DUTY THIN 


Snug! Heavy Duty Truck Weights 
are especially designed to give 


@ EASIER APPLICATION 
@ BETTER FIT 
@ BETTER BALANCE 


+ 
i 
i 
i 
The exclusive Dove Tailed Steel Spring i 
Clip holds weight firmly to rim with a Bull 
Dog grip .. . the beveled edges prevent i 
clip from gouging tire. y 
When you buy Snug! you can be sure of 4 
getting the finest Wheel Balancing 
Weights on the market . . . designed ' 
right and made right to give better bal- i 
ance and better fit. The name Snugi 
(Registered Trade Mark) on every weight i 
is your guarantee of complete satisfac- r] 
tion. 
1 


ror PASSENGER CARS 


Write for illus- 
trated catalog 
sheets of Snugi 
Wheel Bolancing 
Weights for Pas- 
senger Cars, 

and Busses 

name of your neorest 
Jobber. 


Special Thin K & L Flange Weight for Passenger Cars 


Fits about 80% 
of all Truck Rims 





Regular K & L Weight for Passenger Cars 








READING OVERSEAS 


New York, N. Y. 
Gentlemen: 

State Department information 
officers abroad continue to report a 
great hunger for scientific and 
technical information from Amer- 
ica and have asked us to give them 
further assistance in satisfying 
this interest... . 

It would therefore be a most val- 
uable contribution to the govern- 
ment’s overseas information pro- 
gram if SOUTHERN AUTOMOTIVE 
JOURNAL could grant blanket over- 
seas reprint permission... . 

(Miss) Royce Mocu, 
Chief, Field Publications 
Unit, 
Publications Branch, IPS, 
U. S. Department of State 
Reprint permission granted. 


ALL ABOUT REGULATORS 


Hendersonville, N. ¢ 
Gentlemen: 

In one of your issues of last 
spring I saw an article dealing with 
the setting of Ford regulators 
the procedure, setting, calibrating, 
armature settings, etc. I am writ- 
ing to inquire if you have a copy 
of this issue. 

JOHN P. ANDERS, 
Skyland Battery & Igniticn Co. 

We're happy to send you a copy 
of our February, 1950, 
which this article appeared. 


issue in 


WHICH IS BIGGEST 


Which is the biggest industry in 
the United States? Think ours is? 

It all depends on how you look 
at it, although the American Pe- 
troleum Institute would likely tel! 
you that the oil industry tops the 
automotive. (Of course, everyone 
knows they overlap quite a bit.) 

Just so the straight of the mat- 
ter can be established officially, 
SAJ is asking the API to establish 
its position in the matter more fac- 
tually. You can expect the wife’s 
lipstick, certain kitchen items and, 
altogether, around 115 products in 
the realm of the housewife to be 
included in the column for oil and 
its many derivatives. 

Next month SAJ will attempt to 
present the figures in this matter 
to settle any arguments which may 
arise regarding these mammoths 
of American industrial life. Wanta 
count the oil in your hair? 
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You...can put the 


in your insurance! 
Clniversal Clinderwriters 


J. J. Lynn, President 
Kansas City, Missouri 


Get All the Facts! 


Here is a wonderful opportunity for you to learn how 
you benefit from insurance created for you... for 
authorized automobile dealers. 


Will you invest a few cents and a few Can you afford to be without the peace- 
minutes of your time to get better, less of-mind that comes from knowing that 


costly PROTECTION? you enjoy trustworthy protection design- 
, ed for automobile dealers? 


Use this Coupon 
-«- get it to us NOW. 


NO OBLIGATION real or implied. 
We will prove to you that Universal 
Underwriters protects the Authorized 
Automobile dealer, and actively sup- 
ports his interests. 
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PRESENTS 


FORMFLEX 





THE RINGMASTER 


Guaranteed to outperform in any job...Re-ring...Re-bore...Re-sleeve 
First major improvement in multiple-piece piston rings in more than 10 years 
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it’s the sensational new 
EQUALIZER that sets FORMFLEX 
ahead of all other oil rings! 


An entirely new engineering ‘principle that replaces the 
hump-type expander. FORMFLEX adapts itself to practi- 
cally ail conditions of cylinder wear and distortion... 
gives even contact with cylinder regardless of wear. The 
FORMFLEX EQUALIZERS’ uniform pressure distribution 
gives equal outward pressure at a// points. It makes possible 
for the first time a multiple-piece oil ring you can use in all 
kinds of engines regardless of taper, out-of-roundness or 
block distortion. 


Ring jobs you can guarantee! 


FORMFLEX ... the ring you can ¢ No humps to wear out 


AN cs pF ea thagemagense ane e Handles 24% times as much oil 
engines. as any other ring 

@ Easy to install e Truly a universs! ring that sets 
e No more worries new standards in oil control, 


about groove depth gas mileage and long life 


Get the complete 
story from your 
jobber. 


ENGINEERED FORMFLEX SETS 


WILKENING MANUFACTURING CO., PHILADELPHIA 24, PA. , 


in Canada: WILKENING MANUFACTURING CO. (Canada) Ltd., Toronto 
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Dear Bill, THE NUTBUSZ7ER WRITES 


The only predictable thing about 
our business is that you can’t pre- VAY squya) DY 
dict anything about it. First, we 
are going to get new cars, then 
we aren’t going to get new cars, 
and then, maybe, we are going to 
get new cars—and so on. But the 
dealerships which kept a steady 
emphasis on the service end of the 
business haven’t had to ride the 
emotional-financial roller coaster in 
beat with the predictions. 

Invariably the dealers who don’t 


like service, who claim they can’t 
make money in it and describe 
their vision of heaven as a nice 
plush curb-side car lot with no 
service department and no over- 


“MAKE MINE ang head, are the ones who suffer most 


17) & and quickest when new-car de- 
MISCIBLE . liveries tluctuate for any reason 
. from allocations to sales resistance. 
50 The dealers who have made some- 
thing of their service business, 
both good times and bad, can point 
out to their scoffing anti-service 
colleagues that they, the service- 
minded operators, DO have a nice, 
attractive sales room in a good loca- 
tion, and at no cost. The service 
operation absorbs the cost—or at 
least a great portion of it. 

Also, properly handled, a_ busy 
service department is the biggest 
single source of new-car prospects 
in the book. It is also the source 
of the best trade-ins. Customers 
“| INSIST ON PURITAN BRAKE FLUID for my phage dt Migr ersagar gine 

‘ > , : ularly, naturally think of you first 
customers because Puritan is the only kind that’s all- when a new car is needed. It 
miscible.” doesn’t take a million dollars’ worth 

That means it mixes with all other brake fluids. In of advertising to remind them you 
the diagram at left, note the “layer” effect when fluids sell cars and would like to have 
do not mix. That leads to sluggish response... a possi- you look them up. 
ble accident. Now note the diagram at right showing This is the “front office” side of 
Puritan’s all-miscible action. It mixes with and thins the picture. And nobody knows 
out old fluids already in system—even absorbs water— better than the boys in the back- 
to insure firm, instant pedal action! For safety’s sake, shop how important it is. ar ed 
insist on Puritan Brake Fluid for your customers! times they know far better than 

the “front office,” for they are on 
the firing line. They know a clean, 
THE EASIEST 75¢ YOU EVER MADE! well-lighted, well-equipped shop is 
Takes only 2 minutes to check and replenish an asset, but that isn’t everything, 
brake fluid in the master cylinder! Surveys show and doesn’t necessarily make it a 
3 out of 4 cars need brake fluid, so cash in! profitable shop. The shop is only 
—— the instrument; someone has to 
ORAKE FLUID play it. 
SHY Jewel Good men in the service depart- 
j ment are also an asset, but they 
must have spirit and the backing 
Pu RITAN patter : of the front office if they are going 
. to put a soul in the operation. A 
customer doesn’t flock to shops 
without a “soul.” The old imper- 
sonal, machine-like efficiency may 
be okay after the work has prog- 
ressed beyond the customer and the 
work is on machinery. So long as 
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QUALITY «© ACCURACY «¢ SERVICE 
TAPERED AND STRAIGHT ROLLER BEARINGS 


Bower and Federal-Mogul have combined their quality and accuracy . . . finest in prompt avail- 
efforts to provide you with the finest roller ability to you. And you get both tapered and 


bearing service available anywhere . . . finest in straight roller bearings in the Bower line! 


Ask your Federal-Mogul Jobber... 


he’s famous for service 


PA 7 


Atlogul 


Federal-Mogul Service 


(DIVISION OF FEDERAL-MOGUL CORPORATION) 
DETROIT Ii3, MICHIGAN 


Sepy ct 
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he is in the driveway, he’s tall in 
the saddle, or he is only there for 
immediate convenience and may 
find a more convenient service spot 
next week. That you don’t want, 
since a break in the service con- 
tinuity is reflected in lost cus- 
tomers. 

The spirit of cooperation can be 
instilled in the service personnel 
by use of the simplest business 
management-employee relationship 
plans that give them a knowledge 
of the operation, a financial stake 
in its success, and the approval and 


understanding of the front office. 
All this may take a little time and 
trouble, but it makes for a profit- 
able service operation. If the boss 
is constantly complaining about the 
low estate of his service depart- 
ment, it’s either there —or will 
soon be there. 

A good, profitable service opera- 
tion gives the whole organization 
a free ride over the low spots in 
the year’s car-sales business. It’s 
well worth the trouble to give it 
the soul and spirit necessary for a 
good operation. 








...and there’s no 
Brake Parts Line 


No Spring-Service job 
is complete unless 

you sell Brake Safety! 
COMPLETE THE JOB 
hy “pulling a wheel,” 


And, I might add, I hope your 
boss reads this. 
Yrs, 
Ed. 


Let’s Safety-Inspect ’Em! 
(Continued from page 83) 


clutch and all 
in good con- 


performance. The 
drive units should be 
dition. 

Engines which continually stall 
and are hard to start create traffic 
Engines which overheat 
so inspect 


hazards. 
can’t perform normally, 
the cooling system thoroughly. 


Horn 

This is a warning device—not 
something for amusement. The 
horn circuit must be in good condi- 
tion at all times. Dead spots on the 
horn ring may be the direct cause 
of an accident. 

If we are asked for a safety 
check-up, let’s do a thorough job 
and help prevent accidents. 


Test Wins Customers 
(Continued from page 72) 


justment and carburetor recondi- 
tioning. We ran the car on the 
dyno and al] he needed was a set 
of spark plugs. Naturally he was 
pleased and keenly interested in the 
operation of the dyno. 

A day later he sent in a friend 
with a ’47 Chrysler who wanted his 
car checked, though he could think 
of nothing wrong with it. The test 
showed a 23 per cent horsepower 
deficiency, loading up of the car- 
buretor and wrong type of spark 
plugs. 


check Master and Wheel 

Cylinders, refill with 

EIS SAE Brake Fluid! 

BE SURE OF THE JOB by 

using and specifying EIS 
. THE COMPLETE 

BRAKE PARTS LINE! 


EIS AUTOMOTIVE CORP. 


MASTER AND 
WHEEL CYLINDER 
REPAIR KITS 
Contain all the 
parts needed 

for proper and 
speedy assembly. 


Assuring him that he would get 
greatly improved operation out of 
his car from these repairs, we sold 
him a carburetor reconditioning 
job, spark plugs, points, condensers 
and a tune-up, which came to $27. 

This man phoned back in a couple 
of days that we had done a superb 
MIDDLETOWN, CONN job. His car was giving top per- 
formance. He has since sent his 
car in for transmission, differential 
and other work. And has told 
others about the “X-ray” machine 
at Al’s Motors, Inc. 

I could cite a dozen examples 
To run through another one or two: 

A man with a DeSoto that had 
just had a tune-up and new spark 

, f os plugs at another shop came in com- 

. plaining of poor power. We checked 

Ask Your Jobber or Write Us Direct. on the dyno and found his timing 
late. We reset his distributor and 
timing. Dropping by a week later 
he reported he was tickled to death 


“SUPER SO” 
HEAVY DUTY 
BRAKE FLUID 
— Meets SAE 
heavy duty 
specifications. 
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NEW CASCO 
SPOTLIGHT 


NAS of 


Nas 
on-the-? ost 
gpotlightts 


cost 
yals rhe NEW On-The-Post spotlight has all the eye appeal 
q and light power of more expensive thru-the-post types 
... yet is easily installed in minutes with a Y%" drill 
and a screwdriver. Rigidly affixed to windshield post with 2 self- 
threading Phillips Head screws and is turned on and off by a toggle 
switch mounted on the dashboard. 
CASCO STANDARD $ CASCO DELUXE 
6 volts No. $-240 MIRROR ATTACHED (as shown) ¢ 
{also available in 12 volts) 14 fox incl. 6 volts No. S-240M 17 tax incl. 
LIST PRICE LIST PRICE 


CASCO SPOTLIGHT MIRROR... Fits Most Spotlights! 
Casco’s new 4” Spotlight Mirror is encased in heavy gauge brass, bril- 
liantly chrome plated, mounted on a free action swivel to a stream- $ 
lined bracket that fits most spotlights... left or right. Its double 
thick, polished bevel plate glass is weather sealed. Complete with 


No. S-10 LIST PRICE 


attaching plate and screws. 
a 


NIKRUDUCIUORT ( 


f, 





WITH INTRODUCTORY OFFER ** A” 


STANDARD “ON-THE-POST” 
SPOTLIGHTS—No. $-240 
YOUR COST @ 8.40 $25.20 
TOTAL RETAIL VALUE (tox incl.) 42.00 
YOUR PROFIT $16.80 G t 
OR te ” e 
INTRODUCTORY OFFER BR 


DELUXE (mirror mounted) \ 
“ON-THE-POST” SPOTLIGHTS— 
No. S-240M e 
YOUR COST @ 10.20 $30.60 


TOTAL RETAIL VALUE (tax incl.) 51.00 
YOUR PROFIT $20.40 


OFFER LIMITED! ORDER TODAY! 


CASCO PRODUCTS CORP. BRIDGEPORT 2, CONN. 


Southeast Repr.: LAWRENCE M. HIRSIG & CO., Southwest Repr.: HIRSIG-FRAZIER COMPANY 
American National Bank Bidg., Jacksonville 7, Fla Box 1140, 807 Cotton Exchange Bidg., Dallas, Texas 
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with the way his car was running. 
He’s one of our steady customers 
now. 

And just one more: A customer 
with a ’50 Chrysler complained of 
low gas mileage, gas fumes and the 
smell of raw gasoline. He thought 
there was a leak in the gasline. As 
a result of the dyno analysis we 
sold him a reconditioning job on 
his carburetor with new jets and 
new gaskets. I know he’s a hap- 
pier man because he sent us a cus- 
tomer. 

We skilled operator 


have two 


for the dynamometer, supplement- 
ing each other on the jobs they 
handle daily. That is, they divide 
between them tune-ups, generator 
and carburetor jobs in addition to 
the approximate ten dyno check- 
ups daily. By having two skilled 
operators engaged in production as 
well as analysis, we meet the over- 
head dyno operation costs. 

We pay these men 50-50 plus $1 
for each dyno analysis. On the re- 
pair sheet we enter $2 for the dyno 
analysis which is not charged to the 
customer but which we charge up 





pgove® by the House of Mirrors 
gun? 


ni ® 


DURA-BOND 
Atk round camshaft bearings 


Unguetionably 
the fined 


cam bearings 
ever made / 





(1) The only true round.. 
no split or interlock. (2) Perfect 
tolerance. (3) Uniform wall 
thickness. (4) Easiest to insert. 
(5) Undersizes available. ..to 
eliminate align boring. 
sens FOR ‘‘FACTS ILLUSTRATED" 

Free booklet gives picture-proof of higher 


profits and superior performance. Our 
coteies (the only Fyn moe line for gas and 
1 “Facts 


. there’s 





iesel 
iilustestaa™ ‘Act today. 


DURA-BOND ENGINE PARTS COMPANY 
725 Loma Verde Avenue, Palo Alto, California 


PLEASE SEND ME 
NAME 


ADDRESS 


110 


“FACTS ILLUSTRATED,” 


city 


; 
a 
_FIRMNAME ; 
' 
' 
' 
‘ 
: 


pany 


AND YOUR COMPLETE CATALOG 


STATE 
MAY—S-! 





to advertising and promotion; $1 
of this goes to the dyno operator. 

Our two men at the dyno aver 
age $89 to $117 each a week, and 
during peak periods between $123 
to $137. 

We feel that the shop that has a 
dynamometer has to have skilled 
men who are first-rate salesmen 
The public has to be educated to 
the operation and significance of : 
dynamometer. You need a good 
salesman to explain the purpose of 
a dyno. For once a customer is 
sold on the scientific accuracy of its 
analysis, he will not go to a shop 
that doesn’t have one. Car owners 
have been burned too often paying 
for repair work their cars never 
needed. 

An automotive engineer working 
the Army centers here 
has been sending us a_ steady 
stream of customers. It is his 
opinion that only a dyno can pin- 
point chassis trouble. 


at one of 


4 Mistake in Charging 


We made the mistake upon first 
installing the dyno of charging : 
fee of $4 for every analysis. Like 
many dealers we were concerned 
with overhead in its operation. We 
have abandoned this fee when 
work is done here after the test 
A $3 fee is charged where nothing 
is found wrong with the car. Where 
repair work neé@ds to be done as 
shown up in the dyno test, and the 
customer does not wish the work 
carried out, we also make a $3 
charge. 

We have found the 
important source of volume on 
spark plugs, points, condensers 
carburetor and generator jobs. 

We find the dyno ideal against 
the hazards and time-consuming 
road tests we used to give on con- 
gested business streets. 

For the used-car dealer I can 
only recommend the dyno as a 
must in knowing what he is buy- 
ing and selling in used cars. 

I am familiar with dealer re- 
sistance to the dyno—that it takes 
a good deal of space, is noisy and 
expensive. These, it seems to me, 
are minor arguments against the 
credit side of better, more efficient 
work at a faster rate of turn-over 
through quicker diagnoses. 

The tremendously increased cus- 
tomer satisfaction, with the result- 
ing expanded volume, ultimately 
means greater profits. 

And what greater asset has any 
shop than the conviction of its cus- 
tomers that they are paying only 
for the repairs actually needed? 


machine an 
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D F LCO ENGINEERED RIDE CONTROL 


SHOCK ABSORBERS! 
Facts prove Delco has no equal 


TIME-PROVED SUPERIORITY COMPLETE MANUFACTURING FACILITIES 


Leading automotive engineers — men Delco’s complete manufacturing facili- 


who design and build cars — specify ties—unmatched in the industry and 
Delco shock absorbers for more new exclusive with Delco—insure greater 
cars than any other make. They know accuracy, higher quality and more uni- 
Delco fulfills all requirements for formity-. Many precision operations— 
smooth, efficient, dependable operation which Delco alone performs—insure 
plus long life . - - for all makes of cars! better performance and longer shock 
absorber life. 

LARGEST MARKET COVERAGE 

More than half the cars that pass your 
More se Delco shock absorber eauiPPen Delco makes the right type of shock 


This tremendous presold market makes absorber for every car- No matter what 
lco—to profit your customer needs, you have it with 


Delco. That is why more than 80,000 
Delco shock absorbers are in use today. 





QUALITY -BUILT COMPLETE LINE 


it easier for you to sell De 
from Delco’s recognized advantages. 


EA 
SIEST to STOCK and SELLE Ooi) te stick and sell be- 
| seen nts 


4 - 
easiest to stock and sell be- 
cause Delc ri 
2 o provides 
= absorber assortments to fit all leading 
s means that for a small investment you can 


wide varie 
car makes. 
stc ‘ » P ; 
, »ck and sell fast-moving Delcos—easily, at a profit! 
n “he s - . . f j 
Oe et - pmorsere' is free! Merchandising car li 
aap he — a card and wall chart are all included. 
N age of these custome , 
tenn rite er accepted pr« 
— a assure quick profits! Order wnt po te me 
y from your Delco shock absorber ———— 
er. 





DELCO SHOCK ABSORBERS 


A GENERAL MOTORS PRODUCT [e+ A UNITED MOTORS LIN 








DisTRiBUTED BY WHOLESALERS EVERYWHERE 
DELCO PRODUCTS opivision 


GENERAL MOTORS CORPO 
RATION 
* DAYTON, OHIO 
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used by 
leading 

engine 
builders 





SEE YOUR JOBBER OR WRITE 
TINCHER PRODUCTS COMPANY 





WHOLLY OWNED OF IDEAL . INCORPORATED 


903 Borden Avenue 
SYCAMORE, ILLINOIS 








District sales managers from At- 
lanta, Dallas, Houston, Jackson- 
ville and Memphis attended a re- 
cent conference for the Southern 
region of Lincoln-Mercury Division 
in Atlanta. In addition to W. A. 
Toms and the regional staff, repre- 
sentatives from Detroit were pres- 
ent, including A. H. Crowley, R. R. 
Nadal, R. W. Chambers, Don Miller 
and Joe Standart. 


Masking Time Cut 50% 


(Continued from page 70) 


set up a price and then have to add 
extra charges.” 

Place and Thomas get about 50 
per cent of the jobs they give esti- 
mates on. Each estimate is complete 
and itemized. 

“A customer can bring his car 
back with our estimate anytime,” 
said Thomas, “and if there are no 
new dents to iron out, he knows ex- 
actly what the job will cost—how 
much for labor and how much for 
materials. 

“We have found that the current 
trend is for better work. Paint cus- 
tomers are getting more and more 
appearance-conscious, and less and 
less price-conscious. Few customers 
will be satisfied with a paint job 
that fails to measure up to the orig- 
inal factory job. 

“That is why we maintain that 
the preparation is the foundation of 
the job that will please the cus- 
tomer. We insist that the work we 
take go through the routine and 
come out a credit to us. We will not 
take a job otherwise. Our reputa- 
tion is worth too much to us.” 


Easy-Eye Reaches 250,000 


Buick built its 250,000th car 
equipped with Easy-Eye tinted 
glass last month, according to Ivan 
L. Wiles, general manager. The 
glass is now used on 75 per cent of 
the division’s total output of cars. 
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_PARS 


ever had so much Ford » 
service business before! \\.. 


Since I hung this sign outside my garage. 


Ford business really rolls in. 


Through the years, Ford owners have come to know 
that their cars will receive the right service where they 
see this Ford Parts Oval displayed. For it is natural 
that a shop owner who takes the trouble to stock the 
right parts for their cars will also take the trouble to 
do a crackerjack service job. 


And, now, it will draw more attention than ever! 
Ford has recently launched a hard-hitting campaign 
in Life, Popular Science and many farm papers. It 
features interest-arresting test track shots that graph- 
ically demonstrate the rugged testing of Genuine Ford 
Parts under conditions in many cases more severe 
than the actual cars will ever have to endure. 
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FIND OUT HOW YOU CAN GET THIS SIGNI 

This profit-building sign is easy to get. It costs you 
nothing——-yet it’s yours as long as you use Genuine 
Ford Parts 


Write for easy details... just mail this coupon and we'll 
send you complete information on obtaining this sign. 


l MAIL THIS COUPON NOW! 
PARTS AND ACCESSORIES SALES DEPARTMENT 
Ford Division, Ford Motor Company, Box 658, Dearborn, Mich. 
Please send information telling independent 
can get « Genuine Ford Parte nin 1 lke to’ cash ta 
on 
NAME. 











SBTATR. 





cary. 
— 
—_— 


113 
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“Since I decided to keep fully abreast of current automotive changes 
and such, I haven’t had much time to repair cars anymore.” 


Ask to Fix Dents 


(Continued from page 62) 


rials are used to fill low areas and 
pits in the metal, how the old and 
new finish will be blended togethe» 
by feather-edging, how the area 
will be masked before undercoats 
are sprayed, how these undercoats 
are smoothed, how the final sand- 
ing is done on the finish coats, how 
finishing compounds are used to 
bring out a lustrous finish and how 
the finished area appears when 
finally done. 

Mayer reported that in these dis- 
cussions three main points have the 
most influence on the customer: 

1. The appearance of the car 
“Customers, especially those with 
fairly new cars, are very conscious 
of appearance,” he commented. 

2. The idea of rust. “Customer: 
definitely don’t like the idea of 
their cars rusting—and a reminder 
on this score is usually enough.” 

3. The quality of the service 
Many customers, Mayer said, seem 
to have a feeling that service isn’t 
what it used to be. “When we show 
them the painstaking work that we 
put into body refinishing, they act 
relieved. They like the idea that 
they’re getting that kind of ser- 
vice.” 

An added advantage of this type 
of thorough pre-selling, Mayer 


pointed out, is that the customer 


seems to be especially satisfied with 
the work when the job is done. “Of 


course,” he emphasized, “the work 
itself has to be good.” 

But, even good work can go un- 
noticed unless it is properly sold, 
he explained—and Mayer feels that 
he accomplishes the necessary sell- 
ing job that must go with gooc 
work, when he takes his customers 
over the price hurdle by showing 
them the wall chart and the step- 
by-step work that is; done by Colo- 
nial Buick in making a car as good 
as new. 


Robert Phol Addresses 
Fleet Superintendents 


OBERT Phol, engineer for Spicer 
Manufacturing Co., addressed 

the monthly meeting of the Fleet 
Superintendents Association, At- 
lanta, Ga., on April. 8. Approxi- 
mately 50 persons were present. 

His subject was ‘‘Auburn 
Clutches.” He used a movie film in 
colors and supplemented that with 
brief remarks. 

C. E. Steed is president and 
Frank Williams is secretary and 
treasurer. 


GMC Gets Ordnance Contract 


GMC Truck and Coach Division 
has been awarded an additional con- 
tract amounting to $125,000.000 for 
its 6 x 6 tactical military vehicles 
by the Detroit Ordnance District, 
according to Roger M. Kyes, gen- 
eral manager. 


SOUTHERN AUTOMOTIVE JOURNAL for MAY, 1952 





SUNNEN * 
7} ° p ae 
CRANKSHAFT 

DRIVE 


Provides Smooth, Steady, 
Chatter-free Power 

for Any Portable 
Crankshaft Grinder 


The new Sunnen Universal 
Crankshaft Drive solves the 
problem of automatic 
transmissions and fluid drives. 
It turns the shaft directly through 
the crankshaft pulley. It’s the 
answer to Dynaflow, Powerglide, 
Hydramatic— Fordomatic, 
Merc-O-Matic, Borg-Warner 
transmissions —to all automatic 
and fluid drive as well as standard 
transmissions. 
For cab-over-engine trucks, 
adapter quickly converts ¢ 
Universal Drive into ar 

eel drive. 

f you own a Sunnen Precision 
Crankshaft Grinder—or any 
other portable grinder— you can 
do a faster, better job with this 
new Drive. 








Southern Belles Are Star 
(Continued from page 73) 


mechanic the firm had during 
World War I, when mechanics were 
scarce. 

Miss Clagett, whose interests to- 
day are centered around “trying to 
keep enough money to pay every- 
body off on pay day”—while her as- 
sociate handles the parts records 
and other detailed bookkeeping— 
also has a lot of unusual experiences 
upon which to draw. 


She recalls, for example, when 


the first carload of cars required 
two days to unload, using bales of 
cotton and railroad jacks. Later 
this was speeded up when she 
learned of chain falls and promptly 
ordered a set of four from a Chi- 
cago concern. 

This rare partnership took shape 
rather simply. Miss Clagget, who 
still maintains quite an interest in 
civic affairs and politics in general, 
was secretary of the Natchez Cham- 
ber of Commerce when she learned 
that her girlhood friend was going 
to try selling a few cars for her 





a 


‘THE KIMBLE — 


WITH 2 LIVES 
.- « t never a 


Here's the battery 
complete with an E 


they are needed. 
service work! 


the nation's 
scientific glassware. ~~ 
.. and retested, 
Extra heavy, fully a 
Furnished in a handy package for 
safekeeping of parts. ‘ 
17’S THE SMART BUY IN 
BATTERY HYDROMETERS! 


No. 520-T KIMBLE 2-in-1 Battery Hy- 
drometer Set. Dealer's Cost, each $2.38 


Flexible Fuel Lines 


Brass Fittings * 
* Shut-Off Volves * 


Tube Working Tools 


float — instantly pea ety use any —— 


It's tops for ACCURACY, too. =ey 


Service Aids 
Borrel Faucets 





father in the Mississippi area. 

“Why not form a partnership and 
try selling them together?” she 
asked Miss Porter. They sold a few 

Hudsons before the “uncertain” 
check episode occurred and they 
acquired their present franchise. 

“We have always been good deal- 
ers,” said Miss Clagett. “We sell 
cars today just as we did 37 years 
ago. Our last say to a man when 
he buys a car is: ‘Don’t think we 
have just taken your money. If you 
have a complaint, don’t tell it on the 
street—tell us!’ 

“We have built good-will on ser- 
vice, especially as far as used cars 
are concerned. If a generator bear- 
ing, say, should go out—and that 
or other bearings might easily go 
out on a used car—we make it good. 
That’s why we enjoy such a good 
customer repeat business.” 

The partners were asked in the 
interview : 

“What’s the best single thing you 
have found about this business in 
your long span as dealers?” 

Without hesitation they agreed: 

“It’s the satisfied customers we 
have had in the way of repeat busi- 
ness.” 


The Worst? Now, Let’s See 


“What’s the worst?” was the next 
question. 

That one brought some mental 
head-scratching and no real con- 
clusion. 

“We've always had headaches. 
Anything can be disagreeable if you 
keep on yaa-yaaing about it,” they 
commented. 

Excepting widows who acquire 
the business from their husbands. 
what’s the prospect for success for 
women who enter the business from 
the start? 

“Tt’s a very hard thing for women 
to get into this business. Men scoff 
at women, as they don’t think of 
them as being capable along me- 
chanical lines,” they agreed. 

As to factory relations, they said 
proudly: 

“Our relations over all these 
years have been perfect. They could 
not have been better. In this in- 
stance there has been no handicap 
in being women. A lot of hard 
things have been said right across 
this conference table between us 
and factory representatives—as 
probably could be reported by other 
dealers—but there has been noth- 
ing personal and we have arrived 
at satisfactory conclusions after 
such conferences.” 

The firm has accumulated a lot of 
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Atoother Oho List” 
tor Olleinobile Dealers 


AUTRONIG EVE 


~ 


he 


Dims headlights—automatically— 
when another car approaches! 


}] Once again, Oldsmobile takes the 
automotive world by surprise! This 
time, it’s the exciting Autronic Eye, 
Oldsmobile’s new automatic, electronic 
headlight dimmer. The Autronic 

es Eye promotes greater safety on 
the highway—telieves driving tension—adds immeasur- 
ably to the comfort and convenience of modern motoring. 
It’s the first development of its kind ever introduced in the 
industry—another great selling “first” for Oldsmobile and 
Oldsmobile dealers everywhere. And they're all unani- 


mously convinced—it’s smarter than ever to be with Olds! 


THE CAR PAST, YOUR LIGHTS FLASH TO BRIGHT AGAIN—AUTOMATICALLY! 


DLDS MOBIL 


Diviston 0 F GENERAL MOTORS 
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feathers in its cap, amony them sell 
ing to the city its first hearse, first 
truck and first fire engine. When 
some other dealerships were liqui- 
dated in Natchez during the last 
depression, this firm survived, even 
though during 1932 it sold only one 
Dodge! 

The personnel other than the 
partners include 15 employees, of 
which 12 are now in the shop where 
time Miss Porter, a wheel- 
carburetion, presided 


at one 
horse on 
alone. 

All of which, to put it mildly, is a 


lot to say about a company created 
by writing an “uncertain” check. 

That check came into the picture 
in this fashion: 

The two ladies went to Memphis 
to see the factory representative 
about getting the franchise. They 
learned where he was and beat some 
men in getting the Dodge official's 


ear. 

“Just how 
think you can 
wanted to know. 

Confessed Miss Clagett in the in- 
terview: “Now, we didn’t have the 


cars do you 
vear?” he 


many 
sell a 








MORE PROFIT 


In Drive-Line Repairs 
WITH '"Na yi ZY, 


ALL-IN-ONE KIT 


UNIVERSAL JOINT 
BALL HOUSING KIT 
Saves Buying A New 
Drive Shaft Housing 


Keeps correct 
Shaft align- 
ment. 


Ball Housing. Longer life due te 
oversize construction. Ne machine 
work or special tools 
required to install. 

$ 


f °} argiapenapaes MACHINE WORKS, INC. 


OKLAHOMA CITY 9, OKLA 


PO BOX 4305 MANUFACT 


Keeps Ball 
Housing in 
line and 
prevents 
buckling, 


Cut Away Showing Bronze Bushings 


URER AUTOMOTIVE PRODUCTS 


TRANSMISSION 
CASE BALL SEAT 


Saves Buying New Trans. Case 


Prevents Extra Weer on Rear Trans- 
mission Bearing. 


DRIVE SHAFT BUSHING 
& SEAL ASSEMBLY 


Saves Buying A New Drive Shaft 


(Patented) 


Provides new bearing surfaces. Elimi- 
nates oil leaks from Transmission. Pre- 
vents dilution of Differential lubricant, 
due to Transmission oil leak. Stops ex- 
cessive vibration and whipping 
in Drive Shaft caused by loose 
bearing. install Without Tearing 
Down 3 





least idea how many we could sell, 
but we weren’t going to tell him 
that. So we pulled a round figure 
of 50 out of the air.” 

Said the man: “That’s a nice 
round figure. You know you have to 
put up $5 for each car you estimate 
Can you put up $250?” 

“Why of course. Where’s a check 
book?” came the reply from Miss 
Clagett. (Now, it just happens that 
this was quite a brave response! 

Later, off to themselves, Miss 
Porter wanted to know just what 
the company would do about the 
check. It turned out to be no prob- 
lem—just as Miss Clagett had an- 
ticipated well-to-do 
family friend advised a bank to 
take the optimistic view of the new 
company’s operations and, in fact 
he himself would stand good for it 
until the partners could get going. 

Ever try pushing one of those 
slow-moving wood-bodied jobs 
through Mississippi mud and sand 
when it stalled on you? These part- 
ners remember doing that. They 
even remember going in about five 
different ways at one time ’way 
back yonder to get away from their 
car when it seemed like all tarna- 
tion had exploded under the hood. 

Maybe the success of this part- 
nership is easiest explained when 
you consider that the hand which 
pushed the ink along on that “un- 
certain” check was the hand that 
pushed these along rutted 
roads when the engine wanted to go 
nowhere. 


because a 


jobs 


U. S. Rubber Sales Rise 
During First Quarter 

ALES of the United States Rub- 
S ber Co. in the first three months 
of 1952 totaled approximately 
$200,000,000, an increase of about 
four per cent over the first quarter 
of 1951, H. E. Humphreys, Jr., 
chairman, reported at the annual 
meeting. 

Profits declined from $9,077,000, 
or $4.41 a common share, to an es- 
timated $6,225,000, or $2.80 a com- 
mon share, during the period. This 
was a drop of about 30 per cent. 


Merrick Goes to Missouri 


Robert V. Merrick has been ap- 
pointed assistant sales manager of 
Region No. 4 of Willys-Overland 
Motors, Inc., with headquarters at 
Kansas City, Mo. He has worked 
with the sales side of the industry 
since the 1930’s, when he was zone 
manager for Ford Motor Co. 
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The sign of a good piston job. . . ALCOA Lo-Ex! 

You'll gain new customer confidence in your repair 

jobs... after they feel the engine power possible 

with replacement pistons of ALCOA LO-Ex’. 
ALCOA Lo-Ex is a low-expansion aluminum 

alloy designed into pistons that fit close at all 

running temperatures. Your customers get full 

compression ... no hot spots .. . savings in gas 

and oil. Results that develop confidence in 

your service. Keep your customers happy, 

stock replacement pistons trademarked 

ALcoa Lo-Ex—cast by Alcoa, finished by 

precision-minded piston makers. 


ALUMINUM COMPANY OF AMERICA 
1853E Gulf Building + Pittsburgh 19, Pa. 


Piston Castings of Every Type 


NOW 6:30 P.M 
EDST every Sun 
day—"SEE IT NOW 
with Edward R. 
Murrow .. . brings the 
world to your armchair 
CBS Television 
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9 out of 10 car owners are 


COLD-ENGINE 'ORIVER. 


—EE » Ts, 


-~ > 





According to statistics, the daily driving pattern of the average car owner 
totals only 32 miles and consists of 3.9 short trips like these 
START —drive home—STOP 
START—drive home—STOP 
START —drive home—STOP 
START —drive home—STOP 


START —drive to work—STOP 
START —go to the store—STOP 

START —drive to school or church—STOP 
START —go to the theater or visit friends—STOP 


The average car owner is a “Cold-Engine” Driver 
—even in warmest weather 








225°F —Up 
High Temperature Range 


160°F —200°F 
Ideal Operating Range 


90°F —140°F 
“Cold-Engine” 


CRANKCASE TEMPERATURES TELL 
THE TRUE STORY OF ENGINE OPERATION 











The “‘Cold-Engine” Driver thinks he is easy on his 
engine. He doesn’t believe he needs an oil change or a 
new oil filter cartridge very often. But according to 
lubrication authorities, the ““Cold-Engine’’ Driver op- 
erates his car under the most severe conditions of all. 
Actually he is hardest on his engine and his oil— 
summer and winter alike. 

Short-trip, slow-speed, stop-and-go driving may 
warm up the water in his radiator, but the oil in his 
crankcase often remains well below ideal operating 
temperatures. It is then that engine “blow-by” is at 
its worst. Excessive amounts of soots, carbon and 


WATER CAUSES SLUDGE 
—the major cause of operating 


difficulties. Water in the 
presence of soot, lead 
compounds, road dirt and 


lead compounds reach the oil. But even worse, ““blow- 
by” and low crankcase temperatures mean increased 
“crankcase condensation’’—resulting in more engine- 
choking sludge and more wear-producing corrosive acids. 

Far more than the hard, fast driver on the open 
highway, the ‘“‘Cold-Engine’”’ Driver needs all the en- 
gine protection you can give him. And remember, the 
“Cold-Engine”’ Driver is 9 out of 10 of your regular 
customers . . . 9 out of 10 of the “jingles on your cash 
register.”’ Take care of yourself by taking care of him 
—with the finest lubricating oils you can sell him— 
and the finest oil filter, a Walker Oil Filter. 


WATER STARTS ACIDS 
—the major cause of engine 
wear. Highly acidic “blow-by” 
fumes condense in the presence 
of water, form dangerous 


corrosive acids which are 

carried in the water 

contamination of the oil stream 
to all parts of the engine. 


other solids in the oil creates 
a pasty mayonnaise-like 
condition which is the starting 
point of sludge. 


WALKER MANUFACTURING CO. OF WISCONSIN, RACINE, WISCONSIN 
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9 out of 10 are victims of 


EXCESSIVE OIL CONTAMINATION 


More than anyone else, the ''Cold-Engine”’ Driver needs 


the "Total Protection” of a Walker Oil Filter because: 
WALKER OIL FILTERS ARE DESIGNED TO BEST PROTECT 
THE OIL AND THE ENGINE UNDER THE MOST SEVERE OF 
ALL OPERATING CONDITIONS —“COLD-ENGINE” DRIVING 


Exclusive Walker patented Laminar construction gives 
positive, predictable ‘‘3-way”’ protection against solid 
contaminants—by surface filtration, depth filtration 
and progressive filtration. Walker ‘3-Way”’ Filtration 
not only removes dirt and abrasives from the oil; but 
it filters out soots, lead compounds and other sludge- 
forming solids, preventing accumulation beyond the 
“holding capacity’* of the oil, 

Walker Oil Filters recognize and act against the 


threat of water, greatest enemy of motor oil and good 


What the Engine Puts In, Walker Takes Out 





THE ENGINE PUTS IN WALKER TAKES OUT 





ROAD DUST From Engine 
Breathing 





CARBON SOOT From Engine 
LEAD SALTS Combustion 





METAL PARTICLES From 
Engine Wear 








MOISTURE From Engine 











“Blow-By” 


OIL FILTERS 


lubrication. The unusual moisture-absorbing ability of 
the wood cellulose fibres used helps prevent the forma- 


tion of engine-choking sludge by keeping the moisture 
content below the “Sludge Danger Zone.’ And by ab- 
sorbing the acids contained in the water they remove 
from the oil, Walker Oil Filters reduce corrosive acid 
wear to a minimum. 

Working hand in hand with modern lubricating oils, 
modern engines, modern driving conditions— Walker 
Oil Filters offer the finest possible engine protection. 
No matter how much or how little driving a customer 
may do, give him total oil protection, between oil changes, 
by installing a Walker Oil Filter or a Walker Replace- 


ment Cartridge in his present filter. 


a= 
WITH PATENTED JL CLUMUGCUP-CONSTRUCTION 
SZ 


WALKER OIL FILTERS, 


SOUTHERN AUTOMOTIVE JOURNAL for MAY, 1952 


EXHAUST SILENCERS, JACKS AND ELECTRIC LIFTS 








What's Ahead Electrically 


(Continued from page 65) 


tions that were fungi-proof. In or- 
der to develop fungi-proof installa- 
tions, you have to know something 
about fungi. So, the Army im- 
ported the fungi. We thought it 
was very dangerous if they ever 
got loose, because then it would be 
worse than athlete’s foot. 

Of course the problem then arose 
as to how to handle the fungi in 
order to find out what it did to the 
electrical apparatus. So, after 


about a year and a half had gone 
by and nobody got any diseases or 
had their clothing fall off, we man- 
aged to develop military equip- 
ment that is today fungi-proof and 
bug-resistant. 

Well, I don’t know as I could tell 
you anything further. There is also 
the problem of voltage. You spoke 
of going to 12 volts. I was chair- 
man of an electrical liaison commit- 
tee in the Navy during the war and 
the question of voltage came up as 
to what the Army should use on all 
future vehicles. There was the 





MONKEY GRIP 


S'tZZLE PATCHES 


. 


Here's the patch thot has 
EVERYTHING! Faster- 
firing SIZZLE BOARD 
FILLER TABS which give 
you added protection for 
tire injury — faster sales, 
more profits. 


FRICTION 
TAPE 
Non-ravelling 
Firm-gripping, per 
manent, yet non- 


FLOOR MATS 
5 Colors! 

3 Sizes! 

2 Designs! 


VULCANIZING 
CLAMPS 
For shop and 
motorist kits. All 

sizes. 


FAN BELTS 


All the profitable, 
fast-selling sizes. 


The ‘Blunt Diamond” Patch is os 
long as an “oblong” and wide as a 
“round” and does the work of both. 
Fits all clamps. 


COLD ‘PATCH 


All sizes of kits. 
Rubber cement 


Feather Flex 
CASING 
REPAIRS 


Boots) 


RADIATOR 
HOSE 


All fine quality 
automotive hose. 


TRUCK 
SPLASH GUARDS 
All new rubber rib 
reinforced. 


MONKEY GRIP SALES CO. 


5320 HARRY HINES 
DALLAS, 


BLVD 
TEXAS 





damndest discussion. It finally got 
to General Staff. 

Well, General Staff wrote a di- 
rective stating that the Army 
would now use 24 volts, and I, per- 
sonally, took issue with them. Some 
of the reasons for going to that 
were amusing. 

I won’t state the classified rea- 
sons but some of the other reasons 
were: They didn’t want any other 
voltage because if they took an elec- 
trical blanket out of an airplane, 
they wanted to use it on a Jeep. I 
said there should be some other 
consideration besides that. There 
was all this discussion from just 
such an angle as that. The end re- 
sult was the military issued a di- 
rective. Everybody was taking 
sides, 6, 12, 18, 37, etc. The direc- 
tive now said: Let’s stop the dis- 
cussion. Let’s make it 24. So 24 
it was. 


Regulators That Bounce 


Q. In the field, you know, there 
is the problem of voltage regulators 
bouncing back to the manufactur- 
ers because they weren’t handled 
correctly by the service men. Is 
there any way of overcoming that? 

A. Your question concerns me 
because we have had an exception- 
ally fine record about regulators. 
The number that come back is very 
small. We realize this. The voltage 
regulator is a complex device and 
we have designed this device as 
simply as we know how to do the 
job of controlling the voltage for 
the generator. 

Then we were faced with 
other problems. Do we permit cer- 
tain qualified representatives in the 
field to work on them or do we sell 
them boxed up and if they don’t 
work either return them or throw 
them away. 

We compromised on that. We 
originated a scheme. We conduct 
a large training school in Toledo. 
The purpose of this school is to 
bring mechanics, supervisors and 
other qualified people to Toledo for 
a period of two or three weeks once 
every two years and conduct a se- 
ries of courses, tests and examina- 
tions whereby these people are then 
qualified to handle automotive elec- 
tric equipment, generally automo- 
tive equipment. When these men 
leave our school they are qualified 
to investigate troubles on regula- 
tors. 

Pretty close to 500 men have 
been rotated through that school. 
These men go out in the field and 
in turn conduct classes. In that 


two 
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THERE MUST BE SOMETHING 
YOU GUYS CAN DO TO GIVE ME =m, 
QUICKER STOPS. HOW ABOUT IT? Ga 4 


When Truck Operators lal 
Complain 
About Brakes... 











YOU BET THERE IS. WE 
CAN STEP-UP THE SIZE 
OF YOUR POWER BRAKES 
TO MATCH YOUR LOAD. 




















It’s Time to 
When your customers gripe about the brakes on their M ATCH the BRA K | NG 


trucks, the chances are those trucks are being oper- 

ated with heavier loads than were anticipated when . 
the truck was purchased. And, that’s one kind of to mits LOAD with 
trouble that is easy to fix. 

Just explain to your customer that increased loads * 

call for a bigger power brake and master cylinder ‘AL | /} 

because those in the truck don’t contain enough 

fluid to provide for lining wear and drum expansion. 


Show him how the installation of a Bendix* Load- 
Rated Hydrovac* Power Brake and larger master 
cylinder will step up his power brakes to match his 


loads. Explain how Load-Rating the brakes will give 
him faster, surer, more positive stops. Then clinch 


the sale by telling him that you can do the job 
quickly and inexpensively. 

You can get the full story on Load-Rating—what 
it is . . . what it does . . . how it builds profits and 
customer goodwill—by writing Bendix Products 


Division, Service Sales, South Bend. *eG. ¥. S. PAT. OFF. 


Bendix SOUTH BEND 


PRODUCTS DIVISION INDIANA 


a ee BRAKE! 


Export Sales: Bendix International Division, 72 Fifth 
Avenue, N. Y. 11, N. Y. ¢ Canadian Sales: Bendix- 
Eclipse of Canada, Lid., Windsor, Ontario, Canada aveaveen eoavekarien 


ONLY THE BENDIX FRANCHISE GIVES YOU ALL THESE ADVANTAGES! 


Hydrevac* Power Original Equip- 
ake— Trailer mest on mes! 
Power Braking 


Systems PAaTS cisance 
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way we try to pass our qualified in- 
formation and knowledge to the 
whole country. 

Automotive equipment is getting 
more complex all the time. One of 
the problems we face is how to 
handle that problem. Should we box 
the stuff up more and produce sealed 
products, so to speak, so no one 
can get at them at all and rely on 
our good design, or should we in- 
crease its complexity by making 
them accessible to Tom, Dick and 
Harry? 

It is a highly technical job. When 


we produce a bearing machine we 
have always got to bear in mind 
that somebody is going to open that 
up and start working on it. So, we 
could do one of two things: We 
could add cost to it and make it 
such that someone could open it up 
and adjust it, or we could take some 
of the complexity out of it and de- 
sign it in such a way nobody could 
touch it and they would have to re- 
place the whole generator. This is 
a philosophy of design, if you want 
to call it that. We haven’t had the 
courage yet to do the latter I men- 





From an ad appearing in the May 10 issue of Saturday Evening Post 


"WE STAKE 
OUR LIVES ON 
MARQUETTE 


At Indianapolis... 


qt 


MODEL 70 SERIES 
MARQUETTE AC WELDER 


When the chips are down .. . 
. famous race drivers have learned 
to depend on welds made with Marquette equip- 
ment. That’s why again in 1952, the Indianapolis 
Motor Speedway has requested Marquette weld- 
ing and battery charger service. 


Here's the arc welder that 
goes to the races. In 4 years 
1763 race car welds, with- 
out a failure. And now for 
the Sth straight year, Mar- 
quette is again official at 
the Indianapolis Motor 
Speedway. 


+o 


are at stake . 


Put your confidence in that same equipment. 
Ask your distributor about Marquette. 


re 


means MARQUETTE 


when their lives 


» 

lone 
“| 

| i 


- 


MARQUETTE MANUFACTURING CO., INC. © 307 E. HENNEPIN AVE. © MINNEAPOLIS 14, MINNESOTA 


sparky sez: “Your friendly Marquette jobber 


Nelding &. fulomolive Service Equipment 


offers the best in profit-making welding 
and battery charging equipment.” 





tioned. Some day, perhaps. 

The Ford Motor Company talked 
two years ago about designing an 
engine in such a way as to seal the 
engine completely and it could be 
replaced only by pulling it out of 
the chassis. If they contemplated 
doing that on a product like a whole 
engine, we should certainly con- 
sider it on a small product. 

In our training school we can 
train our own men and they in turn 
can train other men, but as the de- 
mand increases, as the complexity 
increases, with all this electrical 
equipment going out in the field 
with tractors, buses and automo- 
biles, we are faced as manufactur- 
ers with the real responsibility to 
the final purchaser. We ask these 
questions honestly. We are engi- 
neers and look at this and say: 
Which is the best way to handle it? 
Do we have the courage to put it in 
a salmon can, so to speak, seal it 
up and say when it is finished 
throw it away? 


Labor Costs Are Up 


The mechanical labor costs are 
going up higher and higher. We 
have standard scheduled rates, so 
perhaps it isn’t worth-while to fool 
with a complicated device; perhaps 
it is easier to seal it. We are going 
to get into that again this year. We 
do it every year. Those are some 
of the problems that face the mod- 
ern engineer and designer of equip- 
ment. 

Of course, you gentlemen are fa- 
miliar with the electric windshield 
wipers and seat-mover manipula- 
tions. Here is an interesting side- 
light. Somebody asked: What is 
that? The answer: To move the 
seat back and forth with the but- 
ton on the dash. Well, why does 
anybody need to move the seat back 
and forth? That is expensive. You 
can very easily push it yourself. 

Well, you know the ladies are 
taking a greater interest in the 
purchase of these devices and the 
richer the lady is, the fatter she is, 
and it is more difficult for her to 
get in back of the steering wheel as 
the space between the steering 
wheel and seat is getting smaller 
and smaller in modern design. So, 
perhaps that is a contribution to 
society. Incidentally, that seat- 
moving mechanism is selling more 
than we ever contemplated. 

Q. How many cars have that? 

A. The Cadillac and the big 
Chrysler. They are de luxe ve- 
hicles at this time. 

Q. Do you think the less expen- 
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Mobilgas Economy Run 


FIRST 10 CAR in W OVERDRIVE! 


igured on a straight miles-pérmgallon basis, the best records 
in the 1415-mile Mobilgas Economy Run for 195 2gwere 
made by 10 stock automobiles equipped-with B-WZOver- 
drive. On a ton-mile basis, the grand sweepstakes winner 
every year from the start of this annual contest supervised 
by the AAA has been equipped with this famous B-W 
transmission unit. Offered on many leading makes of cars, 
B-W Overdrive cuts engine revolutions 30% . . . gives up 
to 3 miles “free” in every 10. 

Made by B-W’s Warner Gear Division, B-W Overdrive is 
an outstanding example of Borg-Warner’s “design it bet- 
ter, make it better” policy . . . typical of the advanced 
engineering and precision production with which Borg- 
Warner serves the automotive industry. 


B-W engineering makes it work 
B-W production makes it availabls 


Almost every American benefits every day from the 185 products made by 8, G A, 7 W, ARN, F | A 


——— 
Meith) THESE UNITS FORM BORG-WARNER, Executive Offices, Chicogo: BORG & BECK 
BORG-WARNER INTERNATIONAL «© BORG-WARNER SERVICE PARTS + CALUMET STEEL 
DETROIT GEAR « DETROIT VAPOR STOVE «¢ FRANKLIN STEEL ¢ INGERSOLL PRODUCTS 
INGERSOLL STEEL « LONG MANUFACTURING « LONG MANUFACTURING CO.,LTD. « MARBON 
MARVEL-SCHEBLER PRODUCTS « MECHANICS UNIVERSAL JOINT + MORSE CHAIN 
MORSE CHAIN CO.,LTD. « NORGE « WORGE-HEAT ©» PESCO PRODUCTS + ROCKFORD CLUTCH 
SPRING DIVISION »« WARNER AUTOMOTIVE PARTS + WARNER GEAR + WARNER GEAR CO.,LTD 


a 


PRODUCTION 
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sive cars will have that in time? 

A. That is the question asked 
me on electric windshield wipers. 
A friend of mine asked me last 
week: What about power steering? 
Do you think it will be used by ail 
vehicles? So, in a general industry 
discussion with the chief engineers 
of Auto-Lite, I asked that question 
and the consensus was power steer- 
ing provides for many advantages 
that are not properly appreciated, 
not in the ease of steering the ve- 
hicle, but what happens to the ve- 
hicle under high speed and on cer- 


roads and 
cheaper 


conditions of the 
will go to 


tain 
eventually it 
vehicles. 


““Handiest Gadget in Shop” 
(Continued from page 71) 


thereby do a job that formerly re- 
quired two or more men, plus a lot 
of muscular effort. 

The crane is easy to operate. The 
boom can be adjusted for different 
lifting heights and capacities by a 
simple notched-bar arrangement. 
The load is lifted by an easy back- 





Cit 
CLEAN UP THIS SPRING 


with tétcae 1 WO GREAT 
CLEANER-UPPERS 


WAX-TREATED 


POLISHING CLOTH 


The original wax-treated polishing 
cloth — outstanding sales leader in its 
field. Big size; heavy flannel, with 
titched edge. In hand. metal 





MIGHTY MITT 


Another Las-stik hit, 

with a big market ready 

and waiting. For car 
washing and dozens of 

uses in the home. Top- 
quality chenille, strongly 
made, put up in a substantial 
clear plastic bag. And, for pro- 
fessional use on wash racks, a 


companion 


BIG BILL MITT. 


item —the Las-stik 


DISTRICT REPRESENTATIVES: Southwest — Lynn & Hemphill, 
North Market St., Dallas 2; Southeast — Wesley O. 
Aaron, 843 Memorial Drive, S.£E.,. ATLANTA; Kansas & Missouri 
—E. G. Craft, 804 W. 48th St., KANSAS CITY 2. 


301 


QUICK DELIVERIES NOW ON ALL ITEMS. 
ORDER FROM YOUR JOBBER TODAY. 








GOOD BUSINESS FOR YOU, TOO, ON 
THESE FAST-SELLING LAS-STIK PRODUCTS 


Las-stik 
“Even-Heat 
Vulcanizing 

Patches 


© 2.9 @.8 © 6.9 6.9 SD.» 2 2 ©.» 6 2.6.6 6 
THE LAS.STIK MANUFACTURING CO., HAMILTON, OnIO 





and-forth motion of the handle. A 
hand-operated valve permits the 
load to be lowered slowly and 
stopped at any desired height. 

The ease with which the crane 
can be rolled and the load raised or 
lowered makes it possible for the 
mechanic to line up an engine for 
installation on the chassis in a mini- 
mum of time. 

Our men like the crane-for engine 
replacement on all types of vehicles 
but, they say, there’s one vehicle 
on which it’s almost essential —a 
cab-over-engine model. The flexibil- 
ity of movement is especially im- 
portant there. 

Engine replacement and _ stock 
handling are the “workhorse” uses 
of the crane. But it has also done 
some unusual jobs for us. 

When we installed the spray 
booth for the paint department, we 
were faced with the problem of 
raising the exhaust fan to position. 
It weighed several hundred pounds, 
so a lot of work would have been re- 
quired to rig up any kind of tem- 
porary arrangement to lift it to the 
necessary height. 

McKenney just rolled in the por- 
table crane, hooked on the fan, lifted 
it to mounting position and the job 
was completed in short order. 

As the mechanic said, that crane 
is the handiest gadget. 


Becker Wins the Prize 
In 3-30” Contest 


fifo $190 reward offered by Uni- 
versal Underwriters, Kansas 
City, Mo., for identification of its 
“Three-Thirty” campaign has been 
won by G. M. Becker of Racine, 
Wis. The campaign had been spon- 
sored in trade papers. 

The slogan was adopted by Uni- 
versal Underwriters in connection 
with celebration of their 30th 
anniversary. It means 30 years 
of experience, 30 consecutive sav- 
ing dividends and never less than 
30 per cent savings to fire policy- 
holders, company officials said. 


TBA Group Meets Nov. 17-18 


The annual meeting of the Oil 
Industry TBA Group will be held 
Nov. 17-18 at the Chase and Park 
Plaza Hotels in St. Louis, Mo. 
“Program plans now in the making 
call for a down-to-earth, carefully- 
balanced discussion of the many 
factors that enter into the efficient 
marketing of TBA merchandise,” 
said C. W. Henking of the Pure Oil 
Co., national chairman. 
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AVAILABILITY ! 


YOU NAME IT... MoPar HAS IT! 


With 10 million Plymouth, Dodge, De Soto and Chrysler cars and Dodge ‘‘Jobd- 
Rated’’ trucks on the road, there is a greater need than ever for MoPar parts— 


genuine Chrysler Corporation parts for these vehicles. 


Best of all, when it comes to MoPar parts, you can get exactly what you want 


... when you want it. 


A large share of these 10 million vehicles built by Chrysler Corporation have 
been driven for thousands and thousands of miles. Their owners want to keep 
them running . . . want them to perform efficiently and economically. Naturally, 
they want parts built to the same high standards as the original parts. 


Of course, the Chrysler Corporation parts for these 10 million vehicles, are MoPar 
parts. They’re factory-engineered, factory-inspected, and supplied by Chrysler 
Motors Parts Corporation—your assurance that they are made right, to fit 


right, to work right. 


Whatever you need—whether they’re clutch parts, brake parts, piston rings, 
valves, doors, fenders, hoods, or any other parts—you can get them from your 
nearby Plymouth, Dodge, De Soto or Chrysler dealer. And you can get them now! 


Display this sign to let people know you recommend and install 
MOPAR parts. For details, write Advertising Dept., Chrysler Motors 
Parts Corporation, Detroit 31, Mich. 


CHRYSLER MOTORS PARTS CORPORATION + DETROIT, MICHIGAN 
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Keep Up To Date... 
Send In The Card For... 


@ more information about NEW PRODUCTS on following pages 
@ copies of these new FREE CATALOGS AND BULLETINS 


101. WRITE FOR CURTIS LITERATURE 
ASSEMBLY KIT C-6—Gives full information 
on Curtis Air Compressors, Curtis Car Wash- 
ers, and Curtis Auto Lifts. Curtis Pneumatic 
Machinery Division of Curtis Mfg. Co., 1938 
Kielen Avenue, St. Louis 20, Mo. 


PAGE BOOKLET IN 


materials 


102. TWELVE 
COLOR illustrating two specialized 
for ODOR CONTROL in _ industrial house- 
keeping and plant sanitation work Oakite 
 POanew, Inc., 22 Thames St., New York 6, 

Y 


163. FOUR-PURPOSE 
CLEANER—12-page booklet 
trant describes safe, economical way to (1) 
degrease engine parts, blocks, transmission 
and differential parts; (2) clean radiators and 
water jackets; (3) steam detergent method of 
cleaning chassis, motors, underparts; (4) clean 
floors, grease pits, areas around lifts—all 
with one four-purpose cleaning material 
Oakite Products, Inc., 52F Thames Street, 
New York 6, N. Y 


AUTOMOTIVE 
on Oakite Pene- 


104. FACTS ABOUT SPARK PLUGS AND 
ENGINES—To say that spark plugs are alike 

ay, and that it doesn’t make much differ- 
ence which you buy is misstating facts. The 
purpose of this booklet is to give you facts— 
to show you how vitally important good spark 
plugs are to efficient operation. Champion 
Spark Plug Co., 900 Upton St., Toledo 1, 
Ohio 


105. WAGNER AIR BRAKE AND RO- 
TARY AIR COMPRESSOR BULLETIN. Dis- 
cusses in detail straight air and air-over- 
hydraulic air braking systems. Contains an 
explanation of the operation of the Wagner 
Rotary Air Compressor complete with dia- 
grams, cross section drawings, and photo- 
graphs Lists by catalog numbers compon- 
ent parts as well as field installation kits 
Write for Catalog KU-201, Wagner Electric 
Corporation, 6362 Plymouth Avenue, St. Louis 
14, Missouri. 


106. $100.00 REWARD Available to em- 
ployees of authorized new car dealerships 
Turn to page 166 for details and write Dept. 
330, Southern Automotive Journal, 806 Peach- 
tree St., N. E., Atlanta 5, Ga. 


107. HOW PYROL PROTECTS 
phlet describing in detail the way 
Pyrol protects the moving parts of 
Pyrol Co., La Crosse, Wis. 


A pam- 
in which 
engines 


108. ATTRACTIVE FOUR PAGE FOLD- 
ER showing specifications for several models 
of Oakite solution—lifting steam guns. In- 
cludes all purpose, heavy duty and with high 
pressure air or steam. Oakite Products, Inc., 
22 Thames Street, New York 6, N. Y. 


109. AMMCO ENGINE REBU peo pene AND 
BRAKE SERVICE TOOLS EQUIP- 
MENT Catalogs describing as , * line 
of Wet and Dry Honing Machines, Brake 
Shoe Grinders, Brake Shoe Setting Gages, 
Brake Drum Micrometers, Brake Cylinder 
Hones, Connecting Rod Aligners, Line Boring 
Machines, Ridge Reamers, Portable Coolant 
Units, Tension Indicators, Tappet and Rocker 
Arm Grinders, Small Bore Hones, Cylinder 
Hones and Foot Switches. Ammco Tools, Inc., 
2110 Commonwealth Avenue, North Chicago, 
Ti. 


110. THE PERFECT CROWN- Earle Estes 
Mfg. Co. is offering a 4 page booklet in color 
illustrating and describing how the CROWN 
original valve pad SILENCES clicking noise 
and LUBRICATES rocker arms in all valve 
in head engines. Earle Estes Mfg. Co., Union 
City, Ga. 


111. SELECTION GUIDE OF SPECIALIZED 
LUBRICATION TOOLS— Set up in chart form 


128 


covering 19 makes of cars and 8 specialized 
tools. Especially helpful to inexperienced op- 
erator, making it practically impossible to 
select the wrong gun or accessory for any 
given operation. Also has chassis drawing 
pointing out every part named. Form No. 
38-808. Alemite Div., Stewart Warner Corp., 
1826 Diversey Parkway, Chicago 14, Lilinois. 


116. START & GO—A colorful brochure de- 
scribing the recent ‘“‘Start & Go" test in which 
the Hester battery proved its amazing dura- 
bility and recuperative power. Also contains 
data about the research, engineering, inspec- 
tions and tests which are used in the manu- 
facture of Hester battery for every need. 
Hester Battery Mfg. Co., Nashville, Tenn. 


117. SCHWAIGER’S NEW CLAMP LOCK 
NUT will hold like welded on old worn-out 
threads. It has been tested to stand 50 tons 
pressure. Can be removed without injury to 
threads and used over and over. You can get 
exact adjustment to bearing since no key is 
needed. Tapered thread locks the nut. Schwai- 
ger Mfg. Co., P. O. Box 154, Cullman, Ala. 


119. RAMCO SERVICE MANUAL—-ith edi- 
tion. Illustrated. Gives complete data on pis- 
ton ring installation—also hints on locating 
engine trouble—causes of oil loss—pitfalls of 
motor-overhauling and how to overcome. Ram- 
sey Corp., 3698 Forest Park Blvd., St. Louis 


8, Mo. 


123. PERMATEX TOON-OYL is a scientifi- 
cally developed product. It is a combination 
engine-carbon solvent, sludge preventative and 
film pressure-resistant. Its use produces 
smooth engine operation and gives protection 
against the formation of acid sludge and film 
breakdown. Permatex Co., 1720 Avenue Y, 
Brooklyn, N. Y 


124. McCORD RADIATOR-CORE CATA- 
LOG—-Replacement radiator cores for popular 
cars, trucks and tractors are listed in alpha- 
betical order, along with a size chart showing 
dimensions of McCord cores. It also lists com- 
plete radiators for Ford and Chevrolet. Me- 
Cord Corp., Riopelle at E. Grand Blvd., Detroit 
11, Michigan. 


125. STANDARD DUTY GENERATOR 
REGULATORS — A 16-page 8% x 11 inch 
booklet covering the operation and mainte- 
nance of Delco-Remy regulators. (62 pictures) 
Contains illustrations showing various steps 
of adjustment. Will help automotive elec- 
tricians understand and service regulators. 
Deleo-Remy Service Department, Anderson, 
Indiana. 


127. HYDRAULIC BRAKE FLUID SER- 
VICE—HOW TO CHECK, DRAIN, FLUSH, 
REFILL, BLEED — Easy reference book 
that contains helpful service instructions as 
well as detailed descriptions and illustrations 
of the latest methods an procedures for 
profitably servicing hydraulic braking systems 
Send for Bulletin HU-17H, Wagner Electric 
Corporation, 6362 Plymouth Avenue, St. 
Louis 14, Missouri. 


HANDY HANDBOOK FOR 
Information on piston ring 
also “No Job for a Dub” for dis- 
gvarages to their customers. Burd 
Rockford, Tl. 


131. BURD 
MECHANICS 
installation ; 
tribution by 
Piston Ring Co., 


133. SUPPLEMENT NO. 2 FOR CATALOG 
NO. 500-R. Features more than 200 Champ- 
Item automotive replacement parts for all 
makes of cars. A handy service book. Champ- 
Items, Inc., 6190 Maple Ave., St. Louis 14, Mo 


134. STREAMLINER CATALOGS on Moog 
Coil action front and parts, coil springs, 
chassis parts and electrically heat-treated 


ears and trucks. Moog Indus- 


springs for 
6651 Easton Ave., St. Louis 14, 


tries, Inc., 
Mo. 


135. HYDRAULIC BRAKE SERVICE IN- 
STRUCTIONS AND MAINTENANCE HINTS 

Explain fundamental principles of hydraulic 
brakes and their operation. Outlines correct 
procedure for brake inspection and adjust- 
ment. Gives cause and remedy for common 
brake troubles. Ask for HU-197. Wagner 
Electric Corporation, 6362 Plymouth Avenue, 
St. Louis 14, Mo. 


136. McCORD MUFFLER CATALOG--Con- 
tains a complete listing of mufflers, tail and 
exhaust pipes and merchandising suggestions 
on how to make more money replacing muf- 
flers and pipes. McCord Corp., Riopelle a . 
Grand Blvd., Detroit 11, Mich. 


. DELCO-REMY ELECTRICAL SER- 
VICE—A 20-page 8'4x11l-inch booklet covering 
essential steps in servicing the electrical sys- 
tem on an automobile. Profusely illustrated 
(84 pictures). A must for the automotive 
electrician. Deleo-Remy Service Department, 
Anderson, Ind. 


TALOG and 
X-Plus Piston 
Moog Piston 
Louis 14, Mo. 


141. NEW PISTON RING 
full Power Story on Moog 
Rings for motor reconditioning 
Ring Co., 6151 Easton Ave., St 

142. IGNITION — Catalog on Automotive 
ignition parts, wire and cable backed by 
customer satisfaction since 1921. Guaranteed 
by Anderson Mfg. Co., 924 S. Theresa Ave., 
St. Louis 3, Mo. 


144. AUTOMOTIVE SERVICEMEN’S HAN- 
DY HAND BOOK A simplified reference 
book for the operation, checking, tune-up and 
repair of auto, truck and tractor engines. 
Burd Piston Ring Company, Rockford, IIl. 


149. NEW PAMPHLET DESCRIBING UNIT 
CONSTRUCTION OF Drive Shaft Bushing 
and Seal Assemblies, Housing Repair Kits, 
Repair Units, Transmission Case Ball Seats 
and Special Pinion Bearing Assembly for 
Chevrolet cars, pick-ups and most GMC pick- 
ups. National Machine Works, P. O. Box 
4305, Oklahoma City 9, Oklahoma. 


160. NEW BLACKHAWK PORTO-POWER 
CATALOG NO. P-50, AND PRICE SCHEDULE 

Includes “‘catalog of uses,” covering Porto- 
Power service in repairing, rebuilding and re- 
conditioning. Write Blackhawk Mfg. Co., 
Catalog Dept., P. O. Box 613, Milwaukee 1, 
Wis 


161. WHIZ CATALOG NO. 48-C—Describes 
the complete line of Whiz Automotive Chemi- 
cals designed to make cars run better and 
look better Hollingshead Corp., 840 
Cooper St., New Jersey; Toronto, 
Canada 


Camden, 


162. WILLARD STORAGE BATTERY 
CATALOG—Complete technical specifications 
for storage batteries for every application 
Liberally illustrated. Replacement informa- 
tion. Explanation of battery construction 
features. Willard Storage Battery Company, 
246 E. 13ist St., Cleveland 1, Ohio. 


164. AIRTEX FUEL PU -—s AND ANTI- 
PULSATION GASOLINE FILTE New 
and Rebuilt Fuel Pumps, Cossbtnation Fuel 
and Vacuum Pumps, Repair Kits and Anti- 
Pulsation. Catalog AX64. Airtex Automotive 
Division, Inc., Fairfield, Il 


169. WILLARD SERVICE EQUIPMENT 
Charging Equipment, Parts, Service Acces- 
sories, Service Tools, Testing Equipment. 
WILLARD STORAGE BATTERY COMPANY, 
246 E. 131st Street, Cleveland 1, Ohio. 
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List Hems You Want. 
Tear Out and Mail 
Attached Card 
Now! 

Please be sure to fill in your Firm’s 
Name and your position on the Cou- 
pon. This service cannot be extended 
to you unless this information is 


fu 








| want details on these New Products . . . 











Send me these FREE Catalogs and Bulletins . . . 














Ow ano 


“ PRODUCTS 


CATALOGS 





600—Hydraulic Ram 


A 30-ton Power-Twin hydraulic 
ram, similar in design and with the 
same features as its 17%-ton model, 
has been announced by Owatonna Tool 
Co., 306 Cedar St., Owatonna, Minn. 

Weighing 23 lbs. and featuring 
center-hole construction, the ram does 


pulling and installing jobs that cannot 
be handled by other rams, a company 
announcement stated. It works in any 
position, is adjustable and is said to 
eliminate torque. The ram is 6%” 
high, 7%” wide, 3” thick and has a 
2%” ram travel. 

Want more information? Use 
130 and you'll get it! 


cou- 


pon on page 


601—Lock Shim 


No. 479 card of rotary door-lock lug 
shims for Plymouth, Dodge, De Soto 
and Chrysler cars is now available 
from Champ-Items, Inc., 6191 Maple 
Ave., St. Louis, Mo. 

The display card holds 25 shims, 
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made of spring steel the proper thick- 
ness for take-up action. The shims are 
said to hold door tight, eliminating 


rattles and compensating for latch 
wear. 
Want more information? Use cou- 
pon on page 130 and you'll get it! 


602—Adhesive Catalog 


An application booklet on _ its 
weatherstrip adhesive, trim cement, 
felt-pad adhesive, body sealer, body 
caulking, body deadener, glass sealer, 
metal filler and chrome coating has 
been issued by Minnesota Mining and 
Manufacturing Co., 900 Fauquier St., 
St. Paul 6, Minn. The 16-page booklet 
gives complete application instruc- 
tions and brief technical data. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 





Westinghouse 


y" 








With most machines, no oi/ means a 
repair job. When someone forgets to 
lubricate, the oil-starved unit runs itself 
right into the repair shop. 


With the Westinghouse “Y” Com- 
pressor, it's a different and happier 
story. The “Y” gives you warning when 
the oil level is too low; it refuses to 
pump air. If the level drops during 
operation, the “Y” unloads. This S.O.S. 
lets you supply oil before scoring, seiz- 
ing or other damage occurs. 


This exclusive “No Oil—No Air” 
protection has saved countless repair 
bills for users . . . and it’s only one of a 
parade of modern features you get in 
the Westinghouse “Y". Thermal over- 
load protection—Starting Unloader ... 
automatic pressure control . . . auto- 
motive-type pressure lubrication . . . 
multiple V-belt drive. Every one helps 





for MAY, 1952 





EoaN _— 
Only the 
Westinghouse wy 


gives you ALL THREE 
Low Oil Level Protection—wNo Oil— 


No Air, bans weor ond repair. 
Thermal Overload Protection — 
Standard, at no extra cost, on the “Y". 
Starting Unioader— Compressor re- 
mains unloaded till speed and oil ow 
are normal. 











to give you a more dependable, eco- 
nomical air supply. And that's a big 
consideration today—that no one can 
afford to overlook! 


Westinghouse “Y” capacities range 
from 6.2 to 68 cfm displacements .. . 
motor HP from 1% to 15. Gas engine 
drive also available. Horizontal or 
vertical tanks. 


Westinghouse Air Brake Co. 


Industrial Products Division—WILMERDING, PA. 
Factory Branch: EMERY VILLE, CALIFORNIA 


DISTRIBUTORS THROUGHOUT THE UNITED STATES . . . CONSULT YOUR CLASSIFIED DIRECTORY 
DISTRIBUTOR IN CANADA: CANADIAN WESTINGHOUSE CO,, LTD, HAMILTON, ONTARIO 
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603—Cleaner-Polish 


“Blue Blazes” cleaner-polish for 
automobiles, containing silicone, has 
been introduced by Permatex Co., Inc., 
1720 Avenue “Y”, Brooklyn 35, N. Y. 

The compound is said to clean and 
polish in one operation, as well as to 
be highly resistant to water to pro- 
tect car finish against rain and wash- 
ings. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


604—Brake Synchronizer 


An electric contro] for trailer 
coaches, said to synchronize brake 
foot pedal with trailer brakes to re- 


duce jerking and jack-knifing, has 
been placed on the market by Traffic 








A RT RO OA A IERIE 
Grind Your Way to Amazing Profits! 


OVER 2000 MACHINES SOLD ON THIS BASIS 


GUARANTEE! 


men 30 DAY TRIAL.. 


Peterson € 
SURFACE \ 
GRINDER 


eterson 
P,..used the For ral we 
ce ome Veen wragiiea 
t and a — se in s° 
gjustmentS.+* firaple 
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surf6 
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most Pros 
ft ~~ we py SnoP 


feat 


".+shead and block 
d manif 


Common accuracy of .002* 


~L ttt 


“The... 


from you...turned out to be the best money 


maker we have in 
before the numbe 


folds which needed resurfacing...we recom- 
mend this grinder to anyone...* 


*,...much faster, 
cleaner and more sat- 
sfactory than the equipment 
we previously used.* 
7 


Manufacturer of the P-B Screw-In Valve Seat and 


exp’ 
precision insta nm tools, The P-B Seat—with 


and gets all the 


MONEY 
e BACK 


re able to o 


grinder we purchased 


our shop...we didn't realize 
r of cylinder heads and mani- 





27 
Shits. K€ Man a 


ansion clearance. DOUBLES VALVE MILEAGE 
fleet business. Write today for details. 








King Manufacturing Co., Box 324, 
Milford, Ohio. 

Driver’s hands are free and if de- 
sired, driver may hand-brake the 
trailer alone under special circum- 
stances with a lever on the steering 
column. Installation of the control re- 
auires only about half an hour, the 
manufacturer stated, and no special 
tools are needed. All parts and wiring 
are furnished. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


605—Exhaust System 


An improved overhead system for 
removing exhaust fumes from shops 
has been placed on the market by Car- 
Mon Products Co., 4554 N. Broadway, 
Chicago 40, III. 

Flexible tubes hang out of the way 
and pull down easily for instant use. 
Each tube is equipped with adapter 


that is said to fit exhaust pipes of cur- 
rent models and to permit inserting 
exhaust analyzer in operation. From 
one to 24 units can be exhausted on a 
single fan of suitabie capacity, ar- 
ranged to discharge through either 
side wall or roof. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


606—Transmission Parts 


An open-stock assortment of indi- 
vidual, smal] transmission parts has 
been announced by Merit Products 
Co., 3541 E. Olympic Blvd., Los An- 
geles 23, Calif. 

The counter-display assortment con- 
tains 29 parts for popular passenger 
cars. There is no need to buy an en- 
tire parts kit when only one or two 
parts are needed, the manufacturer 
stated. The assortment is identified 
as No. 101. 

Want more information? Use cou- 

pon on page 180 and you'll get it! 


607—Paint Strainer 


A Rein midget paint strainer, de- 
signed to fit suction tube on popular 
spray guns with 7/16”-diameter tubes, 
is now being produced by Gardner 
Laboratory, Inc., 4723 Elm St., Beth- 
esda, Md. 

The strainer is said to prevent gun 
from clogging and eliminate dirt 
specks in the finished job. The same 
operation and thinner that clean the 
spray gun are said to clean strainer 
also, so no extra labor is involved. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 
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“Our new Lincoln Lubricating Equipment enables us to do lubrication jobs faster and more 
efficiently. This results in a saving of manpower and an increase in lubrication business, which 
naturally leads to an increase in profits and sales in other service departments. 

“We are very well pleased with our Lincoln Lubricating Equipment, and our customers are 


impressed with its appearance and operation.” 


George R. Krausmann 
Krausmann Bros. Gulf Service Station, Detroit, Michigan 


Increase Your Sales and Profits with a Linco/n 


aa 
SYCagiraned Lubrication Department 


Check These 30 Inspections That Can Build Service and Parts Profits With Every Lubrication Job You Do! 


For more information 

on Lincoln Business Building 
lubricoting Equipment, ask your 
Lincoln wholesaler or write for 
brochure ‘‘StylEngineered Lubrication 
Departments.” 


Look at the Fan Beit 

Look at the Air Cleaner 

Check the Oil Filter 

Look at the Spark Plugs 

Look at the Ignition Wires and 
Distributor 

Check the Carbureter 

Check the Fuel Pump 

Look at the Battery and Cables 
Look at the Water Pump 
Check Radiator Hoses 

inspect Radiator Core for Leaks 
Check Radiator Fiuid 


+ © @ PIONEER BUILDERS 


LUBRICATING EQUIPMENT 


Test Clutch Pedal action 


4. Check Brake Pedal travel 


5 
16 
17 


18 
19 


Check Hydraulic Brake Master 
Cylinder 

Check Transmission and Differential 
lubricant level 

Check Universal Joints for wear 
Inspect all leaf Springs 

Check Rear Whee! Bearing Seals 


20. Check Front Wheel Bearing Jubricant 


21 
2 


23 


Check Front Whee! Suspension system 
Check the Muffier and Tail Pipe 
Test the Shock Absorbers 


There's an authorized Lincoln Service Jobber near you 


LINCOLN ENGINEERING COMPANY 5708 Natural Bridge Avenue, St. Louis 20, Mo. 
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24. Try the Headlights, Stoplights 


Indicator Lights, Interior and Exterior 
Lights 

Check front and rear Body Doors 
inspect Front Floor Mat 


? Check the Windseld Wiper and 


Windstveld Washer 

Look at all four Tires 

Sell needed Accessories 

Replace lost or enn a 
fittings with LINCOLN BULLNECK® 
Fittings the modern fitting with 
the Dall-in-THE-fop Seals dirt 
out grease in 


*Tradenome Registered 
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608—Convertible-Top Raiser 


The Auto-Up Micro-Moisture grid, 
a device designed to raise convertible 
tops and automatic windows in parked 
cars in case of rain or heavy moisture, 
is now being marketed by Charles R. 
Berry & Associates, P. O. Box 651, 
Coral Gables, Fla. 

The grid itself is mounted on the 
cowl and the control box, measuring 
2%” by 2%” by 3%”, is under the 
dash. The unit operates on regular 
six-volt batteries in cars and pulls no 
more current than present top and 
automatic-window controls, the man- 
ufacturer said. 

A manual switch prevents mecha- 
nism from closing top when car is in 


motion. The grid unplugs easily for 
car washing or polishing. Dew and 
fine mist, as well as rain itself, will 
activate the device on parked cars, 
according to the manufacturer. 

Want more information? Use cou- 
pon on page 130 and you'll get it! 


609—Motor Kit 


An automotive kit consisting of 
“Compression Seal,” Motor “Purge” 
Formula and a 40-page manual on 
motor care and economy is now be- 
ing marketed by Consolidated Engi- 
neering, Box 201, Culver City, Calif. 

The “Purge” formula is said to 
clean, quiet and free cylinders, rings, 
valves and pistons when it is poured 





pre-tested.. 


. . for full release and 
smooth engagement. 
That’s why ReNu-Accu- 
rate Clutch Sets insure 
satisfied customers. Easier 
and quicker to install, too! 


extra values .. 


. a balanced Re-Nu as- 
sembly is matched and 
mated with a new Ac- 
curate Powerflex plate, 
tested together for re- 
lease, sealed and _pack- 
aged. Costs you only the 
regular price of the com- 
ponent parts. 


EXCHANGED OR SOLD OUTRIGHT THROUGH JOBBERS 
FROM ANY OF 6 PLANTS IN U. S. AND CANADA 


; Arscunate PARTS MFG. CO. cieveiana 6, Ohio 


REBUILDERS OF 


GUARANTEED CLUTCH 


READ __ 
bncuade- 
~~ 
<. a a 


- 
--" 
- 
- 


- 


CLUTCH SETS 
ARE 


a, 
~ 
~. 
ee 


e balanced 
e matched 
e mated 

e tested 

e sealed 

e packaged 


ALL AT 
NO EXTRA COST! 


12435 Euclid Ave. 





ye” 
en 


in. The sealer, which is installed by 
removing the plugs and squeezing it 
into the cylinders, reportedly closes 
and seals excessive clearance between 
cylinder walls, rings, pistons and 
valve stems. 

Want more 

pon on page 


610—Pressure Gauge 


A universal gauge for checking oil 
pressure in automatic transmissions, 
as well as engine oil pressure, has 
been announced by National Machine 
& Tool Co., Jackson, Mich. 

Three short connection fittings, one 
extension and one reducer are said to 
make the gauge adaptable to all popu- 
lar automatic transmissions. The in- 
strument has an easy-to-read dial, 
convenient hook and 48” hose so read- 
ings can be taken out from under car. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


611—Plug Pamphlet 


A pamphlet showing recommended 
types of marine spark plugs, spark- 
plug and breaker-point gap settings 
and correct oil-fuel mixes for both 
inboard and outboard boat engines has 
been issued by Champion Spark Plug 
Co., Toledo 1, Ohio. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


information? Use cou- 
130 and you'll get it! 


612—Fender_ Replacements 


Rear-fender replacements for 1949- 
52 Pontiacs and 1951-52 Chevrolets 
have been added to the line of Fox- 
craft Products, 3235 N. 22nd St., 
Philadelphia 40, Pa. 

The Chevrolet fender is shown in 
top illustration and the Pontiac fender 


. 


in lower photo. Each series js avail- 
able for both four- and two-door 
models and all feature a lip which 
hooks under the quarter panel for 
good alignment. 
Want more information? Use cou- 
pon on page 130 and you'll get it! 
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its powerful..... 
its a HEIN-WERNER 


Powerful! .. . You tell “em! ... Every Hein- 
Werner Hydraulic Jack packs plenty of power. 

4 man, using only one hand with a Hein- 
Werner Jack, can easily produce lifting power 
equal to the combined strength of hundreds of 
strong men. These jacks are fast .. . easy .. . 
and safe to operate . . . They're factory-tested 
at 1'4 times their rated capacity ... You can’t 
beat ‘em! 

Made in models of 3, 5, 8, 12, 20, 30, 50 and 
100-tons capacity. 


\ 


Complete line also includes ‘‘Bumper-Lift’ Jacks for 
possenger cors, ‘‘Swift-Lift’’ ond Service Jacks for shop 
use, and ‘Push and Pull’ Hydraulic Jacks for body, fender 
and frame repair work. 


Ask your jobber or write us for details 


HEIN-WERNER CORPORATION 
WAUKESHA, WISCONSIN 
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613—Plastic-Rubber Paint 


Auto-Flex, a plastic-rubber paint 
for lengthening the life of convertible 
tops, has been introduced by Adhesive 
Products Corp., 1660 Boone Ave., New 
York 60, N. Y. 

Since no dilution or mixing is re- 
quired, the paint can be applied as 
soon as dust and dirt have been re- 
moved from canvas with brush or 
vacuum. Applied with brush or spray, 
one coat is said to be sufficient for a 
dull finish. A second coat adds bright- 
ness. 

Its adhesive qualities seal the 
edges of patches applied to worn or 
ripped spots in the canvas, a company 
announcement stated. The paint is 


available in black, tan and maroon. 
Want more information’ Use cou- 
pon on page 130 and you'll get it! 


614—Matching Lamp 


A lamp for use in color matching of 
automotive finishes, said to eliminate 
the need to move cars outdoors or to a 
window to get the right light for 
matching, has been announced by The 
Arco Co., 7301 Bessemer Ave., Cleve- 
land 27, Ohio. 

Lamp is rolled up to car and ad- 
justed to direct light on section to be 
matched. Three-way locking control 
provides easy focusing of natural, no- 
glare light with up-and-down, back- 
ward and forward movement. Adjust- 





MONMOUTH 


* 


Lirst with the finest 











The ABC’s of 
CLEVITE 77 


A ovancen DESIGN AND 
CONSTRUCTION 


Berrer SURFACE ACTION 


Cc OMPARATIVE PERFORMANCE 
UNEXCELLED 


LEVITE 77's should be 

used only where engine 
manufacturers’ specifications 
call for Clevite 77, that is, in 
those specific applications 
where engine characteristics, 
load and operating conditions 
require bearings with great 
fatigue resistance. 

Truck and bus fleet operators, 
racing cars, contractors’ heavy 
off -the-highway equipment re- 
quire the kind of engine bearing 
performance that Clevite 77 
alone can give 

For replacement use, Clevite 
77 bearings are sold under our 
Monmouth Brand. SPECIFY 
MONMOUTH! 


®The words Monmouth. Clevite and Micro are regis 
tered trade marks of The Cleveland Graphite Bronze Co 


ments can be made from floor to over 
5’. Reflector, which tilts to different 
angles, holds five standard fluorescent 
tubes, blended to produce proper light 
for matching. 
Want more information? Use cou- 
pon on page 130 and you'll get it! 


615—Door-Handle Tool 


A tool for removing the handle re- 
taining pin or snap ring on the inside 
-ar-door handles and window lifts has 
been added to the line of Herbrand 
Division, The Bingham-Herbrand 
Corp. Fremont, Ohio. 

The BF-91, as it is identified, is said 
to cover current passenger cars, in- 


cluding General Motors and late ’51 
Fords. The tool is said to speed work 
on door locks, window lifts, window 
rails and glass replacement. 
Want more information? Use cou- 
pon on page 130 and you'll get it! 


616—Magnetic Drives 


A magnetic adapter and magnetic 
hexagon-square shank for use with 
its line of impact “‘Supersockets” have 
been announced by J. H. Williams & 
Co., 400 Vulcan St., Buffalo 7, N. Y 

The driving devices are designed 
to drive hex-head hardened and self- 
tapping screws. A _ telescopic mag- 
netic device passes within an assem- 
bled socket and contacts the screw 
head, retaining same within the socket 
opening. Imbedded in the drive mem- 


om G3 — ja 
oe Pee 


Alnico magnet is spring 
loaded to overcome air gaps and 
transmits its magnetism through a 
hardened steel tip to the head of the 
screw. 

The “left hand” threaded socket 
connection provides a positive fasten- 
ing of the socket to shank or adapter, 
increasing socket life, the manufac- 
turer stated. A hexagon-square shank 
and an adapter are available for %- 
in. drive-size tools with socket open- 


ber, the 





ings of % in., 9/32-in, 5/16 in. and 
%% in. 

Want more information? Use cou- 
pon on page 130 and you'll get it! 


CGB FIRSTS: The development of continuous strip casting, 1929—thinwall babbitt lined steel-backed 
continuous casting of copper lead on steel strip, 1934—tri-metal bearings, 1938— Micro* 
Clevite 77, 1944—and others which have helped torevolutionize the lined bearing industry 
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bushings, 1931 
Bearings, 1939 
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BRAKE LINING 


For the man who wants the best 


Cpa RCOMATIC 





MERCOM ATIC 


Ultramati; 


| 7 BRAKE | 
P BLO 
; = ¢ x 
fl. A)... C To-mati. co” Uly vai 
“the NEW Lining 


for STRONGER BRAKES 


112 gic ERC OM ATIC. Gyr” ms gait 
Hydra-matic 


Et the answer for today’s 
“ne need for better brakes. yt” 


Ultramatic Fo} RDON 4 U Itramatic 


FORDOMATIC 


fo 
to‘tomorrow’s ~, 


* It’s the key : 
brake relining business. “Ke, 


ydra-matic MERCOMATIC 


ask your GATKE Jobber or write 


ASBESTOS BRAKE LINING FOR EVERY PURPOSE 


Manufacturers of MOULDED ASBESTOS FRICTIONS—ALL SHAPES AND SIZES « * 


MOULDED FABRIC BEARINGS SERVING ALL INDUSTRIES * * * ASBESTOS TEXTILES 
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617—Plug Protectors 


Waterproofing sets for spark-plug 
cables, featuring a one-piece moulded 
cable and boot of neoprene rubber to 
prevent flash-over at plugs caused by 
moisture, have been placed on the 
market by Illinois Accessories Co., 
yi S. Michigan Ave., Chicago 16, 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


618—Fast Charger 


A “Dual-Purpose” fast charger, 
featuring a capacity of 100 amperes 
for charging 6-volt batteries and 80 
amperes for 12-volt batteries, has 


been introduced by McColpin-Christie 
Corp., Ltd., P. O. Box 19665, Los An- 
geles 43, Calif. 

Two 6-volt batteries may be charged 
simultaneously, each receiving 80 
amperes. The charger is said to be 
protected against overloads, reversing 
of leads or overheating if the cooling 
system is impeded. The lightweight 
unit can be taken in a car for service 
calls. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


619—Valve Lifter 


A screw-type valve lifter, with 
lower jaw and frame in one solid 
piece of hardened steel for easier ac- 








Set of 3 
in Carrier 


a favorite 


with FLEET OWNERS 


The Genuine all-weather MIRO-FLARE adds safety for the “big 
boys” in trouble. Two “extra power” Stimsonite reflectors flash 
@ night-time warning of danger to approaching drivers. Visible 
over half a mile. Available in sets of three with convenient metal 
carrier for mounting on cab or chassis. Flexible folding flagstaff 
allows use as daylight signal. ICC Authorized for all commercial 
vehicles. Equip your fleet for safety. 


THE MI 


1824 EAST SECOND STREET 


Genuine Miro-Flare is sold 
by the leading automo 
tive distributors in all 
principal markets. Write 
us for the name of the 
dealer nearest you. 


Folding Flag 
Staff Goes 
in Lid 
\ 


Model 18 
Economy 
Flare 


WRITE TO 


RO-FLEX: - 


WICHITA, KANSAS 








ica 


cess to hard-to-reach places, is now 
being marketed by Zim Manufacturing 
Co., Chicago 12, Il. 

At important working positions, 
jaws are practically parallel, accord- 
ing to the manufacturer. Other 
features mentioned in a company 
announcement include: high lift, suf- 
ficient room for inserting and remov- 
ing valve key, spring-steel upper jaw 
that is adjustable and the compression 
of valve springs for easy replacing or 
installation of new ones. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


620—Spray Gun 


A spray gun designed to speed the 
application of protective solutions for 
chrome has been added to the line of 
The DeVilbiss Co., 300 Phillips Ave., 
Toledo 1, Ohio. 

The gun gives a precision spray 
pattern and has sensitive trigger con- 
trol, a company announcement stated, 
permitting operator to spray solution 
on mouldings, ornaments and trim 
without masking the automobile. The 
spray pattern can be narrowed as fine 
as a broad pencil line, the manufac- 
turer said. The gun weighs 11 ozs. 
and consumes 38 cu. ft. of air at a nor- 
mal operating pressure of 30 Ibs. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


621—Aluminum Paste 


Aluminum tinting paste #222, de- 
signed to give a brighter finish for 
polychrome or metallic finishes on au- 
tomobiles, has been announced by 
Aluminum Co. of America, 801 Gulf 
Building, Pittsburgh 19, Pa. 

The paste does not interfere with 
true color values, gives a “clean” ap- 
pearance of great depth and is char- 
acterized by an absence of seeding, 
the manufacturer stated. Metal con- 
tent of the paste is 65 per cent. 

Want more information? Use cou- 

pon on page 180 and you'll get it! 


622—Rear-Window Visor 


A stick-on type visor for rear win- 
dows. said to be ovtically clear but 
to filter out headlight glare from 
behind, has been announced by 
Visionade Visor Co., Inc.. 641 Lexing- 
ton Ave., Brooklyn 21, N. Y. 

It also keeps car cooler in_ hot 
weather, the manufacturer stated. It 
is applied by pressing on the rear 
window. 

Want more information? Use cou- 

pon on page 120 and you'll get it! 
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The way I was acting, you'd think I believed the 


old saying that you can’t teach an old dog new 
tricks. Why, I didn’t even care to talk to the 
Martin-Senour man when he came around to 

the shop. I was pretty sure he couldn’t tell an 
old hand like me anything about paint and paint- 
ing. But I’m sure glad he kept trying. He told 
me the whole story of Martin-Senour fin- 

ishes. I get UNIFORM PERFORMANCE... 

the sure way to satisfy my customers 

on every job, every time. 


“We use Martin-Senour Synthol Enamels and find _ 
them perfect for all-over refinishing or es 
spot and panel jobs. We like to work 

with them because we get the right flow @ 

and build. Our customers like the déep @@ 

and durable gloss.” 





623—Wheel Balancer 


A kit for the “Bal-Netic” method 
of wheel balancing has been an- 
nounced by Morgan Wheel and Equip- 
ment Co., 2007 St. Mary’s Ave., 
Omaha, Neb. 

The kit contains 10 magnetic 1-oz. 
weights and an indicator blade for 
locating the correct weight locations. 
After the proper amount of weight 
has been determined by the magnets, 
the conventional lead weights are at- 
tached to the rim. The kit can be 
carried in mechanic’s pocket. 

The method provides static bal- 
ance by applying weight equal to un- 
balance at two positions, 120° from 
the heavy spot and 120° from each 


other, the manufacturer stated. This 
method reportedly has been used for 
years in balancing armatures and 
generators that operate at high speeds 
and is said to be equally eifective in 
balancing wheels. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


624—Water Pumps 


A line of water pumps for cars, 
trucks and buses has been announced 
by Airtex Automotive Division, Fair- 
field, Tl. 

The pumps are available in both 
bearing and bushing types. Each 
pump is painted after assembly and 
packaged ready for installation, with 








ASK YOUR 


SHURE-BUILT MEANS 
FINE CRAFTSMANSHIP 


++. proven equipment 
that sells more service 





included. 


“SERVICE DESK #93321 —All-stee! write-up desk. Large 
inclined top; drawer and more than 25 cu. ft. of storage 
space. White baked enamel finish inside and out. Fluo- 
rescent light and “Service Desk" ‘ettering included. 

4.-10W BOY" SERVICE MERCHANDISER #9205} — 
Versatile combination of Work Bench and cabinets. 11 sq. 
ft. of Nat-Flex* working surface. Parts washer, fluorescent 
light, blow gun and retracting 6-ft. air hose included. 


5 -service MERCHANDISER #92007 — All-steel body over 
full welded frame. Complete with fluorescent light, blow 
gun and many other labor- 
saving features. Nat-Flex* 
working surface. 


t Shipped 


Factory - Assembled 


Contract items 
made to specifications 
... phone, write or wire 


MANUFACTURING CORPORATION 
1601 S. HANLEY RD. + ST. LOUIS 17, MO. 


SUCCESSOR TO 
THE MANUFACTURING DIVISION OF NATKIN & CO. 
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Lservice MANAGER'S MERCHANDISER #9320} — 
Organizes service sales . . . 
and chemicals displayed on lighted shelves and inclined 
panel. 2 large drawers with lock. 

2 eservice WORK BENCH #9100} —All-steel body over 
full welded steel angle frame. 11 sq. ft. of Nat-Flex* 
working surface. Air hose, blow gun, and parts washer 


JOBBER OR WRITE US FOR DESCRIPTIVE 
ON COMPLETE LINE OF SHURE-BUILT EQUIPMENT 


sells profitable accessories 


INFORMATION 





the container marked with identify- 
ing number and type of pump. Leak- 
proof seals provide a perfect seal 
between parts, the manufacturer 
stated. 
Want more information? Use cou- 
pon on page 130 and you'll get it! 


625—Reflective Insulation 


An insulating material for automo- 
tive shops that is said to cut light 
bills also because of its reflective na- 
ture has been placed on the market 
by Alfol Insulation, 155 E. 44th St., 
New York 17, N. Y. 

The insulation consists of three 
layers of aluminum foil, two of which 
reportedly “pop up” on application co 
suspend themselves in the air space 
between the joists. The bottom layer, 
which is laminated to water-resistant 
duplex backing for extra strength, 
provides an attractive finish that re- 
flects light, as well as reflecting radi- 
ant heat to cut fuel costs. 

Packaged in 250-foot rolls, it is 
stapled across the faces of joists or 
furring strips and does not require 
backer board, lathe stripping or other 
reinforcement, the manufacturer 
stated. It may be applied to both 
wood and metal ceilings. It is said to 
keep shop cooler in summer. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


626—Radiator Seal 


A clear compound that is said to 
stop leaks in radiators, cracked blocks 
and other parts of cooling system 
without forming a scale has been an 


nounced by Jos. F. Zunz & Co., 455 
Paul Brown Bldg., St. Louis 1, Mo. 

The sealer does not contain fiber, 
wood or paper pulp, metal or flax 
seed, the manufacturer stated. It can 
be drained, according to a company 
announcement, and will not clog cool- 
ing system. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 
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PERFORMANCE 
ON THE JOB ¥ 


For sharp curve masking, straight edges... 
Holds to any type clean surface 


DUTCH BRAND Masking Tape is extra thin, and does not build up next 
to edges when spray painting. It masks sharp curves easily. It is easy to 
remove from the roll but holds on the job in all types of weather. 

You'll find it just the tape you enjoy working with. It is available in both 
crepe back and flat back. DUTCH BRAND Masking Tape is ovailable 

in standard length rolls and in all standard widths. Specify DUTCH BRAND 


when you order. 


OTHER DUTCH BRAND PRODUCTS FOR REPAINT AND REPAIR SHOP USE 


TRIM CEMENT WEATHERSTRIP CEMENT DRIP-SEAL 
. . « for use in fabric repair . for cementing rubber. . for stopping leaks around 
It will not bleed through windows and windshields 


FRICTION TAPE... RUBBER TAPE 


PLASTIC Electrical Tape .. . for winding 
. for electrical 


electrical harness and many other places where for general automotive 
a neat insulating and efficient job is needed electrical insulating use insulating. 





| Rubber Prod 


IVISION OF Johns Manville 


7800 WOODLAWN AVE *. CHICAGO 19, ILLINOIS 
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627—Differential Gauge 


A temperature gauge for differen- 
tials, designed to warn drivers of 
heavy-duty trucks of overheated dif- 
ferentials resulting from low tire 
pressure, wheel drag, broken springs 
or improper loading, has been an- 
nounced by Instrument Division, 
Stewart-Warner Corp., 1826 Diversey 
Parkway, Chicago 14, III. 

The gauge allows the driver to keep 
a constant check on the temperature 
of the oil in the differential so he can 
stop and inspect his truck before the 
temperature rises above the manu- 
facturer’s recommended maximum. 

The sending device of the assembly 


tapped in the differential housing be- 
low the filler plug. The temperature 
gauge is mounted on the dash and 
connected to the sender and electrical 
system by wire leads. 
Want more information? Use cou- 
pon on page 130 and you'll get it! 


628—Equipment Catalog 


The 1952 edition of its automotive 
service catalog, featuring four indexed 
sections on air compressors, hydraulic 
lifts, lubricating equipment and pneu- 
matic accessories, has been issued by 
United States Air Compressor Co., 
5300 Harvard Ave., Cleveland 5, Ohio. 

A preface on “How to Select an Air 


® "a 
. arse ne 
one — 
Pr ee! 
ao oon ———_ 


—_— 


is mounted in a hole drilled and Compressor,” based on recommenda- 


tions of the Pneumatic Automotive 
Equipment Association, is included in 
the 64-page catalog. 
Want more information? Use cou- 
pon on page 130 and you'll get it! 


629—Welding-Hose Kit 


A “Fast Fix” kit for on-the-job re- 
pair of cutting and welding hose, said 
to contain all the necessary tools and 
replacement parts for common hose 
repairs, has been introduced by Gas 
Are Supply, 223 N. 16th St., Phila- 
delphia 2, Pa. 

Designed for use with % in. or 
3/16 in. oxygen or acetylene hose, the 
kit reportedly makes it possible to put 
a nipple-ferrule-nut assembly on the 
end of a length of hose, permanently 
splice two lengths of hose or tem- 
porarily couple two sections of hose. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


630—Link Catalog 
A catalog on its complete line of 
shock-absorber and stabilizer links, 


illustrating links for popular cars 
from 1937 to date, has been issued by 








a high priced lining 
for those ‘high priced’ 
jobs oo oNheW 


CUSTOM DELUXE 


A CUSTOM DESIGNED LINING 
FOR THOSE HOT, “DYNAMITE” MODELS! 








Yes—the new RiteSet “Custom Deluxe” is a 
high priced lining that does a high priced job— 
STOPS COMEBACKS ON THOSE HOT, 
“DYNAMITE” JOBS! “Custom Deluxe” is 
specially compounded to combat cement foot 
and all other ailments of those fast, heavy cars ' 
with Automatics. 

“CUSTOM DELUXE” is something new—A 
COMPLETELY NEW APPROACH IN COM.- 
POUNDING! It provides soft pedal, no-squeak, 
high friction, no fade—YET RESISTS WEAR 
LIKE SOLID IRON! 

RiteSet “Custom Deluxe” is exactly what 
you've been looking for—PREMIUM PRICED, 
BUT DESIGNED TO DO THE JOB 100%! 
See your RiteSet Jobber, SOON! 


spiteset 


Chefford Master Manufacturing Co., 
Inc., Fairfield, Ill. 
Want more information? Use cou- 
pon on page 130 and you'll get it! 


631—Soldering Booklet 


MANUFACTURING CO. 
HOME OFFICE AND PLANT 
2435 Enterprise Street 
Los Angeles, California A 16-page booklet on the funda- 
Riteset products are sold thru Jobbers mentals of soldering, giving instruc- 
tions and illustrations on how to make 
soldering easier and more successful, 
has been issued by Federated Metals 
Division, American Smelting and Re- 
fining Co., 120 Broadway, New York 
5, N. Y. It is titled “How to Solder.” 
Want more information? Use cou- 
pon on page 130 and you'll get it! 
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NEW 4-JET MODELS HAVE BEEN DESIGNED 
SPECIFICALLY FOR ORIGINAL EQUIPMENT 
ON 1952 CADILLACS AND 1952 OLDSMOBILES 


Rochester carburetors of advance-design, incorporating many new 
features, are original equipment on the 1952 Cadillac and the 1952 
Oldsmobile. The new Rochesters, specifically designed for each line 
of cars, take full advantage of the great new power built into these 
two fine cars and establish new standards of carburetor performance. 


TWO NEW ROCHESTERS FOR CHEVROLET 
Chevrolet for 1952 has two new advance-design 
Rochester carburetors—one for Powerglide, the 
other for standard models. The new Rochester for 
Powerglide models is equipped with an automatic 
choke; the new Rochester for Chevrolets without 
Powerglide is equipped with a manually operated 
choke. This Rochester carburetor can give 1952 
carburetor performance to all Chevrolet standard 
passenger cars and light trucks built from 1932 
through 1936, and from 1941 to date. 


PONTIAC AGAIN IN ’52 OPERATION AND 
SELECTS ROCHESTER MAINTENANCE MANUAL 


Complete treatise on car- 
buretion and carburetor 
service, profusely illus- 


A new, advance-design Rochester 
carburetor has again been selected 
as the original-equipment carburetor : : 
ie g sas, * = trated—available to service- 
for the Pontiac “6”. Rochester helps this sturdy Ey : 
pop otagin \ 1 ith blish men, technicians and stu- 
6 win new laurels with owners, establishes dents. Price $1.50. 
new highs in carburetor performance. 





ROCHES TER A GENERAL MOTORS PRODUCT [-..:.. A UNITED MOTORS LINE 


CARBURETORS — pisteipuTED BY WHOLESALERS EVERYWHERE 








DIVISION OF GENERAL MOTORS, ROCHESTER, NEW YORK 
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632—Plug Connectors 


Model SPC spark-plug connectors, 
designed to speed secondary-efficiency 
and cylinder-balance tests on cars 
with rubber caps covering spark plugs, 
have been announced by Sun Electric 
Corp., 6323 Avondale Ave., Chicago 
31, Ill. 

To use, the mechanic pulls wire and 
cover off the plug. Then insert one 
end of plug connector in the wire 
terminal and the other end over the 
spark-plug terminal. No tools are 
needed. A set of eight connectors is 
said by the company to take care of 
all current models. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


633—Filter Booklet 


Filter Facts, a book that explains 
the different types of filtration sys- 
tems used on today’s automobiles, has 
been issued by Fram Corp., Provi- 
dence 16, R. I. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


634—Disk Grinder 


The Diskette, a high-speed disk 
grinder for use in body shops and 
automotive repair shops, has been in- 
troduced by Balmar Corp., Woodberry, 
Baltimore 11, Md. 

Speed of 8,000 r.p.m. makes it pos- 
sible to achieve smooth finishes and 
highly-polished surfaces, as in fender 








20 Million 


Messages 


...in the SATURDAY EVENING POST this Spring 


LYLE) 

; SERVICE 
: CLEANER 
WY v9 Comme sriTUMS 


RADIATOR 
CLEANER 


rms ee mes alae 


A famous name...top quality 
products...and powerful pro- 
motion—adds up to a sure-fire 
PROFIT OPPORTUNITY for 
you and your dealers. Be sure 
that stocks are complete... ready 
for the Spring selling season! 





WARNER-PATTERSON COMPANY ~~ 


telling—selling complete 
cooling system care 
to motorists across the 


nation! 


Large-space consumer 
advertising running 
consistently to tie-in with 
Spring tune-up time. 


“ 
, FAMOUS NAME in AUTOMOBILE yisto* 


920 SOUTH MICHIGAN AVENUE, CHICAGO 5, ILLINOIS 


Warner-Patterson Company of Canada, Limited, 191 Queen Street East, Toronto 











Correction 


The correct address of the 
manufacturer of rubber-cushion- 
ed fender covers, about which an 
item was carried in the March 
issue, is Industrial Covers Co., 
1°49 Kenmore Boulevard, Akron, 
Ohio. 

Through error, a Philadelphia 
address was given for the com- 
pany in the March issue. 

















work. Because it is only 9” long and 
weighs 4% lbs. the grinder is suitable 
for one-hand operation and use in 
close quarters. Outside diameter is 
2%”. A variety of cutters, wheels, 
disks and pads is availab'e 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


635—Reverse Flusher 


The Shur NX100 cooling-system 
reverse flusher, designed to clean both 
radiators and motor blocks on or off 
the car, has been announced by 
Grieve-Hendry Co., Inec., 1101 N. 
Paulina St., Chicago 22, Ill. 

The cleaner uses a preheated chemi- 
cal solution with regulated pressure 
and a reverse filtering action. Two 


windows in the front of the unit make 
it possible for customer to see rust 
and foreign particles being flushed 
and filtered. A flushing compound for 
preventive maintenance and a heavy- 
duty cleanser for clogged systems are 
available. The flusher is 36 in. high, 
while the cabinet measures 30 in. by 
19 in. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


636—Ignition Catalog 


An enlarged, 140-page edition of 
its Commercial Guide of Filko igni- 
tion parts has been issued by F & B 
Manufacturing Co., Chicago 51, IIl. 

The manual brings application rec- 
ords up to date and extends the re- 
placement market for ignition parts 
on commercial vehicles, as well as off- 
the-highway equipment. It is divided 
into five color sections covering com- 
mercial vehicles, farm equipment, in- 
dustrial equipment, marine engines 
and electrical units. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 
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@ WEAVER 


ee 


QUICK AND 
SECURE 


Gauges quickly and securely 
held in position by unique 


spindle nut clamp. | CHECK IN ONE 


All readings taken directly 


from wheel bearing face, thus : O P E R AT l O N 


assuring accuracy. 


(Camber Reading Automatic) 


Instantaneous kingpin inclination readings un- 
cover bent spindles and prevent unsatisfactory 
alignment jobs as well as adding materially 
to wheel alignment department revenue. 

The kingpin inclination angle in combina- 
tion with camber angle provides a definite 
WHEEL LEVER ARM as designed by the ve- 
hicle manufacturer, thus contributing to a 
great degree to present day easy, shock free 
steering. 


ALIGNMENT CORRECTIONS MADE EASIER AND FASTER 


Gauges remain in normal operating position to provide a fast, accurate means for micromatic and 
simultaneous adjustment of camber and caster either by built in vehicle adjustment or by correction tools. 
ASK YOUR JOBBER TODAY TO SEE THE NEW WEAVER “WJ-55 GAUGE.” NOW IN PRODUCTION 


WEAVER MANUFACTURING CO., SPRINGFIELD, ILL., U.S.A. 


SERVICE SHOP EQUIPMENT 


Complete Weover line includes—-Twin Post Lifts. Unit Lifts.. Wheel Alignment Equipment .. Heod- 
light Testers .. Brake Testers.. Wheel Boloncing Equipment. Jocks ..Dollys..and Air Compressors. 
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New York City Aims Measure 
At Penalizing Owners of Cars 


| gromeng in anti-automobile mea- 
sures have been noted in several 
sections of the country, according 
to a recent NADA news bulletin. 

“Outstanding among them is 
New York’s proposal to slap auto- 
owners with a $60 annual tax for 
the ‘privilege’ of parking over- 
night on public streets,” the bulle- 


tin stated. “In addition, proposed 
legislation will require New York 
motorists to pay a $5 to $10 annual 
use-tax. 

“Avowed purpose of these 
criminatory levies, according to 
New York’s Mayor Vincent Impel- 
literi, is to reduce the city’s auto- 
mobile population. The mayor 


dis- 








James K. Knudson, 


DISPLAY 
THIS 
CErTiFicaTE 


ADMINISTRATOR KNUDSON approves Institute in principle and 
urges Preventive Maintenance Program to Strengthen Transport: “It is 
vital that carriers place renewed emphasis on preventive maintenance, 
minimizing the time that trucks are out of service for repairs. . . . Trans- 
portation never will be a vulnerable spot for America so long as you 
continue improving, expanding and strengthening the transportation 


system of your country.” 


The Institute aims to extend the service life of 
autos, to provide Independent Mechanics with 
more business by educating them in preventive 
maintenance; to improve training; and pro- 
mote greater profit for Jobbers and Dealers. 


A fey KEM 


LIFE EXTENS 
REPLACEMENTS 


© Fuel Pu 
A 7, 

bd prehitted bong, Parts 

‘arts On 


MOTOR LIFE 
EXTENSION INSTITUTE c/o 





says: ‘There are too many cars in 
New York. We'd be glad to get rid 
of some.’ 

“If the mayor’s plans are suc- 
cessful, New York City’s car- 
owners will pay an average total of 
$130 a year in use, parking, gaso- 
line and registration taxes, plus 
sales and excise levies, parking 
meter and toll fees and other 
charges. 

“To date, no effort to provide 
any worthwhile amount of munic- 
ipal parking or storage facilities 
on the part of the City of New 
York has been reported... . 

“Similar measures under 
consideration in at least two other 
major metropolitan areas. It seems 
safe to assume that if New York 
is successful in enacting these 
measures, many other cities will 
shortly follow suit, both as a means 
of obtaining additional revenue 
from the automobile and as an ill- 
advised substitute for more real- 
istic and satisfactory measures.” 


are 


Masonic Medal Given 
Keller of Chrysler 


K T. KELLER, chairman of the 
e board of Chrysler Corp. and 
director of guided missiles for the 
Department of Defense, was 
awarded the highest honorary dec- 
oration of the Masonic Order’s 
Scottish Rite, the Gourgas Medal, 
last month. 

Only three other 
before Keller have 
the medal since it was 
1938 to honor “notably 
guished service in the 
Freemasonry, humanity and coun- 
try.” Keller is the first industrialist 
to be so honored, not only for his 
well-known achievements in indus- 
try, but also for his outstanding 
service to the country in many 
capacities during war and during 
peace. 


Freemasons 
been awarded 
created in 

distin- 
cause of 


Goodrich Sales Drop 
In First Quarter 
. ond of the B. F. Goodrich Co. 
J for the first quarter of 1952, 
both in dollar and physical volume, 
were down about 12 per cent from 
the first quarter of 1951 and also 
the last quarter of 1951, John L. 
Collyer, chairman of the board and 
president, reported to stockholders. 
In appraising the sales outlook 
for the full year 1952, it should be 
noted that for the first time since 
the Korean War began sales are 
following the normal seasonal pat- 
tern, he pointed out. 
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SEALED BEAM « CLASS 1, TYPE A AMBER 


SIGNAL LIGHTS 


for trucks, tractors, trailers and busses 
conform with all 
S.A.E. Specifications 








SAFETY LEGISLATION IS SPREADING! 


DISPLAY AND SELL 


THESE EASY-TO-INSTALL, PROFITABLE TURN SIGNAL LIGHT SETS 


12 square inches of illumination flash 

bright signals. 

All lamps are Class 1, Type Awith amber 

lenses for front, red lenses for rear 

Sealed-beam (all glass units supplied 

by General Electric Co.) constructed 
SURFACE FLUSH for long, bright lamp life 


FENDER 
Moisture, dust and fume-proof 


TYPES OF MOUNTING j Weather-resistant, sturdy black en- 


meet every S.A. E. requirement § ame finish 


Available with 6 or 12 volt lamps 


~ 


TE for CATALOG @n¢ ce 


a 


S TODAY! 
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All sets complete with steering post switch 
ond beam indicator, harness, inline fuse and 
mounting clamps; Tungsol flasher and all 
necessary wiring. 











Here are reasons why 


reg EE POEL SABA LIEN SET BE a os I SRE RR ln US 4 


SENSATIONAL NEW KIND OF ADVERTISING WILL 
BRING CUSTOMERS DIRECTLY TO YOUR DOOR! 


Get Extra Sales and Profits from 
Western Union Operator 25.... It’s easy! 


Today, more than ever before, car owners need and want an accurate battery charge and 
condition test. AAA reports more than 10 million car breakdowns in 1951 were caused 
by battery failure. And now Willard Dealers can provide a quick, accurate test that car 
owners can understand. Over 73 million sales messages in Willard national advertising 
will feature this battery charge and condition test in a big way. And every single 
message will urge car owners to locate their Willard Dealer by Calling Western Union 


and asking for Operator 25. 


PUT WESTERN UNION OPERATOR 25 TO WORK FOR YOU! 
Willard Foots the Bill...Costs You Nothing 


@ Use this great new 
Willard service to help 
you sell more batteries 
and other under-the- 
hood products and serv- 
ices. Contact your Willard 
Distributor right now 

. delay can cost you 
extra profits. If you don’t 
know your Willard Dis- 
tributor, fill out coupon 
on right-hand page and 
mail it today. 





egress 3 


Ko ae: 7am 
En ee al 
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you can make more money 


ns Willard | 


es 
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It’s easier to sell Willard because more car owners 
prefer Willard than any other battery! 


Year after year, Willard has supplied batteries to more 
manufacturers for original equipment than any other 
battery maker... and will again in 1952! 


In the complete Willard line you have a battery for 
everyone — retail prices start at $17.50. 


50 years and 100 million batteries have proved Willard 
the world’s most dependable battery. 


Willard Storage Battery Co., Dept. F-5 
1220 Huron Road, Cleveland 15, Ohio 


Yes, I would like = of De eerans wip 3 one Ly ~ 
mc nc comme as a wholes bond h illard Batteries, in- 
cludia ng pre en fees eee nity ha specific iy cousin 
my Own part r territory 

a 

ADDRESS____ 

ne — = = 


FACTS FOR DEALERS 


Willard Storage Battery Co., Dept. F-5 
1220 Huron Road, Cleveland 15, Ohic 


on 8 ee ae all of the reasc 
more money selling Willard Batterie 


NAME____ 
ADDRESS 
= ae ZONE__ STATB_ 


ns id I can make 


on 
=) 





El Paso Ranks Lowest 
In Octane Sampling 


TS quarterly survey to furnish 

data on anti-knock rating and 
tetraethyl-lead content of motor 
fuels marketed throughout the 
United States has been released by 
Du Pont Petroleum Chemicals Di- 
vision. El Paso, Texas, ranked 
lowest in the Southern and South- 
western cities sampled. 

Srands picked are said to be 
representative of the range of 
quality offered in a particular area. 


Samples are obtained from service 
stations appearing to have a rea- 
sonable turnover. The 44 cities in 
the United States from which 
samples were obtained were 
selected because of their probable 
source of supply and their position 
in the marketing areas. 

The surveys are conducted to 
help indicate trends, Du Pont re- 
ported. Identification of the brands 
used to determine the various aver- 
ages is not revealed. 

Averages for research octane 
numbers of premium and regular 











Shurhiz / 


),. 
roducts. Ine 


Ww, 
Sukegan, INinois 


Jobbers and Dealers like the unlimited 


Cuarantee of Satisfaction 


which 


accompanies every Shurhit part. It gives 


them confidence in the product 


shows the 


factory is “QLUALITY-MINDED” and 


well aware of field sales problems, 


As for us, we've lived with this Guarantee 


for more than two decades and we see 


no reason to change it. 


SHURHIT PRODUCTS, INC. 


Waukegan, Illinois 


After all... 
for DEPENDABLE /GNITION! 


there's no substitute 








gasolines in the Southern cities in- 
cluded in the survey are: 

City Premium 
Amarillo 89 81 
Atlanta 92 85 
Baltimore 93 87 
Charlotte 92 85 
Corpus Christi 91 84 
Dallas-Ft. Worth 91 83 
El Paso 86 77 
Houston 92 85 
Jacksonville : 85 
Kansas City ¢ 82 
Little Rock 84 
Louisville 84 
Memphis 83 
Nashville 84 
New Orleans ‘ 84 
St. Louis 82 
Shreveport 84 
Tulsa 82 
Wichita 7 81 


Regular 


Maryland Get-Together 
Planned June 13-15 


{ bm annual June get-together of 
the Automobile Trade Associa- 
tion of Maryland will be held at 
the Commander Hotel, Ocean City, 
Md., June 13-15. 

The program will include a Span- 
ish coin hunt, clam bake on the 
beach, a banquet with a speaker, a 
dance and cocktail parties, said 
Manager J. C. “Cab” Darrell. 
“Everything is being done to as- 
sure you of a grand time.” 

Association members, their 
wives, families and friends are in- 
vited to participate in the week- 
end. 


Trend of Shop Volume? 
(Continued from page 63) 


Cadillac), Pensacola, Fla. 

“The trend is definitely up with 
us due to the fact that there are 
fewer new cars and we have more 
good, efficient employees,” stated 
L. E. Morgan, president, Morgan- 
Mack Motor Co. (Ford), Lawrence, 
Kan. 

“We have only a slight increase 
in first quarter of this year over 
last year,” said L. M. McAdoo, 
McAdoo Chevrolet Co. (Chevrolet, 
Buick), Seagraves, Texas. “We 
continually strive to increase our 
shop volume. However, we have 
reached our cars-operating poten- 
tial and further increase will come 
slowly. We feel that we still have 
room for progress. Expert work 
done by proficient mechanics using 
genuine parts and up-to-date equip- 
ment at reasonable rates still is the 
key to shop-volume growth.” 
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ADDITIVE 
(detergent) OILS 


(1) Additive Oils need filtration 
(2) FRAM keeps them physically clean 
(3) FRAM won’t remove the additives 


Some additive type oils turn dark in color even though 
they may be physically clean. FRAM REPLACE- 
MENT CARTRIDGES REMOVE HARMFUL CON- 
TAMINANTS FROM ADDITIVE OILS AND 
KEEP THEM PHYSICALLY CLEAN. Fram Car- 
tridges are used by the Armed Services because they 
meet their exacting specifications, one of which is that 
they have no harmful effects on oil additives. So let’s 
come clean . . . additive (detergent) oils and Fram 
Cartridges are a perfect team for better protection 
and bigger profits. 


and heres. the PROOF! 


Actual Tests Prove FRAM Best 


able bet. Sign up now, if you haven’t 





In identical scientific laboratory tests, 
Fram Cartridges removed more dirt, and 
removed it faster, than all other pop- 
ular brands tested. The chart below 


shows the results at a glance. It’s 
positive proof that Fram Filters Best! 

This product superiority coupled with 
gigantic advertising and merchandising 
support makes Fram your most profit- 


already, as a Fram Dealer. Cash in on 
Fram’s Western Union Operator 25. 

Ask your Fram Distributor to show 
you “Filter Facts” ... an amazing book 
with further proof that Fram Filters Best! 


FRAM CoRPORATION, Providence 16, R.I 
In Canada: J. C. Adams Co., Ltd., 
Toronto, Ontario. 








Science Proves Fram Filters Best! In actual laboratory 
tests Fram was compored to four other popular bronds 
under identical test conditions. Here are the omazing re- 
sults . . . measured in terms of actval dirt trapped. 


4 
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OIL * AIR * FUEL * WATER 











GOT A GOOD 

§ IDEA? 
will be paid for every 
time - saver or shop 
short - cut accepted 
for publication in this section. 
A photo or rough sketch will 
make your idea more valuable. 
Only original items, not previ- 
ously published, offered for our 
exclusive use,can be considered. 
Send them to: Southern Auto- 
motive Journal, 806 Peachtree 
Street, N. E., Atianta 5, Ga. 











Equipping Vacuum-Line 
Fittings with Wrench 


Wits testing distributors on a 
machine, often it is difficult to 
have at hand a proper wrench for 
the various vacuum-line fittings. 
This problem can be solved by 
making up a set of fittings that 
carry their own wrenches. 

Select nuts that will fit the con- 
nections on the distributors being 
tested and cut a length of steel 


SAVERS 














, 


tubing 4” or 5” long to fit each nut. 
Insert the tubing well into the nut 
and sweat solder them together. 
Then bend about 3” of the tubing 
as shown in illustration. 


The bent part will serve as a 
wrench to tighten or loosen the 
nut and the vacuum line can be 
attached to its outer end.—Lynn 
F. Snoddy, 1622 Vivian Street, 
Shreveport, Louisiana. 


Holding Bearings in Line 
On Transmission Jobs 


HEN installing transmission, 

hold clutch throw-out bearing 
properly in line with pressure plate 
by this method: 

Hold clutch pedal down by 
clamping 8” vise-grip pliers on op- 
posite pedal. To hold brake pedal 
down, reverse pliers to clutch pedal. 

C. Kernaghan, 2324 Harris, In- 
dependence, Missouri. 





ARE TIME SAVERS-MONEY MAKERS 


When you have a tough service problem to lick, 
check your Champ-Items Catalog. There's usually just the 
part you need to help you do a Better—Faster—Safer job 
ata profit. Yes, the more than 200 Champ-Items are real 
time savers— money makers for the replacement trade. 


ORDER FROM YOUR JOBBER 


,OmMOry, 
oe “e 


CHAMP-ITEMS, INC. 


THIS SERVICE WINNER 


Does the Job! 


VENTILATOR WINDOW 








No. 477 Card. VENTILATOR WINDOW 
LATCH REPAIR KIT for General Motors 
and Other Cars. Can be installed with screw 
driver in one minute without removing 
window ventilator glass. Nickel plated. 12 


mounted on display card. List 40¢ each 


Send today on your letterhead, for copy 
of new item supplement to Champ-items 
catalog 500-R 
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Plugging a Drill Hole 
In Some Carburetors 

QUICK and satisfactory way to 

fill a hole that has been drilled 
in the top of a carburetor to in- 
stall a fuel line for a gasoline 
heater is to drive a BB lead shot 
in the hole with the tool used to 
plug passage holes in Stromberg 
carburetors. 

A larger hole can be filled with 
a chunk of lead and a rivet set. 
This makes a good-looking job.— 
J. William Morrison, Carburetor 
Service, Lexington, Missouri. 


Turning a Car Motor 
From Underneath 
Figen the method I use to turn 
motor over to any desired po- 
sition from underneath the car: 
Clip a push-button switch, the 





CI] 











same type as on dash of car, and 
two wires to solenoid starter.— 
V. F. McCarter, Good Motor Com- 
pany (Cadillac-Oldsmobile), Rock 
Hill, South Carolina. 


Reboring Motor Block 
On Late-Model Buick 


pe block on most of the late- 
model Buick cars can be re- 
bored very easily without removing 
it from the car by using this 
method: 

Remove the front side motor 
mounts to let front of engine drop 
down. Place a jack or transmission 
lift under transmission to support 





Shoot ’Em in! 


Let's have your original and 
successfully tested ideas. A 
man can always use an extra 





five bucks! 








rear of engine. Disconnect trans- 
mission support cross member. 
Place hydraulic body jack or 
other type of jack against rear of 
transmission and Y member. Jack 
motor forward about two or three 
inches. Boring bar then can be 
used on rear cylinder with plenty 
of clearance between fire wall. This 
will in no way damage any of the 
gas or oil lines or linkage as there 
is enough flexibility to allow this. 
We have found this saves several 
hours when a reboring job is nec- 
essary and the crankshaft does not 


have to be removed.—O. L. Snipes, 
Sr., Snipes Motor Company, Jack- 
son, Mississippi. 


Making Tool to Remove 
Hard-to-Move Screws 


T 0 REMOVE stuck screws, drill a 
34-in. hole through the handle 
of the proper size screwdriver 
about one inch from top. 

Slip a steel rod through the hole 
The lever action does the job. 
Forrest Duke, 437 Orange Street, 
Hot Springs, Arkansas. 





™ Grate 
quam MFG. CO., INC. 


GROTE SQUARE BELLEVUE, KY. 
Opposite Cincinnati 
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for Safety — Servic 


@ The sparkle and brilliance of the Grotelite 
shatterproofed plastic lens makes this jewel-like 
marker lamp the bright beacon for highway 
safety. Built for heavy duty truck service, the 
No. 204 is resistant to weathering — gives 
longer trouble-free wear with less maintenance 
cost. Designed for mounting on curved cab or 
fender surfaces, this streamlined beauty has 
high visibility to both front and sides. 


Most compect, 


No. 20. 
Economical mode! for roof or corner 
Ligh? transmitted through 
section only of one-piece sh » 
plastic lens top. 


“= 





Sold by Leading Automotive Jobbers Everywhere 





lowest 
priced reflector flere set. 


you can’t “‘conjur-up” 
answers this way... 


Your NEW N.A.D.A. Official Used Car Guides 


will come to you quarterly, wire-o-bound 


more than 250 pages... with supplements 
for the intervening months to keep you 





abreast of continuously changing 
facts and figures... 


ANNUAL SUBSCRIPTION ONLY $7 


quantity rates of course 


and you get: up-to-date average retail, 


average loan, and average “As-Is” values; current 0. P.S. 
Ceiling Prices; insurance symbols; factory A. D. P. prices, 
motor and serial numbers, model identification and mechanical 


f " = specifications plus average loan and average retail values on most 
f subscribe | es trucks up to 16,000*G. V. W. and, that’s not all! You get illustrated serial 
| now! write and motor number locations, identification data . . . everything you'll want to know! 


direct to: 
NATIONAL AUTOMOBILE DEALERS USED CAR GUIDE COMPANY 
1026 17TH STREET, N.W., WASHINGTON 6, D. C. 
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Top Salesman Wears Skirt 
(Continued from page 67) 


university there she sang with the 
college band and later was a fashion 
model on the West Coast. 

Married to a dental technician 
chief in the Navy and with two 
young daughters, she went to Jack- 
sonville in 1949. She didn’t know a 
soul in town when she made up her 
mind to go to work to support rela- 
tives back in Washington. 

In ten days after her arrival, she 
landed a job as saleswoman with 
the North Florida Motor Co. At 
first, other members of the sales 
staff were disinclined to take her 
seriously. A rank novice, she hardly 
knew a clutch pedal from a carbu- 
retor. And as a woman, she was 
competing in a world where the men 
knew all the “solid” angles. 

Right off, however, some of the 
more observant sales staffers began 
to take notice. Mrs. Parmenter got 
to work early and left late. She 
worked on Sundays. 


Checked the Census 


She checked the city directory 
and census reports and found out 
that Jacksonville’s population was 
more than 40 per cent Negro. Had 
anybody checked the potential 
Negro market, she asked. No, she 
was told. When a Negro had 
enough money or a credit rating 
good enough to buy a Lincoln or 
Mercury, he just drifted into the 
showroom and somebody sold him. 

Mrs. Parmenter thought there 
must be a market here, but she 
wasn’t too sure. If it was as good 
as it looked, somebody surely would 
have tapped it before. So in a 
“trial-balloon” experiment, she con- 
tacted one of Jacksonville’s leading 
Negro lawyers and gave him the 
usual sales approach. 

He bought a Lincoln for $4,000 
in no time at all. 

She tried again, this time a Ne- 
gro doctor. He also bought a Lin- 
coln. Then a friend of the doctor 
came in, asked to see “Miss Faye, 
the lady salesman,” and bought a 
Mercury forthwith. 

Mrs. Parmenter realized now she 
was hitting pay dirt. At a cost of 
$85 she had printed 5,000 leaflets. 
They bore her picture, facsimiles of 
letters from satisfied Negro custom- 
ers and her business address and 
telephone number. These she mailed 
to potential buyers throughout 
Jacksonville’s large Negro sectors. 

A check of the city directory 
showed which prospects had tele- 


phones and indicated which ones 
might be affluent enough to buy a 
middle- or high-priced automobile. 

Along about then, Mrs. Parmen- 
ter said, she began to encounter 
some resentment on the part of her 
fellow salesmen for her  unre- 
strained, “beat-the-bushes” tactics. 
(They are her best friends now, she 
adds.) 

The leaflets brought a windfall of 
customers and when she tallied re- 
sults at year’s end, 45 cars had been 
sold to Negroes. One of them, a 
well-to-do lawyer, proceeded to buy 


two more Lincoln Cosmopolitans 
from her in the months to come. 

Mrs. Parmenter—a smailish lady 
weighing 109—was now something 
of a heroine in Jacksonville sales 
circles. And the remarkable thing 
about it was that she possessed no 
super-secret, high-pressure method ; 
no magic words were spoken in 
clinching a sale. 

“Most salesmen fail for two rea- 
sons,” she says. 

“First, because they don’t 
utilize their time. They may 
at the office eight hours a day, 


fully 
stay 
but 





ECHLIN MANUFACTURING COMPANY 





SOUTHERN AUTOMOTIVE JOURNAL for MAY, 1952 


* 228 EAST ST., NEW HAVEN 5, CONN. 


ALL Echlin Contact arms 
are of NO SLIP construc- 
tion the metal frames 
ore firmly embedded into 
recessed bushings. Just 
another ECHLIN EXTRA at 


no extra cost to you 


pili 


CONTACTS 
COILS © CONDENSERS 
& OTHER AUTOMOTIVE 
ELECTRICAL PARTS 








actually work—-and | mean 
work—two or three hours a day. 

“Second, they won’t keep going 
after making a sale or two. They 
fall into the easy habit of knocking 
off and taking things light for the 
rest of the week or month.” 

Mrs. Parmenter has evolved a 
motto which she keeps constantly 
before her: “Selling is the hardest 
job in the world if you try to do it 
easy, and the easiest job if you do it 
hard.” 

A point which she thinks most 
salesmen overlook is the fact that 


they 


women have a big say in buying au- 
tomobiles. It may not be obvious on 
the surface, but she will drag out 
statistics to prove it. 

That is why she has developed a 
precise talent in dealing with wo- 
men. In every woman who is a po- 
tential customer she finds at least 
one good point and she tells the 
woman about it. “I mean it sin- 
cerely,” she says. “Flattery never 
got a person anywhere, but honest 
appreciation does.” 

There is another factor. “You’ve 
got to talk about a car so a woman 








Look tn DOR 4, zic power’! 
A hy 


MODEL 100 


GIVES COMPLETE SIZE 
RANGE FROM 4 TO 
2 H.P. ONE STAGE, 112 
TO 10 H.P. TWO STAGE. 


PAR 
PAR 
PAR 


GIVES DEPENDABILITY 
THAT GETS THE JOB 
OUT ON TIME. 


REQUIRES NO SPECIAL 
MAINTENANCE. 


MODEL 15 


BY COMPARISON —vyou’tt Buy PAR 


)  WLYNCH 


CORPORATION ra 


commaessons nerecinaron = Kit PACKAGING MACHINE 
BRANCHES NEW TORK 
SAN FRANCISCO 


IS SMART APPEARING, 


TOLEDO, OHIO 


ATLANTA 


DELAYED 
STARTING 
CONTROL 


MODEL V-50 


Division fa re Pacha 


cuicaeo 








will understand. They care uttle if 
the automobile will do 105 mph on 
a straight stretch or hold the curves 
at 80. But they do want to know 
if the car is easy to handle, if any 
new safety features have been put 
into it and if the lines will be as 
good a year from now as they are 
today.” 

One rather delicate question 
arises constantly in the minds of 
fellow salesmen—and some custom- 
ers too—about Mrs. Parmenter. 
Being the attractive young woman 
that she is, don’t some prospective 
buyers try to get fresh while they 
are on demonstration rides? 

“No one ever has,” she answers 
with utter frankness. “A man 
won’t make a pass at a woman un- 
less she shows in some way that she 
anticipates it. A woman, herself, is 
usually the cause for a man getting 
ideas. Most women create their 
own trouble of this kind. 

“I always bring my husband into 
any personal conversation. I let the 
customer know, without being curt, 
that I am happily married.” 

Mrs. Parmenter recently left 
North Florida Motor to take a 
breather and dabble in real estate 
But automobile-selling is her love 
and she is going back any day now. 

She feels it is a business where 
any woman of normal intelligence 
can compete with men and excel 
some of them if she tries hard 
enough. 

“It means working herd all the 
time, using vour head all the time 
and being a ladv all the time,” she 
concludes. “But for $10,000 a vear, 
T figure it’s worth it.” 


Pensacola Dealers 
Name J. M. Lee 


M. LEE of Escambia Motor Co. 
we (Buick) has been elected pres- 
ident of the newlv-organized Fran- 
chised Automobile Dealers of 
Pensacola, Fla. Ed Lee, Stude- 
baker, is vice-president and H. Guy 
Green, Kaiser-Frazer, is secretary- 
treasurer. 

Directors include: Mort O’Sulli- 
van, Pontiac, and Robert Brockett, 
Hudson. 


Lassiter Named at Asheville 


Lassiter has been elected 
president of the Asheville (N. C.) 
Automobile Dealers Association. 
Tvson Betty is vice-president and 
Wayne Thompson is_ secretary- 
treasurer of the association. 


J. L. 
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At every stage in manufacture .. . from raw materials 
to finished product . . . Thor Batteries are subjected to 
the most rigid laboratory control of quality. Each material 
is tested regularly to be sure that it uniformly meets our 
strict standards. Daily inspection of finished parts is a 
continuous check on accuracy in production. Completed 
batteries from each day’s production are given ex- 
haustive electrical tests, cold starting tests and vibration 
tests. This complete quality control of Thor production, 
in one of the finest laboratories in the industry, is your 
assurance of full capacity, long life and dependable 
performance of every Thor Battery you sell. Write for 


complete information on this quality line. 


PRICE BATTERY CORPORATION 


Hamburg, Pa. Atlanta, Ga. Boston (Medford), Mass. 








Ceeeeeeenneee 


FULL CAPACITY 
LONG LIFE 
DEPENDABILITY 








& | These five district sales managers 





= lh 


ES 
H service stall road test... 


and the customer is with him. In a matter of minutes, 
without moving a foot, the car is “driven” through traffic, 
up steep grades, along fast straightaways . . . on the 
Clayton Dynamometer. This inside test road 
allows engine and all driving mechanisms to be checked, 
adjusted and tuned to every road driving condition ... 
while in operation. In 5 minutes you cover ground 
you couldn’t reach in forty miles of hazardous, 
time-consuming outside driving. The 
customer sees you do it. He sees what his car 
needs to attain the horsepower it was built 
to deliver. He okays the work order without 
question. Your mechanic knows exactly 
what to fix; what parts are needed. 
The job is done faster, at a better profit. 
Final checks and adjustments under 
power prove the job is well done. 
Customer satisfaction without costly 
“no charge” come-back service is 
the result. Mail the coupon 


BOX 550, EL MONTE, CALIF.g 
Send us the complete story on 
modern automotive service for profit 





itiatl, matt 


' 
i 
i 
i 
FULL STORY | 
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for Lincoln cars were recently ap- 

pointed for the Southern region. 

They are (Il. to r.): E. J. Bell, 

Jacksonville district; J. A. Scaff, 

Houston; H. C. Wood, Dallas; J. 

F. Armstrong, Jr., Atlanta, and R. 
H. Lane, Memphis. 


Willys Appoints Managers 
For Southwest Region 


| yptere F. McVey has been ap- 
pointed regional sales manager 
for Willys-Overland Motors, Inc.., 
in the Southwest and J. C. Cas- 
pary, Jr., a native of Dallas, has 
been named assistant regional 
sales manager. 

With headquarters at Dallas, the 
region includes Texas, New Mexico, 
Oklahoma, Arkansas and Louisiana. 

McVey entered the automobile 
business in Detroit with Lincoln 
in 1924. He has also been associ- 
ated with Chrysler, Packard and 
Chevrolet, both at the factory and 
retail levels. 

Formerly Dallas district manager 
for Oldsmobile, Caspary left that 
position in 1951 to become gen- 
eral manager of the Oldsmobile- 
Cadillac dealership at Roswell, N.M. 

Prior to his association with 
Oldsmobile, he was with Universal 
C.1.T. in Dallas. For a time he 
was with the farm-equipment 
branch of International Harves- 
ter Co. 


Gradual Engine Changes 
Predicted in Texas 


= in automobile engines 
in coming years will be gradual 
and hardly noticeable, according to 
Dr. D. P. Barnard, IV, research 
coordinator of Standard Oil Co. of 
Indiana, who spoke to the Dallas. 
Texas, chapter of the Society of 
Automotive Engineers recently. 

Gasoline-combustion engines of 
the future will be considerably bet- 
ter than those in present use, he 
predicted. Atomic engines for cars 
are only remotely possible, he said, 
and jet turbine engines require too 
much gearing and fuel to be eco- 
nomical as standard engines for 
automobiles. 

If all the blueprints prepared by 
Chrysler Engineering Labs in a 
year were in a strip a yard wide, 
they would stretch from Detroit to 
Key West, Fla.—1,250 miles. 
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WATCH FOR THIS AD! 


It kicks off a big new promotion for E-Z-Eye 
that means new profits for you! 


these ads, and see more and more cars equipped with it. 
And they'll pay the extra price for it. So you make more 
when you sell E-Z-Eye Safety Plate Glass, made by 
Libbey-Owens-Ford Glass Company, 5952 Nicholas 
Toledo 3, Ohio. 


It’s the opening ad in a big, new national advertising 
campaign for E-Z-Eye, the blue-green safety plate glass 
that motorists all over the country are buying. It 
means extra money in dealer’s pockets! 

Shaded E-Z-Eye windshields have a deeper blue-green Building, 
band across the top to further reduce glare from sun and . . 

grr Saar I z i If you sell new cars, you increase your profit when 

sky. Shaded E-Z-Eye can be installed only in cars for ng ; . 

FOES Se ; : Sip neti : you sell the E-Z-Eye option. 
which it is specifically designed. Unshaded E-Z-Eye is a 
if you replace auto glass, you'll turn ordinary jobs 


uniform blue-green color and is used in windows. 
into extra profit by installing E-Z-Eye. 


Customers are going to want E-Z-Eye after they see 





WITH THE SHADED WINDSHIELD 
Reduces glare and heat 
Less Eyestrain— More Comfort 
9,600,000 WILL HAVE A CHANCE TO 
SEE E-Z-EYE ADS IN THESE MAGAZINES 





LIBBEY*OWENS-FORD GLASS CO.; TOLEDO 3, OHIO 
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Here is the Amazing 
eal cuillinag cewiee colle. | 


GRIND VALVES 19% FASTER 





RENEW REAR SPRINGS 33% FASTER a) 
G _ 
RENEW PISTON RINGS AND CON —— 21% 
GS 19% FAS " 
a eu pier ASS: 30% FASTE 


piTioN pirF-cAR 


RECON 


and here’s the Book 


teal gives you tho Pog / 


THIS NEW AUTOMOTIVE SERVICE GUIDE contains page after page of 
latest facts and figures on essential Ford service jobs. Gives you actual 
time studies compiled with the cooperation of automotive men in 
hundreds of service shops all over the country. It took a whole year 
to gather the facts this book contains! 


IT’S A REALLY PRACTICAL GUIDE! You'll use this valuable book to 
immediate advantage in your own shop. It proves how Impactools are 
saving minutes and hours—cutting costs considerably—on service 
work you are handling every day. Nut running, drilling, tapping, and 
other jobs were carefully clocked . . . first using standard hand 
tools... then with an easy-to-use Ingersoll-Rand Impactool. Same 
mechanics. Same jobs. But what a big difference the Impactool made! 


GET THIS USEFUL GUIDE FREE! Here's a book that sets down the con- 
vincing facts in black and white. Gives you powerful evidence that, 
when using the Ingersoll-Rand Impactool, your mechanics can easily 
handle additional service work . . . without shop expansion . . . with- 
out extra manpower. More jobs per day. More service profits. More 
money for mechanics, too! 


ASK YOUR I-R JOBBER NOW? Find out how Impactools ‘pay for 
themselves’ in less than a month, by asking your nearest Ingersoll-Rand 
f Now FoRD! jobber for your ‘Automotive Service Guides’ on Chevrolet and Ford— 
both available now—others to follow. Or write direct to Ingersoll-Rand, 


PRESS! Il Broadway, New York 4, N.Y. 





Impactool 


Ingersoll-Rand 
MULTI-PURPOSE IMPACTOOL 


Available in air and electric— 
Capcecities up to 1%” bolt size 


The Ingersoll-Rand Impactool is the all- 
purpose tool for service shops. It uses 
standard attachments to perform all the 


time-saving, money-saving operations listed 





at right. Hundreds of »oweriul rotary im- 
pacts do the work while mechanics just 
hold it in place! No kick or twist to operator 


on toughest jobs. Motor can’t stall or burn 


out. Impactools are actually paying for HANDLES ALL THESE JOBS — AND MORE! 
R t d off... oe 
themselves in as little as 30 days! See your wae eggs m2 ents serait = 
screws... drives and removes studs... taps 
... drills... runs hole saws... bores wood 


nearest Ingersoll-Rand jobber for full 
-.. extracts broken studs... etc. 


details. And be sure to ask for your ‘‘Auto- IT’S AMERICA’S MOST TALKED-ABOUT TOOL! 











motive Service Guides”. 
767-18 


Ingersoll-Rand “alterna ron 





*32 Plymouth Overdrive 
(Continued from page 86) 


Conventional Drive 


Under certain driving conditions 
it is advisable to “lock-out” the 
overdrive before beginning to 
drive. Icy roads or steep grades in 
mountainous regions may require 
the extra braking effect of engine 
compression. To “lock-out” the 
overdrive while the car is at a 
standstill, simply pull out the dash 
control handle. 


There may be occasions when it 
is desirable to “lock-out” the over- 
drive while the car is in motion. 
The simplest way to do this is to 
slow down below a speed of 20 
miles an hour until the overdrive 
shifts back into third speed gear 
ratio. Then depress the accelerator 
slightly and pull out the control 
handle. 

In an emergency it is possible to 
“lock-out” the overdrive at speeds 
above 25 miles an hour. To do this 
fully depress the accelerator pedal 
until the overdrive “kicks-down” 











METALLIC 
SEAL 


Repairs 90% of 
all block and head 
cracks immedi- 


K&W 


WHITTIER, CALIFORNIA 


oducts, Se ran 


=] Mee) li tense), Mai lel7t 7.) 








into conventional third gear. Do 
not depress the clutch pedal. Then 
pull out the control handle immedi- 
ately and the car will continue to 
operate in conventional drive with 
the lock-up teeth of the sun gear 
engaged with the teeth of the 
pinion cage so that all parts of the 
overdrive revolve as a single unit 
(Fig. 8). 
Re verse 

When shifting into reverse, the 
lock-up mechanism is automatical- 
ly engaged, thereby permitting op- 
eration in the conventional manner. 
This lock-up arrangement is neces- 
sary to permit driving through the 
roller clutch in the reverse direc- 
tion. 


Disassembly Suggestions 


Important: Always check the 
electrical circuits (Figs. 4, 5, 6) 
for shorts or open connections be- 
fore removing the overdrive unit. 
The circuits can easily be checked 
with the aid of a test light. 

The following special tools re- 
quired when disassembling or re- 
assembling the Plymouth overdrive 
are available from the Miller 
Manufacturing Co.: 

Number Name 

C784 

C452 

C496 

1748 

C579 

C3193 


Flange Holding Wrench 

Flange Puller 

Flange Installer 

Oil Seal Puller 

Oil Seal Driver 

Governor Removing and In- 
stalling Wrench 

Mainshaft Bearing Installing 

Sleeve 
Lock-out Shaft Seal Protect- 

ing Sleeve 

It will be necessary to disas- 
semble the conventional transmis- 
sion before working on the over- 
drive unit in order to take out the 
three screws which bolt the adapter 
plate to the overdrive housing. 
The universal joint companion 
flange may then be removed from 
the overdrive with a puller. Do 
not use a hammer to drive off the 
flange. 

When unscrewing the governor, 
use a thin wrench on the hexagonal 
surface provided. 

Before removing the overdrive 
housing, tap the shaft with a lead 
or rawhead mallet. This will pre- 
vent the shaft from coming off 
with the housing and spilling the 
clutch rollers. 

The special pilot tool should be 
used when pulling the control shaft 
through the oil seat. After the oil 
seal is removed, the special puller 
tool may be used to pull the main 


C3194 


C3195 
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... because, among other reasons, 


more people buy Chevrolets 
than any other car! 











CHEVROLET DIVISION OF GENERAL MOTORS, DETROIT 2, MICHIGAN 
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bearing off the shaft. 

Install one cap screw to hold the 
adapter plate to the main case, and 
remove the overdrive main shaft, 
catching the clutch rollers in one 
hand. 

The solenoid may be removed by 
taking off the cap screws and lock 
washers and turning the solenoid 
clockwise one-sixth turn. 


Reassembly Suggestions 


Before reassembling the over- 
drive, the parts should be given a 


ticular, the clutch rollers and cam 
surfaces should be examined and 
replaced if they show surface 
markings of any kind. Use new 
gaskets and oil seals. 

When replacing the control pawl, 
be sure that it is inserted with the 
notched side up. Also, the blocker 
ring must be positioned so that the 
control pawl protrudes through the 
ring opening, permitting the pawl 
to engage the sun gear control 
plate. 

Before assembling the overdrive 


thorough visual inspection. In par- 


to transmission, be certain that the 








7’ RADIATOR HOSE 
COMPLETELY FLEXIBLE 


e Without Buckle 
e Without Strain 
e Without Flow Loss 


Proved 
on America’s 





VOIT RADIATOR HOSE is built like an 
accordion with bellows inside and - 
and a built-in, tempered, steel sprin 

add resilience and extra strength. his 
is the only radiator hose construction 
that will give complete flexibility with- 
out buckle, strain, turbulence, flow loss. 


@ $28 inventory gives 100% 
coverage of all cars. 
@ 20% bonus cooling surface 
to keep cars cooler. 
@ More efficient “full flow” 
cooling action. 
@ Built with a 400% 
safety factor. 
@ A 5 minute installa- 
tion on any car. 


STRETCH IT OUT—the spring spreads and 
the bellows open out. There is abso- 
lutely no strain on the tough body. 


COMPRESS IT—the bellows fold together 
without buckling. There is no restric- 
tion in flow. 


ai 


BEND !T—the bellows at the long radius 
expand, those at the short radius con- 
tract—inside and out. There is no chance 
of buckle or stress. 


For maximum service, more efficient 
“full-flow” action and complete flexi- 
bility be sure and specify Voit Hose 
—with “accordion” construction 
inside and out! 


CHICAGO 10 
LOS ANGELES 1! 


AMERICA’S FINEST AUTOMOTIVE HOSE 





oil collector tube is properly placed 
in the transmission. Without this 
tube, insufficient lubrication is sup- 
plied to overdrive gears. 

Use heavy grease to hold the 
clutch rollers in place when they 
are inserted into the cage. With 
the low gear of the transmission 
engaged, turn the cage and rollers 
counterclockwise until the rollers 
are in the lower position. Install 
the output shaft and ring gear on 
the pinion cage and clutch cam and 
roller unit assembly while turning 
the shaft to the left. 

When completing reassembly, be 
sure that the companion flange nut 
is tight. If it is loose, the speedom- 
eter and governor drive gears will 
rotate on the overdrive shaft with- 
out driving these units. 

After installing the transmis- 
sion and overdrive assembly on the 
car, fill the overdrive unit with SAE 
80 fluid gear lubricant to the level 
of the filler plug hole. Then fill the 
transmission with SAE 80. AIl- 
ways check the level of the lubri- 
cant in both units in the new car 
inspection procedures. 


Plymouth’s Plane Contest 
Scheduled August 20-25 


HE sixth International Model 

Plane Contest, sponsored by 
Plymouth Motor Corp. and _ its 
dealers, will be held at Detroit 
August 20-25, it has been an- 
nounced by D. S. Eddins, presi- 
dent of Plymouth Division. 

Some 25,000 boys and girls will 
participate in more than 200 quali- 
fying meets, held under the spon- 
sorship of Plymouth dealers, dur- 
ing the spring and early summer, 
Eddins predicted. 

There will be 31 events on the 
1952 program, including combat 
flying, carrier-deck operations and 
team racing, all done with model 
planes. Demonstrations with radio- 
controlled, free-flight models are 
also planned. 

The contest is open to boys and 
girls up to and including those 20 
years old. There will be open 
classes for older contestants in 
most of the local qualifying con- 
tests, although those 21 and older 
will not be invited to participate 
at Detroit. 


fleets of cars and 
trucks operated all over the United 
States by the Engineering Division 


Road-test 


of Chrysler Corp. travel about 
3,000,000 miles a year, or the equiv- 
alent of 120 times around the 
earth at the equator. 
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THE DEALER'S 
STAKE IN 


TIME 
SELLING 


Lk 


TIME PAYMENT REPAIRS HELP KEEP PROFITS UP PARTNERS RECOMMEND COMMERCIAL CREDIT SEE THIS INTERESTING STUDY Just write, 

The Car Repair Plan, available to franchised PLAN—A. C. Carriker and C. J. Johnston, wire or phone your nearest ComMERCIAI 
Commerciat Crepir dealers only, helps com- partners of Carriker Motor Co., successful Crepit office, and a representative will call at 
DeSoto dealers of Quincy, Mass., are en- your convenience and show you “The 
thusiastic: “We've been financing through Dealer's Stake in Time Selling.” It can help 
you keep profits up. Naturally, there’s no 


pensate for lower car sales by bringing in the 
big repair jobs and letting the customer pay 
over a period of months. CommerciaL Crepit CommerciaL Crepit for 17 years,” says Mr 
franchise dealers also profit from repair work Carriker, “‘and they've financed anything we obligation. 
done under insurance claims on cars purchased wanted to buy. No other financing company 
through the CommerciaL Crepir PLAN, offers as much as Commerciat Creprr.” 


yEAR AFTER Year—Commercial Credit financing 


is complete, competent, dependable 





A FUTURE TIME-BUYER— His parents 
buy cars on time. He will buy cars on time. And 
his children will buy cars on time. The progress 
of the automobile industry lies in the retailing 
of cars to the customer. And that’s where 
CommerciaL Crepir offers you the benefit of 
many years’ experience in the financing of 
millions of cars. CommerciaL Creprr offers a 
complete financing package from factory drive 
away, wholesale and demonstrator plans down 
to the retail sale to the purchaser involving 
credit investigation, car and life insurance, 


collection and prospect follow-up. 


COMMERCIAL CREDIT 
CORPORATION 


A subsidiary of Commercial Credit Company, Baltimore 
«++ Capital and Surplus over $1 25,000,000 offices 
in principal cities of the United States and Canada. 





See for yourself 
and you will agree... 








DETROIT 


at 
y 


ichigan SH4-Thom 


engine bearings 


are BETTER for your replacement jobs! 


- LOOK AT QUALITY... 
Michigan bearings cre PRECISION-BUILT! 


Modern precision manufacturing techniques control Michigan Hi-Therm quality from 
raw material to finished bearing. Constant inspection through each stage of production 
guarantees bearing superiority. 


_ AT PERFORMANCE... 
Michigan bearings are ORIGINAL-EQUIPMENT PROVEN! 


Produced by a major supplier of engine bearings for new-car production. They are 
IDENTICAL (not “or equal’) with the finest original-equipment bearings in America’s 
foremost automobiles. 


LOOK AT DEPENDABILITY ... 
- Michigan bearings are NEW-CAR ENGINEERED! 


Built by bearing specialists, Michigan bearings meet exactly every requirement for 
bearing load and bearing life specified by the original-engine maker. 


,LOOK AT ECONOMY... 
Michigan bearings are TOLERANCE ZERO! 


From crown to parting time, tolerances are held to + .000125". Edges are absolutely 
squared for a seal that is tight. This assures factory specified oil clearances for efficient 
economical operation. 


a “BASIC Supplier” to the Automotive Industry for more than a Quarter Century 


ALUMINUM & BRASS CORPORATION 


es 


Os 9 Detroit 11, Michigan 








News Briefs 
(Continued from page 77) 


and Manufacturing Co., 900 Fau- 
quier St., St. Paul, Minn. 

Throughout June the campaign 
will dramatize benefits of prompt 
body repair—the motorist’s plea- 
sure in a better-looking car, his de- 
sire to have it look its best for 
vacation travel, and the greater 
value that a better-appearing car 
has. 

The campaign will also drama- 
tize the psychological factor and 


its effect on driving safety that 
repairing scratches and dents, re- 
storing the original beauty of the 
car, “might save the motorist’s 
life some day.” Psychologists point 
out that when a car “looks like a 
million” the motorist drives it care- 
fully, but when it’s “beat-up” look- 
ing with even just a few scratches 
and bumps, he has “less car” to 
protect, takes more chances and 
has more accidents. 


o. 2. viliusios can process 
7,230,000 barrels of oil a day. 








TUTHILL 


has specialized in the manufacture 
of top quality 


SPRINGS’ 


There's more than steel and 70 years of EXPERIENCE in Tuthill Springs. 


There's more than QUALITY . .. 


the finest alloy steel obtainable, heat treated 


for greater strength and longer life. There’s also PROFIT in fast turnover for 


as fen ol d b 


dable and 





‘« of. 
it’s dep 





@ product that is c yin 
priced right. And now there's even more |... 


MOLYBDENUM DISULPHIDE (MoS:), 


the newest Tuthill extra that keeps springs from squecking and galling. 
What's more, Tuthill Springs are “Moly Disul” treated at no extra cost! 





Ask your Jobber for 
a FREE copy of our 
latest Cor Applica- 
tion Wall Chart. 


Warehouse Stocks & 


Available in Atlante, Georgia “so 





Fusselle and Hunsinger 
Appointed by Willys 


YDWARD G. Fusselle and John 
B. Hunsinger, former sales 
promotion and merchandising man- 
agers for Kaiser-Frazer Corp., have 
been appointed assistant regional 
managers for Willys-Overland 
Motors, Inc., in the Atlanta, Ga., 
region. 
A native of Fitzgerald, Ga., 
Fusselle began his automotive 
career with Ford Universal Credit 


Top photo: Mr. Fusselle 
Bottom: Mr. Hunsinger 


Corp. in 1928. He has been as- 
sociated with Ford Motor Co., In- 
ternational Motor Truck Co., Army 
Ordnance and Kaiser-Frazer Sales 
Corp., holding positions at Louis- 
ville, Ky., Washington, Atlanta and 
Memphis, Tenn. 

Hunsinger entered the auto- 
motive field in 1921 in Charlotte, 
N. C., where he held sales and 
managerial positions with Buick, 
Chrysler, Hupmobile and Chevrolet 
distributorships. Before joining 
Kaiser-Frazer, he was field repre- 
sentative for the A. C. Spark Plug 
Co. at Atlanta. 

The Atlanta region of Willys in- 
cludes Georgia, Tennessee, North 
and South Carolina, Mississippi, 
Alabama and Florida. 
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Henry Deen, Deen’s Esso Station, 
Greenville, South Carolina, Says: 


“Advance Century 


“| want a white sidewall cleaner that will do a job and 
do it fast! Advance Century has the best white sidewall 
cleaner I've ever used. My boys clean four tires gleam- 
ing white in just 5 minutes! Advance Century sells their 
products on a money-back guarantee, and | suggest that 
you try their No. 555 White Sidewall Cleaner today. 
It's the best! That goes for the other Advance Century 
products too! They are all PREMIUM PRODUCTS.” 


Advance Century No. 555 White Sidewall Cleaner hos 
to be the best you ever used or it costs you nothing. 
Order a gallon from your JOBBER today and start 
saving time and money. 


You get a money-back guarantee on Advance Century 
products. Write today for prices. 


ghRe in SHARE OF THIS 
ott * oD BUSINESS — 
Or WRITE US TODAY! 





FOR BLACK TIRES 
#141 TIRE SHEEN: 


Concentrated Black Tire Paint. Mix 5 to 8 parts 
gasoline or rubber solvent. Dries quickly. Will not 
wash off, check, or turn brown. 


#400 RUBBER RENEWER: 


A heavy black paste, makes tires look like new. 
Economical. Can be applied while tires are wet. 
A real time saver. 


#664 RUBBER WAX: 


A black paste with a wax base. Easy to apply. 
Dries to high gloss. Preserves rubber. Will not 
wosh off. Lasts longer. 


#777 WHITE TIRE PAINT: 
Permanent, pure gum rubber base makes black 
tires look like real white sidewalls in two coats. 
Guaranteed not to turn yellow or come off in 
cleaning. Cleans easily with No.555. 


+ CENTURY MFC.‘ 


sceyvaat, seuTe CA 


FOR WHITE SIDEWALLS 
#555 WHITE SIDEWALL CLEANER: 


A heavy liquid cleaner, removes all dirt, stains 
and discolorations. Bleaches to a gleaming white. 
Contains rust inhibitor for protection of rims and 
metal parts. 


#444 DUAL CLEANER: 


For you who prefer a paste. There is no better 
cleaner than DUAL CLEANER. 


FOR CLEANING AUTO BODIES 
#600 PRE-WAX CLEANER: 


Prepares car for wax and polish job. Removes 
dead wax, soap streaks, and light oxidation. 
Non-abrasive and oil free. 


#353 INSECT REMOVER: 


Easily removes insect bodies from painted surface 
of car, chrome surfaces, grills and bumper. One 
gallon cleans 500 to 800 automobiles. 


#761 CAR FOAM: 


A pure product. Gives heavy, longer lasting foam. 
One-half ounce washes 3 to 4 cars. Will not 
streak. Does not affect car finish. 


FOR FLOOR MATS 


#666 NEUTRAL WAX: 

Easy to apply. Restores original color. Gives old 
mats a new mat look. Use on all colored floor 
mats. Makes your wash job complete. 


ADVANCE CENTURY MFG. CO. 


Oo. BOK 781! GREENVILLE 
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DELCO-REMY 


GENERATOR REGULATORS 
FOR DELCO-REMY ELECTRICAL SYSTEMS 


Delco-Remy generator regulators are 
designed to match the performance 
of other Delco-Remy electrical units 
in the system . . . resistance values 
are selected to obtain maximum per- 
formance and life from the generator 
and battery, and contact point metals 
are chosen for best performance and 
longest life on each application. To 
maintain the original balance of the 
electrical system, only a Delco-Remy 
regulator of the proper model should 
be used as a replacement in a Delco- 
Remy equipped vehicle. 


Deleo-lKemy 


DIVISION, GENERAL MOTORS CORPORATION 
ANDERSON, INDIANA 


WHEREVER WHEELS TURN OR PROPELLERS SPIN 


UNITED. DELCO-REMY—A UNITED MOTORS LINE 
) Available Everywhere Throug): 
OTORS” UNITED MOTORS DISTRIBUTORS .... 
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°O1 Traffie Casualties Reach 
All-Time Reeord of 2.000.000 


gree 2,000,000 casualties, the 
worst automobile accident toll 
in the nation’s history, were re- 
corded in 1951, according to figures 
released by The Travelers Insur- 
ance Companies. 

Last year’s traffic deaths totaled 
37,100, an increase of 1,600 over 
the 1950 mark. The injury count 


more than 
the firm re- 


to 
over 


1,962,600, 
1950, 


soared 
160,000 
ported. 

The death and injury totals are 
highlight statistics from “Lucky 
You,” 18th in the annual series of 
traffic accident data booklets pub- 
lished by The Travelers. The com- 
pany collects and analyzes accident 








Protect the 


® Made by mechanics— 
for mechanics 

®@ Snappy, streamlined 
appearance 

® Shop data chart; job card clips 

®@ Drawers flock-lined for 
protection 

®@ Man size handles; built-in locks 


Seven of the eleven drawers are lined 


good care of your precision gauges and tools. 


Note the special drawer to handle your 


inch hand drill .. . 


the way through . . . and 
heavy abuse. Bright plated hardware . . 
hammerlin baked enamel finish . . 
grease resistant—just wipe it off to 
clean. 1834x26"x12". 


y 


Model 101 Chest 


HUOT sanuracturing company 


587 N. WHEELER AVE. 


NAME 
ADDRESS 


TOOL WAREHOUSE Dallas, Tex. 
H. H. KERR TOOL CO.. . Tulsa, Okla. 


ee 


— 
~~ 
o 


and the handy Tote Tray. 
A Huot Chest is a professional-looking job all 
built to stand up under 


. oil and 


301 Tote Tray 


Ask Your Jobber, or Send Coupon 


ST. PAUL W4, 


Please send free bulletin on Tool Chests and Cabinets 


Warehouse Distributors: 
PERRY GILLILAND & CO....S#. Louis, Mo. 
‘OOLS 


tools ot the trade 
with a HUOT 


Model 100 


For easy movobility, it fits nicely 
atop a Model 250 Porta-Cab. Ask 
your jobber or write for bulletin 
on Huot Tool Chests and Cabinets. 


HUOT MFG. CO. 


587 N. Wheeler Avenue 
Saint Paul W4, Minnesota 


to take 


quarter 


. 2-tone 


keep it 


250 Porta-Cab 





statistics from each state. 

More than 13,000 persons were 
killed and 570,000 injured last year 
by drivers who were exceeding the 
speed limit, according to the report. 
Excessive speed was “far and away 
the most dangerous mistake in 
driving” in 1951. 

More than 11,000 drivers under 
25 years old were involved in fatal 
accidents and 416,000 more in per- 
sonal injury accidents. 

Pedestrian experience in 1951 is 
termed “an island of encourage- 
ment in last year’s ocean of acci- 
dents.” A comparison of 1951 with 
1950 shows that pedestrian deaths 
were “held in check” while in- 
juries were reduced by nearly 9,000. 

Saturday was the most danger- 
ous day of the week to drive. 

More persons lost their lives 
during the hour from 6 to 7 p.m. 
than in any other hour. Injuries 
hit their peak two hours earlier, 
from 4 to 5 p.m. 

Ninety per cent of drivers in- 
volved in 1951 accidents were 
males. 

Ninety-seven per cent of drivers 
involved in 1951 accidents had at 
least one year of experience be- 
hind the wheel. 

Thirty-eight per cent of last 
year’s fatal accidents occurred on 
the open highway. 

There were 92 
fatal accidents on 
vear than in 1950. 


“ 


cent more 
roads last 


per 
icy 


MeFarland and “Sax” Lloyd 
To Address Georgians 


D* KENNETH McFarland of To- 
peka, Kan., consultant to Gen- 
eral Motors Corp. and well known 
to Southern dealer audiences, will 
address the annual convention of 
the Georgia Automobile Dealers 
Association at the General Ogle- 
thorpe Hotel, Savannah, Sept. 6-8. 

J. Saxton Lloyd of Daytona 
Beach, Fla., president of NADA, 
will also be among the speakers. 

Hix H. Green of Atlanta is presi- 
dent, Max Marsh of Macon is first 
vice-president, W. G. Southwell, Jr., 
of Valdosta is second vice-presi- 
dent, John H. Lander of Atlanta is 
treasurer and Alton S. Farris of 
Decatur is program chairman. L. L. 
Austin is secretary. 


Cox Dies in Kentucky 


Ben H. Cox, 63, owner of auto- 
mobile dealerships at Paintsville 
and Prestonsburg, Ky., died last 
month. He entered the garage 
business in the early 1920's. 
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on DELCO-REMY 

GENERATOR REGULATORS 
4 FOR DELCO-REMY ELECTRICAL SYSTEMS 


49 


Delco-Remy generator regulators are 
designed to match the performance 
of other Delco-Remy electrical units 
in the system . . . resistance values 
are selected to obtain maximum per- 
formance and life from the generator 
and battery, and contact point metals 
are chosen for best performance and 
longest life on each application. To 
maintain the original balance of the 
electrical system, only a Delco-Remy 
regulator of the proper model should 
be used as a replacement in a Delco- 
Remy equipped vehicle. 


Deleo-lKemy 


DIVISION, GENERAL MOTORS CORPORATION 
ANDERSON, INDIANA 


WHEREVER WHEELS TURN OR PROPELLERS SPIN 


UNITED. DELCO-REMY—A UNITED MOTORS LINE 
Available Everywhere Through 
OTORS / UNITED MOTORS DISTRIBUTORS or, 
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Ford Names MacPherson with Chalmers Motor Co., Liberty 


So Gesceed Ya - Motor Co. and Hupmobile Motor 
ungre Corp., he joined General Motors in 


ARLE S. MACPHERSON, who had_ 1934 as assistant to the vice-presi- 
been chief engineer at Ford dent in charge of engineering. 
Motor Co., has been elected a vice- He was appointed chief engineer 
president and member of the Ad- at Ford in 1947, leaving his posi- 
ministration Committee to succeed tion as chief engineer of Chev- 

Harold T. Youngren, vice-presi-  rolet’s light-car division. 

dent, engineering, who retired Youngren joined Ford in 1946, 

May 1. from Borg-Warner Corp., where 
MacPherson began his career as_ he had been chief of engineering 

an automotive engineer immedi- development since 1944. He was 

ately after his graduation from chief engineer of the Oldsmobile 

college in 1915. After working Division for 11 years prior to 








At top: Mr. MacPherson 
Bottom: Mr. Youngren 


joining Borg-Warner Corporation. 

Youngren will continue as a di- 
rector of Ford and also will be re- 
tained as a consultant on engineer- 
ing. 


No Tire-Price Reduction 
Foreseen by Goodrich 


{peor is no sound basis for an 
early reduction in tire prices, 
en the B. F. Goodrich Co. told its deal- 
ei ns. ers late last month. 
Horco coated fabrics are waterproof, “Tire prices,” the company ex- 
3 P plained, “are determined by pro- 
stainproof and flame resistant. They duction costs which are mainly de- 
e e . termined by the price of principal 
resist oils, greases, acids, salt water, raw materials and labor. Present 


etc. They are available in a wide vari- replacement tire prices, established 
‘ Nov. 1, 1950, have remained un- 


ety of beautiful colors. changed although every major item 
of tire cost, except crude rubber, is 


SEND FOR YOUR SAMPLE BOOK TODAY as high or higher than when pres- 


ent tire prices were made.” 


Manufactured by HODGMAN RUBBER CO., FRAMINGHAM, MASS. Crude rubber is no longer an im- 
DISTRIBUTED BY portant cost factor except in large- 


ADMIRAL FABRICS size truck tires, the company 
7 © de Se teew YORK 40 pointed out, since passenger-car 
2 t Ist St % | ° , = 
tires contain from 75 to 85 per cent 
f f Pig. ’ 
WEST COAST REPRESENTATIVE— M. L. BUD COHN, 1323 VENICE BLYD., LOS ANGELES 6 Sanenieestenlie Gales. 





About 25 per cent of all chemi- 
cals made in this country reported- 
ly are derived from petroleum. 
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Leonard Oliver says, 
“Sure! I Know These People 
....-Lhey’re My Bread and Butter” 





Leonard H. Oliver is the manager of the Farm Equipment Division of Wilson 
Machinery & Supply Company, oldest and largest equipment dealers in Lex- 
ington, Kentucky. Located in the heart of the Bluegrass Country, the Wilson 
Company depends largely on the Thoroughbred Stock Farms and Burley To 
bacco Plantations of famous Fayette County for its highly successful business 


Just sign the coupon 


os 
4 b 
al ‘ 
_ ‘ 
“ +) ad 
and mail it to us. oo” ga a 
a“ yt ,* 
Sf hy 3° 4 
- s 
& ° 
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NASHVILLE, TENNESSEE 


More Southern Farm Families read Farm and 
Ranch-Southern Agriculturist than any other pub- 
lication . . . circulation guarantee — 1,290,000 
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Looking over the Farm and Ranch-Southern 
Agriculturist subscription list in Fayette 
County, Mr. Oliver said, “Eighty percent of 
these people are among my best customers. I 
know most of them personally and I know 
them to be good farmers and good people to 
deal with. After all, it's my business to know 
the farmers in this area and I do. [ma 


farmer myself!" 


Mr. Oliver went on to say, “While the farm 
business has always been important in this 
territory, electrification and general mechani- 
zation have greatly increased the earning 
power and the buying power of the farmer in 
the last ten years. Today our best customers 
are farmers and the number of them who 
appear on your subscription list is evidence of 
the good judgment of our suppliers who ad- 
vertise in Farm and Ranch-Southern Agricul- 
turist Frankly the lines on which we do the 
biggest business are the most prominent in 
your advertising pages. I don't know how it 
is in other places, but in Fayette County it 
looks like Farm and Ranch-Southern Agricul- 


turist carries the weight with the farmers.” 


Special Notice to Sales Managers, 
Advertising Managers and 
Media Directors. 


What Mr. Oliver has to say about the South- 
ern Farm Market is fully substantiated by the 
agricultural statistics in the 1950 census. We 
are preparing a state by state dige st of these 
figures as they are released. We will be 
happy to mail them to you as they 

come off the press 


~ 
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This Electric Gauge Reveals 
Tire Pressure of Moving Car 


ALTER M. Hearn of Amarillo, 

Texas, a parts man and me- 
chanic for the Dalton Auto Supply 
Co., has obtained patent papers on 
a new electrically-controlled, auto- 
matic tire-pressure gauge which he 
said would save motorists and com- 
mercial truck operators thousands 
of dollars annually. 


Hearn, who patented his gauge 
under the name “Air-O-Meter,” got 
inspiration for his invention six 
years ago when he ruined a tire by 
driving on it after having a punc- 
ture. He claims that his gauge will 
tell the driver of any vehicle the 
exact pressure of all of his tires 
whether the car is standing still 








Illustrated above: 1— Model E-75; 2—Model 538-A; 3—Model 539-A 


A heart of metal to assure 
clean air for better refinishing... 


found only in Binks oil and water extractors 


The efficiency and service life of 
an oil and water extractor de- 

nd so much on the filter that 
it's truly the heart of the instru- 
ment. 

In these Binks Oil and Water 
Extractors, there’s a unique all 
metal filter that traps oil, water 
and all other foreign particles 
larger than 1/1000 of an inch. 


for Binks Catalog No. 101. You'll find it 
a handy guide for selecting Binks extractors 
and other cost-cutting equipment. Address 


ask your 


This filter lasts indefinitely, too, 
because it's made of powdered 
bronze. And it’s easy to remove 
and wash out. 

So—to protect yourself from re- 
finishing blemishes and to get 
easier upkeep in the bargain— 
choose the Binks extractors with 
the metal “heart:’ 

101 
SINKS 


Binks Manufacturing Company, 
3136-40 Carroll Avenue, Chicago 12, Illinois 





REPRESENTATIVES IN PRINCIPAL U.S. & CANADIAN CITIES + SEE YOUR a = 
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or traveling 100 miles per hour. 

With Hearn’s invention, an indi- 
cator on the dashboard tells the 
driver the pressure on each of his 
tires any time the ignition switch 
is turned on. The indicator is so 
connected that when a tire’s pres- 
sure drops dangerously, it lights up 
a red light on the dashboard or 
rings a bell. 

The invention employs a_bour- 
don tube which transfers air pres- 
sure to electrical current. The 
current flows through a brass con- 
nector plate and a carbon plate 
and up to the indicator panel. 
Hearn said that the only wearing 
surface on the gauge is a carbon 
brush on a brass plate, which op- 
erates on the same general prin- 
ciple as brushes on the armature 
of a generator. 

Hearn said the invention can be 
installed on a pneumatic-tired vehi- 
cle at a cost of approximately $25 
and will last upwards of 50,000 
miles. He expects it to be particu- 
larly valuable to operators of dual- 
wheeled vehicles. 





How Many Doors, 
Please, Ma’m? 


County Tax Deputy James 
Tamez of Dallas, Texas, had 
reached the “two-door or 
four-door model” question in 
helping a lady fill out her ap- 
plication for a 1952 license 
tag. 

“It’s a three-door car,” the 
lady replied. 

She was not the least bit 
disturbed by Tamez’ explana- 
tion that manufacturers just 
weren’t building a three-door 
car these days. “Well, we lost 
a door off our car,” she ex- 
plained. 














U-C Dealers Set Date 


The annual convention of the 
National Used Car Dealers Asso- 
ciation will be held Oct. 14-16 at 
the Hotel Hollenden, Cleveland, 
Ohio, President James C. Downing 
of Atlanta, Ga., announced last 
month. 


If all the people who work in the 
oil industry held hands, they would 
form a line reaching from San 
Francisco to Detroit, Mich. 








New MUNROMAIIC Merchandiser 


Is Yours at No Extra Cost 


This Service Station Merchandiser holds MONRO-MATIC Shocks in 
balanced sets of four, individually boxed for Ford, Chevrolet, Plymouth 
and all Chrysler Corporation cars. Sets for other makes readily made 


up from your stock. 
This is the quick, easy way to sell shock absorbers. And remember 
MONRO-MATICS sell faster because they are the only shocks with 
automatic adjustment. Unique, 2-stage ‘restricted orifice’ valves give 
a smoother, steadier ride over any road . . . compression stroke is con- 
trolled by four times more fluid! Specify MONRO-MATICS for every 


replacement need. 


MONROE AUTO EQUIPMENT CO. 


Monroe, Mich.— World's Largest Maker of Ride Control Products 
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Racing News 


Olds Topples Hudson 


Bill Blair of High Point, N. C., 
drove a 1952 Oldsmobile “88” to vic- 
tory in the 100-mile Grand National 
stock car race at Atlanta, Ga., last 
month, becoming the first driver of 
the season to break the “Hudson 


monopoly” in the NASCAR Grand 
National Events. 

Hudson Hornets had previously 
captured first places at West Palm 
Beach, Daytona Beach and Jackson- 
ville, Fla., at North Wilkesboro, 
N. C., Martinsville, Va., and Co- 
lumbia, S. C. 

Until just recently, Oldsmobiles 
were the most popular make of car 
being used for racing purposes, 
NASCAR reported. After the vic- 
tories of Hudsons earlier this year, 
however, many drivers changed 
makes and the last four Grand Na- 





STAR BODY SOLDER 


Melts Quickly... Handles Easily 


Federated STAR* Body Solder is the easiest bar solder you 
can use in the body and fender shop. The STAR shape exposes 
the solder in thin points to the torch so that you get quicker 
and more even melting than with old-fashioned bars. Also. the 


ribbed effect of the STAR shape makes the bar easier to handle! 


STAR is outstanding because the alloy stays plastic long enough to 
paddle to a smooth, porosity-free, mirror-like surface, yet does 
not run and drop on the floor, causing wastage. 


Body 


Your jobber has STAR 


*Tradename of American Smelting and Refining Company 


Fate Miele Diriion ‘Fe 


AMERICAN SMELTING AND REFINING COMPANY «+ 120 BROADWAY, NEW YORK 5, N.Y 





Solder. 





tional events featured fields top- 
heavy with Hudsons for the first 
time in the sport, NASCAR officials 
reported. 

Buck Baker of Charlotte, N. C., 
piloted a Hudson to the sixth suc- 
for that make at Co- 
a week before Blair’s 
first at the 


cessive win 
lumbia. S. C., 
Oldsmobile came in 
Atlanta track. 

Dick Rathman of Los Angeles, 
Calif., had tallied the fifth Hudson 
win at Martinsville, Va. The Mar- 
tinsville race was a test of me- 
chanical durability for the 22 cars 
starting. Several days of rain had 
left the track fast and slippery. 
Accidents were frequent. Twice the 
race was stopped to remove drivers 
from wrecked The caution 
flag was out on five occasions while 
removed from the 


cars. 


wreckage was 


track. 
Came from Behind 


Rathman, who started in ninth 
position, came from behind to win 
in the final laps. His time for the 
accident-slowed race was two hours, 
19 minutes. 

Herb Thomas of Olivia, N. C., 
Grand National stock car champion, 
led the 24-car field for the entire 
distance at North Wilkesboro to 
tally the fourth win for Hudson. 
He drove the 125 miles without a 
pit stop, finishing more than four 
laps ahead of the second-place Olds 
driven by Fonty Flock of Decatur 
(Atlanta), Ga. 

In the qualifying trials, Thomas 
put his Hudson Hornet around the 
5¢-mile track in 29.97 seconds to 
break his own previous track record 
of 30.16, set last October in a 1951 
Hudson. 


GRAND NATIONAL CIRCUIT 
STANDINGS 


(Including Columbia—4/12) 


1. Lee Petty, Randleman, N. C.. 
2. Frank Schneider, Lambertville, 
N. J. 

3. Herb Thomas, Olivia, N. C. 

. Fonty Flock, Decatur, Ga. .. 

5. Bill Blair, High Point, N. C. . 

. Don Thomas, Sanford, N. C 

. Tim Flock, Hapeville, Ga. 

. Buddy Shuman, Charlotte, N 

9. Leonard Tippett, Greenville, S. C. 
10. Jim Paschal, High Point, N. C..... 
11. Dick Rathman, Los Angeles, Calif 
12. Tommy Moon, Jacksonville, Fla.. .. 
13. Gober Sosebee, Atlanta, Ga. . . 393 
14. Joe Eubanks, Spartanburg, S. C.... 365 
15. Bob Courtwright, Butler, N. J... 360 
16. Buck Baker, Charlotte, N. C....... 349 
17. Perk Brown, Leaksville, N. C. 336 
18. Neil Cole, Oakland, N. J. ........ 320 
19. Pat Kirkwood, Ft. Worth, Tex..... 299 
20. Jim Florian, Jacksonville, Fla..... 293 

Point notes: As Lee Petty moves into the 
lead by virtue of his 5th at Martinsville 
last week and his 2nd at Columbia, Fonty 
Flock, incapacitated by a dislocated shoulder 
suffered in a flip at Martinsville, missed 
Columbia and thereby dropped to 4th in 
the standings. A spread of only 39 points 
separates the four leaders. 
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BUICK brakes! 


FACTORY ENGINEERED 


past quatity...long wearing, special oversize linings or shoe sets available. 
Least Trovats... riveted linings go on without expensive tools. 
overnaut kits... all in one handy kit for you. 


TRADE DISCOUNT and FRIENDLY TECHNICAL ADVICE. . . just ask of your Buick dealer's 
for any information you need. 





ENGINEER APPROVED ACCESSORIES 


BETTER 
WORK 
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How Does a Racer's Wife Feel? 
“Nervous, Confident,” She Says 


HAT is it like to be the wife a 
racing driver? 

How can she stand the suspense? 
What does she do while he’s risk- 
ing his neck on tracks from coast 
to coast? 

You ean ask Mrs. Frances Flock, 
wife of the nationally-known Tim 
Flock of Hapeville, Ga., and she’ll 


give you the answers. Tim is the 
youngest of the three famous rac- 
ing brothers, the others being 
Fonty and Bob, all top stars in the 
National Association for Stock 
Car Auto Racing roster. 

In contrast to her husband who 
is terrifically fast, but noted for 
his smooth, relaxed driving style, 








BY A LEADING INDEPENDENT LABORATORY 


Acme Valve Cores were found to be 
equal to or better than other leading 


brands tested after severe 
Spring Fatigue, Pressure 
and Vacuum Tests. 

Send for complete 
Catalog No. 1003. _ 


ACME VALVE CAPS 
Precision-machined from 
solid brass. They're heav- 
jer, sturdier, more oir- 
tight. 


tion. (Shown 
and No. 515) 


ACME TIRE GAUGES 


Rated among Top Two by 
leading testing orgoniza- 
No. 525 





Acme Long Valve 
Core — No. 150 


Acme Short Valve 
Core — No. 151 


“‘Tempered’’ for extra 
toughness. Vuicanizing 
gum bose insures secure 
bond. 





ACM 


VALVE CORES 


AND OTHER AIRLINE ACCESSORIES 


ACME AIR APPLIANCE CO., INC. 
100-120 Hinsdale St., Brooklyn 7, N. Y. 





Mrs. Flock says, “I get so nervous 
and excited, my heart is always in 
my mouth. I can hardly wait for 
the races to end so I can see if Tim 
is coming through safely.” 

She does worry, but Mrs. Flock 
has “all the confidence in the 
world” in her husband and at the 
same time she says she feels in her 
heart “that God will bring him 
safely through, win or lose. I! 
always keep that in mind.” 

Actually, she doesn’t get to see 
very many races because she’s too 
busy taking care of the four Flock 
children. But she likes racing and 
taking all sports she’s attended, she 
considers car racing “the most ex- 
citing and thrilling.” 

Richard, who'll be seven in Au- 
gust, is the oldest of the Tim Flock 
children. Next comes Donald, five 
years old; Peggy Ann, the only girl 
and she’s three, and Carl Lee, the 
baby and not quite a year old. 

“They'll Be Drivers” 

“T’ll guess they'll all grow up t 
be race drivers,” Mrs. Flock 
“That is what their Daddy would 
like for them to do. As for me, I 
want them to do what wil] make 
them happy.” 

When Tim goes away for a race, 
Mrs. Flock admits she doesn’t have 
much time to worry because “my 
housework and children keep me 
busy.” 

She added that Richard likes to 
see his father compete and goes to 
the races with him during the sum- 
mer. Donald would just as soon not 
watch a race because he’s afraid 
his father will get hurt, but he 
wants to see his father win. 

As for Peggy Ann, Mrs. Flock 
says she’s “the only daredevil in 
the family.” Before Tim Flock 
goes off to a race, Peggy Ann al- 
ways instructs him to win her some 
money so she can buy a doll. 


says 


Du Pont to Celebrate 
150th Anniversary 


pe 150th anniversary of the 
establishment of E. I. du Pont 
de Nemours & Co., Inc., will be 
marked July 18 at the site of the 
firm’s first powder mills on the 
banks of Brandywire Creek near 
Wilmington, Del. 

About 6,000 representatives from 
the company’s 71 plants, retired 
employees, members of the du Pont 
family and guests have been in- 
vited to attend. The program will 
be broadcast over a national net- 
work, officials reported. 
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“HYGRADE BEST BY 100%!” 


“Always a pleasure to work with one of your 
Hygrade carburetor kits. The parts fit better, 
and the gaskets—they practically fall into place 
by themselves,” says Walt Scalella, who runs 
the busy carburetor and ignition shop at Jack’s 
Sunoco Service, Audubon, N. J. (That’s Walt, 
in his well-equipped shop, pressure-testing a 
carburetor float valve on this special rig of his.) 
We put the same kind of care into our Hygrade 


Monoflex fuel pump (with the one-piece dia- 
phragm which we guarantee for the life of the 
pump; no ifs, ands or buts). Ditto for the 
Hygrade fuel pump kits, filters and speedom- 
eter cables and casings. See for yourself if what 
Walt says about Hygrade isn’t true. For infor- 
mation, write HYGRADE PRODUCTS DIVISION, 
Standard Motor Products Corp., 37-18 Northern 
Blvd., Long Island City 1, N. Y. 





HYGRADE FUEL PUMPS & KITS CARBURETOR KITS SPEEDOMETER CABLES & CASINGS 
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Tennesseans Lead in Forming 
State “Adequate Roads” Group 


GROUP of representatives from 

Tennessee organizations, as- 
sembled in Nashville to form the 
first state Project-Adequate Roads 
or PAR Committee, have been con- 
gratulated on their cooperative ac- 
tion by Arthur C. Butler, secre- 
tary to the National PAR Com- 
mittee organized recently. 


Referring to the nationwide 
Project-Adequate Roads movement, 
Butler said: “The scope of this 
movement has been likened to the 
‘Out of the Mud’ campaign of the 
twenties. But today the goal is 
different. It is to ‘Get America 
out of the Muddle’—the traffic 
muddle.” 











MR. A. P. WALTER 


Quality G-H ‘SAFETY PARTS” 
Time Tested...Road Proven 


FRONT END SUSPENSION PARTS — 
TIE ROD ENDS — KING BOLT SETS 
COIL SPRINGS 


G-H quality is proved on the road every day, year in and year 
out, by thousands of satisfied G-H customers. Dealers and 
suppliers throughout the country report sales increases of as 
much as 100% due chiefly to the proven superiority of G-H 


“Safety Parts.” 


Mr. A. P. Walter, president of the Gabriel Distributing Co., 
Chicago, a G-H Warehouse Distributor, says: 
“The quality of G-H Parts is well established and recog- 
nized by the trade. Any jobber selling G-H Parts will 
tell you they can’t be beat for fit and performance.” 


Mr. Walter's statement is but one 


of the many reports from suppliers 


confirming the superior quality 
of G-H “Safety Parts.” Prove 

it for yourself. Ask the 
G-H man, or write. 


HERSHEY METAL PRODUCTS, INC. 


DERBY, CONNECTICUT 








eae oe 
M. W. Miller of the Miller-Thomp- 
son Chevrolet Co., Havana, Fila. 
(right), receives his diploma from 
H. E. Crawford, assistant general 
sales manager of Chevrolet, at 
graduation exercises of the Chevro- 
let Dealer Sons’ School. Miller was 
one of 47 representatives of United 
States and Canadian dealerships 
who recently completed the factory- 
sponsored six-week course. Faintly 
visible at right in background is 
Ernest Burwell, Chevrolet dealer at 
Spartanburg, S. C. 





Butler declared that from the be- 
ginning, the National PAR Com- 
mittee has recognized that “real 
action for the PAR program must 
come in the states.” 

Spelling out principles and meth- 
ods of achievement, Butler agreed 
with the Tennessee group that 
their committee would have one 
purpose only—“sound highway and 
street development.” He pointed 
out that its principal goals would 
be: (1) to get underway a prior- 
ity or urgent-needs study of the 
state highway systems, and (2) to 
see that Tennessee develops a 
sound and adequate continuing 
highway program just as quickly 
as possible. 

The country-wide good-roads 
movement was launched a few 
weeks ago when leaders of some 
40 national organizations, repre- 
senting millions of Americans, or- 
ganized a National PAR commit- 
tee. State PAR committees are 
expected to follow rapidly. Ten- 
nessee is the first state actually 
to complete its organization. 


Black Heads Norman Dealers 


Clyde Black, Dodge-Plymouth, 
has been elected president of the 
Norman (Okla.) Automobile Deal- 
ers Association. W. H. Petersen, 
Lincoln-Mercury, has been elected 
secretary-treasurer. 
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DRIVER VISION CLEAR—The new Guide 


Autronic-Eye is mounted 


windshield wer 


st behind the 


eft hand 


Headlights “Think for Themselves” with 


AMAZING NEW GUIDE 


AUTRONIC-EYE 


it sees...it protects...it performs 


The new Guide Autronic-Eye never relaxes its unceas- 
ing guard. It sees . . . it a ... it performs. And 
this uncanny device makes a revolutionary contribu- 


tion to the convenience, comfort and safety of 


night driving. 


At each dark stretch of highway, the Autronic-Eye 
flicks headlights to their upper beam. But with an 
approaching car the Autronic-Eye changes them to 
“dim” for courteous and safe driving. A whole line 
of cars may pass while the Seneniolion holds lights 
lowered. Then, the instant the road ahead is clear, 
up they flash to bright again. 


SWITCHES. 1. The auxiliary switch depressed 
momentarily signals the oncoming cor that 
has headlights on the upper beam (bright) 
2. Standard car “Dimmer” switch. One 
position places headlights under automatic 
control; other position keeps headlights on 
lower beam “Dim.” 


The driver need only drive, his mind free of the con- 
stant nagging fatigue and worry caused by the de- 


mands of continuous light control. 


And all this is automatic—accomplished through the 
electronic photo tube which is the heart and mind 


of the Guide Autronic-Eve. 


At present this great new Autronic-Eye is factory- 
installed at extra cost on 1952 Oldsmobiles and 
Cadillacs only. Guide Lamp Division, General Motors 


Corporation, Anderson, Indiana. 


THE CAR SWISHES BY and the Guide 
Autronic-Eye flicks headlights back 
to “bright” automatically. 


A CAR APPROACHES and the Guide 
Autronic-Eye automatically drops 
headlights to “dim.” 


ON THE OPEN ROAD the Guide 
Autronic-Eye automatically keeps 
headlights on the upper beam. 
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City Ordinance Affected 
Underwriters’ Party 


— that some invited guests 
were unable to gain admittance 
to the party given by Universal 
Underwriters during the NADA 
convention has been expressed by 
J. J. Lynn, president. 

“The hosts considered the Star- 
light Roof of the Waldorf-Astoria 
to be sufficiently large to entertain 
their friends in the automotive in- 
dustry,” he explained. “But as 
guests arrived, Universal Under- 


writers learned that New York offi- 
cials are very strict in enforcing 
the rated-capacity laws of any pub- 
lic room. When the rated capacity 
of the Starlight Roof was reached, 
the Fire Department and Police 
Department took over control of 
the elevator service,” Lynn’s an- 
nouncement stated. 

As guests departed, an equal 
number could enter, providing a 
continuous flow in and out of the 
room. Approximately 4,000 people 
were entertained during the eve- 
ning, Lynn said. 





KEEP YOUR CAR 
Young 


WITH 


PYROIL 


This is the time of year when car-own- 
ers really “hit the road”. Lots of extra 
driving—extra miles—extra wear-and- 
tear on your car. When you have Pyroil 
in your motor, you can watch those 
miles pile up without a care. Because 
Pyroil contains the remarkable prop- 
erty of making ordinary oil cling to 
exposed engine parts, cylinder walls and 
piston rings are protected with a coat- 
ing of lubrication at all times—prevent- 
ing rust, the result of condensation. 
Pyroil cleans your motor and keeps it 
clean. Pyroil keeps your motor “young” 
and full of go. Pyroil is such low-cost 
insurance against costly break-downs 
and repairs. So before you “hit the 
road”’—add Pyroil—add miles to your 
car. : 


PYROIL FOR AIRCRAFT ENGINES 


Use Aircraft Pyroil B for lubricating 
oil, Aireraft Pyroil A for gasoline. 





An attractive Pyroil metal savings 

GIVEN 1 bank—takes coins up to 50¢ 
@ pieces. MOTORISTS, it’s yours 

for the asking—sent postage paid 


PYROIL 
COMPANY 


140 Pyroil Bldg. 











La Crosse, Wisconsin 


Canadian Distributors: 
Centre! Purchasing Agencies 








Ltd., Toronto, Ontario 


Keep Your Business 


Booming 


WITH 


PYROIL 


Mr. Jobber—push those demand prod- 
ucts like Pyroil, for SURE extra profits 
—regular and EXTRA customers—and 
when car-owners “hit the road” you’re 
sure to “hit the jackpot”—and keep 


your business booming. 


Have you investigated the Pyroil greater 


profits offer? 


DROP US A LINE AND WE’LL 
HAVE OUR FACTORY REPRE- 
SENTATIVE BRING YOU THE 
COMPLETE PYROIL MERCHAN. 
DISING AND PROMOTION PRO- 
GRAM. 


REPRESENTATIVES: 


Southeast—MeDonald & McPherson Co., 


Southcentral—John T. Jolly Sales Co., 


P. O. Box 452, Atlanta, Georgia 
1916—34th Ave., Meridian, Miss. 


Southwest—Hirsig-Frazier Co., 807 Cotton Exchange Bldg., Dallas, Texas 
West Coast—M. L. (Bud) Cohn, 1323 Venice Blvd., Los Angeles 6, California 


SOUTHERN AUTOMOTIVE JOURNAL for MAY, 1952 


182 





J. W. Newton has been appointed 
dealer development manager for 
the Southern sales region of the 
Lincoln-Mercury Division. A native 
of Mission, Texas, Newton formerly 
was assistant sales manager in the 
Kansas City Ford district. He will 
have offices in Kansas City but his 
territory will include the Southern 
region. 





Cronin of Fisher Body 
Advanced by GM 


| we J. Cronin, general manager 
of the Fisher Body Division of 
General Motors since 1948, has 
been appointed vice-president in 
charge of the manufacturing staff. 
He succeeds Hugh Dean, who is 
retiring after 37 years with the 
corporation. 

James E. Goodman, general man- 
ager of the Buick-Oldsmobile-Pon- 
tiac Assembly Division since 1948, 
has been named general manager 
of the Fisher Body Division, suc- 
ceeding Cronin. 

James L. Conlon, general man- 
ager of the Ternstedt Division in 
Detroit since 1949, has succeeded 
Goodman as general manager of 
the B-O-P Assembly Division. 

Leo R. Schreiner, resident man- 
ager of the Ternstedt plant at 
Trenton, N. J., has succeeded 
Conlon. 


Ford Names J. S. Snyder 
For Charlotte District 


OHN S. Snyder has been appointed 
J sales manager of the Charlotte, 
N. C., district of Ford Division, 
which covers dealers in South Caro- 
lina and also in western North 
Carolina. 

Snyder is returning to Charlotte 
after two years on the headquarters 
staff at Dearborn, Mich., where he 
was truck sales manager in the 
truck and fleet sales department of 
the Ford Division. 
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HERE'S AN AMAZING NEW 
SALES and PROFIT MAKER 
~Yas-o-lator 
The Independent Fuel System and Engine Trouble-Shooter 
for Vehicles Stalled with Gasoline Difficulties 


SAVES TIME AND TROUBLE — A REAL MONEY MAKER 


Gas-o-lator is 100% starting in- 
surance for vehicles stalled with 
fuel system breakdown, such as 

frozen or leaky lines, faulty 
fuel pump, vapor lock or out of 
gas. Operating independently of 
the regular fuel system, the Gas- 
o-lator, by injecting the proper 
fuel-air mixture into the engine 
gets the vehicle moving under 
its Own power immediately with 
normal acceleration. It eliminates 
the dangerous method of prim 
ing the engine by pouring gas 
into the carburetor by hand. 
risking fire or fatal accident 
Leak - proof, vapor proof and 


Many Other Useful Applications — Write TODAY for Price Lists and Information 


backfire - proof, it is absolutely 
safe in storage, transit or use 


As a trouble-shooter it indi 
cates immediately the existing 
difficulty. If car does not start, 
the ignition system or some me- 
chanical part other than the fuel 
system is faulty. 


Gas-o-lator controls flow of 
top lubricants during motor 
tune-up. Also used for breaking 
in new and rebuilt engines. It 
guarantees instantaneous start to 
any car or truck (having down 
draft type carburetor) with fuel 
line breakdown. 


roduct of 


AP 
THE VIKING TOOL & MACHINE CORP. 


2 MAIN ST., BELLEVILLE 9, NEW JERSEY 





Personal citations from The Elec- 
tric Auto-Lite Co. for receiving 
safety awards from the American 
Trucking Associations are shown 
being presented in these photos by 
Bernie S. Fuess (left) and Robert 
F. Coleman (right) of Auto-Lite. 
Recipient in photo at left is Safety 
Director Paul Dervaes of Red Wing 
Carriers (for the least number of 
accidents in the five to ten million 
miles classification). Presentation 
was at Jacksonville, Fla. In photo 
at right, recipient is Safety Director 
Overly of Central Track Lines, 
Tampa, Fla. (for the least accidents 
in the general commodities groun 
with mileage averaging between 
five to ten million miles). 


Check under the Bonnet 
On That Drophead! 


7 much use of the strangler 
may promote need for decoking 
an engine. What’s more, you 
shouldn’t complain about bounce if 
you’ve failed to top up your 
dampers. 

Which, according to a new gloss- 
ary of American and British auto- 
motive terms, compiled by Chrys- 
ler Corp.’s Engineering Division, 
is the way a Briton would say 
overchoking promotes engine car- 
bon and that shock absorbers must 
be serviced if you want to keep 
your car riding properly. 

The glossary, comprising 46 
commonly-used terms, follows: 


BRITISH 


Motor car 


AMERICAN 


Automobile 
Bumper guards Over-riders 
Chamois Wash leather 
Choke Strangler 
Convertible Drophead 

ow Scuttle 
Dashboard Facia 
Defroster De-mister 
Dimmer switch Dip switch 
Dump truck Tipper 
Fenders Wings; mudguards 
Filling battery 

or shock absorbers .Topping up 
Full (maximum) speed Flat out 
Gasoline Petrol 
Gearshift Gear change 
Generator Dynamo 
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Gove compartment Cubby locker | Ws 2 
eadlight Headlamp ‘ - | 
High gear ff erly e 


Hood : 
House trailer a, 
Hub caps > ad rau Li 
L-head engine Side-valve engine “ Cr ave 
Muffler Silencer 7° 
Odometer Distance recorder 5 
Parts Spares On Mm. OnWwn 
ener ornament Mascot 
emove cart ° » 
Sedan = — : Zz -.. says Charles W. Bissell 
Shock absorbers Dampers % A True Story! 
Spark plugs Sparking plugs Reading Time: 60 seconds 
Station wagon Estate car ee : 
Tachometer Rev counter — “My friends thought 
ine Tyre ; I was crazy when I gave 
Top (convertible) Hood or head Up my position as person- 
nel director of my father’s 


Touring car Tourer 

Transmission Gearbox factory. Of course I had security .. . but I wanted more than 
Truck Lorry that. I had enough faith in the future and in my capabilities 
Trunk Boot (luggage locker) to strike out on my own. 


Turning signals Trafficators e ‘ 
Vent window Ventilators ““T teamed up with a boyhood pal ... a Navy veteran. We 
Window Light wanted a car dealership,” says Charlie, “because we felt that 
Windshield Windscreen motor vehicles were essential to our way of life. We'd both had 
Wrench | _, Spanner some experience as part time salesmen and were familiar with 
Le pin ane _Gudgeon pin engines and service. There were no 

rist pin bushing Little end bush dealerships available so we bought 

: ‘ : into a service garage.” 
First-Quarter Registrations When = car dealership was 
Reach 900,000 Units offered them, Charlie and Harold 

a 2 grr . jumped at the chance to prove 

renga of new passenger their abilities in the sales end of 

~ cars for the first quarter of the business. Under their energetic 
1952 should approximate 900,000 supervision, sales climbed. 
weirs RL. age Co. of Detroit, Then a Dodge dealership be- 
statisticians for the automotive in- came available and factory officials 
dustry, estimated May 1. awarded it to them on the basis of 

This would make first-quarter their previous sales record. Since 
sales the lowest for any year since then the partners have justified the 


ESE. cE 


1949, reflecting the reduced produc- factory's confidence. Today Dodge 


tion required by government order. sales in their area are nearly double the national average. 


The first quarter of 1951 estab- Their organization now 

lished an all-time record of 1,416,- provides employment for more 

162 new passenger cars registered. than fifty of their town’s fami- 
New-truck registrations for the lies and their civic contributions 

first quarter are expected to ap- make good reading week after 

proximate 180,000. This compares week in local papers. 

with 252,926 new trucks registered “It’s a wonderful business,” 


in the first three months of 1951. Charlie says. “Hard work? Yes, 
but it’s opportunity unlimited. 


J. F. Norris Heads A good product—reliable serv- 
ice to customer and commu- 
Delta Dealers nity—dependable used cars—a 
: 7 , . warm welcome to every custo- 
p gg ag ey Rs pcg — our business for- 
dent of the Delta Automobile Deal- 
ers Association. Tommy White, 
Leland, and W. T. Brown, Green- 
ville, are vice-presidents. Roy Wat- evan fer cen fae Saute 
ters, Indianola, is secretary-trea- orisine eed Bak 3 Meds 
surer. 
Directors include: Homer Mc- 
Leod, Greenwoci; Word Gidden, 
Shelby; A. D. Devault, Clarksdale; 
W. D. Crump, Sumner, and J. O. 
Weber, Indianola. 
L. Flowers Hamrick of Green- 
wood, Mississippi’s NADA direc- 
tor, presented a movie, “The 


NADA Story,” and urged sponsor- ; 
ship of the May safety-check cam- Ch rysler Corporation 
paign at the recent dinner meet- PLYMOUTH ¢ DODGE ¢ DE SOTO © CHRYSLER * DODGE "‘Job-Rated” TRUCKS 
ing of the group. Fine Cars of Great Valve 
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Herbrand’s 


eK DETECTING 


Here’s a top quality, dual-purpose screwdriver 
that can be used to check the operating efficiency 
of spark plugs in a matter of seconds. When the 
blade is touched to the spark plug terminal, a 
flash of light appears in the transparent area of 
the handle. A brilliant flash means the plug is 
functioning perfectly. A dim flash means the gap 


is too narrow. No flash at all means a short. 





” 


The serewdriver is pencil-slim and only 51 
long. Ideal for use on voltage regulator, distributor, 
under the dash, etc. Tip is magnetized to hold 


screws. Clips right to the pocket. 


Mechanic's Net $0.75 
The No. 304E is Herbrand’s Tool - of -the-Month 
selection for June. See it at your Herbrand dis- 
tributor or write us 


wenetane Be sure and enter Herbrand's indianapolis “500” con- 
test. It's free! Get your entry blank from your neorest 
Herbrand distributor today. Closing date—midnight 

May 24, 1952. 


Herbrand Tools 


Fremont 8, Ohio 


hr iieniene tere 
VAN-CHROME TOOLS 
THE BINGHAM-HERBRAND CORPORATION 


the finest money can Cag! 








This service and parts depot for 
Ford Motor Co. near Byrd Airport, 
Richmond, Va., will be dedicated 
May 28. Containing nearly three 
acres of floor space, the depot will 
stock parts for Ford and Lincoln- 
Mercury dealers in sections of Vir- 
ginia and North Carolina. It is 
also headquarters for the Virginia 
sales district of Ford Division. 


Kentucky Dealers Reelect 
Harrod as President 
RVILLE R. Harrod of Frankfort 
3uick-Pontiac Co., Frankfort, 
Ky., was reelected president of the 
Kentucky Automobile Dealers As- 
sociation at the annual session of 
the directors April 22. 

Charles B. Wilson, Taylor-Wil- 
son Chevrolet Co., Paducah, was 
renamed vice-president and Ben F. 
Long, Universal Car Co., Louis- 
ville, was reelected treasurer. 

Nine district directors were 
named earlier. They are: J. T. 
Hale, Jr., Mayfield; O. W. Wallace, 
Bowling Green; W. H. MacLean, 
Louisville; Leslie Moran, Glasgow ; 
Ed. N. Weber, Newport; Henry M 
Cooper, Georgetown; W. E. Ven- 
ters, Pikeville; Dallas Queen, Mount 
Sterling, and M. L. Tucker, Harlan. 

Hold-over members of the board 
include: Wilson; Harry Holder, 
Sr., Owensboro; Long; C. E. 
Brents, Lebanon; J. Cliff Ware, 
Covington; C. F. Glenn, Lexing- 
ton; Virgil Gray, Pikeville; K. B. 
Wurts, Ashland, and C. P. Roberts, 
Harlan. ; 

Lew Ullrich is managing di- 
rector. 


Dealers Report Increase 
In Sales of Parts 


REATLY increased sales of parts 
G and accessories by dealers par- 
ticipating in the Chrysler Motors 
arts Corp. program launched last 
September have been reported by 
John O. Huse, vice-president and 
sales manager. 

Sale of oil-filter elements in- 
creased 92 per cent over the previ- 
ous year, shock absorbers 89 per 
cent, fuel pumps 41 per cent and 
spark plugs 35 per cent, he said. 
Sales of some accessories during a 
special Christmas campaign gained 
219 per cent. 

Plans for an expanded 1952-53 
program to begin in September will 
be explained during May to dealers 
at 21 meetings throughout the 
country for all Chrysler dealers. 
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just sell or use 





Valve or ring jobs, because they come between 
general overhauls, are frequently referred to as 
semi-major operations. Regardless of their rank, 
they run into money, and it isn’t uncommon for 
four or five of these jobs to be done between 
overhauls, 


The majority of these semi-majors wouldn’t be 
necessary if you took the time to explain to 
your customers exactly what Sludg-Master does. 
They'd appreciate your sound advice, and you'd 
find the invested time highly profitable to you. 


NO FUSS NO MUSS 
JUST POUR NO MORE 
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EMIMAJOR 


J OVERHAUL 
= isnt necessary 


SLUDG-MASTER 


Probably you've been a friend and booster of 
Sludg-Master (formerly Six Master) for years. 
And you know — from experience — that it 
dissolves carbon-sludge, gums and varnish; that 
it frees sticky valves and rings, and keeps them 
operating flexibly. But do you know how 
and why? 


It’s a really interesting story — one which your 
customers will thank you for telling them, And 
it’s presented briefly and clearly in our new 
booklet: Engine Deposits and How They Grow, 
a copy of which is yours for the asking. 


PRODUCTS WORK wiyii YOu Ride 


Mfg Chemises 


56 CREIGHTON ST. CAMBRIDGE, MASS. 


oo” THE SILENT PARTNERS OF MOTOR EFFICIENCY 
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R. L. Bingham, Bennett Motor Co., Lubbock, Texas, and R. S. Richard- 
son, Bazzell Motors, Longview, Texas, were elected delegates to Lin- 
coln-Mercury’s national service manager’s council at a recent meeting. 
Seated are (1. to r.): O. L. Carlson, regional service manager; Bing- 


ham; 


H. G. Deihl, Rosenberg, Texas; M 


O. Bass, Shreveport, La.; L. 


W. A. Toms, regional sales manager, and Richardson; standing, 
. L. Warren, Fayetteville, N. C.; W. 
L. Davis, Brookhaven, Miss.; B. Sawyer, 


Charlotte, N. C.; G. H. Atkins, Fort Pierce, Fla.; J. D. Harris, Jackson- 
ville, Fla., and W. J. Fluker, Houston, Texas. 


Hufstader of GM Heads 


Inter-Industry Group 


oe F. Hufstader, vice- 
president of General Motors in 
charge of the distribution staff, 
has been elected chairman of the 
Inter-Industry Highway Safety 
Committee, succeeding J. J. New- 
man, vice-president of the B. F. 
Goodrich Co. 

Operating chiefly through state 
and local dealer safety committees 
and organizations, the committee 
encourages and supports safety 
programs based on the recommen- 
dations of the President’s Highway 
Safety Conference. It has been ac- 
tive in encouraging the expansion 
of high-school driver education, the 
development of better driving prac- 
tices and urging motorists to main- 
tain vehicles in safe condition. The 
committee is sponsored by automo- 
bile and tire manufacturers and 
the National Automobile Dealers 
Association. 

Long identified with industry ac- 
tivities in the highway and safety 
fields, Hufstader has been a mem- 
ber of the group since 1948. 

The committee recently voted to 
expand its activities to include sup- 
port of sound highway develop- 
ment. It was decided to join other 
national organizations that have 
formed the National “Project 
Adequate Roads’? Committee. 

“Safety cannot be divorced from 
other phases of efficient highway 
transportation,” Hufstader said in 
announcing the expansion. “The 
public interest demands that all 


186B 


elements of today’s serious traffic 
situation be attacked by a coordi- 
nated effort that will simultane- 
ously reduce hazards, congestion 
and other problems.” 


Federated Advances Lee 
Of Southern Division 


| Sage D. Davis, manager of the 
Southern Division office of 


Federated Mutual Implement and 
Hardware Insurance Co. at Atlanta, 
Ga., has been appointed resident 


vice-president. 

Since the death of C. I. Buxton, 
Davis is the firm’s oldest employee 
from the standpoint of service. He 
has been with the company 35 
years. 

During 1951 the firm opened a 
Southwestern division office at 
Dallas, Texas, and an office for the 
Mid-Atlantic division at Richmond, 
Va., President James E. Kidd re- 
ported at the annual meeting. 
Lynn Metteauer Heads 
Lufkin Association 


beg Metteauer of Lynn Motors 
(Lincoln-Mercury) has been 
elected president of the new Lufkin 
(Texas) Automobile Dealers Asso- 
ciation. 

Duncan Warren, Chrysler-Plym- 
outh, was named vice-president 
and Pete Sumners, Pontiac, was 
elected secretary-treasurer. George 
T. Saunders, field representative 
for the Texas Automobile Dealers 
Association, attended the organiza- 
tional meeting. 


Nicholson Goes to Houston 


Thomas J. Nicholson has been 
named manager of the Houston, 
Texas, zone of Pontiac Motor Di- 
vision, replacing Howard L. Robin- 
son, who resigned to enter private 
business. Formerly assistant man- 
ager of the Philadelphia zone, 
Nicholson will coordinate sales ac- 
tivities among dealers in the 
southern half of Texas. 


“And clean out my ‘scoop’ front.” 
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With a product line 


so diversified, 


offers truly BROAD 
MARKET COVERAGE. 
It’s around-the-year 
coverage, too, for 
Willys’ exclusive 


4-wheel-drive line 





sells best when the 
weather is worst. 
The Willys franchise 
spells opportunity 


for ambitious dealers. 


The number of open points are limited but each 
offers a great future for the right man. It will 
pay you to write, wire or telephone the General 
Sales Manager. 


\WILLYS-OVERLAND 


: MOTORS, Inc. 
ratte SEDAN DELIVERY Toledo 1, Ohio 


| 
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“Why certainly you can pay your bill Saturday and we'll just hold this 
for security.” 


Jobber News 


(Continued from page 79 


at Ada in the early 1920’s. The 
store is now under the manage- 
ment of his son, Roy Wright. 


Gillis Cammack Joins 
Father at Selma 


N GILLIS Cammack, III, has come 
e home to Selma, Ala., from 
Detroit to work with his father, 
who heads up Auto Parts Co. 

The younger Cammack had been 
working for Lincoln-Mercury Di- 
vision of Ford Motor Co. His re- 
turn home was speeded up by the 
fact that his brother, C. T. 
“Charlie” Cammack, was ordered on 
active duty as an ensign in the 
U. S. Naval Reserve. The latter is 
now stationed at the U. S. Naval 
Amphibious Base at Little Creek, 
Va. 


Bryant Joins Lynchburg Battery 


Fred Bryant has been employed 
in the radio parts department to 
call on all the radio repairmen in 
the territory of Lynchburg Battery 
& Ignition Co., Inc., Lynchburg, 
Va., President C. L. Newcomb an- 
nounced. 


James B. Taylor has been added 
to the counter force of Yoakum 
Auto Parts, Yoakum, Texas. 


186D 


Stacey Resigns Position 
With Texas Jobbers 


E L. “Ep” Stacey has resigned 
e as executive secretary of the 
Automotive Wholesalers of Texas. 

“It is with much regret that it 
becomes necessary for me to resign 
as executive secretary of the Auto- 
motive Wholesalers of Texas,” 
Stacey said. “Due to my health, my 
doctors have told me to take it easy. 
As most of you know, I was criti- 
cally ill all of last year. 

“Although the executive 
tary’s job was to be only a part- 
time job, it has turned out to be a 
full-time job and then some. With- 
out some help, I cannot continue 
and the officers and directors of the 
AWOT could not see their way 
clear to furnish me with help to as- 
sist me with the many details of 
this office. My resignation is effec- 
tive May 1. 

“I want to take this opportunity 
of thanking my many friends in 
the industry for the help and assis- 
tance they have given me in trying 
to build up the AWOT. Should any- 
one want to communicate with me. 
they can do so by contacting me at 
my home, 2148 Dryden Road, Hous- 
ton 25, Texas.” 


secre- 


Clarence Brooks has been added 
to the shop force of Lynchburg 
Battery & Ignition Co., Inc., Lynch- 
burg, Va. 


Layfield and Swanstrom 
Open Atlanta Firm 


"Jack T. Layfield, Jr., and Dexter 

E. Swanstrom have formed a 
partnership, Layfield-Swanstrom 
Co., 186 Courtland, N. E., Atlanta, 
Ga., automotive wholesalers. 

Both at one time worked for 
John Rogers Co. Swanstrom is the 
son of E. J. Swanstrom, well-known 
manufacturers’ representative of 
Tampa, Fla., and Layfield’s father 
has been in the automotive busi- 
ness in Atlanta for many years 


Dura-Bond Appoints Besley 


Jim Besley of Southern Pines, 
N. C., has been appointed repre- 
sentative for Dura-Bond Engine 
Parts Co. in North and South Caro- 
lina and Virginia. 





Two of these traveling machine shops 
give the customers of Monarch Auto 
Supply Co., Covington, Ky., at-the- 
door service. They are equipped to 
do valve seating, valve refacing, cylin- 
der reboring, crankshaft grinding, pin 
fitting, motor rebuilding and piston 
resizing. One is based at Covington 
and the other operates out of Rich- 
mond and Winchester, Ky. 
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SHE CAN BE...YOU CAN’T! 


In less than five minutes you can mix 

and match any of thousands of automotive colors 
with any of three Arco Champion Color 
Machines. That's far better than “gorgeous” does, 
even though her paint is ready-mixed. 


The Color Bar® and Arco Color Machines 

are stacked with top-notch features. Many 
exclusive patented devices positively insure fast, 
accurate color mixing. Simple to operate, 

any painter can make a perfect match in minutes. 


Eliminate delays in delivery! Save nearly 
half-a-dollar on every pint of paint you mix! 
Get on the inside track to more profitable 
paint shop operation today... 

Call your Arco Jobber or write us direct. 


for perfect 
color matches... 
quicker! 


THE COLOR BAR* 

All-time Grand Champion 
Last word in fost, accurate, 
all-electric color matching. 


THE COLOR CADDY 
ideal, low-cost color ma- 
chine. Electric agitation 
optional at slight extra 
cost 


. : 4 f ? y 
f J Cc O Paints, Lacquers, 
THE COLOR WHIZ 7 Varnishes, Enamels, 
Perfect for any size shop F PAINTS Protective Coatings 
Electrically agitated * ality... SINCE 1881 


TRADE MARK 


TESTED FIRST TO LAS T 


THE ARCO COMPANY + 730! BESSEMER AVE. + CLEVELAND 27, OHIO 
ARCO COMPANY OF CALIFORNIA, LTD. + 745 E. 59 ST.» LOS ANGELES 1, CAL. 
A Subsidiary of American-Marietta Company 














HYDRAULIC 
BRAKE 
Friuro 


WAREHOUSES 
Herman J. Downey Co. Warehouse Service Co. 
Birmingham, Ala Houston 3, Tex 


M. L. Bud Cohn 
West Coast Rep 
Los Angeles, California 


WARWICK LABORATORIES CO. 


Parts Warehouse Co 
Dolias, Tex 


334-42 Cleveland Street, Brooklyn, N. Y. 


Overhaul maintenance 
jobs pay off! Get your full 
share. Put the WARCO 
Line of quality automotive 
chemicals to work in your 
shop and watch them 
quickly “mushroom” into 
an extra source of prof- 
itable jobs! 


A combination of the 
best materials obtainable 
plus rigid supervision by 
laboratory technicians, as- 
sures you and your cus- 
tomers, quality WARCO 
products at no higher cost. 


Ask your jobber for the 
complete WARCO Line of 
dependable automotive 
chemicals, or write us di- 
rectly. 


Sole Manufacturers of WARCO 
Grade "'A"™ Products 





This branch sales office and ware- 
house has been opened by Binks 
Manufacturing Co. at 1209 Levee 
Street in the Trinity industrial sec- 
tion of Dallas, Texas, to serve 
Texas, Louisiana, Oklahoma and 
Arkansas customers of this maker 
of spray finishing equipment. The 
branch manager is George Cook 
(extreme right) and E. A. Preston 
(center photo) will serve the Dallas 
territory as sales engineer. 


Holston Paint Round-Up 
Draws a Big Crowd 


ATTENDANCE at the fifth annual 
Ji Paint and Body Workers 
Round-Up was far above expec- 
tations, J. Matthew Nelson, presi- 
dent and general manager of Hol- 
ston Auto Supply Co., Kingsport, 
Tenn., reported. 

Among the factory representa- 
tives participating in the clinic 
were: Jim McCord, Sherwin-Wil- 
liams Co.; Gus Leary, Spee-Flo 
Co.; Bob Cherry, Binks Manufac- 
turing Co.; Bob Brown, Black & 
Decker Co., and A. M. “Red” Foley, 
H. K. Porter Co. Johnny Harris 
of E. Edelmann & Co. was a special 
guest. 


Ohio Piston Names Kelly 


R. L. Kelly of Dallas, Texas, is 
now covering the Southwestern 
territory for the Ohio Piston Co. 
His headquarters are at 4325 Han- 
over St., Dallas. 

“We are installing IBM equip- 
ment to handle our billing, inven- 
tory and stock control,” William 
Mattern, manager of the Automo- 
tive Department of Interstate 
Electric Co., New Orleans, La., 
reported last month. 

* * * 

“We have added PennZoil to our 
lines,” Manager Tracy Youmans of 
Tracy’s Auto Parts, Inc., reported 
last month. 
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An open house and chuck-wagon 
barbecue on May 3 marked the - 
pletion of this new home for Storm- 
Vulean, Inc., at 2225 Burbank St., 
Dallas, Texas. Facilities in the 
modern building include an air-con- 
ditioned, dust-proofed room for the 
assembly of precision bearings. The 
interest in the firm formerly held 
by Artie L. Barnett has been ac- 
quired by other stockholders. L. D. 
Tuttle (top photo) has been elected 
president. T. L. “Larry” Kidd (bot- 
tom photo) is vice-president and 
general manager. Lynn Northrup is 
vice-president in charge of Turbo- 
Blast Division, Sanford A. Johnson 
is secretary and Jack L. Tuttle is 
treasurer. 





Olivarez Is Mission’s 

“Man of the Year” 

Mice “Mike” Olivarez, partner 
i in Barerra Auto Supply, Mis- 
sion, Texas, was selected as the 
city’s “man of the year” by the 
Mission Times and honored at a 
Chamber of Commerce dinner last 
month. 

A resident of Mission since 
1923, Olivarez was selected on the 
basis of outstanding civic work. 
In addition to many local activi- 
ties, he is an appointee of Gov. 
Allan Shivers to the Texas Econ- 
omy Commission. 


Aubrey Catrett has been added 
to the sales force of Standard 
Parts Co., Luverne, Ala. 





How you can BE SURE 
about BETTER PROFITS 


CERTIFIED DEALER 




















Read any Niehoff consumer advertisement and you'll 
see how it features your service, your judgment, 
when you install Niehoff parts. 

Thirty years of precision engineered quality has 
placed Niehoff ignition parts at the top for perform- 
ance and dependability. Unique merchandising cabi- 
net (see illustration) assures you of the right parts 
you need—when you need them—yet does not allow 
over-or-under stocking. All popular makes of cars, 
trucks and buses can be serviced from one simplified 
stock—one quick reference catalog. A colorful 
NIEHOFF sign displayed in your shop will help build 
bigger, more profitable ignition service for you. 


Cc. E.NIEHOFF & CO. 
4925 LAWRENCE AVE. . CHICAGO 30, ILLINOIS 
BRANCHES 
Boston 34, Mass., 254 Brighton Ave. + Les Angeles 15, Cal, 1330 W. Olympic Bivd 
New York 19, N. Y., 250 W. 54th St. 


For details ask your CE NIEHOFFeco 


jobbers’ salesman today 
3 Ou, Auniuertary Year 
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Similarity in physique and features 
of these two Southwest Show ex- 
hibitors was so striking that cach 
was often mistaken for the other, 
especially since their booths were 
separated only by an aisle. On the 
left is Vince P. Bresan of the Radia- 
tor Specialty Company, Charlotte, 

C., and on the right, Everett 
George, Southwestern district mana- 
ger, Walker Manufacturing Co., of 

Dallas, Texas. 


Raybestos Division Names 
Leeds and Cunningham 


—_ Leeds, Jr., has been 
named factory manager of the 
Raybestos Division of Raybestos- 
Manhattan, Inc., and David E. 
Cunningham has been named ad- 
vertising manager. 

Leeds, who has been with the 
firm since 1926, was promoted from 
the position of general sales man- 


amMmco AMMCO0 ; , ager. Prior to that, he was re- 
rr placement sales manager. 


Cunningham has just been re- 


™ leased from active duty with the 
TAP-ROCK GRINDER > United States Naval Reserve, to 
which he was recalled in 1950. He 


formerly was marketing super- 


STOPS NOISY VALVE ACTION |SUgaRQQN IiiRcscasiaamua 
..» EARNS $12 PER HOUR | 2 Ira Saks to Go Abroad 


Ira Saks, president of Accurate 
Parts Manufacturing Co., Cleve- 
land, Ohio, Mrs. Saks and some 
friends are planning to sail from 
New York in June for a three- 
month vacation tour of Italy, Swit- 
zerland and some other European 
countries. Saks is well known over 
the South and Southwest, having 
addressed a number of trade con- 
ventions. 

Navy Calls Alabamian 


Grinds Tappet Screws, 
‘ C. T. Cammack, with Auto Parts 
Rocker Arms, Valve hide : i Co., Selma, Ala., since 1949, has 


: ; —— been called back to naval service, 
without disassembly...makes | = N. G. Cammack reported. C. T 
Cammack is an ensign in the U. S 
H H = Naval Reserve. 

accurate valve settings possible ; ache 
imi > z “We have added Delco-Remy ig- 
a eliminates comebacks — . nition parts and Master Recam 
piston expanders to our lines,” 
Owner William Woehler of Yoakum 
Auto Parts, Yoakum, Texas, re- 

ported last month. 


AMMCO TOOLS. INC. ,ammco 


* * * 

Paul Gentry, former sales man- 
ager for Holston Auto Supply, 
Kingsport, Tenn., has been pro- 
moted to store manager. 


SOUTHERN AUTOMOTIVE JOURNAL for MAY, 1952 





LOOK alongside 


these two trucks 





Sure! ... you chose the truck SIGNAL = STAT 
equipped with Double Face 


lamps — because Double Face 
lamps give Dual Protection. They /) FR, LE S A F 
signal to the side of the vehicle 


as well as forward. This means 


even when a vehicle has CLASS A TYPE 1 


a SIGNAL LAMPS” 


with 
amber lens 
to front, 


red lens 


to rear. 


oe 
Signal-Stat CORPORATION 


SIGNAL-STAT BUILDING 
523-539 KENT AVE., BROOKLYN 11,N. Y. 
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Business? It Is Good 


For Some 


( UITE a few jobbers have ex- 
y) perienced healthy increases in 
gross sales volume the first three 
months of this year over the same 
period of 1951, despite the war- 
scare boom conditions which pre- 
vailed the early part of last year. 

Answers varied widely to this 
question sent to 600 SOUTHERN 
AUTOMOTIVE JOURNAL readers in 
mid-April: 


“How has your gross sales vol- 
ume the first three months of this 
year compared with sales for the 
same period of last year percent- 
agewise?” 

Some brief replies selected at 
random: 

“Gross first quarter up 


sales 


of Them! 


eight per cent; expenses up 1% 
per cent’’—President Grant Wag- 
ner, Kingsley-Wagner Supply, Hut- 
chinson, Kan. 

“Sales are ten per cent 
than at this time in 1951” 
William Woehler, Yoakum 
Parts, Yoakum, Texas. 

“Up in January. February and 
March same as last year. New 
safety law created buying surge in 
Texas during January. However, 
this dropped off sharply when 
deadline date was extended on ve- 
hicle inspections from April 1 to 
September 7. Look for big August 
on account vehicle inspection Sept. 
7 deadline’—General Manager M. 
N. Jacobs, Jacobs Distributing Co., 
San Antonio, Texas. 

Said one Charleston, S. C., re- 


better 
Owner 


Auto 


A Reader Survey 





port: “Six per cent down. Business 
very competitive, but we expect to 
get our share.” 

And one from Tulsa, Okla.: “Ten 
per cent below 1951.” 

Cooper Auto Stores, 
Okla., reported: “Same.” 

Said a North Carolinian: “For 
January, February and March, 
down about 25 per cent over same 
period last year. This is bad!” 

Another Tarheelian _ replied: 
“Our sales volume for this period 
(of three months) was down 27 
per cent. There was a 12 per cent 
increase last year during this 
period which might be called ‘war- 
scare buying.’ We are equaling the 
average in sales for this period.” 

Said a Columbia, S. C., execu- 
tive: “Our gross sales have been ten 
per cent below last year for the 
first quarter and we don’t see much 
reason for it to improve in the next 
few months. With business off ten 
per cent, we still consider that we 
are having good business and col- 
lections are very good.” 

An Atlanta, Ga., reader reported: 


Sulphur, 





“A REAL TOUGHIE”’ 


—STRINGEE 
YOUR PICKUP TRUCK PLUS ! 
A MUSTANG IS AN IDEAL 


TOW COMBINATION FOR ALL 
AUTOMOBILES AND LIGHT TRUCKS 


‘‘ASK YOUR JOBBER'’ 
oR 


WRITE DIRECT 


LITERATURE 
AVAILABLE 


A 6,000 LB. RATED CRANE 
AVAILABLE IN BOTH POWER 
AND HAND WINCH 
MODELS 





MANUFACTURED BY 


W. T. STRINGFELLOW & CO. — 125 12th Ave. N. Nashville, Tenn. 
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“For the first three months of 1952 
our sales are up approximately 11 
per cent.” 

An Alexandria, La., manager 
stated: “January, 1952, 19 per cent 
over January, 1951. February, 
1952, 23 per cent over February, 
1951. March, 1952, six per cent un- 
der March, 1951.” 

Harding and Grizzard, Inc., 
Roanoke Rapids, N. C., said their 
three-month tally showed an in- 
crease of 16.5 per cent over the 
same period last year. 

A Kansas owner said: “Business 
is a little slow—about ten per cent 
under last year so far.” 

“About the same dollar volume” 
was reported by Partner Allen W. 
Henderson of Lewisburg Auto 
Parts, Lewisburg, Tenn. 

An increase of three per cent 
was cited by Paul Simmons of The 
Motor Equipment Co., Chickasha, 
Okla. 

A Greenville, S. C., manager re- 
ported 10.2 per cent drop from the 
figures of last year, but added: 
“Seems to be picking up some since 
April 1.” 

Explains Volume Increase 

This report came from Office 
Manager C. H. Moorehead of Motor 
Parts & Supply Co., Inc., Mobile, 
Ala.: 

“Our volume for the first quar- 
ter of '52 is 1% per cent above that 
of ’51. We feel that this is not due 
to price increases on the products 
we sell because volume in general, 
both in similar businesses as well 
as local retail trade, is not as great 
this year as it was last year. 

“It is our feeling that this small 
increase is due to a little greater 
selling effort on the part of our 
organization and this belief is sub- 
stantiated by the fact that our 
equipment sales, which are strictly 
plus business, are off over 25 per 
cent from 1951. 

“It takes a great many parts 
and pieces to make up for just one 
good equipment sale, and we think 
it is a wise jobber who will sepa- 
rate his equipment sales from his 
parts sales so he can tell a little bit 
better how the market is going. 

“Although we have six regular 
outside salesmen, we have just put 
out another one as a specialty man 
who will solicit and sell only paint 
and body shops. Naturally the paint 
business has a lot of related items. 

“This is a new venture for us, 
but we feel that this market de- 
serves a man whose time will be 
devoted entirely to it. By the end 
of the second quarter we will be 




















KESTER 
Acip-CoreE 
SOLDER 


$0 SIMPLE to do the best work 
with Kester the best Solder 


SOLDg / MEESTER 


t 


On every job, dollars are spent for labor but often only a 
fraction of a cent for the solder, The use of Kester, the original 
Flux-Core Solder, can easily be the difference between profit and loss. 
It's so simple to be swre with Kester Acid-Core and 
Plastic Rosin-Core Solders, the products with the same features 
today that made them worthy of imitation 25 years ago. 


KESTER SOLDER COMPANY 
4236 Wrightwood Ave., Chicago 39 43904;) 


Nework 5, New Jersey @ Brantford, Canada SOLDER 
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able to tell what the results are go- 
ing to be.” 

Bookkeeper Christine Watson of 
Automotive Parts Co., Texarkana, 
Texas, reported: 

“Conditions in general in our 
territory are very good. Collections 
seem to be about as usual, and while 
sales are off a little from last year, 
we do not feel that we have any- 
thing to complain about. Last win- 
ter due to the extreme cold we sold 
seasonable items, such as heaters, 
anti-freeze, chains, etc., that we did 
not have an opportunity to sell this 


year due to the mild weather.” 

Said Stock Record Clerk Max M. 
Goins of Holston Auto Supply, 
Kingsport, Tenn.: 

“The general conditions in our 
territory at present are good. Sales 
are above average, with collections 
fair.” 

A Lynchburg, Va., 
said: “Business conditions 
been below 1951 but ahead of 1950 
for the first three months. How- 
ever, April is showing an increase 
over "last April. We feel that the 
rest of the year will show an in- 


respondent 
have 





} 
' 
| 
' 


with 


E Masters 


‘ 
| age i 
’ 





When you service a car with MASTER BRAND PARTS you 
know:you're replacing with equipment that will give 
fong, dependable performance. No worry about kick-backs 
traceable to materials..No worry about safety for the 
©». motorist! Conscientious workmanship on your part and 
precision manufacture on ours, make a team that can't be 
beat. Price and quality ore important fo every customer. 
With MASTER BRAND quality plus economy you can 
\ cosezeg a first rate job every time at a _ your customer will like. 


Chefford Master Mfg. Co., Inc. 


FAIRFIELD, ILLINOIS 





Luin Wty, 
Wi wy fred ra. 


Yer puts up yer dough and yer 
takes yer choice when a survey 
brings forth answers exactly as 
shown here. These are some of the 
actual replies received in SAJ’s sur- 
vey which set out to give some kind 
of idea what Southern jobbers 
could report on gross sales volume. 
It would take a Solomon or, more 
likely, a liar to pretend to sum- 
marize these reports in a manner 
which would be entirely conclusive. 
But (and this is no lying) it’s 
pretty clear that this is still a 


mighty good business to be in! 


crease. Collections are running a 
little behind last year.” 
Tracy Youmans of Tracy’s Auto 
Parts, Inc., Brunswick, Ga., said: 
“Demand for deliveries seems 
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Black & Decker No. 6 
Production Driver is a 
superlative tool for shops 
handling valve recondi- 
tioning on a continuous 
production basis 


Black & Decker Stone 
Dressing Stands are 
made in standard and 
heavy-duty (shown) styles 
for accurate dressing of 
Vibro-Centric seat grind- 
ing stones. 


Black & Decker Vibro- 
Centric Kits come in 4 7 
assortments for cars and 
trucks, in 12 assortments 
for tractors. 
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Black & Decker No. 331 
Heavy-Duty Driver 
is ideal for cars, 
trucks and tractors 


a0 


of 


F at 
” Vibro- 


The best equipped shops get the business .. . and 
in valve seat grinding that means Black & Decker 
Vibro-Centric Drivers! These speedy, accurate, fool- 
proof tools combine concentric grinding that insures 
correct alignment and a mirror finish .. . with a 
vibrating action that reduces stone wear and prevents 
stone loading. 
Result: You turn out factory-accurate work that gets 
and holds customers. And you turn it out faster 
only a few seconds per seat . . . to make every job 
pay off in extra profits! 
See your nearby Black & Decker Distributor for a 
full demonstration of Vibro-Centric’s many features 
. unmatched in the industry. See the big selection 
of Drivers and Kits that gives you the right selection 
for every type of work. Write today for free catalog 
to: THE BLack & Decker Mr. Co., 633 Pennsyl- 
vania Ave., Towson 4, Md. 


*Trade Mark Reg. U. 8. Pat. Of. 























PARTNERS 


for PROFIT... 


The high quality and precision work- 
manship inherent in Andrews Igni- 
tion Parts, Wire and Cables give you 
real partners in profit because: 


1. Complete Line of Dependable 
Parts! 
2. Fast Turnover for Profit, 


3. Guaranteed for Customer 
Satisfaction. 


ORDER 
FROM 
YOUR 

JOBBER 








“Our new location away from the 
business district seems to have 
helped to get more of the garage, 
dealer service men and mechanics 
into our store,” Tracy Youmans, 
manager of Tracy's Auto Parts, Inc., 
Brunswick, Ga., reported. ““We have 
plenty of parking space and no 
meters.” The move was made late 
in 1951, he reported 


to be growing as retailers seem to 
be cutting down stock.” 

One western Virginia sales man- 
ager said: 

“Twenty-two per cent behind same 
three months of ’51. Five per cent 
of this is caused by anti-freeze we 
received and shipped out in Janu- 
ary, 1951, whereas we received no 
anti-freeze in first quarter of 
1952.” 

Then he added: 

“The new parcel-post regulations 
have hurt the jobbers’ profits badly. 
Everyone of us should take this up 
with his congressman.” 

A report from Missouri listed a 
drop of two per cent and then 
stated: “Lots of price-cutting by 
wagon jobbers and some others.” 

A Wichita, Kan., sales manager 
reported a decline of 15 per cent, 
while one southern Alabama official 
gave these figures: January minus 
ten per cent, February minus ten 
per cent and March above ten per 
cent. 

A Kentucky official said: “Sales 
seem off, but volume is about 
same.” 

Federal Auto Parts, Baltimore, 
Md., announced a climb of five per 
cent, while a Joplin, Mo., partner 
revealed a drop of 14.2 per cent, 
commenting: “Our business will 
get better.” 

Owner G. K. Linkous of Link’s, 
Danville, Va., said he was “still cut- 
ting down on inventory and get- 
ing in better cash position.” His 
balance sheet showed assets and 
liabilities at a ratio of approxi- 
mately 25 to one. 


Lynchburg B & I Buys 


“We have just purchased a new 
building adjoining our present 
building which will give us ap- 
proximately double the space we 
now have,” reported President C. L. 
Newcomb of Lynchburg (Va.) Bat- 
tery & Ignition Co., Inc., last 
month. “However, we will not take 
possession of this building before 
September.” 
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Jobber-Booster Scheduled 
July 24-26 in Virginia 


HE annual get-together of job- 

bers and Boosters at the Cham- 
berlin Hotel, Old Point Comfort, 
near Norfolk, Va., will have a new 
feature this year when it is held 
July 24, 25 and 26. 

A. Patrick Gannon, regional vice- 
president, announced that the mid- 
year meeting of Automotive Booster 
Club International would be held 
one of these three days, with the 
entire executive council and officers 
expected to be present. Walter J 
Sullivan of Boston is the interna- 
tional president. 

Harry Christian of B-35 at Rich- 
mond is in charge of publicity for 
the three-day tidewater conference, 
which will include the usual elab- 
orate arrangements for a wide va- 
riety of entertainment, plus some 
prominent speakers. 

Wholesalers and Boosters from 
several nearby states are expected 
to attend, with attendance likely to 
run up to several hundred. The 
hotel will, as customary, be taken’ entine and Harry Christian, vice- Nathan M. Roberts, executive 
over entirely by this meeting. presidents; D. Lynn Churchwell, secretary of the Automotive 

Officers of B-35 are John J. secretary, and Thos. S. Armistead, Wholesalers Association of Ala- 
Balogh, president; George C. Val- treasurer. bama, is a grandad again. 














“I don’t feel like going out for coffee right now. Let's take in a 
movie instead.” 











MOTIVE EQUIPMENT 
MANUFACTURERS, INC. 


5253 W. Roosevelt Rd. Chicago, iil. 
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BIG 


There's, Money In 


MOTOR MOUNTS 


Motor Mounts are being featured in current 
new car advertising. This is bound to result 
in an even greater market in the very near 
future. It will pay you to prepare your 
customers for this profitable business. Stock 
and sell the Steelastic Line — it's engineered 


to original equipment specifications. 


Sell Steelastic Mounts for Profit 


IG 
There's? Money In 


SPLASH GUARDS 


For every type of truck and trailer. Specially 
compounded rubber made to withstand the abrasive 
action of mud, sand, stone and ice. Standard- 
Deluxe type re-enforced with steel bar at top, 
mounting edge. Pre-punched. In 6 sizes 20” x 20”; 
20” x 24”; 24x 24"; 24x 30”; 24x 36"; 24x 40”. 


UNIVERSAL 


MOUNTING BRACKET 


A complete unit made of heavy gauge rust 
resisting plated steel. Adjustable. Will fit any 
model truck or trailer. Complete with bolts, 
nuts ond washers. Packed | pair per box. 


ANCHOR RUBBER PRODUCTS, INC.. 


1725 LONDON ROAD: CLEVELAND 12, OHIO 





Officers of the 1953 Southwest 
Automotive Show are (I. to r.): T. 
Cc. “Buddy” Garrett, Ashby-Garrett 
Auto Supply, Dallas, president; H. 
C. Westbrook, Westbrook-Reyaolds, 
Texarkana, first vice-president; T. 
H. Everett, Better Monkey Grip Co., 
Dallas, second vice-president, and 
John Harvey, Harvey - Merrithew 
Sales Co., Lid., Dallas, treasurer. 


Southwest Show Directors 
Confirm Dallas Site 


T ITS first meeting the board of 
directors of the 1953 South- 
west Automotive Show began 
mapping definite plans to hold the 
show March 26-29 in the Automo- 
bile Building at Fair Park, Dallas. 
Another board meeting has been 
called for May 26. 

During the initial meeting it was 
also recommended that considera- 
tion be given to holding a South- 
west Show in alternate years. 
This would be in line with the pro- 
posed plan to stage regional shows 
during years in which there is no 
ASI Show. 

Consideration is being given to 
the staging of regional jobber- 
dealer clinics in various trading 
centers in the Southwest during 
the off years in which the South- 
west Show is not held. 

In addition to the officers, board 
members include: John Reynolds, 
Straus-Frank Co., Houston; Wayne 
Bull, Wayne Bull Auto Parts, San 
Antonio; Harold Delhommer, Har- 
old’s, Inc., Lafayette, La.; R. C. 
Archenhold, Archenhold’s Auto 
Supply, Fort Worth: H. J. Van- 
hook, Van’s Auto Supply, Okla- 
homa City; J. B. Wilson, Gulf 
Distributing Corp., Houston; 

A. L. Barnett, Dallas; W. Frank 
Russell, manufacturers’ agent, 
Dallas; Jack Porter, Kline-Porter 
Sales, Oklahoma City; John Mc- 
Kinney, Van Norman Co., Hous- 
ton, and Harry Spear, Moog Indus- 
tries, San Antonio. 
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L. L. “*Tony” Williams 
Succumbs at Dallas 


EO L. “Tony” Williams of The 
Motor Mart, Dallas, Texas, 
died recently from acute appendi- 
citis. He was widely known in the 
Southwest. 

Williams was service manager 
for Moore Brothers Electric Co., 
Houston, for many years before 
World War II. He was also con- 
nected with Stafford Jones Co. and 
with Dave Crockett Supply Co., 
Dallas, for a time. 


Clements Marks 15th Year 


W. B. Clements, Inc., Roanoke, 
Va., marked its 15th anniversary 
last month with an open house. 
Favors and prizes were awarded 
to friends and customers who 
attended. 


Marshall Joins Lochridge 


W. W. Marshall, formerly with 
The Weatherhead Co., has joined 
John Lochridge, . manufacturers’ 
representative, and will work the 
southwestern Texas territory from 
headquarters at Donna. 


Stewart Opens at Dallas 


Herman Stewart has reopened 
H. H. Stewart Auto Parts at 4420 
Main St., Dallas, Texas. 


Owner Max Hayes, Office Man- 
ager Sam Hubbard and Head Coun- 
terman Boyd Hensley of Hayes & 
Hopson, Inc., Asheville, N. C., went 
to Florida last month for “fishing 
and vacationing.” O. L. “Pete” 
Garner, secretary-treasurer, and 
his family toured Florida in March 
and “got some of that high-priced 
sun at Miami Beach.” 

* * * 


“We have added Bay Lifts to 
our lines,” William Mattern, man- 
ager of the Automotive Depart- 
ment of Interstate Electric Co., 
New Orleans, La., reported last 


month. 
* * * 


Robert Miller, who has been con- 
nected with the automotive trade 
for many years, has been added to 
the sales force of Landry’s Auto- 
motive Parts, Hammond, La. 

* * * 

Max M. Goins has been named 
stock record clerk for Holston 
Auto Supply, Kingsport, Tenn. 





BALANCE 
os needed ! 


Ath 
pe 


PERFECT 


WHEEL WEIGHTS 


@ “uU" TYPE 

A favorite in the 
industry. Fits ALL 
rims having fac- 
tory trim rings ex- 
cept late model 
Cadillacs. 


PERFEC 


804W.M 


The Wheel Weight 
that lives up to its name 


@“c” TYPE 

The "'C” type 
weight (new style) 
in six sizes will 
give most satisfac- 
tory results on pas- 
senger cars with 
“Kor L" type rims. 


T EQUIPMENT 


@ “SPECIAL” TYPE 
Made for late mod- 
el Cadillacs with 
hub caps covering 
entire wheel, ex- 
cept 1951 model 
for which “C” type 
weight is recom- 
mended. 6 sizes. 


CORP. 


PO Boa 7 


Manufacturers of Wheel Weights for Trucks and Passenger Cars 


SOUTHERN AUTOMOTIVE JOURNAL for MAY, 1952 





Alabamians Decide to End 
Semi-Annual Sessions 


‘LIMINATION of the fall conven- 

4 tion of the Automotive Whole- 
salers Association of Alabama was 
voted by the several scores of mem- 
bers attending the annual spring 
convention at Montgomery’s Whit- 
ley Hotel April 26-28. 

Association committee work has 
become such an active matter, with 
virtually every member at work in 
some capacity, until it was decided 
to forego the semi-annual session. 

The group also voted to incorpo- 
rate itself. 

Among speakers at this well- 
attended meeting were: 

George Yount of Eagle Machine 
Co., Indianapolis, Ind., who com- 
mented on what he tormee the _ Officers of the Automotive Wholesalers Association of Alabama, Inc., 
market outlook for w holesalers for include (1. to r.): Front row, J. R. Williams of Decatur, vice-president; 
the remainder of 1952; N. W. Kim- P. J. Sawyer of East Alabama Auto Parts, Anniston, president; James 
brough, chief of the Alabama De- C. Parker of Mobile, director; back row, W. H. Metcalf of Montgomery, 
partment of Public Safety, who director; Nathan M. Roberts, executive secretary ; Earl Slye and Nelson 
, 9 P. Hury of Birmingham, directors. Lee W. Meriwether, treasurer, 
nowy <a roe rr on was not present when the photo was taken. (Other photos on page 81) 
vehicle fata s since Ala a’s 
governor decreed last November a 
fixed speed limit on the open high- presented film slides on how a bill presented a visual economics study 
ways; Curtis Flowers, executive becomes a state law; Leland Enzor, of how the value of money goes up 
secretary of the Alabama Petro- personnel director of Alabama Tex- and down due to economic pres- 
leum Industries Committee, who tile Products Corp., Andalusia, who sures, and an address on “Funda- 
mentals of Geo-politics” by Colonel 
Williams of the Maxwell Air Force 
Base. 

A report showed the association 
in its best financial condition. 

Kimbrough thanked the mem- 
bers for buying two safety films 
for the department’s library and 
announced that his agency would 
provide a safety speaker and pre- 
sent the films to groups throughout 
the state whenever requested. 

E. F. “Gene” Spradling of Bir- 
mingham led entertainment at the 
social hour and Lee W. Meriwether, 
Jr., of Montgomery was emcee of 
the “kids’ party.” 











Champion Names Managers 


Walter F. Vogel of Phoenix, 
Ariz., has been appointed manager 
| SEupix of the Rocky Mountain division of 
; ET, Champion Pneumatic Machinery 
H "14 Co. and Ray M. Smith, Atlanta, 

E : Ga., has been appointed manager of 


RUSHING Metalciene is made under an exclusive ; “ . . . 
NO BRU Bendix formula. There are many copies, the district that includes Georgia, 


NO SCRAPING but there is no substitute. When you South Carolina and eastern Ten- 
order, be sure to specify and get the F 


NO H EATING original Bendix* Metaiciene. - . ent 
*REG. U.S. PAT. OFF. 
Paulk Elected Mayor 


Juat Dip em in Dirty — Pull em out Clean 
- Kindel Paulk, owner of Wichita 


BENDIX PRODUCTS DIVISION of Falls Battery & Electric and a di- 
SOUTH BEND 20, INDIANA rector of the Automotive Whole- 


Aviation conroration 
salers of Texas, has been elected 
mayor of Wichita Falls, Texas. 
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Export Sales: Bendix International Division. 72 Fifth Avenue, New York 11, N. Y. 











B-6 Widows’ Fund Hits 
Closer to Its Goal 


thn widows’ fund of Automotive 
Booster Club B-6, Atlanta, has 
reached the point it commands re- 
spect for the amount it will pay off 
in the event of the death of a par- 
ticipating member. 

W. Gordon Blankinship, fund 
chairman, announced that member- 
ship had reached 103, and added, “I 
am thrilled at the fund’s attaining 
this membership record and we look 
forward to the time before long 
when we believe our ultimate goal 
of 160 will be recorded. Then the 
beneficiary would receive $1,000. 
With 103 members, the fund will 
pay $643.75.” 

Any Booster in good standing is 
eligible. ite pays $6.35 and no more 
until an assessment of this amount 
is levied any time a member dies. 


W. Gordon Blankinship of Al- 
bertson & Co.’s Atlanta, Ga., office 
made the front page of El Cam- 
agueyano last month. A two-column 
photograph of him demonstrating 
equipment appeared on the front 
page of the Cuban daily while he 
was conducting a school for his 
jobber there. 


B. W. “Whit” Ruark, general man- 
ager of Motor and Equipment 
Wholesalers Association and a 
native of near Wilmington, N. C., 
has accepted an invitation to be the 
principal speaker at the annual 
jobber-Booster party conducted in 
November at Richmond, Va., by 
Booster Club B-35, Publicity Com- 
mittee Chairman Harry F. Christian 
announced. This similar meeting 
attracted more than 400 last year 
and approximately 500 the preced- 
ing year, the Boosters said. 





“We 
paint 
Columbus, Ga., 


have added the 


Ditzler 
line,” Stephens Color Co., 
reported recently. 


Paul Johnson to Head 
Sealed Power Corp. 


AUL C. Johnson has been elected 
president of Sealed Power Corp., 
succeeding his father, Charles E. 
Johnson, who died in February of 
this year. 

Johnson had been executive vice- 
president since 1948. Starting with 
the firm in 1929, he was elected 
vice-president in charge of sales in 
1941. 


Moore Named at San Antonio 


Ivan Moore of O. R. Mitchell 
Co. (Dodge-Plymouth) has been 
elected president of the San An- 
tonio (Texas) Automobile Dealers 
Association, succeeding Charles 
Quinn. J. Frank Stampp, Ford, 
was elected vice-president and 
c. C. Gunn was named trea- 
surer. Directors include Byron 
Goad, Frank Houston and K. Ray 
Spencer. 


It was wedding bells last month 
for Bruce B. Cameron of MacMil- 
lan & Cameron Co., Wilmington, 
N. C., who is president of the 
Virginias-Carolinas Automotive 
Wholesalers Association. 





NOW 


NATIONAL ADVERTISING 


Across the nation, automotive dealers and service 
shops are cashing in on Columbus Luxury-ride 
Shock Absorber advertising in The Saturday Eve- 
ning Post, Time and Pathfinder magazines. 


If your shock absorber sales are lagging behind, 


LUMBUS 
Uni MMe SHOCK ABSORBER 


switch to 


UCENSED BY DE CARBON 


“The World’s Best Shock Absorber” 


Your jobber can tell you why the Columbus 
is a superior shock absorber and how 
to cash in on this national advertising. 


Get the facts TODAY! 


“The Shock Absorber That Outsmarts the Highways” 


Precision Built and Guaranteed by 
HECKETHORN MFG. & SUPPLY CO. Littleton, Colorado 
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General Motors Sales 


Drop 4 Per Cent 


1 yee sales of General Motors 
Corp. in the first quarter of 
1952 were $1,793,000,000, or four 
per cent below the previous quarter 
and 8.5 per cent below the first 
quarter of 1951, C. E. Wilson, presi- 
dent, and Alfred P. Sloan, Jr., 
chairman of the board, reported. 

There was a decline in sales of 
civilian products in the first quarter 
of this year resulting from addi- 
tional government restrictions on 
production. The volume of defense 
deliveries was insufficient to offset 
this decline, GM officials said. 

Unit sales of cars and trucks 
produced by GM plants in the 
United States in the first quarter 
of 1952 were ten per cent under 
the preceding three months and 37 
per cent below the first quarter 
of 1951. 

General Motors “sold all the 
units it was permitted to make and 
could have sold more judging by 
the excellent reception the public 
gave its 1952 lines,” the report 
stated. “With the spring selling 
season getting under way as the 
quarter ended, new-car stocks in 


the hands of dealers were at low 


levels.” 
3M’s Quarterly Sales 
Just Under the Peak 


NALES of Minnesota Mining & 
Manufacturing Co. for the first 
quarter of 1952 totaled $43,973,453, 
the second highest first-quarter 
total in the firm’s history. First- 
quarter sales in 1951 were $44,- 
358,553. 

Profits after taxes were $3,740,- 
188, or 47 cents a common share, 
compared with $3,925,478 and 49 
cents a common share for the first 
quarter of 1951. 


Outboard Engine Makers 
Ask Advance Metals 


| germany of outboard en- 
1 gines have asked the National 
Production Authority to provide 
them with advance allotments ex- 
tending to three instead of two 
quarters because the industry op- 
erates under unusually long lead 
times. 

Domestic and foreign sales are 
at a high level, the Industry Ad- 
visory Committee said, but the in- 














CHEVROLET 


IDLER ARM 


The new IDLER ARM ADJUSTER is 
easily and quickly installed. By taking 
up the slack in the steering assembly, 
it eliminates unnecessary road shock, 
front end noise, excessive wear on as- 


sembly, and car weave. It’s adjustable and . 


WEARS OUT! Retail Price $3.95 
Jobber and Dealer. 


GUARANTEED TO DO THE JOB! 


D&V MANUFACTURING CO. 


1953 THIRD AVE., WEST 


.. IT NEVER 
Liberal Discount to 


ADJUSTER 


For center point steering assemblies on 1949- 
50-51-52 passenger cars and sedan deliveries. 


BIRMINGHAM, ALABAMA 
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dustry as a whole is encountering 
difficulty supplying distributors 
with outboard motors due to ma- 
terial shortages and the long lead 
times required in placing orders. 
Chief difficulty was the procure- 
ment of alloyed-steel forging bars 
and gear stock, the committee said. 
Slight Drop Reported 

By Federal-Mogul 


ET sales of $8,875,453 for the 

three months ended March 31 
were reported at the annual meet- 
ing of Federal-Mogul Corp. last 
month. This compared with $8,- 
958,659 in the similar period of 
1951. 

Earnings for the first quarter 
of this year totaled $641,251, equal 
to $1.15 a share on the 559,192 
shares of stock outstanding. The 
figure for the first quarter of 1951 
was $1.32. 


Oklahoma City Jobbers 
Plan “Care” Meeting 


bp 16 is the date set for the 
next “Care Will Save Your Car” 
meeting to be sponsored by Okla- 
homa City, Okla., jobbers. 

More than 3,200 dealers, inde- 
pendent garagemen, service-station 
and fleet operators attended the 
first such meeting sponsored by the 
32 jobbers, which was held last 
October. Plans for the second 
meeting were started immediately 
after the first meeting. 


Ammeo Names Representatives 


Ammco Tools, Inc., has appointed 
two representatives in the Southern 
area. Clifford A. Rohrabacher is 
now covering North and South 
Carolina, Virginia and southern 
West Virginia. James DeRose has 
a territory that includes northern 
West Virginia. 


General Names Bellows 


Howard A. Bellows, who was 
made a vice-president of The Gen- 
eral Tire & Rubber Co. at the an- 
nual meeting last month, has been 
placed in charge of all the firm’s 
replacement tire and tube sales. 
He has been a sales executive with 
the company since 1929. 


Oil Jobbers Meet Oct. 6-8 


The annual meeting of the Na- 
tional Association of Oi] Equipment 
Jobbers will be held at The Neil 
House, Columbus, Ohio, Oct. 6-8, 
it has been announced. 
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L. G. “Les” DeMotte of Atlanta, 
Ga., sales manager of Willard Stor- 
age Battery Co.'s Southeastern dis- 
trict, was awarded the district sales 
cup last month at Cleveland, Ohio, 
in the annual recognition of the 
district having the best sales ree- 
ord. Presentation was made by 
George Borchik, manager of re- 
placement sales, Among th@se at- 
tending the meeting of districg sales 
managers were N. G. Wolf, Dallas; 
J. R. Carlisle;- Kansas City, Mo.; 
Frank Ri Somers, vice-president in 
charge ‘of sales, and Howard C. 
Negus, merchandising manager. 





McKay Named President 
Of Krylon, Inc. 


| gone McKay, former general 
f manager of Walker Motors at 
Detroit, has been named president 
of Krylon, Inc., manufacturer of 
plastic sprays. 

McKay had been general man- 
ager of the Detroit dealership 
since 1947. He succeeds W. R. 
Yarnall. 


El Paso Warehouse Burns 


The office and warehouse of the 
Chevrolet Division at El Paso, 
Texas, was swept by fire last month 
with an estimated damage of $1,- 
000,000 to parts and accessories. G. 
M. Harrell, organization manager, 
estimated that at least 95 per cent 
of the contents were destroyed. In- 
ventory was af an all-time high, he 
said. 

Carroll Allinder has been pro- 
moted from the shipping depart- 
ment to counterman at Alabama 
Auto Parts Co., Inc., Birmingham, 
Ala., Vice-President Irvin F. 
Siegal reported. 

* * * 

W. J. Leonard has taken over the 
territory of Carolinas Auto Sup- 
ply, Charlotte, N. C., that formerly 
was covered by W. G. Shoemaker. 
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when you repair tubes with 


Fw Chemical Process 


SEAL 
FAS) TUBE REPAIR METHOD 


y 


Dont Let Anybody Kid You 


about vulcanizing being 
necessary for perfect tube repair 


*® For more than 25 years Bowes “Seal Fast’ Chemical 
Process (no vulcanizing necessary) has been recognized as 
the most dependable method of tube repair. 


The Bowes chemical process is quick, easy... 
. Save time, make 


sure! No 

expensive equipment is necessary. So.. 

friends ... and more money on tube repairs with the Bowes 
“Seal Fast’ Chemical Process method. 

There is a Bowes Distributor in your immediate 

# 0 ES neighborhood who will be glad to demonstrate 

and PROVE to you, without obligation, that the 

Bowes Method is the best and the most profitable. 

Remember, there is no obligation. Just drop us a 


line today and the Bowes Man will be in touch 


with you in the early future. 
BOWES ‘“‘SEAL FAST’’ CORP., INDIANAPOLIS 7, INDIANA 
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Auto Electric of Georgia 
Consolidates Operation 


A’ TO Electric of Georgia, Inc., 
will move into a new building 
at 186 Houston St., N. E., Atlanta, 
around the middle of this month, 
President E. R. Hardy has an- 
nounced. 

The building will be consolidated 
with the service operation at 113 
Piedmont Ave., N. E., which is 
housed in an adjoining building. 


Fire Damages MeMillan Parts 


A fire occurred at McMillan Auto 
Parts Co., Denison, Texas, last 
month with an estimated damage 
of $15,000 to building and contents. 
Property destroyed included equip- 
ment for a car-testing station that 
had been received the day before 
and not unpacked. 


Kidd Heads DeVilbiss Sales 


Henry M. Kidd is now vice-presi- 
dent and sales manager of the 
spray-painting equipment division 
of the DeVilbiss Co. Before join- 
ing the firm 18 years ago, he was 
with Willys-Overland Motors. 























“I can tell you’re not going to be too easy to sell.” 


Scott Joins Auto Parts 


Tom B. Scott, formerly with 
Fram Corp., has taken over the city 
territory for Auto Parts Co., Dal- 














SEE THE NEW MODEL-52 


LEE enn® 


5500 Ib. Lee Truck Lift also available. 


Write for Data and 
Price Sheet. 


AUTOMOTIVE EQUIPMENT MFG. CO. 


11000 SO. ALAMEDA ST. 


at your local jobber 


@ STRONGER—5” channel outer frame. 3000 Ib 
capacity—yet 60 Ibs. lighter—for easy moving. 
SAFER—Wider frame increases stability. Locks 
automatically in 10 positions. Automatic pop-off 
prevents overtravel 

@ New DESIGN—Fewer moving parts reduce fric- 
tion (20% less air pressure required). 8” rub- 
ber-tired wheels permit moving over rough sur- 
faces. Compact construction leaves greater 
working space under car 

@ NEW POWER CONTROL—2-stage valve gives posi 
tive lift control—no surging. Cast iren piston 
won't score cylinder wall. 

Q MORE COMPACT—Lift stores in 2% ft. square 
when stood on end. Does not extend beyond car 
bumper when in use 

@STANDARDIZED—AIl moving parts have standard 
lerk grease fittings to speed maintenance. 

4a FOOLPROOF—Piston rod guide keeps rod running 
true—no binding or jamming. New cast steel 
lifting fingers assure more bearing surface at 
contact point. 


Manufactured by 


LYNWOOD, CALIF. 











las, Texas, that had been handled by 
Sterling Woolfolk. Woolfolk and O. 
D. Stone, who had been in charge 
of the machine shop, are going into 
business for themselves. 


Dodds Joins Arco 


Richard P. Dodds has joined The 
Arco Co. as general merchandising 
manager for its line of paints, au- 
tomotive refinishes and protective 
coatings. Dodds had handled the 
firm’s advertising through an 
agency for the past six years. 


“We have just returned from 
Richmond and Washington, where 
we visited Mrs. Holland’s family 
and took the children on a sight- 
seeing tour of Washington and 
surrounding points,” Ned Holland, 
manager of Holland Auto Supply, 
Inc., Greenville, S. C., reported last 
month. 

Frank Daviston, counterman, 
has been promoted to territory 
salesman for Alabama Auto Parts 
Co., Inc., Birmingham, Ala. He 
is covering the northwestern Ala- 
bama territory, where Morris 
Grier, Cullman store manager, 
formerly traveled. 

* - _ 

“We have added L & H home 
freezers and Yardley plastic pipe 
to our lines,” G. K. Linkous, owner 
of Link’s, Danville, Va., reported 
last month. 
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More than 46,000 members of the Sherwin-Williams Issues 
automotive trade viewed exhibits Film on Hot Spray 
of more than 300 manufacturers, : 
| gees F. Dusenbery, formerly covering the three floors of the A 

regional manager for Koppers Mechanics Building in the city of 
Co., Inc., Piston Ring Division, has Boston. 
been appointed sales manager of A meeting on the “Get It from _ finishes has been announced by E. 
the American Hammered Automo- Your Jobber” and “Care Will Save W. Windsor, general manager of 
tive Replacement Division, Sealed Your Car” programs featured a automotive sales for Sherwin-Wil- 
Power Corp. number of well-known speakers, in- liams Co, 

Dusenbery began his automotive eluding Harry Bowser, sales direc- The film presents a resume of 
career 27 years ago working for a tor: Ira Saks, Accurate Parts equipment, materials and methods 
car dealer. Since that time he has Manufacturing Co.; L. F. Wool- used in the refinishing process. 
operated an independent repair man, Equipment & Tool Institute; “This slide film grew out of our 
shop and independent parts busi- Ed Lee, Automotive Affiliated Rep- belief that the hot-spray method 
ness, as well as being associated resentatives; Fred Roberts, presi- has advantages important to both 
with the Chevrolet Division. He dent of National Standard Parts large and small refinishing opera- 
joined Koppers in 1948 as a dis- Association, and Harold Pierson, tions,” Windsor said. 
trict manager. president of Motor and Equipment “Arrangements for showings can 

Sealed Power Corp. acquired the Wholesalers Association. be made through the company’s 


American Hammered Automotive : . zone Managers and representatives 
Piston Ring Division of Koppers or by direct request to The Sher- 
: F Heeren Named by MEMA ig on . ; ' “ 

in March. ’ win-Williams Co., Automotive Sales 


Sealed Power Appoints 
Dusenbery for Sales 

COLOR slide film on the _ hot- 
spray application of lacquer 
and synthetic-enamei automotive 


Ernst G. Heeren, treasurer of Division, Cleveland 1, Ohio. 
Good Sales Are Reported es oe oo wap ry en Y., ; Copies of Rare wore report _ 
; N as been elected to the board of 10t-spray application of these fin- 
At New England Show Motor and Equipment Manufac-_ ishes are also available from the 
‘oop sales results and interest turers Association. His term runs same sources. The booklet presents 
¥ were reported by manufactur- through 1954. He fills the vacancy a technical report on the system, 
ers and jobbers participating in the of G. W. Sherin of E. I. du Pont as well as pointing out experience- 
second New England Regional Au- de Nemours & Co., Wilmington, tested practices for more effective 
tomotive Show, held April 25-28 at Del. Heeren is a member of the use of the method. There is no 
Boston, Mass., according to show National Association of Cost Ac- charge for the booklet, Windsor 
officers. countants. said. 


Over 200 million 











tire patches will 


Y TIRE AND TUBE PATCHES - - - be sold this year! 


Your best bet to get 


$3 MILLION CAR 


ON TIRE AN . : 
your share is with Buxco’s 


Double Cushion Tire Patch 
---the best for the job 


2 
OVER ONE BILLION TIRE AND TUBE. 





Over a billion at the best price 


tube repairs will 
ee ae on the market! 
be made this year -- - 
and a good part of this 
big business can be yours with * Buxco’s Perma-Patch (criss- 
Ove 


, cross) and | Gum Covered 
Buxco’s Dual-Duty ae tire patches are sure sellers, 


the new, quick way t f too, in the moe 6 tire ir 
eS a. ee market! C whole Bux- 


: carry the 
repairs. No fire, no co line for BIG BUSINESS! 
apparatus, no experience 


the 


needed! AUTOMOTIVE PROOUCTS OIVISION.....Ca8TOm 5, ents 


& 
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CLAMP - LOCK NUT 


Made in U. S. A. 
Patented in Mexico 


Patent Pending in 
U. S. A. and Canada 


@ More Gripping Power! 

@ No Key Needed! 

@ Every Nut Tested and Guaranteed to be 
@ good workable nut. 


The Clamp Lock Nut is far superior to 
any ordinary nut. 

Tapered threads grip the spindle like 
WELDED. 

No rethreading is necessary on old 
worn threads. 

Nuts made for autos, trucks, tractors, 
and all purposes. 


THE CLAMP LOCK 
NUT WRENCH 


Designed to reach 
into protruding wheel 
hubs. 


Ask your Jobber, Dealer, 
or write to 


SCHWAIGER 


MANUFACTURING COMPANY 
P. O. BOX 154, CULLMAN, ALABAMA 
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Good Service and Direct Mail 
Most Effective, Braxton Says 


nas nd service” is the best ad- 
vertising anyone can do. 
Direct mail is the most effective 
medium. 

These were among the conclu- 
sions reported by Lee Braxton of 
Braxton Auto Parts, Inc., White- 
ville, N. C., on notes he made on 
an advertising panel which held 
forth at the recent spring conven- 
tion of the Virginias-Carolinas 
Automotive Wholesalers Associa- 
tion at Greensboro, N. C. 

His additional notes are repro- 
duced herewith: 

“One jobber says for 30 years 
his budget for advertising has run 
2% per cent of sales. He issues a 
fancy monthly catalog, also semi- 
monthly mailings, bulletins, ete. 
Sends flowers to the sick custom- 
ers, gifts to new babies, birthday 
gifts to customers, pocket combs, 
billboards, radio advertising. Spent 
$40,000 last year for advertising. 

“It was strongly suggested that 
donations be sent to hospitals or 
other charities in lieu of handouts 
at Christmas. This might work 
where a jobber had only one store 
and the gift could reflect in the 
territory he serves. 

“Direct mail on jobber and ser- 
vices rendered to be consistent, at 
least two mailings each month. 





This 1909 EFM, displayed in the 
booth of the Associated Automotive 
Wholesalers of New Orleans, caught 
the eye of a lot of Louisiana auto- 
mobile dealers during their recent 
convention in New Orleans. “Judg- 
ing from the traffic through our 
booth, our exhibit was most inter- 
esting to the dealers,” reported J. 
N. Greiner, publicity chairman for 
the jobbers. 


More emphasis to be put on jobber 
and services than product. It was 
agreed that product advertising is 
usually handled pretty well by 
manufacturers. 

“Richmond jobber makes money 
on machine shop through advertis- 
ing . . . Says it must be planned, 
but be consistent. Says 5 per cent 
read the first mailing of a cam- 
paign, 10 per cent read the second 
and 15 per cent read the third mail- 
ing. in a campaign. 

“Use business reply return en- 
velope for catalog requests which 
come in or requests for data. Make 
offers, etc., diversify, make it read- 
able and interesting. Break down 
lists, classify customers, dealers, 
body shops, service stations. Don’t 
send anything that would not apply 
to particular line. 

“Save on mailing by sending to 
individual towns. 

“Be sure to send mailing to cus- 
tomers that salesmen do not call 
on. This business, not on contact, 
salesman gets no commission, or 
should not unless he calls on 
customer.” 


Kelly Appoints Perilloux 


Preston Perilloux, Jr., of New 
Orleans, La., has been added to 
the sales staff of R. L. “Bob” 
Kelly, manufacturers’ representa- 
tive at Dallas, Texas. He will 
cover Mississippi, Alabama and 
Louisiana. 


Harris of Dallas Dies 


George L. Harris, 46, owner of 
Southwest Electric Co. of Dallas, 
Texas, died last month in a Mineral 
Wells hospital. He was stricken 
with a heart attack while on a 
weekend fishing trip. 


Texans Buy Brake Lining 


Sales of RiteSet brake lining in 
Texas increased 72 per cent in 
1951 over the previous year, How- 
ard Wilhelm, president of RiteSet 
Manufacturing Co., reported re- 
cently. 

Fred Sams is now an outside 
salesman for Hayes & Hopson, Inc., 
Asheville, N. C., and Corbin Reeves 
is a salesman in the tire and 
budget department. 
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d SIZE for EVERY APPLICATION 


5 FOR CATALOS 


Steam-clean transmissions 
in less than 5 minutes 


THESE “before” and “after” 
pictures speak for themselves! 
Before, note the heavy deposits 
clinging to the transmission. After, 
see how thoroughly every trace of 
oil and grease has been removed. 
These unretouched photographs 
of Oakite cleaning-in-action show 
how effective Oakite Steam-Deter- 
gent Cleaning is. And how fast! 
This transmission was cleaned and 
rinsed in less than 5 minutes. 


The Oakite Solution-Lifting Steam 
Gun, shown above, fuses heat, 
pressure, powerful detergent ac- 
tion—hits dirt three ways at once. 
Use it to clean motors, chassis, 
floors, grease pits; use it before 
undercoating, too It can’t be beat 
for cleaning large equipment, 
hard-to-reach areas. Saves time, 
SINCE 1929 r . a effort, money. 


A TYPE an 


iT 
see YOUR JOBBER orn we 








A 50% DEALER « FREE Booklet 4401 gives details of this and 
DISCOUNT LINE | other time- and money-saving Oakite cleaning 


ASK YOUR JOBBER me methods. Ask your nearby Oakite Technical Ser- 

vice Representative. Or write Oakite Products, 
Inc., 26D Rector St., New York 6, N. Y. No 
obligation either way. 


SODRIN MFG. CO. 
Kansas City 8, Mo. 


aoe InNDUSTRiag Cttay 
‘Nin, 


OAKITE 


atk he 


























Alexander-Seewald Co., Atlanta, Ga., spent approxi- 


mately $50.000 remodeling its building to produce the photos. 


America’s Most Powerful Cleaner 


Three high-v 
steam guns : 
300 golions per 


hour 


woter 


KELITE PRODUCTS, INC 


f 
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attractive and convenient arrangement shown in these 
Major changes included installation of steel 


frame+ throughout the 
new passenger elevator. 
i * doors, tile on 
floor and additional 

parts bins at the front counter. The 
firm is celebrating its 60th anniver- 
sary this vear. It has 35 employees 
and covers a radius of about 150 
- zing in shop equip- 
anti-freeze. shop <uap . 

and automotive chemicals. Officers 
include: R. J. “Jack” Alexander. 
president; J. A. “John™ Alexander. 
vice-president; L. C. Matthews. sale« 
manager; Everett T. Galloway. pur- 
chasing agent, and Kester E. 
Boylen, comptroller. The firm oc- 
one and a half floors and 

sent of this large building. 


window 
building. 


DeVilbiss Names District Men 


D. R. Frankberry 

named sales representative l 
DeVilbiss Co. in a territory tha 
includes a westert 
Virginia. He will 
Newark, Ohi« Robert T 
Jr., has been transferred to 
burgh and will cover 40 


We ‘irginia, Maryland a 


neadquartet! 


Shelley Joins Dallas Firm 


Ed _ Shelley 
ohnson in the 
Known Oak 


at 102 Marsalis, 


sé I f West 


Kannen, 











NEW Sparton Two-Face 


Directional Signal Lamp 


Series 600—Class “A” 


VMC* armatures 


REMANUFACTURED BY FACTORY METHOD 


The demand for factory duplicate parts is in- 
creasing. VMC armatures, made with preformed 
coils, duplicate the appearance, wire size, and 
number of turns of the original equipment. 
They are remanufactured to factory specifica- 
tions to give original performance. Eliminate 
comebacks, increase your profits . 
specify VMC generator NATIONWIDE 
armatures to your jobber. 


Red & Amber Lenses 


. always 


Gives you © powerful sales clinchers 


DEPTH ONLY 2”! 
ONLY ONE BULB! 
LIGHTWEIGHT! 


Here comes a winner for sure! Skillful Spar- 
ton design brings you a thinner lamp with 
one bulb, one set of wires. Light weight 
eliminates fender tearing. Stimsonite lens 
gives powerful beam without reflectors. Fin- 
ished in black enamel with chrome-trim 
bars on each side. 

Meets SAE requirements and has passed 
all required tests by The Electrical Testing 
Laboratories Inc. 


Other Sparton Series 600 Stars . . . 


Q 


“ Amber—#652 


*Ventilated Matched Coils 


BUY THROUGH YOUR JOBBER 4 


Carter Coil Company, P. O. Box 43, Sta. D, Atlanta, Ga. 














ING? 
: MISS 


bring ‘em back buying 

with exotic 

Hawaiian 
Orchids 


Yes ...when sales are lagging and customers 
fussy and few...here’s the tonic that really 
brings "em back buying. Give away gorgeous 
Hawaiian Vanda Orchids from Flowers of 
Hawaii, Ltd. There’s no more economical, 
tested-and-proven-successful method of 
doubling...even tripling store traffic...mak- 
ing more sales and friends. Write and we'll 
tell you how. 

And now,.Flowers of Hawaii, Ltd. offers 
a new plus feature. Your orchids come in col- 
orful Aliklok boxes with transparent tops to 
better display the exquisite Sloome ine 
them Pom ov than ever...and make them 
easier to handle. Don't delay! Get your 
order in today! 

Shipped direct to your store by air. Al- 


Red—*6105 Red—*664 
Amber—*6106 Amber— #665 


Single-face pedestal lamp (left), full-flush lamp 
center) and semi-flush stud-mounted lamp (right 
available individually or in complete sets with 
self-cancelling switch. 

OFFER REPEATED BY 
POPULAR DEMAND 
750 Hawaiian Vanda Orchids 
with foil holder in colorful 

KLIKLOK box 


3% cash 

$ 1% 10 d 
89 F.O B. Weat Coast 
PLUS —at no extra cost 


MAKERS OF 
QUALITY 
AUTOMOTIVE 
EQUIPMENT 
SINCE 1900 


low 10 days for delivery 

Special Promotions * New Store Openings 
J Store Re-Openings * Anniversaries 

Write us for details on Orchid Promotions 


without the box <= ae 


WRITE TO 
Dept. SAJ 52 


FLOWERS OF HAWAII, LTD. 





9 triple orchid corsages in 
foil holders 

2 gorgeous Hawaiian leis 

Complete specially 
Prepared advertising kit 


670 LaFayette Park Place 
Los Angeles 5, Calif 


(Growing Ranges, Hilo, T.H 
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g 
2 Sparlon 


AUTOMOTIVE 


Division of 
THE SPARKS-WITHINGTON 
COMPANY 


JACKSON 
MICHIGAN 








North Carolina Jobbers 
Organize Association 


rP.HE North Carolina Automotive 

Wholesalers Association was 
formed recently by about 20 whole- 
salers in the state. George Mc- 
Farlane of Mac’s Auto Parts Co., 
Inc., Wilmington, has been elected 
president. 

Ivey W. Stewart, Jr., Stewart 
Supply Co., Charlotte, is vice- 
president. L. T. White, Jr., Motor 
Bearings & Parts Co., Raleigh, is 
treasurer and E. L. Brown, Hickory 
Auto Parts Co., Hickory, is secre- 
tary. Directors include Floyd C. 
McLean, McLean Auto Supply Co., 
Laurinburg, and H. Lester Flowers, 
The Flowers Co., Hickory. 

Lee Braxton, Braxton Auto 
Parts, Inc, Whiteville, is chairman 
of the membership committee. 
Other committee members are 
R. E. Kirkland, Barnes Motor & 
Parts Co., Wilson, and Max A. 
Hayes, Hayes & Hopson, Inc., 
Asheville. 

“A state association not 
conflict with national or regional 
associations but will fill a need 
which can never be met by either 
national or regional assoiations,” 


does 


Braxton said in a letter to whole- 
salers in North Carolina. “Your 
state association could work for 
the interest of automotive whole- 
saling in legislative matters. We 
could work through our state as- 
sociation for a workable motor- 
vehicle inspection law.” 

Some of the aims of the associa- 
tion will be to keep members in- 
formed on government regulations, 
to elevate the industry in the eyes 
of customers, to bargin collectively 
on freight rates, insurance rates 
and industry practices, to furnish 
the latest credit information and 
to sponsor or oppose legislation. 


Southern Representatives 
Appointed by Sheeld 


F  pesesaneesoe of three 
representatives for its 
corrosive battery compound 
been announced by Sheeld, 
Dallas, Texas. 

They are: H. M. Cree Co. of 
Dallas, Texas, for Texas (except 
El Paso), Oklahoma, Arkansas and 
Louisiana; W. L. Morris, Atlanta, 
Ga., for Georgia, Florida, North 
and South Carolina and Virginia, 
and W. N. Reynolds, Erie, Pa., for 


Southern 
anti- 
has 
Inc., 


Wilbur H. Norton, vice-president of 
General Motors, has been named 
president and member of the board 
of R. M. Hollingshead Corp., suc- 
ceeding Stewart Hollingshead, who 
has become chairman of the execu- 
tive committee. Norton, 48, spent 
most of his business life with Mont- 
gomery Ward and Co. He was 
named president at the age of 40 
and held that office until 1948, 
when he joined General Motors. 
He will have direct charge »f plans 
and policies in expanding the ac- 
tivities of Hollingshead. 





Mississippi. Alabama, Tennessee 


and Kentucky. 





© Grinds wet or dry 


© Valve stem ronge 4" to 11/16” 
with three collets 


@ Five-inch grinding wheel 


@ Valve head capacity up to 34", 
within valve stem range 


any angle 


@ Collet-type work head with con- 
trolled rpm's 


@ V-type table ways requiring no 
edjustment for wear 


K. O. LEE COMPANY, ABERDEEN, SOUTH DAKOTA 


VALVE SEAT GRINDER SETS 
ELECTRIC ORILLS 


WET VALVE REFACERS - 
VALVE SEAT INSERTS - RESEATER SETS - 
ROO ALIGNERS POLISHERS . 


210 


@ Zero to 90° positive-stop face 
angle settings—with minus 1° for 


@ Concealed coolant system 
@ Right-hand table traverse arm 


© Precision built for accuracy! 


HAND GRINDER SETS .- 








THE OPRICIN«L 


=> 


___ ENGINE SHAMPOO 


fs : 


QUART SIZE CONCENTRATE 
MAKES 2 GALLONS 


GUNK SUPER CONCENTRATE DILUTES 
with low-cost kerosene or fuel oi! dis- 
tillate and cleans engine biocks faster 
end more completely than steam 
cleaning. In quart ond larger sizes at 
wholesale automotive jobbers through- 
out country. Extra strength, ready-te- 
use Gunk in pint containers is avail- 
able from any of the Harley-Davidson 
motorcycle dealers everywhere 


THE CURRAN Corporation 
Manutacturing Chemists 
Consultants 
SOUTH CANAL STREET 
LAWRENCE, MASSACHUSETTS 











SEE YOUR 
AUTHORIZED 


DISTRIBUTOR 
OR WRITE 
FOR 


COMPLETE 
LITERATURE 


» STUD WRENCHES 
+ SANDERS 
REAMER ORIVES 








PERFECTION 
PARTS 


are 
Certified to excel 


PERFECTION GEAR CO. 


HARVEY, ILLINOIS 
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tells the story 


Your customers know 
a good thing when 
they see it. And 
they’ll quickly see 
the extra value in 
Aero-Seal Hose 
Clamps. Aero-Seal 
superiority shows in 
its design. 

Worm drive gives 
uniform clamping 
pressure — no chance 
of leakage. Self-lock- 
ing feature proof 
against vibration. 
Extra long take-up - | 
reduces number of 
sizes and a : ‘al ft t “4 
required. rewdriv- T 7 | g 
cus core, HOSE CLAMPS O PASTOSINOVES 


Foi a RESALE LINE 
aes Se on the Market! 


Never Works +++ pays you a lot more profit. 
Loose 


a 





BREEZE CORPORATIONS, INC. 
29 South Sixth St., Newark 7,N.J. ' 





The ONLY RECIPROCATING SANDER 


Powered with an ELECTRIC MOTOR Tver WY 
Now TWO full-size — ositive gn emgage ah @ NO DUPLICATION 
Sd Prevmatic (ait) Powered DETROIT EASY FINISHERS : OF Sizes 


STRATE-LINE reciprocating action works up to right angles 
—no abrasive scratches, no hand clean-up—does the complete job! 
POSITIVE DRIVE—plus rugged, powerful air and electric 
motors—insures power for the really tough jobs. Try fo stop an Easy! 
WET SANDING with Model AF’s new No-Surge mist type 
automatically controlled water applicator for wet work maximum 
efficiency and operator comfort. 
FULL SIZE—single pad, proven most convenient—vuses ne 
Sect, 3M | Sold only through 


standard abrasive sheet, 3%” x 9°. Convince yourself —try : . 
an Easy! Write for bulletins describing Model DF (electric) _— authorized jobbers 


and Model AF (air). 


METAL ENGINEERING CO. 


PLANO, ILLINOIS 


DETROIT SURFACING MACHINE COMPANY 
1245 £. EIGHT MILE RD., DETROIT 20, MICH, 
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vs JUST as important to use a 
packing for an intake valve as 
it is to use steel type expander 
rings on a piston. Although neither 
is a part of original equipment 
they both play a vital part in pre- 
venting excessive oil consumption. 
Save oil for your customers— 
and at the same time make a neat 
extra profit—by installing Perfect Valve Packings on every valve 
and ring job. The graphite seal that is built into these packings 
makes it impossible for oil to pass through a worn intake valve guide. 


No Tools 
Necessary 


Perfect Valve Packings were developed 
through years of laboratory and road 
testing. They are the largest selling valve 
packing on the market, endorsed by 
thousands of enthusiastic users. 

Southern Rep: Max Yaras 
2911 Central Ave. 
Tampa, Fia. 


Ask your jobber or write us 


DO NOT ACCEPT A SUBSTITUTE 
There is @ "'Hertect” PERFECT PARTS, INC. 


Packing for every 
cer, from an Austin 55 Amsterdam Avenue, New York 23, N. Y. 


to a Mack. 


HESE three neat, compact RIMAC Hex- 
sets are the answer te every mechanic's 
rethread- 


prayer. Ideal for these difficult 
ing operations in close cramped quarters 
and for cutting new threads. 





ap and wrench. 

Write for estates todey on 
the complete Rim ine. 
RINCK-McILWAINE, INC. 
16 Hudson Street, New York, N. Y. 


guides for starting new ¢ 
reamer 











MOPSY 





THERES NOTHING WRONG WITH THE 
WIRING-SEE AN 

OCULIST.4 
iti 








\ =] 


U{I| 
GLADYS@ARW=R Lu 








Belden 
Clutemotive WIRE 


Universal 


Hood 
Controls 


for practically all makes of cars. Quality products with 
exclusive engineering features and trouble-free serivce. 
Easy to install. Easy to sell. Contact your local jobber 
or write for full information 

Also Mfrs. of Revolutionary Aldo Conversion Kits 


Superior Screw & Mfg. Co., Inc. 


1227 W. Henderson Chiceao. Ill. 














Don't Settle 
For Less 


When You Can 
Get 


THE BEST! 
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Who Says You Can't Reduce 
Operating Costs? Try This 


By J. RICHARD MAXWELL* 


Sales Manager, Braxton Auto Parts, Inc., Whiteville, N.C. 


= operating costs be reduced? 
A Yes, they can! 

There is no magic formula but 
by knowing what your 
and keeping a careful watch over 
them, vou can reduce them. This 
is a thing that must be watched, 
studied and analyzed day by day 
or you will lose the effect or pur- 
pose as they will get out of line 
overnight. 

A jobber must know his opera- 
tion backward and forward and do 
everything—even to the little, 
seemingly insignificant things to 
get the job done by reducing them. 
Some of the things we have found 
effective are: 


costs are 


Shop 


1. Add new time- and _ labor- 


These are excerpts from 
an address included as part 
of a panel discussion at the 
spring meeting of the Vir- 
ginias - Carolinas Automotive 
Wholesalers Association in 
Greensboro, N. C. 








_._ {DONT SLOW THE RACE | 
= — | CAN STOP. 
+ = I'M THE GAL WITH 


—2, ~~) SOUTHERN 
weir. | FIBER BLOCK 


TI 


FRICTION MATERIALS CO.- CHARLOTTE, N.C. 








saving equipment. We have added 
a new steam-cleaning outfit that 
will cut motor cleaning costs and 
also save approximately $100 per 
month in salaries. Also, we have 
a new head surfacer that will 
bring in customer labor and in ad- 
dition will give us a better motor 
rebuilding therefore cutting 
down comebacks. 


job, 


2. Every man in the shop is a 
producer. Even the shop foreman 


Mr. Maxwell 


does work in his spare time, such 
as fixing up the grease guns, jacks, 
etc. 

3. Shop foreman rechecks work 
often, thereby reducing the 
sibility of motor comebacks in the 
shop. 

4. Motor 
by original 
time. 


pos- 


refixed 
“his” 


comebacks are 
mechanic on 


Parts Department, Billing Depart- 

ment, Ordering Department 

1. These departments are close- 
ly connected and each of these can 
assist the other in this way. When 
one gets rushed, the other assists. 
Therefore, you can run with less 
personnel. 

2. Stock-room people do their 
own janitor work. 

3. Arrange stocks so as to cut 
down time in serving customer. 

4. Watch waste by cutting out 
unneeded lights. Save on soap, 
toilet supplies, sweeping material, 
rags, etc. 

5. Install effi- 


a cheaper, more 
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ji “BUGS” IN YOUR 
i BUSINESS MEAN 


PROFITS 


Dichey BUG STAIN REMOVER 


“c  BANISHES 
S BUG STAINS 
"IN A JIFFY! 


NON-ABRASIVE . . . Cleans as it polishes. 
Quickly removes ugly bug scum and leaves 
automotive finishes shining new. Every cor 
owner a prospect. Sold on a money-back 
gvoroantee. 


CLEANS CHROME . . . removes tar, rust and 
stains fast. Brings out sparkle of chrome 
like new. Ideal for the hard-to-clean type 
of new car chrome. Pint and quart sizes. 


Available in gallon ond drum sizes for commercial use. 





PHONE | Other DICKEY Fast-Selling 
“ Products * Tested Profit-Makers 
WIRE WHITE WALL TIRE CLEANER 
° SUPER CAR WASH 
write WATERLESS HAND CLEANER 
Topay! FOAM CLEANER, All-Purpose 











DISTRIBUTORS WANTED 


JOBBERS « 
MANUFACTURING 


Dé 
ichey “unc 
719 S. SARAH ST. @ ST. LOUIS 10, MO. 











Biggest Capacity 


at lowest cost—8 feeds 


Newest Lempco Drum Lathe 


CAPACITY—7%" deep, 24” diameter 

MOTOR—*, H.P., 3 speeds 

FEED—8 feeds including 
Microfeed of .0025" 

BENCH OR CABINET MODELS 

STANDARD EQUIPMENT—Automa- 
tic stop, Goose neck light, cones, 
spacers, arbors 

OPTIONAL ATTACHMENTS—Hone 
driver, reamer chuck, 
wheel & guard, dial at 
grinding attachment, diamond 
dresser 

“ e Le pee roducts, Ir 494 

Dunham Road Bedfor 


fem, Invest in 
LEMPCO EQUIPMENT 
++ lt pays ifs own way 


SAJ 


213 


patented 














Just dial the pressure... get it 


AUTOMATICALLY! 


* WRITE FOR 


FREE 


FOLDER 


NELSON SPECIALTY CORPORATION 


440 PERALTA AVENUE + SAN LEANDRO, CALIF. 


TRU -TORQUE 


TT-095 PISTONS and CUPS 
are GUARANTEED 


TO STOP 


wheel cylinder leaks 


spongy pedal 
fade-out 
diving brakes 


PROVED BEST IN SERVICE 
BY BRAKE SERVICE MEN 








thru 4 years of continued use 
for 

LIST PRICES: 1946-47-48-49-50-51 Plymouth, 

$1.92 Dodge, Desoto and Chrysler cars. 


per wheel set 


$7.62 
per kit OVER 3,000,000 IN USE 


(one car set) Most economical—Never a Come- 
back. Ask anyone who has used 


F them. 
GET THEM 
FROM YOUR | yoUR JOBBER HAS THEM or will get 
them for you, Just clip this ad and give 
it to your Jobber with your order. 





The Plant a HE ai 


AUTOMOTIVE Man's Co., INC. ao 


556.570 W. FULTON STREET CHICAGO 6, ILLINOIS 





AUTOMOTIVE 
PRODUCTS 
BURD PISTON RING COMPANY 


COMPANY 





MEET ALL YOUR NEEDS | 


standard or special with 


PLANET 


the complete line of — 
BRASS FITTINGS » COPPER TUBING 
GREASE FITTINGS > FUELLINES 
AIR AND GREASE 
LINE ACCESSORIES 
... and a sparkling line of 
fast-moving accessories. 
ATTRACTIVE PACKAGES , 
BALANCED ASSORTMENTS sincioms 
PLANET METAL PROD. CORP. 
966 Dean Street « Brooklyn 16, N. Y. 
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cient heating system with thermo- 
stat control. 
Delivery 

1. Have a good driver who can 
and does keep good care of truck. 

2. Have routes arranged so no 
backtracking is done. 

3. If possible, consolidate two or 
more routes into one. 

4. Have truck driver work in 
store after delivery, not just hang 
around. 

5. Install governor on truck. It 
will pay both in gas and upkeep. 


Salesmen 


1. Put these men on a percent- 
age of profit. This will help over- 
head two ways, but best is the fact 
that they will sell “profit” items. 

2. Do not allow salesmen to give 
away merchandise, either literally 
or by cutting price. 

3. Keep a record of samples. 

Advertising 

1. Watch it closely. Keep a rec- 
ord of expense of advertising. 

2. Spend for advertising, but 
keep it under control and do it 
wisely. 

3. As to postage, telephone and 


telegrams, we suggest this pro- 
cedure: postcard, letter, air mail, 
telegram, phone. If you use this 
procedure, it will cut cost very 
much as the telephone is very ex- 
pensive today. 


Inventory Control and Buying 


1. Take advantage of all allow- 
ances, such as terms, freight and 
quantity discounts. Also, the re- 
turns under obsolescence policy. 

2. Get rid of overstock even if 
it seems as though you are taking 
a beating. You can use this money 
to replace with fast numbers. 

General 

1. Recheck your insurance. 

2. You may be able to get a bet- 
ter power rate. 

3. Watch water bill. 

4. Watch janitorial supplies, 
stamps, office supplies. Check new 
postal regulations for best rates. 


Tourne Manages Parts Store 


Paul D. Tourne has been named 
manager of Tourne’s Auto Parts at 
Picayune, Miss. He recently sold 
the Bay St. Louis branch of this 
organization to H. D. Himel, Sr. 


Cvaco Opens Warehouse 
For the Southeast 


‘ray Co., Inc., has opened a 

regional office and warenouse 

at 1223 Spring St., N. W., Atlanta, 

Ga., for its line of subricating ser- 
vice equipment. 

“This permanent office will serve 
the Southern states in recognition 
of their tremendous industrial and 
economic growth in recent years,” 
company officials said. 

Facilities will include a large 
display floor where visitors can see 
complete service-station depart- 
ments, functionally installed and 
operating. Engineering counsel will 
be available for recommendation 
and assistance and complete stocks 
of parts and equipment will be 
maintained. 


Airtex Appoints Lerch 
Lerch, Jr., has been 
appointed Midwestern regional 
manager for Airtex Automotive 
Division of Chefford Master Man- 
ufacturing Co. Included in the 
territory are Kentucky, Kansas, 
Missouri, Louisiana, Arkansas, Ok- 
lahoma and Texas. 


Felix A. 


Insist on VELLUM OID/ 


Faster Turnover ... More Profit 


Vellumoid's unique gasket stocking system gives more cov- 
erage in less space, with smaller inventories. Quality plus 
ease of handling makes Vellumoid the profitable gasket line. 


Uni-Track 


Southeastern Representatives: Lawrence M. Hirsig Co. 
Jacksonville 2, Florida 


NEWEST, Simplest, PAYS-FOR-ITSELF, 
AUTOMATIC CAR WASHER 


FILTERZONE 1S 





tae 


(one track) 
by the mokers of the Ist 
AUTOMATIC CAR WASHER 


% EASY to instal! no 
engineering needed 

% SIMPLE to operate 

% No compressor or special 
bay needed 

Portable 

LOW COST - HIGH RETURNS 

+ Distributors wanted « 
Write today 


JETOMATIC, INC. 


Hall Rd Ansonia, Conn 
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Filterzone 
SELLS 


EVERY DAY! 
That's what makes FILTERZONE FIRST in the South! 


Brooklyn 21, N.Y 


FILTERZONE AUTO VISION CO. 641 Lexington Ave 
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IT’S EASY to understand why Hirsig Ser- 
vice means complete service for manufac- 
turers and jobbers in the South. A quick look at 


Lawrence M. Hirsig Mrs. Lawrence M. Hirsig B. T. Brantley the Hirsig organization is oll that is necessary 


AUTOMOTIVE EXPERIENCE — Hirsig Service 
is complete because of the many years of auto- 
mobile experience behind this organization . . . 


an average of over 13 years per man! These 


years of experience bring know-how to the crea- 


tion and maintenance of the kind of service that 
builds business. 
SMALL TERRITORIES | | , Hirsig men have small 


territories so they can make more frequent calls 





on their customers and serve them better. From 
headquarters in 17 Southern cities, information 
brought to customers on Hirsig lines is timely and 
complete. 
CAREFUL PLANNING __., The work of the 
Hirsig men in the field is planned and directed 
from Headquarters by men with long and suc- 
cessful experience in the automo- 
tive field. A fully staffed home f 

office promptly handles the nec- _t 

essary details as required by an 


efficient sales organization. 
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You're always right when you specify Hastings Sets. 
They're Motor Engineered to give you the right combi- 
nation of rings for any engine. 


Millions of installations — and service under all oper- 


for replacement service 
FOR EACH MAKE 
AND MODEL OF ENGINE 


ating conditions— prove that Hastings meets the specific 


replacement requirements of each individual engine. 
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<0 ¢ 


HASTINGS vssow wine 


HASTINGS MANUFACTURING COMPANY, HASTINGS, MICHIGAN - HASTINGS LTD., TORONTO 
TOUGH on oil-pumping + GENTLE on cylinder walls 


Piston Rings « Spark Piugs e« Oil Filters « Casite « Drout 
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PS are : Bhat ing: » 
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it’s Never a Pressure Question 


when you use Ramco 10-Up Rings! 


MULTIPLE WALL 
CONTACTS 
count them 


CAST-IRON 
OIL RING, 


not a Spi cl 


Double-Life | Ve 
Principle 








MODERATELY WORN 
CYLINDER 


RECONDITIONED OR 
NEW CYLINDER 


Automatically Right... 





A lways 





RAMCO RE-POWERING* 
Program Helps You to 
Help America Fight 
Premature Engine Wear 


Use the Ramco RE-POWERING 
Program to show customers 
that oil pumping is a warning 
sign which, if unheeded, will 
result in Premature Engine Wear. 
Sign up for the RE-POWERING 
Station Sign. Get the help of 











this nationally advertised 
program to sell more piston rings, 
Carburetion, Ignition, and Cooling services. 
See your Ramco Jobber Today. < 
*Nationally Advertised in. <O; \ 
=— 
(otter, 


oe 


an exclusive reason why in addition to controlling oil... 


ramco 17. ACTUALLY CURBS WEAR 


STABILIZATION instead of pres- 
sure is the key to the Ramco Method 
of oil control that not only controls 
oil but minimizes further wear! Pat- 
ented Ramco Principles developed 
through 25 years of specialization in 
the problems of compensating for 
wear in used engines plus extreme 
precision in manufacture are the 
answers. Instead of high wall pres- 
sures, Ramco employs multiple wall 
contacts, patented Double-Life Prin- 


ciple with full fledged cast-iron oil 
ring, and the automatic adjustment 
action of Spiro-Seal, the ring that 
“bridges the gap.” 

That’s why you can back all your 
10-Up jobs with the famous Ramco 
10,000 Mile (or 1 year) Guarantee 
on rings and labor. That's why: 
Ramco 10-Up Piston Rings are Right for 


ANY Job Re-Bore or Re-Ring ... Car... 
Truck... Bus... Tractor 


Ramsey Corporat 





